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Burroughs Bookkeeping Machines « 
the cost of keeping 
matic screw machines cut the cost 


making screws. 


practice on a Burroughs any bookkeeper 


or cost man can 


producing ability—on straight addi: 
or calculating he can do from four t 
six times as much work. You can try 
a Burroughs Bookkeeping Machine 
your own office, free and without ob 
lower paragraph o1 


gation. O.K. the 
the coupon. 





After 


just 


costs, just as at 








This Book—Free 


Te Py = co K . ” 
Efficient Cost Keeping 

A clear, interesting and thorough treatment of the subject 
of costs, cost getting and how to profit by this information 
—full of the actual experiences of successful business men 
and the methods by which they have solved their problems. 
This is a revised and illustrated edition of ““Cost Keeping 
Short Cuts” and is just off the press The first two edi- 
tions were sent to 50,000 business men who personally 
wrote for copies of the book 

It has been used for the last four years as a text book in 
Universities of Michigan, Minnesota, Wisconsin, Indiana 
and several others. 
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Burroughs Adding Machine Company 
39 Burroughs Clock, Detroit, Michigan 
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PERHAPS WE CAN BE OF HELP TO YOU 

















Every office equipment dealer at times encounters problems in 
the solution of which he could use the help of an expert. You 
are invited to submit to us for solution problems with which we 
can be of assistance as specialists in our field. For over a decade 
we have been supplying satisfied dealers and through them 


satisfied users with 


Ramer Remanufactured Typewriters 


They are just what their name implies—remanufactured, not 


“touched up” nor merely overhauled. 


You recognize the fact that our reputation, our experience, our 
manufacturing facilities fit us eminently to act in an advisory 
capacity with regard to your stock and business in remanufactured 


typewriters. 


So, if we can help you, we're at your service. 








| 





WHOLESALE TYPEWRITER COMPANY 


314-316 Broadway, New York, N. Y. London: 136-137 Long Acre, W. C. 
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F Pieuneve These Envelopes 


and get in line for your share of the profits resultins from their ex- 
tensive sale in all parts of the country. No up-to date commercial 
stationer can afford to be without them. If you do not carry a supply 
your competitor will jump in ahead of you and you will be the loser. 


The Open End Tension 











is a leader in every respect. It is being sold by the 
thousands every day. It is made in Jute, Kraft , ‘ 
and Manila with a patent washer covering the eye- 
let inside of envelope to protect the contents. j 


The Improved Double Metal Clasp 
is a favorite evetywhere. This envelope is made 
with re-inforced washers on both sides of the flap i 
which makes it much stronger than the old style 
with metal eyelet, and gives correspondingly better 
service. 

Our complete line includes the best of everything in y 
Tension Envelopes, Mailing Boxes, Document Envelopes, 
Clasp Envelopes, Filing Envelopes, Photo Mailing Enve- 
Improved Double Metal Clasp Envelope lopes, etc. 

Write at once for your copy of our catalog, “Envelope 

















Specialties.” 


THE TENSION ENVELOPE COMPANY 


PIONEERS AND ORIGINATORS 


Saelsroom: 296 Broadway, NEW YORK Factory: Bush Terminal % 
Selling Agents in Principal Cities 








Open End Tension Envelope 





























Display This 
Desk In 
Your Store 


and the results will be sur- 
prising. It embodies 
latest improvements in desk 
onstruction. Notice the 
fine lines in the desk shown 
in the illustration, the sani- 
tary construction, t 
“roominess,” the wel 
arranged pigeonhole case 
and the general appearan 
The material is confined t 
carefully selected quartered 
oak or mahogany. 
drawers are dovetailed on 
allcorners. The peck 
have metal bottoms which 
make them mouse and dust 
proof. Call attention to 
these and other special 
features which space does 
not permit us to show and 
your sales of Shelbyville 
Desks will be a source of 
Write for Catalog No. 20 steady and substantial 


profit. 


SHELBYVILLE DESK COMPANY, Shelbyville, Indiana 
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Map! 
. 
T © 
= Where you can secure free copies 
. of the illustrated handbook of 
-| PANAMA-PACIFIC EXPOSITION 
P > A A 
= Remington | iter C 
w . o * _ 
Official Distributors 
- A fitting climax to the opening of the Panama Canal will come with the great 
Exposition at San Francisco. The plans are complete. The beautiful de /uxe Hand- 
book of the Exposition is now ready. 
A big question confronted the Exposition authorities: What the Book Contains 
. as ws » is handbook int > Ne Se i , , 
bes w shall i ee k into the hands of The illustrated de /uxe Handbook of the Panama 
—— eet wiatiags Diep mA ie Exposition, to be officially distributed by the Rem- 
[he problem was as big as the world’s map. Vari- ington | ypewriter Company, answers many interesting 
ous methods were considered and discarded. questions. 
ders eT ag acer sam Ke ety and For instance:—Why at Panama will the sun rise 
ou 1 ~ > » vy ) ve - ) 4 “— . . 
wet ied fic | distribu : 7, writer Vompany out of the Pacific Ocean and set in the Atlantic? 
iect a¢ “I< ) oO Aye . Lae a 
WE ee 6 ee rr What were the climatic conditions which the 50,000 
e —Because the Remington Typewriter Company is canal workers had to face on that strip of tropic land? 
known w herever men communicate with each other in How long will it take to pass a giant steamship through 
written language. the canal? How will this vast national enterprise 
— Because the 658 Remington offices which dot the affect the Nation’s trade routes and the world’s com- 
e earth, are supply stations for the most remote points in’ merce? How will the Exposition be staged? What 
the two hemispheres. will visitors see when they get there? 
— Because a letter from any post office in Europe, This handsome book is full of beautifully colored 
Asia, Africa, Australia or the Americas addressed to pictures illustrating the text, as well as several double- 
. the nearest Remington office, will quickly bring the page maps 
handbook by return mail. . 
engi ashy : “a ; oa You will do well to get a copy of this beautiful 
Io indicate further its belief inthe Remington Type- ee 
the & as Militia, Rime cen te booklet which, in accordance with our arrangement 
writer, the Exposition Manageme ave made e ws lP-age 
ny po rith the E ition, we are now distributing free. 
Official Machine—to be used exclusively. The Rem- “™ ee Se ae " , = 
ington is also the only machine that will be installed in Call at our nearest local office and we shall be glad 
the Exposition grounds for the use of visitors. to give you a copy. 
: wri C 
Remington lLypewriter Company 
: (Incorporated) 
a New York and Everywhere 
7 ll . ‘ | e e ° ° * e 3 . * . 
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ay PLATENS 
“PARTS-TOOLS 








: , AM FIL’ 
A SUGGESTION Are you getting the maximum of profit from PLATENS 
your typewriter business? That is possible only STAND FOR 
if you carry a complete, reliable line of type- QUALITY, ( 
writer parts and tools—and we are specialists in supplying these. The border & 


design is just a suggestion of our line. 


Amfil XXX Blue Non-Hardening Platens os 


for instance, carry a guarantee backed by our reputation. You may stock them 
without fear of their hardening and losing that velvety surface which distinguishes 
the platen of new resilient rubber. 


Our success has been built on service rendered to others, like you, 


engaged in selling and using platens, parts, and tools. We know we 
can do as much for you. A trial will prove it. 


THE AMES & FILSTEAD COMPANY 


CHICAGO: 508 S. Dearborn Street SAN FRANCISCO: 58 2nd Street 
NEW YORK: 82 Duane Street DENVER: 1626 Champa Street \r— 


AS 





Se 











A Folding Typewriter 


has many advantages which cannot be obtained 
in any other kind of machine. Its chief ad- 
vantage lies in the fact that, when open for use, 
it is amply large enough for all ordinary pur- 
poses yet when folded, it becomes surprisingly 
compact. 


THE 


CORONA 


fulfills every requirement of the man who travels. For this 
reason it has been chosen by such concerns as: The Standard 
Oil Co., The Fleischmann Co., The Singer Mfg. Co., Johns- 
Manville Co., Parke, Davis & Co., The National Biscuit Co. 


Corona agencies now pretty thoroughly cover the world, but 
there are still a few good openings left in the United States. 


STANDARD TYPEWRITER COMPANY 
ELM and MAIN STREETS, GROTON, N. Y. 
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The Record of 
Typewriter Championships 


for 








Speed, Accuracy, Stability | 





is the story of the 


Underwouml 


Kvery Year | 
Every Class 
Hvery Victory 


~ Underwood 


“The Machine You Will Eventually Buy” | 
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Your Profits Are Sure 


if you have the two essentials—honest goods and sales ability 


REBUILI It is a fact that our dealers almost invariably are the most 
= successful typewriter dealers in their various localities. They 
TYPEWRITERS are men of shrewd business ability who know that by selling 


their customers 


American Factory Rebuilts 


they*are building up a profitable business 


The machines that go through our factories are given the 


2) 

J same careful attention that they received in the factories of 
x the original manufacturers. They are made to give that exact 

Y = degree of service which is required of them, and we put into 

= $ each machine just a little more effort and quality than seems 
Lid necessar 

S = If you are a typewriter dealer and are not selling AMER- 


ICAN FACTORY REBUILTS, you are missing an opportunity. 
ABOUT PLATENS. We re-cover and re-ship typewriter 


platens within twenty-four hours after being received. Platens 


are re-covered as gov id as new AMERICAN 
Lets send you pre is | WRITING 


American Writing Machine Co. |Mul\8alh}? 





345 Broadway NEW YORK, N. Y. COMPANY 
FACTORIES 
369 Mulberry St. 641 Santa Fe Ave. 1222 W. Madison St. 
NEWARK, N. J. LOS ANGELES, CALIF. CHICAGO, ILL. —$$$$______—__—— - 












































== w= ‘Typewriter 
Completeness 


is summed up in the 


a 












se e-e ee wa ew 
et ae ale ee ee ket ee ae > 
> = ee & © 5 Pa 
ee ee ee ee ° ° . ° ° ° ° ° 
222e0e080000ue O begin with, the Smith Premier is the only typewriter with a 
POoss- > > oe bid complete keyboard—the only typewriter on which each character has 
eeeee? y an its own exclusive key. This completeness of the Smith Premier 
-_ Oe ) ! Ss ‘ 






keyboard is typical of the entire machine. The keynote of the Smith 
Premier is completeness—in every feature and for every purpose. 

Complete visibility of every character, before and after writing, com- 
plete keyboard control, complete tabulating and column-selecting mechanism, 
complete and instantaneous interchangeability of carriages and platens, and complete facility in making correc- 
fons are only a few of the exclusive Smith Premier features. 


The sum of them all is complete value for your money. 


329 Broadway, New York 
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No Mistake Will Be Made 


By the dealer who accepts 
our special dealership prop- 
osition for the 


MULTIPLEX 
HAMMOND 


The experience of other 
dealers is a guarantee of 
your success. 











The MULTIPLEX HAMMOND has many exclusive features which make it 
a winner wherever it is offered. 
IT IS THE ONLY TYPEWRITER CARRYING TWO 
STYLES OF TYPE AT ONCE, or two languages. 
“Just turn the knob” and change instantly from Pica type to /talics, or from 
English to German, Greek, Russian, etc. 


_ Besides this, it writes cards and envelopes without bending. Takes any width 
of paper. Has been proven to be the most durable typewriter manufactured, and is 
absolutely THE typewriter which doés the most beautiful work. 


NOTE—Write at once for our new special proposition to dealers. It means success to you. 
THE HAMMOND TYPEWRITER COMPANY 
Sixty-Ninth Street and East River NEW YORK, N. Y. 











Are You Acquainted With 
oo (QLEMCO 
SUPERIO 
TYPEWRITER 
DESKS? 

















SIMPLICITY IN 
Getting Typewriter ready for use—a little pull forward 
ind it swings into position. Note horizontal position of 
pewriter 





CONVENIENCE 


plot THE CLEMETSEN CO. Giicico. tr! u's 4 
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DESKS 


Extremely popular 
with office 
furniture dealers 


Made as fine as the 
best kiln-dried 
hardwoods and 
skilled workman- 
ship can make 
them. 


Write for Catalog 


TheJ.Dornette & Bro. C0. 


Cincinnati, Ohio 





Our Latest Sanitary 


(Furnished with or 
without casters 





















And Service 













Our 
Specialties 
Are Quality 


No. 4920 





You can realize profits on both of these are always in a position to give prompt atten- 
items. First class quality is built into every __ tion to the orders and needs of our dealers. 
GROBHISER table. We make a com- There is a GROBHISER table to suit 
plete line of Office and Directors’ Tables, — the needs of every office, whether it be for 
and the capacity of our plant is such that we = a_ small mailing room or for the directors. 


Write us today for our new catalogue, and get 


fully acquainted with the GROBHISER ine. 
GROBHISER-CABINETMAKERS COMPANIES, Sturgis, Mich. 
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**Saving the Dollars 
That Die Young’’ 


EVERYBODY who writes 
business letters works in the 
“Letter Factory.”’ No matter 
what business you are in, you 
are also a letter manufacturer. 


What Do Your Letters Cost? 


HE maximum cost of the average business letter is about NINE CENTS. 

The minimum cost is FIVE CENTS. The average cost is SEVEN CENTS 

apiece. A corporation that turns out only 200 letters a day pays $14 a day— 
over $4,000 per annum—just for writing letters. 


Analyze Your Letter Factory 
The operating expense of your Letter Plant is governed by the working cost of 
two factors. These factors are (exclusive of postage) : 
1. Your human helpers—stenographers. THEY REPRESENT 95 % of the working cost. 
2. The writing-machines that make the letters. THEY REPRESENT LESS THAN 


5% of your letter-making cost. 
Stop and think! Are you, as a business man, willing to hamper, “tie-up” and 
decrease the efficiency of the 95% factor of your plant, in order to “‘ economize ”’ 
on the 5% factor? 
Can you afford to do without the supe rior service which you will get from a new 
e quipment of Royal Typewriters—the 5% factor—to increase the efficiency of your 
95% investment in labor ? 

Price $100 


Announcing the (in Canada, $125) 


NEW ROYAL MASTER-MODEL 10 
The Typewriter of Triple Service 


This master machine does the work 

of several typewriters in one—it 

writes, types cards, and bills! All 

this without a dollar for extra at- 

tachments. This means economy 

without a parallel in typewriter 

service! 

BUILT for “BIG BUSINESS” and 

its GREAT ARMY of EXPERT — 
OPERATORS. . itis: bi ri 
Send for the ‘* Royal man” A etree MN rindi 

and ask fora DEMONSTRA- ol eee! - sic 
TION. Or write to us direct oe ral Cini 
for our new brochure—Better 

Service—and a beautiful 

Color Photograph, showing 

all of the new Royal’s many 

exclusive features. “Write now —right now!” 


ROYAL TYPEWRITER COMPANY, Inc. 


ROYAL TYPEWRITER BUILDING, 364-366 BROADWAY, NEW YORK Branches and Agencies the World Over 
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is to make the best Typewriter Ribbons 
and Carbon Papers in the world — not once, | 


nor twice, but every time and all the time. 





THE AULT & WIBORG CO.—Factory, Cincinnati, O. 


Branch Houses in the Principal Cities 








Our customers tell us we are doing 
that very thing—right now. 
We will be glad to prove this 
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The VISIGRAPH TYPEWRITER 


WRITING machine of the 

highest efficiency for all classes 
of typewriting. It is complete in 
itself for all typewriter uses. It com- 
bines in one machine all modern im- 
provements found in all other writing 
machines together, and its efficiency 
and quality are of the highest, made 
such by the best design, material, 
workmanship and careful inspection. 
It is the most recent addition and a 
real advance in the typewriter art. 


The Visigraph catalogue gives detailed 
particulars of its features and construction. 


THE VISIGRAPH TYPEWRITER COMPANY 


New York Branch Office 
203 Broadway, N. Y. 


116th Street and Lenox Avenue 
New York City 


nana —_ 
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Built 
Kor 
Billing 


That’s why Elliott-Fisher Model 
T is the standard billing machine. 





“eee eee, 


“= -— 
’ -«oewe 













Elliott-Fisher was the original, 
and is today the only real billing 
machine. 


Everybody that knows about 
billing, knows there isn’t anything 
better for billing thanan Elliott- 
Fisher Billing Machine. 





A substitute may be offered 
as “just as good as’”’ Elliott- 
Fisher for billing, but “just as 
good as” is always an excuse 
for inferior goods. A horse that’s raised in draft harness may be put in the race 
but he never trots first. 


If you have billing to do use Elliott-Fisher Model T Billing Machine. 
It is the fastest, lightest running, visible billing machine in the world. 


Elliott-Fisher Model T Billing Machine writes, manifolds and tabulates all 
classes of work common to every office. 


Make toil easy—use Elliott-Fisher Model T 
—the machine that’s BUILT FOR BILLING 


Particulars free for the asking. Suppose you write today. 


Elliott-F isher Company 


52 Cedar Street London Office, 75 Cannon Street, E. C. Harrisburg, Pa. 
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Here Is The Proof 


Ask the first office man you meet to name you three 
makes of desks. He will say ‘Derby’ right off—no 
hesitation there. Then watch him wrinkle up his 
brow trying to think of one more. 




















OEReY OTe0L 

















Why is thisP Because for fifty years DERBY desks have been known as 
the highest type of good values. 


There is no guesswork about a DERBY desk. Your customer knows he 
takes no chance when he buys one. You can turn this great reputation to 
increased profits in your business. We have some open territory. 


Catalog | ERB DESK COMPANY We make = 
ie BOSTON.MASS. ae tee, 


request 




















“ . . ° ] - , 
You write figures in columns and then you add them. Every business | a ae 
man does. > bc 
That’s why you have a vital interest in the new ; ‘J 





Monarch is 


Adding and Subtracting ‘The machine that THINKS,” one 
user calls it. Better still, it’s the machine 


that thinks Accurately. It thinks so 


me - T y p e W r 1 t eC r accurately that it will detect errors, pre 


fart Be. . , vent errors, and stop the. leaks in every 
baie ra: rand (Wahl Adding Mechanism) branch of your ac« ace work. . 

And then it cuts the labor in half. 
How? By combining two operations in one ( writing and computing). 

Consider your bills, your statements, your order work, every kind oi 
work you do which involves writing and adding onthe same page. Think 
what it will mean to you to cut this labor in half, and, in addition, stop all 
errors and all chance of errors. 

A demonstration is yours for the asking. No obligation involved. 
to read more about this latest Monarch development and its uses, send for our new 


illustrated booklet, ‘“‘ Writing, Adding, Subtracting. All on One Machine.” 





aly 
fey 


Yard Be. 5 











Or, if you wish 





33] Broadway, New York ® 
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Listing names, occupa- 
tion, number, rate, etc. 
on pay roll loose leaf 
sheets at the rate of 
100 a minute, with ab- 
solute accuracy. 
I['wenty times faster 
than the pen. 
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100 


























Addressograph Company, 





A MINUTE 


that’s the speed with which the Addressograph 
lists names, addresses, and notations on loose 
leaf sheets of all sizes and dimensions 
Thirty times faster than pen—and a million 
times more accurate. 
If you've thought of the Addressograph as a 
machine for merely addressing envelopes and 


cards, it’s time we've corrected your impression 
for this efficient system is today saving 


To 


department of hundreds of going concerns i1 
many different lines of business 


thousands of dollars clerk hire in the book-keepin; 


~ 


The 


Addressogfap 


e208 ae 


a= 


for instance lists the name, occupation, number’ 
rate, etc., of the thousands of men employed by 
the Packard Motor Co., Bethlehem Steel Co., 
Ford Motor Co. and others, on large pay roll 
sheets—with this system hundreds of correspond- 
ent banks are listed on the Boston Ledger sheets 
of such financial institutions as the Continental 
and Commercial National Bank of Chicago; the 
City National Bank of New York, and others 
the Addressograph is also being used by the 
Mutual Life Insurance Co.; The National Life In- 
surance Co. and others in listing the policy holder's 
name, premium, etc., on large record sheets 








And these are only a few instances of where the 
Addressograph is handling routine office work of 
this sort in 1/20 the time and at 1/20 the cost 
of pen or typewriter methods 


Let us tell you more about the application of 


this system to your particular line of business 


The request places you under no obligation 














The Addressograph is 
a system for address- 


ing, listing and im- 
printing office forms 
of all kinds. Now 
being used in 255 dis- 
tinct lines of business. 











903 W. Van Buren St., Chicago, Illinois 
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We used to say 
“Chicago—(so many) 
“New York—(so many) 


“Boston—(so many) 


but 


Bars 


Pneumatic 


Inkwells 


aren’t confined to even this country, 
now! 


Orders from abroad for Eclipse Ink- 
wells are steadily increasing, and with 
the improvement of our foreign rela- 
tions, anyone can get in touch with us, 
wherever they live, and become a 
regular user or a dealer. 


There’s food for thought for 
the “thome”’ dealer in the 
above. The gradual strength- 
ening of Eclipse foreign trade 
is the natural consequence of 
its ever-increasing popularity 
in this country. 


Write for our new catalog, price list and sugges- 
tions as to window displays. 





The General Supply Company 


Dept. A DANIELSON, CONN. 























It is interesting to note that 
the marked successes in the 
printing field within the last 
few years have, almost without 
exception, been built upon the 
basis of quality and service. 


The significant fact here is not 
that quality printing is bene- 
ficial to the printer—although 
it is—but that it is the most 
profitable kind of printing for 
his customer to buy. 


Were this not true it would 
have been impossible to have 
made such steady gains along 
the lines of quality and service. 


For years the popularity of 
OLD HAMPSHIRE BOND 
has been due to the quality and 
service it offers. Why not sug- 
gest the use of OLD HAMP- 
SHIRE BOND to your best 


customers. 


We are the only Paper Makers in the 
World making Bond Paper Exclusively 


SOUTH HADLEY FALLS 
MASSACHUSETTS 


HAMPSHIRE PAPER COMPANY 
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@iifet, Adjustable File Desks 


INTER-INTER— Licensed by The Macey Co., under Tobey Patent, June, 1907. 





A multitude of com- Economy of space, of 
binations, inexpen- time, of effort and o 
sive and simple. ae A ereb 

made possible. 


All files interchangea- Write for catalog and 
ble and priced alike. agency plan. 


Cutler Desk Co., ‘Buffalo, N.Y., U.S.A. 














Permanence in Ink Is the Essential Factor 


Guard against the loss of valuable records through the use of ink 
that is not permanent 


Davids’ Inks ana Agnesman 


rd by which 














They we apes" in his day i a he 
the busine vorl 1 Ink pes ‘Ad Ou 


The 7 of Quality 
Established in 1825 











has changed he passing years only to the extent of adopting 
the latest and best improvements in manufacturing equipment and 
perfecting the details of service to the trad 
Send us a trial order and you will become one of our regular customers. 
WRITE FOR CATALOG 
$1.50 which le ribe r entire line I Inks, A Lhe es. Mu ling W cK. oo. and from 
Per Quart which you will see that your margin of profit 1s greater thar possible with 
; rt ike ’ ' 1 you get QO ( 


Liberal Discounts to Dealers 


THADDEUS DAVIDS COMPANY 
Established 1825 ‘‘Davids’”’ assures 
Oldest Ink and Adhesive Manufacturers in the United States permanence 


It sells because 
it satisfies 











Chicago Branch and Warehouse: Main Offices and Factory: 




















18 WEST KINZIE ST. 95-97 VAN DAM ST., NEW YORK 
































T was hard to believe at first— hard to believe that 

an adding machine with only ten keys could do not 

only everything that the complicated 81-key machines 

could do, but so much more besides. Business men 

were skeptical. The Dalton was so different—so much 

simpler—they doubted its ability—they were appar- 

ently disposed at first even to doubt the evidence of 

their own senses. But time has proved the Dalton; 

time and the hardest kind of service in thousands of 
| offices in 287 different lines of business—proved this 
| great calculating machine not only the most versa- 
tile and the easiest of operation, but also greatest in 








For the Dalton’s supreme simplicity—its ten-key key-board 

brought touch operation with its tremendous gain in speed and 
accuracy. So the Dalton is the supreme saver of that most 
costly thing in business—time. It cuts accounting costs—han- 
dies figures swiftly, deftly Helps all departments in your 
business by simplifying all kinds of calculating work—estimates 
payrolls, costs, inventories, bills, statements, vouchers, interest 
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Ten-Key Principle 
Triumphant! 


Thousands of Concerns in 287 Different Lines of Business 
Find the Simple Ten-Key Dalton the Fastest, 
Most Adaptable Adding Machine Made 


Ghe 






Adding 
Listing and 
Calculating 
Machine 


handles addition, subtraction, multiplica 
tion, division—even fractions—with equ 
facility. Complicated problems that abso- 


lutelyv ‘ tump the ordinary machine are 
swiftly, easily on the Dalton. No matter what | 
of work you have in i—no matter what 

e of business—you will find, just as thousand 
others have found. that the ten-kev principl 
only really correct principle and that the Dalzt 
the fastest as well as t] I st adaptable machi 


rKe 


Write for our interesting booklet on adding 
machines “Half a Hundred and More Reasons” 
and the Dalton booklet on touch operation. 


Dalton Adding Machine Company 


405 Water Street, Poplar Bluff, Mo. 
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THE PUBLISHER’S POINT OF VIEW 


OUR LOOSE LEAF NUMBER. 
HE present May issue of Office Appliances, 
plete as usual with reference to the -broad general features 
of the trade, this month makes a special feature of the loose 
The publishers believe that never before in the 


while as com 


leaf propaganda. 
magazine has so 
leaf from the 
sented. We have in this number articles from 
City, New York City, Leavenworth, Milwaukee, 
fornia, Alabama Denmark. We 
teresting photographs of interior arrangements and window dis 
tities, gleaned by 


Appliances in both 


history of the complete an exposition of the 
been pre 
Kansas 
Michigan, Cali- 
number of in- 


subject of loose dealers’ standpoint 


dealers in 
present a 


and 


suggestions 
talks 


plays from various and several 


representatives of Office with dealers 


here and elsewhere 

The amount of material regarding loose leaf in this number 
Appliances has somewhat exceeded our original plans, 
that of this 


valuable We 


of Office 


but we believe this is very much to the advantage 


number as a exposition of this particular subject 


believe that there are many suggestions herein which careful 
dealers will read and profit by, and we commend all of these 
articles to the attention of our subscribers in the commercial sta- 
tionery field 

We might suggest here that the typewriter salesman who is 
not posted with regard to the relation between loose leaf books 
and typewriters is missing some of his opportunities. One of the 
things which loose leaf men emphasize is, in a great many 
cases records may be more economically made upon loose sheets 
and subsequently bound in a loose leaf binder lLecause they 
can be written in this way upon the typewriter. It is a well 
known fact that typewriting occupies from one third to one 
half of the space required of ordinary handwriting. Where vol 


umminous records are to be kept, this saving amounts to a large 


sum at the end of a year, enabling the same number of words 
to be recorded in about one half of the space. and with great 
advantage in point of quickness of recording, and legibility of 


the record made [his is a point which typewriter men as well 
as loose leaf men should thoroughly understand, for each car 
work into the hands of the other to very great advantage in 
ny ways 
Office Appliances takes occasion here to thank the various 
lealers who have come forward in response to our request 


rmation regarding their methods of handling loose 


way to get valuable suggestions in any line, and that 


is to go to the fountain-head—to go to the man who a 


does the business and who is confronted every day with prac- 
tical problems which he has to solve. No amount of theorizing 
of this day by day practical work. 


++ + 
USE OF AMERICAN TYPEWRITERS ABROAD. 


EPORTS United States consuls abroad indicate that 
\merican typewriters and stationery supplies enjoy increas- 
ing popularity year by year. The following information 
gleaned from recent consular reports, is suggestive of the strong 
manufacturers in this field have taken 


will take the place 


Irom 


position which American 


and maintained 
From Port Elizabeth, South Africa, comes the note that nearly 
all the typewriting machines used in the consular district are 


bought from American firms. Five manufacturing companies have 


well equipped agencies and large sales forces in the district. 
\merican carbon papers and typewriter ribbons have a large 
sale in South Africa. The retail price for single color ribbons 


~ 


is $1.22; for two color, $1.46, and for three color, $1.82. In 
American typewriter is generally recognized as the 
In Shanghai alone nearly $50,000 worth 
of typewriters were brought in during 1911. The market for type- 
writers in China extends to many firms, banking and mercan- 
tile, both foreign and private and also includes government offices 
Shanghai about 600 firms use typewriters. Ma- 
rapidly in the Chinese climate and must be 
years. 


China the 
standard writing machine 


and agencies. In 
chines deteriorate 


replaced every two or three 
manifested by American firms’in India. Sales 
multiplying rapidly, the aggressive selling cam- 


Good ribbons 


Enterprise 1s 
in Bombay are 
American companies bringing results. 
and carbo1 needed in India. The consul at Bombay 
suggests that this deficiency be noted by American exporters. In 
1911-12 typewriters to the value of $300,000 were imported 


paigns ol 


nm papers are 


int India \ peculiar practice is the use of black ribbons for 
official and government business and purple ribbons for general 
nmercial and private use. In Turkey typewriters are still few 


in number. The writing of Turkish characters is done principally 
with reed instruments, though steel pens are now being imported 
n large quantities. As yet the typewriter has not enjoyed an ex- 
tended sale in Turkey. In Spain American typewriters, fountain 
pens and stationery supplies generally are highly regarded. Ger- 
man competitors are underselling American houses in typewriter 
ribbon business. This rivalry has made Spanish import business 


more brisk 
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“THE MAN WHO CAME BACK.” 
AKING as his Sunday evening pulpit topic the moral and 
material regeneration of Louis Victor Eytinge, as recently 


described at length in the columns of “Office Appliances,” 


the Reverend Wallace Herbert Blake, pastor of St. John’s Epis- 
copal Ckurch, Ouray, Colo., in a recent sermon pictured the man 
whose case has aroused such widespread interest as living proot 
of the practical truth of “the foregiveness of sins’—or, as he 
described it, “the healing power at the heart of things which meet 
a man halfway.” 

After recounting the life history of Eytinge, beginning with 
his carelessly spent youth and leading up through his incarcera- 
tion in the Arizona State Prison, to his new life of service to the 
world of American business, the speaker said 

“When Eytinge went to prison, he reached a milestone in his 
life. He was rounding a corner, although he did not know it. He 
entered beneath the clanging door, expecting to find enemies on 
every side. Instead, he discovered a friend—almost the first real 
friend he had ever known—Mr. J. J. Sanders, the parole clerk of 
the prison. Sanders believed in Eytinge—saw the man under the 
felon’s stripes. That faith wrought the miracle, for it made Eytinge 
believe in himself. 

“His soul awoke. And with the soul, awoke the mind. He 
@iscovered that true work paid, and nothing else did pay. That is 
the greatest discovery that any business man can make—or any 
other man. That accounts for the singular and virile note of con- 
viction in his advertising and selling letters, which has given them 
their wonderful ‘pulling’ power 

“If there be skeptics as to the genuineness of Louis Eytinge’s 
conversion—for such I deem it—let this quality in his writings 
silence their cavils An insincere man cannot write sincerely 
Least of all, can he hide the hollowness and barrenness of his 
soul from such men of practical business as have entrusted impor- 
tant selling campaigns to Eytinge. 

“Like the man sick of the palsy, whom the Savior bade to 
“be of good cheer,” for his sins were forgiven, Eytinge is quiet 
and happy in his new life—not unduly elated over his success 
content to await the future Will of that Power which has brought 
him thus far on the road to a new destiny Eytinge may not 
formally have accepted the faith we uphold and reverence, but he 
has lived it. 

“God did not forget Louis Victor Eytinge. Call the agent of 
his redemption ‘Humanitarianism,’ ‘Brotherhood,’ ‘Prison Reform,’ 
‘Good Business’—or that great recuperative power in nature which 
the heal- 


I care 


to the Christian is the surest proof of a Personal Diety 
ing power at the heart of things that meet a man halfway 
not how you define it. You cannot fail to recognize it 

“To me, as an orthodox Christian, there shines in that new 
and broader life of human service into which Louis Victor Eytinge 
has been born again, the glory of the Resurrection Breaking 
forth in that seamed, scarred face in the prison cell, there glows 


the image—the reflection—of that glory of the risen life whic] 


greeted Mary Magdalene at the Open Tomb. And behind this 
‘s there not the shadow of the Cross? 
“The man has much to learn—as who of us has not? He has 


many struggles to face. The sharpest will be when he emerges 
from his prison-home. His courage and resolution will then be 
tried to the utmost 3ut I am sure they will not be found wanting 
There is a thread of continuity in the lives of these wh 
Begbie calls the ‘twice born men,’ which is the pledge of hope for 
their future. 

“Believing as I do in the Christian Church as the great Help- 
ing Hand to fallen men and women, I yet praise God for the 
wonderful recuperative work which His creatures have begun in 
the life of this, our brother—‘who was dead, and is alive again 


was lost, and is found. 
bob + 


INTERSTATE TRADE COMMISSION PROPOSED. 
HE Committee on Interstate and Foreign Commerce re- 
cently reported to the House of Representatives at Wash- 
ington a bill to create an Interstate Trade Commission, 

A referendum relative to this 


ym Harold 


defining the powers of such body. 
proposition has been initiated by the Chamber of Commerce of 
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the United States, and the proposition has been laid bef 943 
commercial organizations in 47 states, who are m«¢ ers 
National Chamber The votes f these organizat s 
corded will be made public, ar ll represent the views 
National Chamber with referen to the proposed 

The referendum is based on the report f 
mittee appointed in response t resolution pass 
annual meeting of the Chaml 

The report is nfined to a : of the nterst 
Commission, 1 pinion being ressed 
proposals for anti-trust legislat ( 
which have been put forward, t on whicl 
been formally int uced ir ss 

The committee approves of t plan t r 
Trade Commission to take the ] the Bure ( 
tions, believing that a commissior preferable to a singl 
yf the Department of Commer in dealing wit 
tions. It expresses the opinion that commissio1 
ness expcrience can be represent an be ) S s 
structive value from the stand] nt ! mmer 

The seven definite recommet tions t be s 
jected by the membership of the Chamber of ¢ 
United States are as follows 

] That there be created ar nterstate trade mt ss 
least five members appointed by the President and « 
the Senate, not more than a mere majority) ‘ 
the same political party 

2. That jurisdiction of the ssion in nduc ¢ 
gation extend to all corporations engaged in interstat: 
commerce, except such as are amenable to the Int 
merce Commission. (It has not judicially deter 
or not banks are engaged in interstate commerce: t 
understood to be the purpose f the bill creating t 
trade commission to include banks among the corporations 
within the jurisdiction of the mmission. ) 

3. That the commission should not now be giver 
advise applicants concerning tl legality of propos 
combinations, et under the Sherman Act 

4. That the annual reports of rporations, if re r 
at the outset be confined to thos f the larger rp 
to those having capital resources $5,000,000 
those having an annual income f $2,500,000), and to s 
classes of corporations as the commission may official] 

5. That in the annual reports made to the commiss 
porations ought not t be ‘ ed t disclose trad 
shop-costs, classification of sales and profits among 
articles, names customers, or other like private 

6. That the publication of fact btained by t 
be confined to such as are to the 1 lic interest 

7 [That Congress should direct t mmission t 
and report to Congress at the earliest practicable 
advisability « mending the S Act te ll 
degree peration in t t i f the 
f the foreign trade 

NEW YORK STATIONERS AND LOOSE LEAF 
York City report was re neerning the 
manutacturers with regard to t exclusive sal S 
leaf devices by manufacturers t ealers. It apps 
tee had written to loose leaf manufacturers for an ¢ $s 
their attitude in this respect. Sor f the manufacturers 
go on record, two or three stated that they sold their ¢ 
clusively to dealers, while several others stated that tl 
was to sell both to the dealer and to the users. The latter state 
that goods sold to users were sol at list. so ast t t t 
dealer It seems that the investigation by the committee had 
gone any farther than writing to the manufacturers 
pression of their position The s ition had not been ir 
gated with regard to the actual effect of either policy upon tl 
business of dealers in loose leaf devices 
The situation in New York ( is peculiar with regard to tl 


sale of loose leaf goods. Many of the leading stationers there 


have been exceedingly reluctant t put in an adequate stock of 
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goods [lanufacturers thinking to stimulate the sale of loose leaf 
among the important dealers have added branch manufacturing 
establishments to their New York offices in the belief that prompt 
deliveries of all goods would induce dealers to carry adequate 
sample es and to put in reasonable stocks for supplying imme- 
diate demands Apparently, however, the establishment of such 
b ch tories has had the opposite effect, for it is related that 
n s e instances dealers, instead of putting in suitable sample 
stocks, make most of their sales from catalogues and send over to 
the h factory for samples of the goods their customer de- 
res to se¢ In one case of which we have heard the dealer 

S f ly incensed because, after having sent for a sample which 
was billed to him at the regular discount he found that the manu 
facturer uld not permit him to return it, when his customer 
decide at he needed some other kind of a device 

I alers generally to quarrel with manufacturers of loose 
leaf devices over direct sales, argues an incomplete understand 
ing of the manufacturer’s side of the cas« In New York par- 
ticularly it seems require a salesman superhuman ability 


to get an adequate stock of loose leaf devices into some of the 
leading stores. Since the dealer will 1 represent the goods in 
a strong and vigorous way, the manufacturer is presented with 
a dile either one of the two horns which he must grasp 
He must either retire from the field and consent to see it taken 
by someone else, or he must himself see that the goods are 
properly advertised and distributed direct to the publi Where 
the dealers will not push a line of goods, the manufacturer ob- 
vi slv has no ot r recourse but to do the work himself There 
are places in the United States where manufacturers do not think 
of sending salesmen out to secure orders direct from users of 
loose le evices The field is so well vered by large and 
enterprising stationery houses, and the lines are so well repre 
sent that it is not necessary for the manufacturers to secure 
bus ss in this way. We submit that before criticising the mat 

facturer of loose leaf goods for attempting to sell directly to 
users, the stationer should look a little more closely at the 
manufacturer’s side of the question The man who makes a 
creditable line of loose leaf devices has a right to demand a fair 
chance He has a right to see that his goods shall be properly 
pushe well represented. He has a right to live and to mak 


money if he can, and if the dealers through whom he hopes to 
sell his goods will not co-operate with him, then he must get 
along as best he may and fight the battle himself 

7 many loose leaf manufacturers sell goods direct to 
users endea in this way to stimulate demand for their 
f ts, is due to the fact that dealers themselves have not 
bee é to their opportunities. They uld have had all the 
loose siness there is if they had accepted the chance in a 

r ( ipal le iy 
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NEED OF AMERICAN BANKS IN SOUTH AMERICA. 
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of larger banking institutions in their own countries, so that it is 
and conveniently to transfer money to English 
or German accounts, but in the case of an American account 
banking is to be done, the exchange must be through 
banks. E. N. Hurley, vice president of the 
Manufacturers Association, and himself experienced in 
recently visited South America with a party of 
men. He looked into the banking situation there, and 
on his return he suggested that since the new currency law has 
removed from national banks the restrictions formerly enforced 
with regard to branches abroad, it is now a good time for Amer- 
movement for the establishment of 


possible easily 
where 
English or German 
Lllinois 


banking 


business 


affairs, 


aankers to begin a 


ican t 
\merican bran banks in the important centers of South 
An ¢ i 

It appears that heretofore the law under which the national 


banks work did not permit the establishment of branches in 
other countries. Since the most of our important banks of large 
capital are national banks this restriction was a serious handicap 
upon the development of American branch banks in foreign coun- 
tries, almost to prohibit such enterprises. Mr. Hur- 

suggestion should be acted upon, and we believe that now 
that these legal restrictions are removed, it will be possible for 
American banking institutions to take their place side by side 
with like ns from other countries in the South American 
field. When American banks shall have established their own 
branches in cities like Rio de Janeiro and Buenos Aires, this 
»ward establishing closer and more friendly 
relations between the merchants of South America and the manu- 
lucers of the United States. 
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[r has long been understood that one of the few obstacles in Sworn to and subs 
the way of advancement of Ameri trade in South Amer (Seal) 
is the lack of adequate banking facilities England and 
Germany are well resented in South America by bran banks 
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LAY SERMONS ON 
BUSINESS ETHICS 


ARTICLE V. HUMILITY THE 
LITTLE SISTER OF SUCCESS 





St. MATTHEW 5:5—“Blessed are the meek, for the 
shall inherit the earth 
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ORDS as well as men have a way of losing their souls 
“Amiable” once meant the exact opposite of weak. “Vul- 
gar,” far from implying eccentric coarseness, was origin- 


ally another way of saying a thing was common to all of us, and 


hence human in the largest sense. If Secretary Bryan had started 
his “Commoner” in the fifteenth century, he might have called : 
And “humility, 


‘ 


“The Vulgarian”—and ruffled nobody's feelings 
to many who read this article, will sound like the ghost of a virtue 
which lost its character forever at the hands of Pecksniff, Heep 
& Company, Unlimited 

But Things last while Words fade. We can still see the Thing 
our ancestors meant to praise by calling it “amiable In a 
democracy we may even be proud that some customs of a mon 
archical society with us are still “caviare to the vulgar.” And as 
we learn, more and more surely, to separate the accidents from 
the ingredients of business success, we shall be surprised to find 
the thing which our text calls “meekness” still playing the part 


prophesied for it on that homely but eloquent hilltop of old Judea 


You will observe that this text is very definite and explicit 
Many people think of meekness as mainly a key to heaven. But 
there is much more in the Bible to prove the value of boldness 
and courage in the battle for character than there is to exalt 
humility in that connection. Most of the martyrs, as Bernard 
Shaw has discovered, went to the stake shouting, sometimes even 
joking. The New Testament, like the talk of the modern Futurist, 
bristles with the metaphors of combat and the zest of spiritual 
struggle 

Humility is a horse of another color 
He will probably desire it for its own sake 
Underneath the layer of Sheer valor Grant 


Che good man may 


have it The good 


fighter may have it 
and Gordon were humble men. But the successful man of busi 
ness must have it, according to the shrewd and sane observation 
of the Founder of Christianity. Let us try out the idea, in the 
crucible of actual experience, and gauge its worth 

No one, I suppose, will dispute that the two decisive factors 
in a business man’s success are Judgment and Initiative—or, as 
the commercial psychologists would put it, Reason and Imagina 
tion. Put Imagination first, if you like; it necessarily precedes 
in the order of use. Now what is the clew to imagination? Is it 
not the power of seeing largely, ideally, broadly—in a word, the 
gift of Vision? But no man can see on a big scale—whether his 
vista be the dream of a vast cathedral or the hope of a million 
dollars—if his mental eye is forever bent on himself. You and I 
are puny enough compared with our ambitions—our aspirations 
It is when we grow over-towering in our own eyes that the outside 
has missed recognizing 


world grows small and mean. Many a man 


Opportunity through too close a clutch on his pocketbook as he 


passed Her on the street of life. 
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Any profit—any salary—looks niggardly to the arrogant mar 
ide his skin and you will see why. His est 


of his own importance is so huge that no amount of digits 


possibly express That is the power of imagination—ingrowing 
perverted. The fact can never approximate the fiction He is 
imprisoned 


} 


in the hell of his own egotism, and the worst of it is 
he does not know it 


Without humility no man can reason accurately 


ment demands of us, first of all, a keen sense of error—an invir 
ible “nose” for our own defects. It is the infallible pupil 
always blunders—the cocksure rider who always gets a tur 


am writing platitudes, but, as Colonel Roosevelt proved, it is 
platitudes we are always forgetting. Wise executives always 
up the obstacles to a plan—and that repeatedly before <¢ nting 
its advantages (nd that is meekness—the meekness of 
sense 

Che ne-man organization’ is one of the merriest myt f 
business And, like all myths, it has its kernel of edib 
There must be undivided authority somewhere, even to eng 
a mob or a junket. But authority is a function—never a | 
source—of life And it is life that makes a mob or a business 
move There are many flaws, to the practical man, in the log 
of modern socialism, but its philosophy has done us one est 
mable service, in reminding us how deeply we all are dependent 
on one another The co-operative commonwealth may never 
descend upon us out of a clear sky, but the practical part of its 


program is being realized in the increasing democracy and s« 
government of many an office and factory As ever, “the | 
killeth but the Spirit giveth life 


1 


The debt of our civilization—and of our religion 


Judaism should perhaps be docketed permanently under the 


of “Unpaid Claims.” Someone has said that the man wh espises 
humility never looked into it. Certainly he never looked across 
the street The increasing dominance of the Hebrew in n ler! 
commerce is not an accident Moses the Meek still lives in t 
lives of his race, however securely the secret of his t b I 

Call it a low ideal if you will—and I am on the side of the Hebrew 
prophets in reckoning material success as by no means the most 


attractive trait in human character, Jewish or Christian—the 


tical truth of the text shines out like the fires of Sinai 
mart of the round globe: the Meek do inherit the earth, for only 
the Meek have the time and patience requisite for the task 

It is human nature to hate to be hurt. We belittle the ld’s 
pains who cuts his finger, and the next day we blenc! : 
at the threat of necessary war—or an unavoidable bit of surg 
or a four-digit debit which no foresight could have pre 


is simply because we lack the meekness that comes as 


ot adversity to the man of good will \ panic always 


burst of prosperity. Why? Political economists will g 
several hefty reasons, but I strongly suspect that it is St 
otherwise we should not know that it was a panic. We | V 
contrasts, not samenesses. It is the shock of danger wl 
ens the after-peace of the inglenook Only the mar A is 
learned, through humility, the fun of taking hard knocks 
the after-dinner cordial of success with the appetite t 
noisseur 

The trouble is, we forget t eal meaning of Progres 
ideal W like urselves as Ve ire Wi are ft le i s 
our businesses are already just as good as we want tl 
dumbly resent the living, creating God of change; we 
orthodoxy of evolution And we are, as often, quite abs 
butts for the merriment of the angels! For we are 1 
you and I—pbut, rather, the Ma gs of Men. Surprise 
und disarpointment and failure ngle in the great 
cible, but the product is success—and its hue humility 

\c OAAQY -WY, 
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SHIPPING RUBBER DOWN THE AMAZON INTERIOR OF RUBBER WORKER'S HUT. 


THE MAKING OF RUBBER BANDS 


By H. A. Bauman, Sales Manager Sundries Depart- 


ment, B. F. Goodrich Company, Akron, Ohio. 





HE rubber bat s as staple a com-_ kinds; one for effect, where a band mas test is possible, whereby the band may be 

as is handled by the stationer facturer gambles on the goods being used subjected to certain conditions of tempera- 

fice supply house, yet perhaps ip before the guarantee time | t expires ture, light, pressure, etc., multiplying fifty 

no product so effectually challenges correct [he impression created by sucl guarante¢ 1 sixty fold or more, the average single 
judgment on the part of buyers. “Rubber ind the selling talking points brought int ay's deterioration, but, obviously, the dealer 
‘s rubber.” is quite the common idea. One play thereby are figured to more than offset as no such laboratory advantages. But the 
might as well say that a cigar is a cigar. iny loss incurred by goods coming back ealer can readily distinguish between com- 
There exists as much difference in grades within the period named The other is the pounded and pure gum bands. Pure rubber 

f rubber as in qualities of tobacco. In genuine guarantee which practically ind of any quality will float; hence a band that 
fact. there are some three hundred odd dis- cates the band’s actual age-resisting proj sinks when put into water is necessarily 
tinct grades of rubber, depending upon the erties. Naturally the buyer wl s honest! compounded, By compounded I mean that 
source, the species of tree or shrub, method inclined to accept either guarantee at it substitutes and fillers have been mixed in 
of gathering. et t varies all the way face value is confused and his confidence with the rubber to give it extra weight, thus 
from Pontianac, which today brings around both becomes gradually undermined lessening the manufacturing cost per pound. 
6c per pound, a good example of the cheay The real test of a band is the lengt! This adulteration naturally shortens the 
grades, to 75 cents per pound for Up-River time it holds up in stock or service A life longevity of the band and likewise propor- 
Fine Para tionately reduces the number of individual 
Anent the much abused term “pure rub- inds per pound. It will generally be 
her” This should mean free from com und that a compounded band averages 
pound. But it does not convey adequate) ess bands per pound as compared with the 
‘he correct idea of cuslity Any grade of trictly pure gum article; in fact, the count 
crude, after being thoroughly washed and so short as more than to offset any dif- 
iried. will float in water, but the mere de ference in price. Therefore, the price per 
scription “pure rubber” is not synonymous ndividual band is no more and usually less 
with highest qualit \ band made fron yr the finer grades. Some may figure that 
the cheaper crudes—ii not adulterated—is this works out to the dealer’s advantage 
Siete t antl cure rubber band and will nasmuch as the consumer is obliged to 


float. However. there is as much differenc« rder more pounds, but this surely is falla- 








between the finished products representing ous, because pursuing that policy means 
the extremes in crude rubber as exists in risk of losing customers’ confidence. 
the crude itself. Generally speaking, the might add that the “bloom,” by which 
cheaper the crude the more susceptible is meant the white powder which appears 
. age deteriora the surface of bands, has a tendency to 
shou ri, Para bands if properly ry them up. This “bloem” is really the 
de , hey far the longest lived sulphur working to the surface, and to a 
ve frequently seen such bands bber man indicates a correct vulcaniza- 
returns Ser Celie at avec Gx tion. Therefore, to determine its actual 
years, nevertheless the showed up as iting qualities the band should be rubbed 
strong and elastic as when fresh. whereas etween the palms of the hands, thus re- 
cheaper bands would have become stiff and a , moving the “bloom” before the band is 
heieel, Long-time guarantees are of tw TAPPING RUBBER TREE IN BRAZIL placed in water. 





















SMOKING PARA RUBBER. 
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After all, the surest test of 
merit is one’s own experience and that of 
other 


ization process. 


dealers. 


“Aside from the quality of gum _ used, 
there are various ways of lessening the 
manufacturing cost of bands Jands, be- 
fore being cut, are in tube form The con- 
struction of such tubes varies with different 
manufacturers Some use specially de- 
signed machinery, patents for which are 


controlled by them. Others squirt the band 


tube through a tubing machine, an inexpen- 


sive method which, however, has its cor- 


responding limitations and disadvantages 


process by which the 


the 


In vulcanization, a 


raw material is turned into commer 








la 19rd. 








Hard to Distinguish Between Pure Gum _ cially useful article, many opportunities ex- PLANTATION RUBBER FROM CEYLON. 
Grades. ist for cutting the manufacturing corners sure of offering his trade the best that the 
With the compounded grade eliminated The tubes are finally cut into the individual merket affords. 

we arrive at a more difficult task, i. e., to size. Irregularly cut bands, called miscuts, While takes years of experience to de 
distinguish between velop exp ess 
the pure gum grades a Pl” ae : judging ye 
Many buyers will 1 buyer na 
take a band, stretch piece vand stock 
it, observe its “kick” t reas ble size 
and come-back, and say 1% hes 
base his judgment | square " 

and decision on his | fairly st 
immediate observa-_ | mate f it ali 
tions. As a point in by s g be 
fact this test is whol- tween ti gers 

ly inadequate. Meth- tine 
ods of manipulating the stré ex 
crude rubber to pro- bility rmness 
duce certain effects ul al ° 
are innumerable. It eel S | 
is possible to take a ing S 

low grade gum, stim- the ght S 
ulate its activity much tain Ss ¢ 

as an intoxicant will rity 

enliven an _ inebriate In s 

temporarily, and cure portance ( g 
it to the limit, so BIRD’'S-EYE VIEW OF B. F. GOODRICH COMPANY'S FACTORIES AT AKRON, OHIO. upon the 

that the band appears the ance conn 
as substantial and meritorious as the finer are bound to result from the ends of the has been generally under-rated. but n 
grades. This is especially true as to appear tubes. Thrown in with the first class bands and more the element of uncertainty is being 
ances, since the band manufacturer of ex they materially lessen the average cost, as removed as the records of dealers s ' 
perience gives his fine grade a safe cure—a the market value of such miscuts is less favorable experiences, as conventions w 
sort of “safety first” policy, which, while tem- than one-half the cost of perfect bands, also their interchange of ideas become more 
porarily affecting the come-back—such bands the expense for the sorters is eliminated effective, and as dealers realize that re] 
not returning after a severe stretch test to the All these points should be considered. If tation years in the building can ipset 
exact or original size—yet adds materially the buyer will specify fine Para quality, and accumulated profits of years wiped 
to the band’s age-resisting properties. Ag seamed construction, water-cure, sorted away in comparatively short rdet 
ing, after all, is really nothing more than a bands, and insist upon having these speci trouble arises with a staple lik nds, 


slow but gradual continuance of the vulcan 





WASHING MACHINE. 





fications followed, he can feel reasonably 








WHERE RUBBER BANDS ARE MADE BY 
THE TON. 





whose use is practically universal 











MILLING OR MIXING MACHINE 











_ mee 


ie 














27 














——— — — —— ee aa a 
This Article Contains Some Salient Points on Sales 
Convention Work, and Is Appropriate at the Present 
Season When Conventions Are the Order of the Day. 
The Article from Which the Following Extracts Were 
Taken is by W. C. Holman. It Was Published in 
“System” Months Ago, and Affords 5ome 
Splendid Suggestions for Manufacturers in This Field. 
presiding er holds the ke kills ventions, start Another very “human” habit that kills 
ry situation The success er ur [ ups the effectiveness of conventions is the cus- 
re of t nvention depends nf ind is solute tom we all have of dropping into rear seats 
entirely on his ability to direct, vitalize and ‘ ninety-nine cases in a hall. No one but a public speaker 
nvention and its discussions ( at sli knows how important it is to him to have 
Suppose 3 have sen a good presid it his audience gathered closely about him. 
ing off WW he vention first as S t late Empty seats before him here and there, a 
sembles. he won't make a few feeble re ll not scattered audience, the consciousness that 
marks a de aw the background S¢ yen $ 5 i some men are too far off to hear him dis- 
He will grip that nvention with the force le after ses In tinctly, and are outside the magic circle of 
of a live dynamic personality. He will make ‘ vn | mcern that his influence, will make him stammer and 
a keynote speech that will jar the most ry lem absolutely This wa stutter, will check the flow of his ideas, will 
diftere alesmen loose from their seats a n, ¢ take the “pip” out of him like a shower of 
on the back benches—electrify the conven whi regularly, eld cor cold water 
tion—give it a tone that will last all through ‘ nch manager ssembled [he writer attended a convention of a 
ail ft é 1e United S 1 Can- thousand business men a month ago—own- 
Have him thrill ea man present ne ention t nt, wh ers and executive officers of concerns. He 
the thought of the importance of the meet in ed by the ng-in-late was amazed to see these prominent men, 
ing—the fact that every moment of time is spiration efficient in their own concerns, deliberately 
precious—that ideas will be brought « ( wwe! reducing the efficiency of one of their ses- 
wi ndre llars—that star men Le sions by scattering themselves all over a 
Il te 1 “ which the en, | huge hall, many of them sitting far back 
ar ik n that no one pres ¢ it of hearing. At the next session just 
nt , to be careless enough chairs were placed in the vast hall 
listless e! ld a baseball { S¢ 1] to accommodate the audience—and they 
la ( nship ga e e! nt were all arranged within easy earshot of 
Have Ss of good feel I iker the wl the speakers. People had to sit down front 
ing S decisions stand up. The tone of the whole con- 
‘ nd the ention was changed by this expedient. Yet 
t et I t of a thousand men, only one thought of 
Its t t. It is a good plan in small conventions 
l, and s to assign each man a place, just as you 
‘ licule i lace dinner cards at a banquet. 
If you can, use chairs that have project- 
prit Sa g arms, so that men in the audience can 
ll present € make notes. Provide note paper and pen- 
the « sh the t Is—desks if your convention is small. 
' ie hunt Still another habit tolerated in most busi- 
any ' s that will brit ss conventions—hundreds of them—is 
t sh to mak f permitting men in the audience to 
1” “Onl f rry on long, though subdued, personal 
er change th S versations during the~- sessions. Two 
ning we st S men talking quietly but earnestly to each 
gr P less y ha I ligt ther in a convention can take the atten- 
have s f er n of a whole surrounding circle of men 
t. s \ ndifferent the speaker, distract his mind—set other 
, ly of wise men S ; Se 1 the tior n to talking—lower the whole tone of 
aks an be atte P eeting 1 ed t the convention—often make it absolutely 
as ; of n ' sly possible for the speaker to go on with 
Taki stas ‘ ery ts se were | ( aug any effectiveness. Above all, don’t allow 
against revale , of coming t ne with glee—paddled thet s they ‘dove roups of three or four of your salesmen 
sessions Have nresiding officer for their seats After that n t re men t start rival conventions in the rear of 
emphas every moment came late t nvention ses I f that the hall 


Discussions are the bane of conventions. 





























28 








OFFICE APPLIANCES 





Yet they are absolute necessities. Men oi should have his thought all worked t be sente S andling 
different opinions will, of course, take part fore he rises to make a soun e con-_ the « vill prevent all s 
How to conduct them to a definite, con vention hall follow fro thinking they 
clusive end—how to choke off long winded loo much laxity too n er n treate tl ey are ma 
speakers and keep wandering speakers ourtesy (and this is the prevailing t Apply é ‘ et t n 
closely to the subject—-how to stir up in- dency), too much unwillingness t rtail who follow, no matter how 
terest and get many men to contribute 1 man’s expression, will result in the meet talks ma ; ch vell 
ideas—these are the highest arts of a con- ings being turned into windstorms ot words receives em 
vention chairman that wil g up e issue, weary \ t getting m« 
[The average salesman seldom has a_ ence, at turn the whol nve n their c selling | ; rh 
chance to address a large audience. When the stale and unprofitable thing it most sembling your men inc 
he gets an audience at his mercy he has a onventions are not a this result N " 
tendency to talk as if he were wound up Make it clear that y d va t i sales vy to sell j lat s 
like an eight-day clock choke off any man who has ideas—but that man is sell in his tert 
Washington Irving, in his humorous his- what you want are ideas and ne ede as ; ida \ 
tory of New York, states in his introduc- Say something that will start the shy a tee plan ’ 
tion that in order for his readers to undet silent men and drag then the men g p their “sta ( 
stand why the Dutch settled in New York, ners they naturally seek. Often the meth that is, assign ea a 
he must go back a bit He thereupon goes the soundest. ablest thinkers ' ( ritory al let 1 ne else 
back—finds he has to go back still fur leudest talkers in the room least, s that the salesmat a 
ther—repeats this process again and again Now I come to an expedient that nce territor gets a commiss 
and finally begins his history in New York turned a convention that was like the Sa made vhether he makes 
after an introduction of, nearly one hundred hara desert, swept by siroccos of tangled not 
and fifty pages—all of which he pleasantly talk—all valueless—into what the president Never let a man talk o1 
states in the last of them, are totally un- f the concern called the most iluable not before the convention. 1 
necessary Then he plunges into his real nvention the company ever hel valuable his ideas are St 
subject According to the nature of ea scu when he erges—tell him t S 
Salesmen have a tendency to give “Wash sion, set a time limit for each speaker be saying is important, and that 
ington Irving” introductions when they fore the discussion begins Chere are oc to s it at the prope 
speak—take half a mile’s running start to sions when it is better to have 100 é progra 
finally jump over an ant hill of an idea in speak thirty seconds eac] than t have Point you are the 
their minds. It seems incredible, but any one man speak fifty minutes EB awe - eae. the ies: lll Bilan ase ; 
one who has attended many conventions man with a watch and bell sit the pla given. But d this brie l 
knows that there are salesmen with brass form Warn him to strike the ell the Make short summaries of discussions A 
enough to rise without a real idea, and be minute a man has spoken thirty se¢ ds ng wil is been brought t S] n 
gin to talk, expecting that by and by they a minute—five minutes. or whatever othe: thusias il t what is l ; 
wif think of something worth saying time you have fixed as the limit. according vay )y l keep y en é 
Let no man lead up to his point. Make to the importance of the discussior ested and enthusiasti 
him feel that it is the sense of the conven Have some big men—preferably officers Piers ia @ these for ced-Ere al _ 
tion that he should Start right in with i if the mpany ready t speak first let and sts of wild s ting | ] 
point Let no man ramble along with an them exceed their time limits—then have conventions. That time is the the 
empty head Make all feel that it is the the bell struck on them and let é sit conventior Plan r this as 
sense of the convention that each speaker lown—even if they t in the middle of a you plan for anything else 
THE PENCIL 
AM the pencil. I come from the balsamic hills made fragrant | 
I of kingly cedars. In my heart I carry t lack f Plu : 
L half brother of the diamond. 
@ I memorandum the business of a contin« ind str e tria 
traffic of the nations 
@ In the dizzy hours of morning I note the doings of the world, while 
like couchant beasts to fling my words to sleeping millior 
@ Iama factor in the world's great things; n is of ner ng I 
Have your Sign- me every hour 
writer reproduce q Thr ugh me captains of ne w thought lea I n fast gathering hosts « 
: creed of yesterday tomorrow's statute. With me the ermined seers n 
this and use it for canon that harmonizes with the basic law 
the window with @ With me the pale faced scholar summons Grant and Moltke and H 
a Display of Genghis Kahn and makes their phant: m armies shake world on 
A @ I tabulate the data from the crucible of wizard men whose alchemy w 
Pencils. serum to baffle death again 
@ I trace the drunken letters of the child whose dimpled fingers first f 
the characters of fabled Cadmus. 
@ I sketch the song ot the eager poet, the wings of whose white soul beat r 
clouds to shreds 
@ I am the democrat; the whittled comrade of the ragged urchin, f 
ot the smooth-tongued diplomat, bookkeeper of the lonely sheep her 
mountain side. 
@ Iam the cosmopolitan; known in every mart where barter changes money, ir 
every port where commerce spreads her sails, in every city where the bra f 


man doth fabricate 


Fred R. Angwin in Springfield Republican 
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HISTORY AND INFLUENCE OF PLAYING CARDS 
— Se ae 





























Article IV. Cards Used by Charles VI, and Points 
on the Development of Cards in France. 


The conclusion is that the tarot game was 
imported into France from Spain in the 
time of Charles V.; that under Charles VI. 
the queens took their place beside their 

rds, and it was not until the reign of 
Charles VIL, that the French achieved their 
true national, or picquet cards. 


HE reader will readily have observed 

that the playing cards described 

and illustrated thus far have little 
resemblance to the ards in use today 
Cards, as we have seen, were known in 
France toward the end of the fourteenth 
entury, and they were adopted no doubt 
lt is said that the French invention is 
1 simplification of the apparatus of the 


there in their original form essentially as 


the game of taros, which Charles VI. played 


during the time of his imbecility. The zame of cards. It is in a way an elimina- 

pictures amused him and the emblem on of certain things making for a better 
ee letle meditation 

aused a nttie ation rder in the games. Modern cards con- 


sist of four suits or series, each one con- 
taining three court cards and a set of pips, 
varying in number, but not exceeding ten 
in any case 


As we have seen, these tarots form a 
series of emblematical figures which prob 
ably are a creation of the East. There are 


also four suits of numeral cards, each dis 


tinguishe eculi signs, which als Che tarot furnished the elements of these 
give a riental igin packs; first, the symbolic atouts went at 

Card e ordinary modern or French ne sweep, it being concluded that the mys- 
type were not invented before the middle and philisophic element was out of 

the fifteenth century, and thus from the ce in the game designed for mere amuse- 
time ( ere it rted from the South ment. There then remained the fourfold 
to the « their alteration in character series of the ancient tarot—fifty-six cards, 
a Si ible inte 1 existed; almost cording to the tarot pack, which contains 
ce y uring ch time the cards kings, queens, knights and valets, with ten 
1s France were similar to the foreign cards—fifty-two, rejecting the queens, 
examples. With these cards they plays even forty-eight, if we assume that the 
games of tarots, which possessed very little imitive tarot has only the king and a 
attraction, and coul not have attained ilet as the honors of each suit. To these 
great s Ss ty-eight cards were annexed the four 


In the last issue we referred to the rds & a i neti ueens, and by the rejection of the low 
rds, the two three, four, five, and subse- 








painte lacquemin Gringonneur 
harles VI Seventeer f these cards art KNAVE OF HEARTS—EARLY DUTCH PACK rently the six, was formed a reduced pack 
said t ave been preserved in the Imperial f thirty-six or thirty-two cards, less com- 
Library at Paris. They came, it is said enice hich are believed t ive formes plicated, with no trace of elaborate symbol- 
from the llection of M. de Gaignieres, as 1 part of the same pack They are de sm, and on this, by the invention of various 
sistant tutor to the grandchildren of Louis scribed as llows figures, colors and marks of suits, were 
X1\ [They are painted with great care on They are larger thar ased the original French games. 
golden field relieved ith an ornamental f the present day; they a This was the change effected in France 
ted pattern faintly impressed on the ind resemble the tton paper of the ar n the fifteenth century. It was complete 
ground over which the gilding is laid. The ent manuscripts. The figures are ward the close of that century, which fact 
rder is in silver, bearing likewise a dotted pressed on a golden field. ar nsist f s indicated by a satirical print, dated 1499, 
rnament, the same being repeated on all three kings, two ladies ar . alets, on vhich represents all the crowned heads of 
tended to represent a rib- f whom is on horseback. Each figure has Europe playing at cards, the distinctive 
bon wour round a cylinder. Some por- haton. a sword or a piece of money The emblems of which are all according to the 
ns of the embroidery on the dresses aré lesign appears ind the French style 
eightens with gold, the arms and armor lors applied by a species of w iblock At this time cards were not as much in 
being represented in silver. No inscriptio . ; P gue as they are now. The earlier cards 
letter r number, ind tes the manner Queens First Appear in French Cards. all intents and purposes were miniature 
which the irds were to be arranged, but The presence f pictures womer 1intings, therefore expensive, but the in- 
they ir in the following order: The these cards is interesting, for in the ar ention of wood engraving introduced a 
pope, t peror, t rmit, the hospital, ent games of tarots 1 n we ew era and caused an extension in the use 
the buf t lled French LeFou), present on any of the sy il represer f playing cards, because cards thus came 
squire of rseback, the lovers, a man hang tations. It is assume t re, that e cheap and possible of possession by 
ing by I leg, the hariot, the moon, the wher rds were intt Ice nt ra st everyone 
sur st fortitude, temperance, fortune ne of the first changes t y t [t is said that no sooner had Germany 
death, the st judgment rench \ to place figures of met ented engraving than France dismem- 
S half a century nspicuous equality with the figures re ered the old tarot game, abolished the 


r mor ther ere seven cards at resenting the male warriors symbols, and simplified card games. 
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LEGAL POINTS ON SALES. 


M. L. Hayward, B. C. L 


sales of goods and chattels 
the 


Conditional 
where the property is 
seller to the buyer with a proviso (general 
ly inserted in the contract of sale or in the 


delivered by 


nete or other security given for the pur 
chase price) that the title to the goods 
shall remain in the seller until full payment 
has been made, have become of very fre 


quent occurrence 

Suppose, then, that the goods are burnt, 
destroyed or lost while in possession of the 
buyer, without his fault in any and 
before the due Who 
must bear the loss—the seller or the buyer? 


way, 
purchase price is 
It has been held quite generally by the 


courts that in such a case the destruction 
of the property does not relieve the buyer, 
and that the collect the full 
amount due, upon the principle that when 
the seller the property he has 
done all that he was bound to do by the 
terms of the contract, except to receive the 


payment; that the buyer cannot return the 


seller can 


delivers 


goods while still in existence and escape 
further liability, and that, therefore, he 
cannot set up the loss of the goods as a 
defense. 

The foregoing is the law in Arkansas, 
Mississippi, Missouri, New Jersey, New 


Carolina, Tennessee, Oklaho 


York, North 


ma, Vermont, Virginia, Illinois, Indiana 
and Canada 

On the other hand it is held that the 
buyer cannot recover in Alabama, Georgia 
Massachusetts and Texas 


Regulating Sales. 


[he salesman of goods who travels from 
State to State, or even from one city to 
another in the same State, frequently finds 
himself up against State statutes and town 


ordinances regulating the activities of con 


mercial travelers, and the provisions 


these statutes are often oppressive and ill 


advised 
\ favorite device is to regulate sales by 
imposing a license fee on all salesmen se!l 


sell 


states 


exempting those who 
the United 


These statutes have 


ing goods. but 


goods manufactured in 
or in the taxing State 
held to be 


ground 


all been unconstitutional and 


invalid, on the that they are a 


regulation of interstate commerce whicl 
belongs to the Federal Congress alone 
as settled,” says 
United 
State 
Constitution, im 


States, 


‘It must be regarded 
Harlan of the 
Court, “that no 
the Federal 
upon the 
therein 


Justice States Su 


preme can, consist- 


ently with 


pose products of other 


brought for sale or use, or upon 
citizens because engaged in the sale there- 
of or the thereto, of the 
products of other States, onerous 


burdens or taxes 


transportation 
more 
than it 


public imposes 


upon like products of its own territory” 
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THE SALESMAN AND THE FACTS 











Some Points on High Class Salesman- 
By Earl D. Eddy. 


ship. 


UTTERED thick with fanciful 


statements” is 
still a 


ee 


For some 


co ] 
good 


reason, mystery to me, a 


very great salesmen have confounded 


talk 


have 


many 


salesmanship and consequently 


the art of 


with 


substituted clever conver- 


sation for the science of selling. I am well 
that the 


a salesman is employed is 


satished chief purpose for which 


to sell goods, 


and certainly not as an entertainer for 


the trade 
If our friend quoted above is corr 


t as 


wasted efficiency dis 
salesman in the 


think of the 


to the 95 per cent 


the car- 


played by iine he 


ries, | shudder to economic 


waste such selling entails. I am willing to 


be more charitable and cut his estimate in 
half. At that it means that every 


should be doing about twice as much busi 


salesman 


ness in a given period 


Almost every salesman talks too much 
Lots of them make a sale and deliberately 
turn about and talk themselves out of it. | 


found, very early in my experience, that it 
paid me to sit down and carefully prepare a 


written analysis of my proposition in more 


or less argumentative form. Writing your 
ideas crystallizes them into tangible or 
‘get-at-able” shape You become an in 
spector of your own handiwork or more 
correctly, brain work. You listen to your 
self. Nothing> will so impress the selling 
points of a proposition on your mind like 
putting them on papet Yet ye have the 
very first and best chance to cri S¢ 
: 

Remember our friend who says that the 
salesman who calls on him “hands out a 
selling talk that is buttered thick with far 
ful statements,’ and “that 95 per cent 
their arguments we pay n ttention 1 
for only 5 per cent are real facts, or n 
vincing statements.’ Make your sales arg 
ment one of the 5 per cent sort—that’s 
about 100 per cent efficiency, and a good 
deal to ask—anyway, make it so that if y 
only have ten minutes with a yer more 
than nine and a half minutes will be used 
yn “real facts and convincing statements 

Take your “talk” and sharpen your knife 
f mental criticism on the hone mn 
sense, and cut, and then cut some more, 


till you've eliminated the “talk” and left the 





‘action”’—the “punch,” the “ginger or 
whatever you choose to call what is left 
after “the butter of fanciful statements” is 
removed. You can be almost certain that 


draft 


fret 
t 


there'll be too much talk in your firs 




















selling analysis 


strength, and 


On the other han 


s the human equat 
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S WINNING CONFIDENCE OF CUSTOMERS °*998** 


By John C. Bryan. 
= = One of the things that does the smaller 


























_— . dealers more harm than anything else is 
the fact that in most of the wholesale 
ises doing a retail business as well, the 
ane . . ee nsumer can get as low a price as a 
he Attitude of the ( Olea) Reflected ealer. This is not solely the fault of the 
by the Service It Renders. By E. St. policy of the house, nor is it always to be 
Mm anaes 4 : iseeerusctie 1 9 harged against the salesmen, as some 
u Elmo Lewis, of the Burroughs Adding customers use many mediums and make 
S- Machine Ci mpany. iny claims as to why they deserve the best 
ey price. This is a sad state of affairs, but a 
es HE personality of an employe may Who’s at fault et us look on the ot true one, and any’one who has had experi- 
t's be er an asset or a liability to side of the picture ence as salesman for such a concern will 
he the mpany that employs him. The Mrs. Jones enters the Se Depat readily appreciate the complications that 
ad proprietor of a store may be reflected in a ment of the New-Kind-of-a-Ga mpany ften arise. There should be a remedy 
ed hundred ways—through his ads, his store She makes the same statement to the clerk and I believe that the following could be 
atmosphere. his show windows and, most ehind the counter worked out to be a means to assure the 
ey yf all, his « yes We are very glad to do that as a special lealer of the best wholesale prices at the 
g The employe soon adopts the attitude of favor to you, madan re new same time making it prohibitive for the 
a- the management the public-be-damned kind-of-a-clerk. “What is your name art nsumer, 
ze company never has public-be-pleased em iddress? You are going to move in tomor Why not issue checks, either in the form 
ve ol i \ irnineg Of course. that rushes us a f a key ring or a pocket piece, to each of 
an Phe nseauences are vital to the com good deal. but I think we can manage it your customers deserving wholesale, hav- 
of oany’s money drawet for vou ing each check numbered and keeping a 
Mrs nes goes into the public office of Mrs. Jones is beaming record of the numbers in a three by five 
- » was ny. for instance She walks Can't the men get in to-night?” asks tl ard tray. And have the customer show it 
- up to the New Business desk and says lerk to the clerk when he makes a purchase and 
al “Tt am about to n into my new hous: Yes. I will arrange so that they cai the clerk will know instantly that he should 
an in the north-end district I find by some replies Mrs. Jones ve the best prices. 
es ersight on the part someone that the \ll right. We shall have to send a sps Each check should be accompanied by a 
t gas heat S in. Isn't there ia! crew of service men over thers They ircular letter explaining the proposition, 
1k some way by which in have this done by vill have to work overtime, for which we something like the following: 
at tomorrow gl will have pay the extra il as they (Date.) 
ig Percy Pinhead is behind the counter. e got to come from another section Mt peers 
s He says The charge is five dollars.” the city, we make a small chargé f three City 
“" Mind you that five dollars charge is flung dollars for the special service. You needn't Dear Mr You deserve and should 
ot in the ‘customer's face the first crack out of pay now; I'll just put it on your monthly obtain the very best wholesale prices on 
“a St Hi tatement.” all goods bought of us. 

She flashes back, following the lead of I leave it to your mmon sense and The chances are that at times when you 
¥ Disdead ence erk is an asset of his came into our store to make a purchase 
it “I don’t see why you have to charge for pa and upon asking the price you were quoted 
, it now when you have to put it i@. anyhow.’ \rhey both get the money Yoesn’t it the retail when you should have been 
To which Percy makes the illuminating make any difference how they get it quoted the wholesale price by all means. 
t reply sa\ makes all the difference in the Or, on the other hand, possibly a consumer 
- “That's r regular charge. madam.” and vorld. How do you insure that kind of mes in and, claiming he sells the article 
ot examines s well mar red finger nails to attention to your customer vou get ain, or that he gets wholesale, and the 
i et 18 Wineenie bed pit 6a the ee by sending out beautifully 1 oh es clerk, taking him at his word, lets him 
+ “I suppose I shall have to pay it, but I to all the departments that all the employes ave the best price. You could hardly 

think “ s om oatres crumbles Mes ust be polit blame the clerk, nor would it be our fault, 
: Jones . yet it is our misfortune, and we have de- 
: Sains tine sole her tability 1 ret it by thinking the-nublic-b vised a means whereby you are assured the 
‘iin Gan | sae eased thoughts—by training. by giving best wholesale price, at the same time 

if the manager sees only the figures of yout people directions on how andi iking it prohibitive for the consumer. 

his business. he looks only at the balance the public, by making them understand that Here is the scheme: We issue a check 
1 sheet. and when he sees that five dollars the way they treat your customers—theit each of our customers who deserve the 
td to the credit of the Service Department, he employers—you will treat them wl olesale price, numbering these checks 
5” thinks, “Good Service Department,” “Fine \ little understanding of th and keeping a record of the numbers at our 
: Service Department.” Mrs. Jones, of course, other side of the counter—who, though hi fice. This makes a nice pocket piece, and 
rs reads the service advertisements with a may be wrong or misinformed, is always a when you make a purchase just show it 
1s sweet smile of hearty approval, and the human being—will work wonders in mak seal the clerk, who knows at once that you 
"s Advertising Department has a fine chance ing any company an asset of the comn seserve the best price. And no one with- 
“y to sell her a gas heater for the sun parlor, nity and the community an asset of the - one of these checks can get wholesale. 
4 Renate ie? compan) This not only assures you of the best 
prices, but protects you as well. 
¢ Yours for better conditions in the sta- 


onery trade, 


a ne 

4 small, round-cornered card would an- 
swer the same purpose and could be car- 
ried in a card case. 
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= —— Realizing the buyer's embarrassment, he 
T suddenly seized his sample cas alted the 
HE VALUE OF TACT executive in mid-oath with the re that 
he “must catch that train” and quit the 
IN BUSINESS room abruptly, but net too soon t tch a 
6y HORACE BARNES swiftly telegraphed glance of gratitude n 
the buyer At least, there was !: ne t 
listen to his discomfiture 
Without an audience wever. the $s 
found his oration t I é ed 
EDITORIAL NOTI The ensuing articl digest of e wit pp / ) agai And the thankful pur g age 
monthly Magasine Section of the Chicag inday Tribun I fort telephoned his acceptance of the salesman’s 
nately, space considerations forbid the entire reproduct / est = , me ts oo ee 
of a piece of good writing is tts ability to stand ri rity his ttle ta ' md tact proposition to the latter's : . 
certaml basses that test lts ideas “ ust thew rigina ry md ri md ” sat waiting the outcome 
any wicta f transmission hou wil reme yr tite which ts py That, t was tact wit $ r 
The Suge st even more than the y state, wit s anotl Va cade) ell rif f ing 
from their own experience, which is the ’ fa Bae ao é , we 
seen t e nothing more tl putting him 
4 \LENT is something; tact is ev versant with English, and so made that self ther in's place 
erything.”” And the greatest tal concession to his assumed ignorance. By oa = 
ent is a talent for tact Right talking English with hin n the other - ' eel 
here, some one insists upon a definition hand, I paid him the most delicate ! STAMP MANUFACTURERS TO MEET 
| What is tact? The dictionary makes sev pliments—the assumption that he spoke my The International Stamp M rers 
eral lines of it, and even drags in our old own tongue And I had t imp my silly Association will hold its next 
. friend Ruskin, who really practiced it once head into tnis plain fact before | uld vention at Buffalo, June 16, 17 a: 5 
| or twice. So, suppose we say that tact 1s see it.’ secretary, Robert H. Hay, recent! 
the applied science of putting ourselves in That was tact—without frills. but subtle a call to all members, urging the 
the other fellow’s place and delicate. for a that the meeting 
In short, it’s a matter of viewpoint. That There is tact in the proper addressing of The officers of the assos 
man sees truly who sees from all angles a business letter No man relishes seeing lows acces \ Meyer : , s 
Coleridge called Shakespeare “the myriad his name misspelled, er his initials mangled Wenthe, Chicago, preside : sn 
minded,” which meant the perfectly sane Call it vanity. if vou like. there it is. and the Hay, Stamp Trade News, Washing of 
man, who saw the game of life from his wise man reckons with it, however superior C., secretary; Henry J. Hans 
neighbor's side of the fence as well as his he may fancy he is himself 1 such details, son Comft be y, Chicag treas 
own. That is tact, and it makes for mental until the next mail upsets his assurance Waketi the R H omit . 
Company, Springfield, Mass s s 


health as well as suctess 


Little Blunders That Cost Big Profits. ident: C. B. Greenwood, the Wend ee! 


Business tact means often the right word 
Why don't you trade with D the wood Company, Minneapolis, s« 
in the right place. It also means knowing 
purchasing agent of ; irge Duying estab- president Charles Evers i s X 
just when not to say that word. It is re i a : " ’ 
; ishment was asked Reed, New York, third vice pres 
straint without self-suppression, gemiality I , B 7 
“Re cea” he plied ca ] he c} ale avlor Lor ros L leve 
without gush, sincerity without self-con Because,” he replied, “in all the ; 
sciousness Self-conscious tact becomes of letters they have sent me, they have ad- — 
snobbery or patronage. But true tact ever dressed me as William Blank. My name is The auditors are J ; 
tends to forget itself Joseph [There never was a member of the Stamp Works, Boston, Mass.; Os 
a , family who bore the name of William, so Advance Manufacturing & Supply | 
[There was once an English merchant : nr 
. ” far as Joseph knows. Joseph has no obje Chicag d Fred Bronner, Irwi S 
who persisted in speaking English to all his . ' a ; ‘ , 
, : , tion whatsoever to the name Walliam, ex Com] Portland, Ore 
foreign customers His friends wondered ' _4 I Raw 
. ” cept that it isnt his name t they dont } lirectors of tl SSOC f : 
[The obvious brand of commercial “tact : ; ' ms ; Uh cera ' ime 8 
take any more care than that in the little follows Wm. Tenkins, Jas. H. Matt vs 
would seem to have dictated that he speak ' a hey’ , \ ' ; “4 ee Vn caaene, 
things, when theyre breaking their necks ( ttsburgh hair I \ 
in their own tongues. Had he not been so </ ae ene X o™ * 
: , ’ to get new bDusiness, | trembDie to think how ni Tilden shington,. D 
| undeniably cordial, some one would cer , 5 I lool : ; Lar & Tilden, Was! ; 
' , they « ook after the big things for me iver, Geo. J. M r 4 
tainly have rung in that old chestnut about ecg y a Be ; aie! M a 
. , - when they d sately landed my rders polis Hi sner {1 { { er & 
British self-sufficiency Instead, an wiles ; ay Liepsner, | 
Another buyer known to the writer was Co., Kansas City, M: t 
American triend with a genius for getting ‘ ’ 
troubled with the periodica utbreaks of a Louis Melind Company. Chicag 
information asked him about it ; 
somewhat cantankerous executive ihe lat 
Learning the Alphabet of Tact. ter was especially virulent one afternoon, 
Long, long ago I made it a point to talk the more so because the presence of a sales- NEW CHAIRMAN OF COMMITTEE 
a mans home tongue with him,” replied man in the othce of the purchasing agent ON HARDWARE AND GLASSWARE 
the Londoner. “But one day, while speak prevented him from uncorking as usual. At Harlev JT. Wantz. the secr 
ing German with a good Berliner, I ob last, unable to stand it longer, the ss” Natior Catalogue Commissi 
served that he frequently dropped into Eng dashed into the buyer's office, where the i¢ impossible to act as chair 
lish, as if by preference | followed suit visitor was still striving to annex his signa mittee n Hardware and Glass 
and immediately there came an eager look ture to an order. Interrupting thei n an the orece of duties 
into his eyes which made me realize that versation, the man of authority turn: BCR.- taemer ofbes nd there 
he was both proud of his English and anx the sluice-gates of his wrath upon the pur ee ae ee nie ied a 
| ' } res i 1 1 
| ious to practice it chaser, quite ignoring the salesman’s pres cess George F. ] 
: ar . : hile ir ral sshoana e thi Nnor : > > 
Then the philosophy of the situation ence while wardly exulting is Of with William B. Burt 
flashed over me. I had hold of the thing tunity to exhibit an instance of rea mee Mr. Lutz brings to this off 
wrong end foremost. By talking in his discipline ty and experience, and the 
: ce ’ "e 
native tongue, I as much as said to the for- Salesman’s Coup Quenches Volcano. portant committee w s : 
eign caller that I realized he was not con But the salesman was not to be ignored per by reason of his supervis 
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OFFICE FURNITURE WINDOW DISPLAY 











Some Points Regarding Ways of Pro- 
ducing Good Office Furniture Windows. 


When a dealer advertises in the daily 
newspaper, and permits the announcement, 
‘Commercial stationery, desks, chairs, fil 
ing cabinets, etc.,” to remain indefinitely, 


ithout character or in- 


eS 


his advertising is v 
dividuality He does the least laborious 
thing in the shortest possible way, and 
gets the least possible returns. The same 
thing is true of the window in a measure, 
except that the object shown will some 
times sell itself even if it does remain in 
the same position week in and week out 
[To make a window display attractive is t 
make it suggest the practical use of the 
articles shown. A successful window dis 
play is one which will record its success it 
the cash register. The prospect 1s not in 
terested for a moment in the fact that you 
carry a given line of goods, but if you bring 
yne of the items home to his own business 
show how it will be of advantage to 
him to possess it and use it, he becomes 
immediately interested in your proposition 
he point then is so to trim a window as t: 
suggest the uses of various articles, or to 
give interest to the display, as a picture 
suggestive f surroundings which interest 


prospective purchasers. The display shoul 


not be too stiff. It should be orderly, yet 
without the appearance of having been de 
signed with a rule and compass. If one ex 
hibits filing cabinets in the window, a row 
of cabinets against the background, with 
drawers all primly closed, is uninteresting 
Let the slides be pulled out part way; let 


e lower drawers be pulled out so as to 


show the tops of the folders and guides 


let there be a letter or several letters 
stacked on the slides as if the clerk had 
just left for a moment while filing letters 
[This arrangement adds a touch to the ex 
hibit, and is more likely to suggest a filing 
need to a customer than a row of closed 
files with their uniform fronts. If one is 
showing an office desk or a line of office 
desks, let one desk be placed in the window 
if there is sufficient r and then place 
Swive r I t of it On the desk 
there should be a desk blotter, ink wells 
pens, and a few letterheads in the pige 

I le reserve i for such use Let one of the 
slides be part w t d one of the draw 
ers part ¢ turn the chair partly away 
ror e desk as e occupant had jus 
ett were al t return and res ‘ 
his Ww TR I i ty ewriter desk 1s st 4 
let there be € the standard makes 
typewriters upon it If the dealer does n 
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happen to have a machine wl 


use himself for this purpose, ar 
concern would be glad to lend 
is good advertising for the machine 


the typewriter desk be open with the n 


chine upon it Seside it or in front of 


should stand an operator's swivel chair a: 


on the top of! the desk beside the macl 
there should be some familiar device s 
gestive of the stenographic professi 
taken from the stock of the store 

The ingenuity of the dealer will sugg 
a world of neat touches to make the 


sion of a well ordered office complete 


well ordered office need not necessarily 
cupy a large space; in fact, it is rather 
, 
good plan t nd out how 1 of pr 
a Value ne at get into a i S 
witl t crowding The small tices 
nt er the large ones ten to one, and n 
wi ccupy small fhees are really the 
class of customers to have because the 
are so many of them and because at 
time the little fellow may develop int 
- | . 
big buyer. A small, compact, neatly 
ranged display Suggestive of an ideal iT 
arrangement is interesting to every 
who passes in the street, and will witl 
ac ubt add many saies to the records 
week If the typewriter A tentmiene 
y : ypew [ 
table are sé in the ext t is 
1 «mlar- ‘ } 
ad pla t Ss Vv 1 tne i 
written letter 
Everyone will agree that office fur 
is cumbersome and awkv Ss 
merchandise to handle in the 
play, but it must be show er 
S S s up to the deals é 
v y ; , 1 - L + ; r 
aKing the otnce é ; 
A rK to its ‘ WI best 4 ’ = 4 
upon the floor of a w 
l¢ nd ahr Rx 
4, and a ass cuspid beside e at 
It goes wit it saying t t erythi 
ee x , ' i 
S vn s | € sj r S| 
and that all the little accessories s 
rye the nest ft le 4 eT ~ - ; T . 
? wir j WwW sf V — T ‘ ( € 
re } Tr S< ng es é ¢ 
ha a il ty Let t is t 
"4 nd take [ es ‘ - pe « 
rt e t e the its 
T ‘ c . f ‘ 
| ¢ t te ‘ stor ‘ ‘ 
serves ‘ sia 2] 
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©“ Willie V. Diek, president of the SafeCabinet Com 


any, Marletta, Ohlo, was formerly a minister of the 
Methodist Episcopal church. His last pastorate was in 
Marietta, where he was made presiding elder of that 
istrict In this office—an important one in the coun 
ls of the church—it was necessary to keep and safe 
ard many valuable and important documents, and 


Mr. Dick devised the system now known as the Safe 


sbinet, for his perronal use. One of his parishioners 
ecame so impressed with the practical utility of the 
lea that a company was formed to manufacture the 
roduct, and Mr. Dick was persuaded to take the presi- 
eney of the concern, in the direction of which be has 
hieved remarkable results 


© oO. L. Gage, the recently elected treasurer of the 


i tt-Fisher Company, was in the banking business 
ten years, and made a fine reputation as a careful, 
evel-headed man of business He thoroughly under 
ands banking, and bis election to the treasurership 
the Elllott-Fisher Company is a well merited recog 


ti ef bis ability in financial matters. 
. * 7 
q } ard Legris, champion typewriter operator of 


France, has been made an officer of public instruction 
se French government. Mr. Legris is a quiet man, 
refers that his deeds shall speak louder than bis 


©“ BR. A. Tiernan, the resident salesman of the Reming 
Typewriter Company at Phoenix, Arizona, is an 

bilist, and makes practical use of his Ford ma- 
e in covering remote portions of bis territory. Mr 
nan is one of a number of Remington salesmen ino 
Southwest who employ motor cars for the purpose 
ttis sround ameng their prospects. 


. * . 


© George H. Seward, manager of the Ellis Adding Type 

ter Company's office at Los Angeles, and bead of the 
es Office Equipment Company, is a well-known 
stems man. He gained much experience in the office 
juipment business in the East, but has been in the 
West a number of years, having represented several 

rtant concerns Earlier in his career Mr. Seward 


the sobriquet of System Seward 


» Ange 


“M Lyda 1. Hughes, the inventor of the Hughes 
Book Rest, ie at present an assistant in the abstract 
an office of Charles E. Moore at Cherokee, lowa 

his is sald to be the best office position In Cherokee 
Miss Hughes Is also acting secretary and treasurer of 
Hughes Book-Rest Company. She is the daughter 

Pr. L. Hughes, the manager of the company, and 
ther says that she is not a faddist or a suffra 

but just a straight-forward business girl When 

was twenty-one she went to Colorado and filed on 

res of land in the fruit belt of Delta County, 


og water rights in a private reservoir for irrigat 
g poses 
. >. > 
q rge |} Malcolm, general manager of the F. 8 


ate Company of Boston has at last become an 
lle enthusiast. He recently drove in bis ma 
from Boston to Atlantic City, where he made a 


rt stay Mr. Malcolm used to be an enthusiast on 
subject of horses It is reported that his favorite 
g horses “Rough’’ and ‘‘Ready,”’ have . been 


ed out into the pasture to play since their master 


the aut habit 


“ A. Navarre, editor of La Revue Dactylographique, a 

known French office equipment journal, is the in 

r of a dummy typewriter keyboard having the 

ff an actual typewriter. This is for the use of 
tudents of touch typewriting 
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ON THE SELECTION OF STENOGRAPHERS 
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Article 2. 





By Leonard Felix Fuld, LL. M., Ph. D. 


Examiner, Municipal Service Commission, New 


I. INTRODUCTION. A critical exam- 
ination of the stenographer’s personal rec 
ord is a much more valuable index of her 
fitness for appointment to a particular va 
cancy than a mere inspection of her per- 
sonal appearance. Every human being ts 
the product of pre-natal influences or hered 
ity acted upon by post-natal influences or 
environment. The prospective employer is 
not much interested in the elements of 
heredity and envircnment, but he has a pro- 
found interest in the product of these ele 
ments which constitute the personal record 
of the applicant. 

Il. APPLICATION. To present to the 
prospective employer the complete personal 
record of each applicant it is desirable that 
the applicant submit a written application 
The most convenient form for such an ap- 
plication is that of a small pamphlet. On 
the cover may be printed the following 


No.. 


Application for the Position of Stenographer in the 
Employ of the Dash Company 


(Name) 


(Address) 

INSTRUCTIONS TO APPLICANT. Each blank on 
this application must be carefully and properly filled 
out by the applicant in ink in her own handwriting 
The intelligence and fitness of the applicant will be 
judged by her ability to prepare this application in 
proper form and applications showing evidence of lack 
of intelligence, lack of care or lack of neatness will 
be summarily rejected 

III. PERSONAL RECORD. The items 
of the applicant’s personal record in which 
the prospective employer is most interested 
are a few personal details—her educational 
record, her family record, her health record 
and her record of previous employment. 
The most important of these elements are 
undoubtedly her health record and her rec- 
ord of previous employment. Because of 
their importance these elements will be re- 
served for subsequent chapters. The fol- 
lowing form on the first page of the stenog- 
rapher’s application book will secure all of 
the necessary information -regarding the 
other facts of the applicant's personal his- 
tory: 

IV. PERSONAL DATA. The appli- 
cant’s date of birth is of importance to the 
prospective employer, because it is a rough 
index of the applicants’ experience and the 
probable length of her service. For some 
positions stenographers of little experience 
are sufficiently well equipped, while other 
positions require women of greater experi- 
ence or women possessing more maturity 
of judgment. The applicant's place of birth 
is a useful index of her nationality. The in- 
formation regarding the applicant's weight, 
height, bust and waist measurements is of 


York City. 


comparatively small value. It is included 
on this page of the application principally 
because it will lead to the summary rejec- 
tion of those applicants whose measure- 
ments cause them to vary greatly from the 
normal in appearance and those whose de! 
cient measurements may lead to a suspicion 
of constitutional disease of a_ hereditary 
character. The family record and the health 
record of these applicants will tend to prove 
or to disprove this suspicion. As _ these 
measurements are considered from the 
point of view of the business man and not 
from the point of view of the physician they 
should be taken in the applicant's ordinary 
clothing 

V. Education. When we come to the 
applicant’s educational record we obtain in- 
formation of greater value. Although it is 
true that a lack of educational advantages 





PAGI 
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8. Family Record 
Relation Age 





A. Maternal Grandfather 
B. Maternal Grandmother 
C. Paternal Grandfather 

DD. Paternal Grandmother 
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G. Brother 
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Other Members of Family 
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9. Use of Earnings 
A. For Personal Support 
BR. For Support of 
C. For Saving and Investment 
D. For 





does not necessarily disqualify a person 
from success in life and should not there- 
fore be considered a disqualification, the 
possession by an applicant of a good educa- 
tion is an asset which should count very 
decidedly in her favor when seeking a posi- 
tion. Stenography and typewriting are es- 
sentially tools. Whether these tools can be 
used to good advantage by a stenographer 
and typist depends upon her mental equip- 
ment and intelligence. A good stenogra- 
pher should possess more ability than that 


small commercial value unless 


of their personal history counter! 
this deficiency. The training of 
training will in many cases fit the 


after a few months of office exp 
the highly important position « 


or amanuensis to a busy executive 
difficult to appraise the relative 

commercial schools. If the applicant 
graduate of one of the comparatively 
excellent commercial schools thi 
cided asset in her favor. Graduate 








rior schools should not be discriminated 


wever, because even in the poor- 


school adds much to the potential value of 


the s grapher and college or university 
er schools in which the students receive al- 
most 1 intellectual training whatever they 


receive excellent instruction in the use of 


the stenographer’s tools 

Vi [IILY RECORD. The family 
recor iscloses to the prospective employ- 
er é ment in which the stenogra 
p! \n employe’s environment has 
an ex lingly important influence upon 
her character and upon the character of het 
wi sanitary, occupational, hered 
itary at ial aspects of this environment 
ire ) ealed by this form of applica- 
tion and the employer is enabled to gain 
much information which he can use in re 
jecting undesirable applicants and in sele 

g distinctive value. As a 
rule (t hich, however, there are many 
exceptions stenographers residing with 
their parents will be found more desirable 
as es than those who are boarding 
In very many instances, however, thos« 
wl rely dependent upon their own 


efforts for support will possess a strength 
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and typists and wl have delegated the 
duty le ese employes to an of 
cer de ng much of his time to this work 
may find it of advantage to rate this first 
page e application on a competitive 
scale 


OFFICE 


A Bit o’ 
Mixture for 


Mental 
Pipes 


APPLIANCES 35 


We buy and sell things, but our dealings are in men, 

The Universal Manufacturing Company does not call upon 
the Consolidated Retail Company, draw its chair close to the 
slide of the desk and look the Consolidated in the eye. 

I'he Universal and Consolidated are mere creatures of books 
and records, created for business advantage, for minimizing 
individual risk, for division of profit and, sometimes, for dis- 
tribution of losses. ° 

The book creature, Universal, is represented by a man in the 
transaction with a man representing book creature, Consoli- 
dated 

Man dealing with man. 

And no matter how excellent the thing—its success: or 
failure rests with men. 

The value of the thing must not be underestimated, but see 
to it that full account of man value is taken lest the thing of 
value prove a failure 

The business conducted under a system which underesti- 
mates man-value is destined for rough places. 

We buy things, but our dealings are in men. 

* * * 


and sel] 


lhe man you most esteem! What manner of man is he? 

Not necessarily the man whose society you must enjoy, nor 
even the fine companion who makes your leisure hours most 
pleasant, nor yet even the contributor of the most mirth to 
those mildly convivial hours—if you have them. 

But the man in whom you repose the most respect and 
genuine regard 

What manne: man is he? 

The man of integrity, of clean mind and body, the sin- 
cere, earnest, kindly sympathetic man of enthusiasm and 
industry ; qualities of heart and hand that commend themselves 
to your sound judgment as you observe their good results. 


Every quality of that man is, active or dormant, your 
quality; yours by token of your thought of it and your appre- 
ciation of it. In your possession as certainly as it is in his. 

If any of these qualities lies dormant in you, stimulate it 
to acti 

= 

“Show me the books a man reads and I will tell you what 
kind of man he is,” said someone long ago. 

B me abstruse process of psychology beyond common 
ker 

Oh, no!—Everybody’s doing it now. 

Sure '—back thousand years—“As a man thinketh,” etc., 

t ot be otherwise. 
By the cont f our faces we identify each other, but the 
litv of us, however manifested, is but the expression 
f the g h which we engage our minds. 
We are t re because of these thoughts. 
The thief thief because he gets your watch. By 
ie t ou catch him, you may secure his convic- 
tion every 

For an unsuccessful grab for your timepiece you could not 

him, but he is a thief notwithstanding—a thief be- 

ise he thought thievery and planned it. Had he engaged 

his mind with thoughts of another kind he would have been 
inother kind of man. 

WI e put in our minds determines what type of men we 

e and shall be 

Nor will we take out of our minds, in word or deed, that 
which we did not first put in. 


The achievement may be the full-flowering of the mental 
seed, but mental planting must first be done. 

No man rises above the level of his mind. 

Hope of achievement above the mental high-water mark, is 
futile 

What we are accomplishing and what we shall accomplish 
in the great field of modern office equipment and in our other 
world relationships depends upon the thoughts we think. 















































London, April 24th, 1914 
NLESS the wonderful figures of to 
tal British imports and exports for 
March are a flash in the pan, that end 
of the trade boom which we have been all 
fearing has been again appreciably post 
poned. According to the Board of Trade 
returns, British imports increased in March 
by $27,965,000 over those of March of last 
year and exports increased $14,145,000 
March, 1913, was itself a boom month and 
this total trade increase of $42,110,000 is 
therefore all the more astonishing. Taking 
the first three months of this year together 
the over-seas trade of this country in 
creased as to imports by $45,850,000 and as 
to exports by $74,825,000 as compared with 
the corresponding three months of last 
year. These new figures come in the third 
year of the trade boom and seem to indicate 
an enormous reserve of national commer 
cial vitality and energy which renders the 
outlook most encouraging. All the people 
who have been prophesying the sharp re 
vival of a national prosperity slump seem 
to have now made up their minds to wait 
and see before they issue any further pes- 
simistic prognostications 
The typewriter and office specialty com 
panies are certainly working well up to 
average for this time of the year and some 
of them are phenomenally active 
The Monarch is increasing the number o! 
its provincial branches and the newest one 
has just been opened in the important hos 
iery manufacturing city of Leicester The 
Manchester office has also just removed to 
larger premises. Owing to increasing busi 
ness, it has been necessary to make ex- 


tensions in the London office, additional 


rooms having been taken on the third tf 
of the Queen Victoria Street building 

The Smith Premier has just fixed up con 
tracts for five years with three important 
railway companies—the London and North 
Western, the Great Western, and the Great 
Central—in each case for their whole sup 
ply of typewriters. At a typewriting speed 
competition recently held in Lille, France, 
one of the competitors was a young man, 
M. Defaux, who operated his Smith Pre 
mier machine with the left hand only rhe 
loss of his right arm has not prevented this 
young man from becoming 4 swift and ac- 
curate operator of the typewriter 

The Underwood machine is in equal 


favor with the Calendonian Railway Com 
pany of Scotland, which has just purchased 
another 120 machines. Managing Director 
Claflin finds trade in genera! particularly 
brisk throughout the entire country 

The Bar-Lock has just renewed its old 
contract with Lever Brothers, Limited, the 
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Office Appliances in Great Britain. 


Exclusive correspondence of Office Appliances 


greatest soap firm in the country (sellers 
of Sunlight soap). This firm has its head 
quarters at Port Sunlight on the Mersey 
in Lancashire, near Liverpool, and has over 
500 Bar-Locks in use there 

L. C. Smith & Bros. have recently sold 
another 115 machines to the Fgyptian Gov 
ernment. Mr. Yancey is away from Lon 
don for the next five or six weeks, making 
a round of effective and important business 
visits 

The Royal is also doing splendid business 


and has recently been adding typewriter 





A. B. WAKEFIELD, NEW RONEO MANAGER, 
SOUTH AUSTRALIA 


men of quality and experience to its staff in 
the country 

During Easter the Hammond g large 
rowds round its headquarters show room 
windows by exhibiting there a gold-plated 
typewriter which had been svecially manu- 
tactured for the King of Spain. Placed in the 
window with red and gold ribbon streamers 
attached and with a special case to hold it, 
quite a feature show was achieve: ludged 


by the press accounts, the chief interest in 


this machine for the general public lay in 
the fact that nearly every part, including 
most of the working parts, down to the 


smallest pin and screw, was heavily plated 
with gold. The only exceptions, apparently, 
were the outer surfaces of the ribbon 
spools, the type shuttles, etc.; while th 
space-bar in front of the keyboard and the 
name plate in front, just above the key- 











board, wer« f mother-of-pearl 
ance, as seen from the front view t as 
more like an article of jewelry than a type 
writer, and doubtless this accounted 

yr the nterest taken in it by 


In two respects it differed fron 
nary Multiplex Hammond—that the escape 
ment was specially designed for it, and the 


marginal stops were placed in front nex 


the keyboard, instead of being in t reat 
The machine is supplied with a type shut 
tle—the segment of the circle carrying the 
interchangeable type—adapted to the Sy 
ish language, together with ne ea 
small and medium Roman type On the 
front of the machine, where the H 
name-plate is ordinarily, wer 
arms, and the specially designed cas as 
inlaid with mother-of-pearl ! t 
this will make the sixth Hammond in use at 
the royal palace at Madrid 

Recently King George pal la tt tne 
new headquarters of the National Institute 
jor the Blind and declared these 1 
don premises ope His Majesty ng 
with Queen Mary, went over the ictory 
and show rooms and were especially inte: 
ested 11 e shorthand and type 
chines which have been contrive 
use f blind workers By eal 
Braille shorthand machine blind erators 
can write t a rate exceeding 10 


minute, and in typewriting the 


1 


toucn System to pertect { 

Pears I the head Ot a great ne 
business, who has himself be 

tically bl iring the last five says 
it is al st incredible | 

persor il be taught s I 

the s emarkable blind girls 

is Mabel Green She is engage 


tarial work, and is an accomplis 
hand wr ter, and a quick Accurat ¢ tf 


but her special gift is a wond 


Miss Greet regularly trans 
met Dati reports Ss 

\r lever girl if the 
Emily Westlake, a blind typis 
took Braille shorthar t 
ind t S ed it for the King 

I hear that the Majes type 
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English « pany 

Cre lal ar kk 
| Ss! ( pany S ore t 
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house space Although the existing block 
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OrFit 
is s sing trade has « ( e he is 1 e time listen to t The fountain pen trade is an ever-grow- 
pelle mpany to move its mechanical representatives, and also because he ts keet ng one in this country. Every class of 
department into a ining premises and to make economies and to bring his busi- uyer is nowcared for; however, the most 
al r the school for ness up to date when things are going reliable trade is still found in the more ex- 
operators uite so well as he would like to see the pensive articles. In this country a man 
Conditions in Stationery Field. Phe i ward move mn nt 7 wages ge - ally isually buys a cheap fountain pen for his 
ver the country, due to the increased cost ‘wn use first of all, and then has a more 
the National se-Leat Company, f living, made it incumbent on the Lamsor1 expensive one given him as a present by 
workit nder tl National Blank Book ‘aragon Company during t last year 1 some kind friend. Then at the first oppor- 
Compal { Holyoke, Mass., are doing ncrease the rates of wages at the works tunity he buys a still better one for himself. 
good isiness here with their National nd these have been adjusted to prevailing roe 
Royal and Security loose-leaf ledgers and .,., mal a Beas , a 
note Metical Deeste laakadeed tein ead a eee . Ruy’s Handelsvereeniging Makes An- 
National Malti.tine loose-teal tmeuss becks ether ypl Asin sag cee nouncement. 
rland and Imy i Siie he | extend the ig ape ent Se odin. \ccording to an announcement recently 
noted. are now contractors to Mis Malesty’s tinh rey, vaca: tah . San i sent to the trade, Ruy’s Handelsvereenig- 
stationery office, are finding business s oe uae tk tine eae sell ing has authorized G. iN Ruys to act for the 
‘ though they only moved int ing of office appliances Moo) eae ompany in its various relationships. The 
thei new factory in March test wear ther eraner. aie eieliomaie Geena | 2p firm is one of the most prominent Eur- 
nave already had to out in heed 6 cameides nnn “ih weneieeds ae dimen opean concerns handling office appliances, 
sble « eae th the increase ‘0! t literaéy and artistic Di ee and has, besides its main offices in Rotter- 
business which is coming in from all part ahd’ ha tena “Ge eee tl kit dam, branches in Amsterdam, The Hague, 
of the world for Kalamazoo toose-teaf leds thins. hapeeaiak ts the ee 1, ind Groningen. Hence, the announce- 
cen Wasauae Wieden ot As a sample of enenenmeniiiiian alles ment will interest a wide circle of the com- 
the ° cht mention o1 es ae af pany’s friends : 
ft é ( ni the portant s he . < 
of I It was - . Porto Rican Concern Progressive. 
syste1 ecords and « tioners $s : : e ‘ Office Appliances takes pleasure in show- 
é 250 binders and 100,000 sheets iodbak: quinn ng on this page two pictures of window 
R picture \. B. Wakefield, wl he Denr n Manufacturing ( displays made by the Gonzalez Padin Com- 
af n t manager of the Rone ‘ akers ve é pany, Inc., a department store at San Juan, 
brat stol for some tit is now sail ses in Kingsway now it ving al Porto Rico. These pictures show displays 
ing for Australia to manage the company’s _ their lines of 5 s are be ell brought if the office equipment department of the 
I es South Australia efore the not f the tish publ store, which is conducted in a _ separate 
He sail st Satur \pril 18, on the S.S off pecia suilding from the principal establishment. 
Ulysses mpani y Mrs. Wakefiel ther ways hitherto unkr re These displays attracted much attention. 
and t daughter h have already proved t e very One of them is an exhibit of Eberhard 
On gees e stationery firms tractive Faber pencils and rubber bands, and the 
it s \ son Paragor Iking of Kings y re e that other shows Remington typewriter carbon 
Las fits ed to $182,455 ar f the finest buildings it t new al paper and ribbons. It is stated that the 
this it figut s secured in the fa rowing thorous last named display was very attractive in- 
S ulties These included ; n is Koh-i-1 rH se, fro: ci. leed. It was made up with a white back- 
transfer to 1 pret s and the expensiv: Hardtmuth distribute the ecial tic ground covered by large pressboard sheets 
use of temporary es. The bulk of this throughout this ountry K lisclosing a number of certificates signed 
( sines books, blanks, etc., use was one of the first inds by the president of the Panama-Pacific 
sold to merchants manufacturers for buildings opened in Kingsway and dat exposition, telling about the exclusive use 
systematizing and ] r-saving in business rom 1910 f the Remington typewriter by that or- 
Alan McLean f the Lamson Paragon Wolff & Son are d tremen ganization. 
says that they have found it easier for their siness here with their Il Che manager of the Gonzalez Padin Com- 
representatives t et the ear of a merchant extensive advertising cat nd t pany, Inc., is J. W. Blanco, whose like- 
or mat turer al persuade him to mod stribution of attractive | lL ness will be seen at the right of the last 
‘ S iet trade, partly stationers. named picture. 
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ANOTHER WINDOW OF GONZALEZ PADIN & CO. MANAGER 
J. W. BLANCO AT THE RIGHT. 











A WINDOW DISPLAY OF GONZALEZ PADIN & CO., SAN JUAN, 
PORTO RICO. 



































Prominent East Indian Dealer. 


Few people in the typewriter trade are 
better or more favorably known than Y 
Narayan, who represents the Underwood in 
the Madras presidency of Southern India 

Mr. Narayan bears a reputation as an ex 
pert, not only in the constructive features 
of the writing machine itself, but in the art 
of manipulating it. This magazine feels an 
added interest in this Underwood repre- 
sentative because he has been its friend 
and a subscriber for years. 

Since 1898 Mr. Narayan has been in the 
general typewriter business, but it was not 
until 1910 that he joined the Underwood 
organization 

In addition to his general typewriter 
business he has been an instructor of many 
students in a very successful shorthand 
school. So successfully has Mr. Narayan 
conducted his business that his name _ is 
practically synonymous with typewriter 
matters generally and now with the Under- 
wood speoifically. 

In his enthusiasm for the product he is 
selling Mr. Narayan never fails to be well 
represented wherever there are awards to 
be gained or creditable comment to be mad« 
His last success was recorded at the Dasara 
Industrial and Agricultural Exhibition, held 
at Mysore in October, 1913. At this time 
a gold medal was awarded to the Under 
wood. 

In all parts of Southern India, Mr. Nara 
yan has friends and wellwishers and his 
name and reputation are well known in 
Burma, Ceylon, Singapore, and in North 
ern India. Mr. Narayan’s typewriter busi- 
ness is also well known in all the leading 
native states of Mysore, Travancore and 
Cochin. It is with pleasure that we pub- 
lish the picture of Mr. Y. Narayan in his 
native headgear; also of the medal which 
went to the machine this successful agent 


represents 











Y. NARAYAN. 
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OBSERVATORY IN THE ALPS WHERE STANDARD TYPEWRITER IS USED 


Little Typewriter in Lofty Spot. 

The accompanying remarkable photo- 
graph, which was taken from the Signal 
Kappe of Monte Rosa, shows not only a 
vista of Alpine peaks but also the home of 


the highest typewriter in the world. 








Way up on the rocky summit of the Sig 
nal Kappe, Italian scientists have built the 
Queen Margherita Observatory and in this 
little wooden building they have installed a 
Corona Typewriter for recording their ob 
servations 

Situated on the boundary of Italy and 


Switzerland 








junction of the Pen 
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Wants Agents in America and Europe. 

The A. Overman-Cardue Company of 
Geneva, Switzerland, is anxious to secure 
agents in America and continental Europe 
or the handling of the Cardue Theater 
Control Register and Automatic Ticket 
Printing Machine. This machine prints and 
dates tickets, numbers them consecutively, 
yunts them automatically, and cuts them 
from a continuous strip by a simple down- 
ward pull yf the lever 

Fred Cardue of the A. Overman-Cardue 
Company recently visited the United States, 
where he spent some time at the factory of 
the Cardue Theater Control Register at 
Saginaw, Mich. Mr. Cardue is manager ot 
the Cardue Theater Control Register Com 
pany of Saginaw, Mich., as well as being a 
member of the A. Overman-Cardue Com- 
pany of Geneva, Switzerland. Letters from 
those desiring to handle this device in the 
United States may be addressed to the com- 
pany at Saginaw, while those who wish to 
take up the device in Europe may address 
Mr. Cardue at his Geneva house. 

Russian to Open Agency for U. S. Goods. 

Maximilian Kott of St. Petersburg and 
Moscow, Russia, is making an investigation 
of a number of office appliances, with a view 
to establishing himself as a manufacturers’ 
agent in the above cities. 

Mr. Kott spent eight years in the United 
States For some years he was connected 
with a large industrial corporation of this 
country as one of their agents in Russia, 
and for some years has been with the same 
company in the United States, where he has 
studied business conditions and has caught 
the inspiration of American business meth- 
ods. Mr. Kott is a student of business, and 
is a young man of splendid enthusiasm, who 
believes thoroughly in American office 
methods, devices and systems. It is his in- 
tention to make a careful survey of the 
field, and then to select those devices which 
are best suited to the demands of the Rus- 
sian market 

Manufacturers who have no representa 
tives in Russia should confer with Mr. Kott, 
whose Chicago address is 61 Cedar street 

Mr. Kott will leave early in May for Rus 

He will go direct to Warsaw, and his 
iddress there will be Sadowa 7, Warsaw, 
Russia. Mr. Kott desires to correspond 
with American manufacturers who wish to 

ver the Russian field 
Australian Dealer Takes Larger Quarters. 

Charles H. Tremlett, 1 Bond street, Syd 
ney, N. S. W., Australia, has moved from 
the second floor of the building in which 
his offices are situated to the ground floor, 
with a shop front. This he believes will 
prove to be a good move, since the new 
store provides him with a good show win- 
dow space, which he regards as the best 
silent salesman there is 

Mr. Tremlett is an expert typewriter me- 
chanic, and handles both new and second- 
hand typewriters, carbons, ribbons, stencils. 
etc., and does copying and duplicator work. 
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Did It Ever 
Occur to You 


That in carrying some makes of typewriter 
ribbons and carbon paper without any 
reputation that you were adding to your 
Selling Troubles, expending a whole lot of 
time and energy with only Half Results? 
Well, no need to do that. Here we are 
with a reputation generous and broad 
enough to cover everything we make. 











It is full of val- 
uable infor- 
mation per- 
taining toa 
complete line 
of typewriter 
supplies. : : : 


















Our new trade 
catalog is the 
most compre- 
hensive ever 
issued. ::::: 















It will help increase 


Send for a copy to 
your business. :::: 


Department.K 


Points of Vantage 


The merits of our goods are real. 
They smack of true quality and originality. 

We meet every condition. 
We fill every requirement. 


MITTAG & VOLGER, Inc. 


Sole Manufacturers for the Trade 
Principal Office and Factory: PARK RIDGE, N. J., U.S.A. 


Branches: 
261 Broadway, NEW YORK, N. Y 205 W. Monroe St., CHICAGO, ILL. 


7 and 8 Dyers Bidg., Holborn, E. C., LONDON 
AGENCIES: All Over the World 
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Our Ribbon 


“Woven edge’ 
ribbons cost a little 
more than “gummed 
edge” and they are 
worth a great deal 
more. Ihe Panama 


Ribbon is not only 





“woven edge’, but the best “woven 


edge” manufactured. 


The ink and the cloth are the best 
obtainable, the result being a ribbon 
which for wearing and _ result- giving 


qualities ‘‘can't be matched.” 


The largest manufacturers of Carbon Paper 


in the world. 


0.G. DITMARS. Vice -President 





















































Novel Advertising of a Typewriter 
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these designs upon magazin¢ 

covers or wrappers helps to familiarize the 
pul them and emphasize what they 
Stal 

[The “Jerry” trade marks are printed in 
g black a1 are very attra 
tl 

Jerry & Co., also favored this publication 
with a sticker whi is being used by the 


Board of Trade of Prague to advertise the 


business show which will be held in that 
city, June 20 to 29 inclusive. This is the 
trade mark of the exposition, and shows 
a bewigeed gentleman in cocked hat, frock 
coat of the design of a century or more 


ago, knee breeches and many ruffles, 


bearing in his arms many of the devices 

sch r ’ . sare ll | . } > ae 
which are now well known in the office 
appliances field The design evidently 


symbolizes the linking of the past with the 
present it the coming Prague business 
show, which will give a review of methods 
and devices used in offices of the past, 
bringing the exhibits up to date, showing 
pment for insurance 

manufacturing 


WW lesale nd retail industries, etc 





TWO EXAMPLES OF FOREIGN TRADE. 
MARKS. 


Office appliances men in Prague express 
the hope that they may meet as many of 


their American friends as can arrange to 


Italian Firm Changes Name. 

The name of the Royal, World’s Man 
ufacturers, Alfredo Aldo Trebbi, Bologna, 
Italy, has been changed to King, World’s 
Manufacturers The business of the com 
pany remains unchanged and their address 
is as given above [The company does 
business throughout Italy and the Italias 
colonies, distributing the Atmosferografo 
a device for determining changes in tem 
perature, humidity, etc., and other devices 


Enterprising South American Dealer. 
It affords Office Appliances pleasure to 
1 photogray h } 
store of Charles H. Pratt at Rio de Janeiro 
Mr. Pratt sells cash registers, typewriters, 
office furniture and other specialties, being 
the general agent for Brazil for the lines 


which he handles 
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Copy Insurance 
The sensi hes 


wants a watch, 
the man wants a 
timekeeper. Ihe 
business man 





MawiFow Suppuies. 
wants more than phan hn Steg t 


a copy of his let- 
he wants a 





permanent record, 
a copy good, not only tomorrow but 
after six years or more. The man who 
carefully selects his Carbon Paper and 
makes sure that he is paying enough to 
buy the best, buys Carbon Paper and 
copy insurance. 

Panama Carbon Paper gives clean 
copies that are permanent; there is no 
better made. 


Yo eLIES CO. 


0:G. DITMARS.V 


TTHIRD AVE. BROOKLYN. NY. USA. 


































































































smote 


your business 

organization is 
absolutely per- 
fect 

if the 

inside workings 
of your Office 
or factory have 
attained the 
very highest in 
efficiency—then 
you won't be 
interested in 


the 
Dictograph 


but if you feel 
there is lost mo- 
tion among your 
employees—if 
you would like 
to know how to 
get more work 
out of your busi- 
ness day 








drop us a re- 
quest on your 
letterhead and 
we'll send you 
some valuable 
and interesting 
information. 


‘The General 


Acoustic Co. 
220 West 42nd St. 
New York 


Offices Everywhere 
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MAIN STORE OF CHARLES H. PRATT, RIO DE JANEIRO, BRAZIL. 


Mr. Pratt has branch stores in four other 
cities, and agencies throughout Brazil. As 
already indicated, the main office is at Rio 


de Janeiro. The branch offices are at Sao 


Paulo, Santos, Curityba and Pernambuco. 
Agencies are located in a dozen or more 
of the smaller cities 

Mr. Pratt is one of the most enterprising 
men in the office equipment business of 
South America, and is achieving remarkable 
success in his work. 





Enterprising German House. 
One of the illustrations shown on this 
page is a likeness of the commercial staff 


of the Deutsche Buerobedarfs-Ges« 
of Goslar on the Harz, Germany. T} 


pany is a well known manufacturer of office 
machines and devices, including duplicat 
ing machines, typewriters, waxed papers 
etc 
This company desires to get in touch wit 

some American dealers in the office 

ment line. They wish to export his 
country their line of Compo duplicators 
and desire to find dealers who will be 
willing to assume agency connections for 
the sale of these goods. The company 


is prepared to pass the exclusive agency 


of their goods to some American 





GROUP PICTURE OF THE COMMERCIAL STAFF OF THE DEUTSCHE BUROBEDARFS 
GESELLSCHAFT, GOSLER AM HARZ, GERMANY. 
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What do you Buy 
When you Buy a 
Typewriter? 





Ball Bearing; Long Wearing 


It isn’t the machine—it’s what the machine will do for you. 


You pay for neat, well-written correspondence, for perfect carbon 
copies, for the quality and quantity of work your typist can turn out— 
in short, for the years of service you get. 


If your inventory were made on this basis, you would find in the 
L. C. Smith & Bros. typewriter a much bigger asset than the price you 
paid for it and a much bigger asset than in any other writing machine 
ever made. 


Can we prove this statementP Absolutely. Ask for our proof. 


L. C. Smith & Bros. Typewriter Co. 


Home Office and Factory 


SYRACUSE $3 NEW YORK 




















e i] With a lead toughened to give the maximum of service and with the 
A Copying Pencil sme cas tee 2 eetenony emo 
EBERHARD FABER No. 750 TRANSFER 


FNGTER pee EBERNARD FABER C00 ee || 
a eo Bas 





Round shape, purple polish with long, bright gilt metal cap with two 
black enameled bands. Purple copying lead in medium and hard grades 


a alten a a de mk Guan. Eberhard Faber, New York 
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Time is the chief factor 
which recommends the 
Dictograph. With it the 
business man can get 12 








hours’ work out of an 8- 
hour day. Simply press 
a lever and you can have 
instant speech with any 







employee in any part of 





or factory. 
natural 


office 





your 
Remain in a 
position and speak in an 






ordinary tone of voice. 






























With the Distograph you 
can dictate letters from 
your desk to your sten- 
any- 






ographer located 
where. You can give 
callers personal attention 
without admitting them 
to your office. No at- 
tachments to handle 

























Detailed information 
upon request. 






The General Acoustic Co. 


220 W. 42nd St. 
NEW YORK 


OFFICES EVERYWHERE 
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NEW MACHINES AND DEVICES 


Brief 


Reports of New Inventions in 


This Field. 


New Bookkeeping Machine. 


the Elliott-Fisher Company manu- 


That 
factures a 
a specific kind of work is generally known 

The new Model T Manibiller is one of 
the styles that is adaptable to many kinds 
tor bus! 


variety of machines each to fit 


fact, is suitable any 


of work—in 
ness that requires many copies of orders, 


invoices, bills or other forms 


The Elliott-Fisher Manibiller is on 
structed with a drop hanger at the back ot 
the machine which can be loaded with as 


many as ten rolls of printed forms, each roll 


Seve ral ] undre d 


ontaining 


ELLIOTT-FISHER MANIBILLER MACHINE. 


forms are drawn over a flat platen and all 


ten copies are written in one operation and, 


it is said, from two to five times more quick 


ly than can be done by any other method 
Che arrangement is such that any one of 
the ten copies may have all of the detail 


shown on the original sheet, or only such 


part of it as may be desired for the purposes 
for which that particular copy is intended 

The shipping 
second copy, 
third copy, office copy; fourth copy, 
receipt or uniform bill of lading; fifth copy, 


original may be a order; 


acknowledgment of order 


express 


prepaid express voucher or copy of bill of 
lading; sixth copy, shipping label; seventh 
copy, shipping room copy, and other copies 
for departments or factory copies 

On many kinds of order work there are 
figures to be 
total of all orders entered is desirable and 
often Elliott-Fisher Manibiller 
does all the adding in as many columns as 
may be wanted, automatically as it 
effort the part of 


added on each order and a 


necessary. 


writes, 


with no extra on the 


operator 





Orders, bills, ete., which are adds 


written, are mechanicaly proved as 


and are ready for mailing as soon as 


come from the machine. 


Efficiency from the ecort 


esults 


making ten copies of one document spe: 
and at one writing, and the fact 

the data desired on each bill or order: 

down at one operation; and the further fact 
that at the end of the run the total ll 


bills or orders made out is given accurate] 


is also a big factor in the efficient handling 
of business It must be conceded that 
machine that will do so many things quick 


ly and accurately at one operation is s 


rior to the old method of writing a 

of copies eparate operations, w 
attendant necessity of comparing and check 
ing all copies to see that they contai1 
right totals, and then at another oper 
computing each bill, order, etc., 
recapitulating the total of all bills 


ders for the 


fhe Elliott-Fisher Manibiller 
machine of efficiency and econ 
glance it may be seen what a tremer 
service this machine renders wher 


all adapted to 
The mechanical 
| isher M lel J Manibiller are 
Automati l 
writing with 


the requirements of the 
reatures I 
adjustable flat 1 


line finder and binder 


bined. Every character is plainly in sig 
as printing line and previous writing are 
visible 

Accelerated key action acc ints 
exceedingly light touch which makes 


speed possible 

Roller bear 
of carriage, ; 
over the flat platen with perfect ease 


Ings 


cause quick escape! 


nd cause the machine to glide 


Automatic ribbon reverse handles 15 
yard ribbon, winding it back and forth from 
spool to spool until worn out wit! 
quiring attention on the part 


operator 


Universal line space is adjustable 
gle, double or triple spacing, or « t 
for regular work to conform with 
sheets or in books 

Back spacer makes it easy for ope r 
to correct a letter or repeat one stroke 
same type in same spot. 

Interchangeable column and de: 


ulator rack permits changing fré 


of columns inother instantly 


Keyboard is made to print 42, 58 84 
characters, as the work demands 

Any bills or forms of the usua 
length car ( se yn ( 
Manibiller 

The great feature of this machine is 
one operator makes, computes 
ically checks or audits ten forms 
operation as fast as one copy can be é 
by any other method, and then yj t 





y 
through the machine and detaches, when 
each copy is ready for use or to go to its 
respective department without further at 
te 


An Automatic Book-Rest. 
A device for holding heavy books of a 
count, or records, when copying them upon 
the machine or otherwise, has been invent 


ed and placed upon the market by the 


Hughes Book-Rest Company, 318 Sixth 
street, Cherokee, Iowa. This book-rest 1s 
said to be a perfect support for any size of 
book. It is particularly useful for county 
auditors, treasurers, recorders and clerks of 
courts The device, however, was pri 
marily intended for abstracters, whose work 


involves a great deal of copying from large 


he Hughes book-rest consists of 
strong oak and metal frame, with double 
supports, well braced, for each side of the 
book The line guide permits the copier 





HUGHES BOOK-REST. 


to keep his place straight across a double 
page of record. The line guide stays where 
it is placed until readjusted by means of a 

ller in the rear of the book-rest. There ts 
a knob on each end of this roller, and eac! 


side acts independently of the other, so 


that if the book is une venly opened the line 


guide can be adjusted properly to carry the 
same line across two pages. It makes ne 
difference whether the page is written 
long-hand or typewriting, for the line guid 
is equ llv efficient in either case. 

[wo strips of wood, which when placed 


beneath the leaves and pushed back against 
the book binding, prevent injurious sag 
ging of the binding, nd help to keep the 
| 1 ‘ 1 5] ad 

This book-rest is elegant in finish and 


1 


, , - be ‘ 
workmanship, and w ist indefinitely with 


FINK-GUYES DIVIDEND. 


ree in bankruptcy announces that 
o1 -seventh day of January he 
filed ar i.ccount in the office of the clerk 
of the District f the United States 


( 
at Baltimore, showing distribution to the 
credtors who have filed and proved their 
claims in the matter of the estate of the 


Fink-Guyes Company, bankrupt. The div 
dend is at the rate of a little over eleven 
per cent on the claims of general creditors 


Payment of this dividend was scheduled to 


























“Satisfy the Customer” 


—Marshall Field. 





N 


Successful Office Furniture Dealers realize that 
the satisfied customer is the only customer to 
have. With this end in mind dealers buy only 
the best in each line of merchandise. Office chairs 
that are comfortable, serviceable and that give 
that desired satisfaction are the only kind to sell. 





Have you our new 1914 catalog? 


THE B. L. MARBLE CHAIR CO. ®sgfer? 
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We want you to send for free sam- 
ple of the perfect carbon copy 
sheet—JAPAN MANIFOLD 


It is strictly pure Mitschfibre, a cellulose fibre produced by our 
special chemical formula which invests it with the greatest strength- 
producing and back-bone giving qualities known in the paper world. 


JMpAN Mapirold 


The Perfect Manifold Copy Paper 


Made from Pure Mitschfibre Superfine 


Exceptionally light weight, but stiff enough to support itself upright in a 
vertical file. Takes the carbon perfectly—no blur—no smut—no rub off. 
Made in Canary, Gold, Blue, Pink and White. 

We want to prove to you that JAPAN MANIFOLD is the best carbon 


copy sheet in the world. Write us now, today. 


DETROIT SULPHITE PULP & PAPER COMPANY 


Makers of Papers of Strength 
DETROIT, MICH. 
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Interesting New Stamp Affixer. 

One of the latest portable machines for 
affixing stamps and auditing the postage 
account is the Postamper, which will be 
manufactured in Chicago by the Postamper 
Company, whose offices are at 325 New 
York Life building 

The makers of this new stamp affixing 
machine claim for it a number of exclusive 
features, among them the following 

The Postamper has two locks, one for the 
cashier and one for the operator. When 
the last stamp is affixed the plunger is auto 
matically locked down. A stamp must be 
severed before registration is possible. A 
measured drop of water moistens the entire 
affixing surface. The special arrangement 
of the water chamber absolutely prevents 
leakage. The curl is taken out of stamps 
before affixing. All working parts have 
roller bearings and the case is made of pol- 


ished aluminum. With this new mechanism 





So re 


THE POSTAMPER. 


the makers claim that the cutting or muti- 
lation of stamps is impossible. The 
Postamper will carry the usual guarantee 
and will be marketed at the price of other 
machines of this character. 

The Postamper Company is a newly or- 
ganized corporation, but includes in its di- 
rectorate several men well known in the 
mailing machine business 


Novel Envelope Sealer. 

The Eureka Envelope Moistener and 
Sealer is the name of a device for moisten- 
ing envelopes, sticking postage stamps, 
seals, labels, etc., manufactured by the Eu- 
reka Novelty Company, patentees and man- 
ufacturers, 143 Federal street, Boston, Mass. 

This device consists of a _ nickel-plated 
handle filled with water. On top of this 
handle is a water tight removable screw cap 
which may be removed to refill the handle 
when the moisture is exhausted. Below 
this cap is an aperture holding a piece of 
felt, which absorbs the water and is used 
for moistening the envelope. The reverse 
end of the handle is rounded and smooth, 
and is used for sealing the envelope when 
it is moistened. There is nothing to wear 


OFFICE APPLIANCES 
out except the felt, which may be obtained 
from stationers or by mail from the manu 
facturers. This novelty is neat and sightly 
and offers a convenient desk tool 

Further particulars will be supplied, to- 





THE EUREKA ENVELOPE SEALER. 


gether with terms, by the Eureka Novelty 


Company, whose address 1s given above. 


A New Stamp Pad. 

The accompanying cut of Fuller’s Never 
Smear stamp pad illustrates an article for 
which one of the strongest claims made is 
that it is guaranteed not to injure rubber 
stamps. The manufacturers claim among 
its points of superiority that it will not 
smear or blur even from the rubbing of the 
fresh imprint, that it is waterproof, that it 
works perfectly summer or winter and in 
either a dry or humid atmosphere. They 
also claim that it is a non-glycerine ink 
which eliminates many of the objections 
raised to other stamp pads. They also 
claim the elimination of the odor of car- 
bolic or creosote which has frequently been 
found objectionable, and they make the 
statement that the ink will not dry out on 
the pad. Fuller’s Never Smear pad ink is 
recommended to the users of large rubber 
display letters, the stamping of shoes in 
factories, for cash registers, tickers, etc. It 
is especially good for banks, insurance or 
real estate offices, railroad and telegraph 
companies, cigar manufacturers for calcel 
ing stamps on cigar boxes and, in fact, any 
one having use for a stamp. 

The construction of the pad is such that 
it possesses great durability and the surface 
does not become dirty from the accumula- 
tion of dust, etc., as all that is necessary is 
to blow it off. The chemical ingredients 
of the ink used are such that the dirt does 
not adhere to the surface. 

Fuller’s Never Smear pad and inks are 
sold at the same price as others and should 
prove valuable features in any dealer’s line 


woe : ny 
Bei vena 1A 





FULLER “DON’T-SMEAR"” STAMP PAD. 


who handles such products. They are made 
in various colors, such as red, black, violet, 
green or blue. Any communications to E. 
H. Fuller & Co., Campello, Mass., will re- 
ceive prompt attention and trade discounts 





and literature covering their products 
be gladly furnished 


New Time Stamp. 


The A. D. Joslin Manufacturing 
pany, 223 West Erie street, Chicag s 
recently devised what they term a R 


lime Stamp, which is entirely different 


its inner mechanical makeup from 
hand time stamps. This stamp was desig: 
and built for rapid work and to withst 


laS a iong 


the attending rough usage. It | 
easily grasped handle, enabling the operat 
by using the thumb and 


fingers of the 

holding the stamp, to assist mater 

manipulating the papers being stampe¢ 
his time-stamp enables one 

date, hour and minute of any business t1 

action or event. The paper upon whi 


stamp is impressed may serve S 





THE RAPID TIME STAMP. 


legal proof, prevent controversies 
prove of great value. 
The watch movements are especially 


structed to insure accuracy, durability 


service. The movement is mounted 
nickeled case, twice the thickness the 
watch itself, the lower half being taken up 


by a scientific, ingenious and highly prac 
tical arrangement of finely tempered 
springs and steel floating plates, which pre 
vent the movement of the watch from being 
interfered with by the use of the stam] 
The printing hands, instead of 1 
1 


eing 


mounted on the watch itself, connect witl 


the movement only in an indirect way by 
means of an ingenious, universal joint 
When the stamp is not in use none 


mechanism or movement can come in c 


f its 


yn 


tact with the desk to stop or retard the 


watch. 
This stamp is supplied in several different 
styles, and those who desire further in 


formation should address the company for 


a copy of its catalogue No. 4. 
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“17 years in the safe 
—and still clear and legible’’ 












MultiKopy Carbon Paper is the best selling”carbon paper because it gives the most 
permanent copies. Its black or blue never fades. That’s why shrewd dealers are push- 
ing MULTIKOPY to the front and are calling the attention of their largest customers 
to its lasting legibility. 

Besides, MultiKopy gives the sharpest impressions, is always uniform, most econom- 
ical because a single sheet will copy 100 letters, keeps the files clean because it doesn’t rub 
nor smudge, is clean to handle, has wonderful manifolding power—in short, gives the 
absolute satisfaction that builds up a constant demand and permanent business. 

] 


MultiKopy is the best advertised, as it is the best selling carbon paper, and you 
take no risk in stocking it. Just write us your need We'll send you all you want. 


; 


Then if sales are not satisfactory, we'll buy back your stock at what wt cost you. 


Write for Guaranteed Selling Proposition 


MultiKopy Carbon Paper, and Star Brand Typewriter Ribbor uaranteed to make 75,000 
a ’' without clogging thet as to show on the paper. 


the letter a 


F. S. Webster & Co., 338 Congress St., Boston, Mass. 

vw Yorl Ay Py o eS) ot B ; ' ™ ‘ t rn fet ‘ Bar - sae ST Universidad 106 
ne . ; , 7 sak 64 Milan, Via Principe Umberto 

; : hn 3 Kajicho Kanda 
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New Model Boston Pencil Pointer. 
The Boston pencil pointer, to retail at 
$2.50, is one of the most recent offerings in 
the pencil pointer field. This device is made 
by the Boston Specialty Corporation, 261 
Broadway, New York, the manufacturers ot 
the well-known Boston pencil pointer. This 





NEW BOSTON PENCIL POINTER. 


new model, of which an illustration is shown 
herewith, has the transparent shaving re 
ceptacle and twin milling cutters, both fea 
tures being well known in connection with 
the original Boston pencil pointer This 
article is a strictly high grade pencil sharp 
ening device at low cost 

The company’s new factory at Waltham 
is now nearing completion, and when the 
manutacturers are installed in it they will be 
in position greatly to increase their output 

Che Boston Specialty Corporation state 
that in their plant, which they own and op 
erate, every part of their product 1s pro 


duced and no other article is manufactured 


New Azora Typewriter Feet. 

The cross-section view given herewith 
shows the interior construction of the im 
proved air-cushion typewriter foot made 
by the Azora Rubber Co., 171 North Green 
street, Chicago Che new construction has 
for its object the accommodation of a large 
variety of sizes in typewriter feet. The 
socket in this cushion is small enough to fit 
snugly on small typewriter feet, yet spreads 


to accommodate larger feet. The advan 


tages which are offered by the resiliency of 
rubber and air are familiar. The positive 
air chamber in the new Azora air cushion is 
pressure of the 


weight of the typewriter, thus providing 


reducing, 


automatically sealed by the 
an effective means of greatly 
through air and rubber cushioning, the nois¢ 
incident to vibrations which would other 
wise be communicated from the typewriter 





PAT. APPLIED FOR 
AZORA TYPEWRITER CUSHION. 


directly to the desk, with the resultant 
“cabinet” noises. 

Before the cushion was put on the mar 
ket it was thoroughly tested by the manu 


facturers, the Azora Rubber Co 
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A New Liquid Pour-Out. 

[The Li-Po Manufacturing Company « 
116 West Thirty-se | street, New Yorl 
manufacturing a fountain pen filler, which, 
they state, prevents soiled hands and does 
away with overflowing of ink or filling the 
pen too full [he Li-Po fountain pen fill 
fills the pen to a certain point and then 
stops. It is a device which has automatic 
air control, and is said to be a very useful 
and clever novelty. 

Che appearance and method of operating 
this pen filler are shown in the accompany 
ing cuts. 


Che Li-Po Manufacturing Company will 





LI-PO PEN FILLER IN USE. 


be happy to send descriptive circulars to 
dealers on request. 

Articles of incorporation of the Li-Po 
recently 
at $5, 


Manufacturing Company were 


filed. The company is capitalized 


000.00, to manufacture fountain pens, ete 


\. 


Li-Po 


r= 








Fountain pe PEN «FILLER 





Cm 


LI-PO PEN FILLER. 


Che incorporators 


New York, N. \ 
City, N. J.; and 


Edmond M. Erb, Jerse) 
Frank J. Dearden, New 


Two New English Lines. 

The two cuts shown herewith illustrat: 
two lines recently put on the market by th 
ondon, England. One device is called the 


I 
I 
Puritas Automatic Pen Filler 
pe 


‘with a flush or in drops, as one may 
desire Any liquid may be used in this de 


vice except acids. It cannot overflow, an 


are Emile La Brie, 


‘uritas Metal Manufacturing Company of 








PURITAS PENCIL CUTTER 


is a very convenient device for the 
for which it is designed 
The other device, cut of which is sl 


is the Puritas serene Pencil Cutter, 
small mechanism which is so arrange 

one cannot break the point in sharpeni: 
pencils. It cuts the wood away 
even, clean shaving, and works in a clear 
effective way 


The Puritas Metal Manufactur 


pany says that the pencil cutter sells like 





hot buns They have already put 





PURITAS AUTOMATIC, PEN FILLER 


sand gQrTross ll tock, and Ithe 
vertising matter 1s not vet ré¢ 

stock has been sold by contracts. TI 
pany is able to supply this device 
United States at a very low figure 
would like to get in touch with deal 
this country I desire to | ¢ 
one or both of these devices 


Interesting Line of Adjustable Brackets 


The American Ingenuities ¢ 
190 Madera! atrect. ien, N. J.. i 
ufacturin al qistributit ( 
line .f soli , bra ¢ 

1 ‘ 1 
Drackets, ¢ SEV « S ( 





PHONOPOISE TELEPHONE ARM, CLOSED 





wn 
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Three Letters of Great Importance 


To every owner of a business or manager of an office. 










Gast 1683 
| PUGET SOUND RUBBER CO. 
AUTOMOBILE TIRE EXPERTS 2 ~~ ff SSS Jiiieneererssseieses 
1431-1433 BROADWAY 
evrens oF SEATTLE, WASH January 30, 1914. 
SCRAP RUBaEe 
| The National Cash Register Co., AS 
| Dayton, Ohio. ae — aa” 
| - * : Ce a t 
Gentlemen: veves see ake Vali pisces! » J | 
} | elke Ae as ae te , 
We have just completed our 9th fiscal year and are Swe : 4 
glad to report a constantly increasing business. ' _ : : Sew iers Cd 


= 


The increase this last year has been so marked, 
that we wish to advise you that it has been through the nse 
of your National Office Register, that we have been enabled 
to show this advance. 


It has been through the elimination of a complex 
office system, that your register had such an important part. 
Previous to 1913, we had a system of invoicing that had to be 
posted to a ledger, which meant the handling of the same charge 
three times. 


Since installing your register, all books excepting TI \ ; , i R : i 1 ‘ 
the original invoices have been done away with, so that under ne National Uthce iste CO . : 
our present system, invoices are handled but once, and it is eS ster recor S, Cc assifies, 
possible to render a statement of any account at a moment's and 1dd at one ¢ perati n 


notice. 


It ie an impossibility to lose a charge under this } 

system ae the total charge sales must balance with total number ee res eae ; : . 
of invoices. [t furnishes accurate information regarding the 
Youre very truly, different divisions of your business. 


ound Rubber Co. 


- A.W. SHAW COMPANY 








ES ee : : SYSTEM PUBLISHERS 
j ee ea | 1 A oF 
}  ¥ + Omuntan es Wabash Ave & Madison Si. Chicago 
“ A — +61 Fourth Avenue New York 
GRUMAN BROTHERS 34 Norfolk Street Strand. London 


DEALERS IN 
CELEBRATED SCRANTON COAI 3) 


AND HARD AND SOFT WOOD 
a icago ° 
BOTH PHONES 637 South West Street Sosen aden ise 
. . 


Syracuse, N. Y., February 20, 1914. 
The National Cash Register Co., 
Dayton, Ohio. 


The National Cash Regieter Co., Gent lemen: 

Dayton, Ohio. 
Sentlenen: We have had one of your Office Registers in 

service for a number of years, and it has proven very 

in . In answer to your inquiry as to how we like the efficient for our purposes. We have been enabled to 
696 office register, would say that if we could not get furnish the Publisher with a statement of his finances 
another, we would not sell the one we have at any price. at noon each day. Before we had the register, the 

Our register was made especially for the coal usual routine did not permit of correct figures before 
business. It not only takes oare of the oash trans- the close of the day, or the next morning. 
actions, but also our bank account, checke drawn, charge 
account, money received on account, and money paid out; It ie serving our office purposes very nicely, 
also the number of tone of coal drawn. In lese than five and we think that our businese is about as complicated 


minutes we can tell] by our register the amount our out- v7 of 
standing accounts. a6 any of then. 
In fact, we could not get slong without the Yours very truly, 


rerister. 
A. W. SHAW COMPANY. 


Yours very truly, 


7 4 By- 
Aw wn cLo4 thew 








What the Cash Register is doing for 1 man in tl tor the ( R is doing for the man in the office.” 
lifferent li bu near representative, or write for information. 


The National Cash Register Company, Dayton, Ohio 
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PHONOPOISE TELEPHONE ARM, 
EXTENDED 


Projecto telephone bracket, which carries 
the telephone in and out on a horizontal 
line and swings into a horizontal plane. The 
design on this bracket is simple and open, 
It 
is two and three fourths inches thick when 
folded against the wall or desk, and can 


and the movement is smooth and easy 


be extended thirty-four inches 





ANOTHER STYLE OF TELEPHONE 
BRACKET. 


Another interesting device is called the 
Phonopoise. This is an attachment for 
up out of the way 


swinging the telephone 


when not in use. It is very strong and 





BRACKET FOR COMBINATION PIN TRAY, 


INK WELL AND STAMP PAD. 


easy to manipulate. It is said to be im 
possible to overload the spring, because 
under full load the stress is transferred from 
the balancing spring to the steel side bars 
This company also makes a convenient 
rack for holding rubber stamps. This is a 
combination rack, pin tray and ink well 
and has proved a very popular device 


An Auto-Index for Loose Leaf Ledgers. 

The Plew & Motter Company of Chicago 
have devised what they term the P. & M. 
Auto-Index for loose leaf ledgers. This 
index is said to be exceedingly simple, giv- 
ing instant reference to any account. It is 


OFFICE APPLIANCES 


so simple, the manufacturers state, that the 
dealer can successfully handle it without 
employing specialty salesmen to explain it 
to customers. 

The feature of this index is that the pro- 
jecting tabs of the ordinary index are used 
to find the section of the ledger in which 
the surname occurs; then, the tab cut top 
margin of the ledger leaves themselves 1s 
used to indicate the particular initial or 
given name of the buyer. The advantage 
this possesses is the fact that it does not 
throw together all the accounts of people 
named Brown, but places them in position 
by initials, making the danger of posting to 
the wrong account much less 

An Interesting Filing System. 

W. B. Brown, who is connected with the 
accounting and auditing department of the 
Michigan Central Railroad Company at De 
troit, has devised a filing system, which he 
states is very convenient and practical. He 
tells us it is a combination of several dif 
ferent systems, and disclaims any sugges 
tion that the idea itself is original. He pre 
sents it in the following description as 
something which may be of no little value 
to others in the systematizing and classi 
fication of their work 

Mr. Brown says 

“Our correspondence, which is of a more 

less routine nature, is largely with agents 
it local stations. The indexing base of the 
system was, then, very clearly an alpha 
betical arrangement of the stations 

“I secured a supply of cap size folders, 
cut with ten tabs to the row, as below 

“Behind the open section in the center 
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the guide card is placed, with the indexing 
information written thereon. Thus, it will 
be seen, each file is contained in a folde: 
pocket, the tab of which is plainly seen at 
a glance, the numerals being in straight 
rows from front to — of file drawer; that 
is to say, files 1, 11, 21, etc., in the first row 
at left side of drawer, pin files 2, 12, 22, ete 
in the second row of tabs 

“IT assigned 50 numbers (1 to 50) to the 
stations beginning with the latter A, and a 
larger number to those beginning with the 
letter B, being governed by the geographi- 
cal and known local conditions, and to some 
of the stations with which we carried on an 


correspondence, 
numbers rather than include 
letter 


iad printed a supply 


and a gummed tab, 
attached to the 


stand its operation = a, 


length of time 





assigne 


the 
illu 


printed on theses 


numbers assigned to eacl 
y opene 
recorded 
record card simply by inserting in th 
“Opened’ 


written, 


dates 


wr 


prenx 


' 


with 
clo 


has been used 


-adily 


urn 


w 
without 


1s 


“hi 
i1pie 











This cabinet can’t be 
duplicated for $20.00 


It doesn’t conflict with any of 
your lines—it’s a ‘“‘special’’ that 
boosts all your merchandise. 


Never in the annals of the furniture industry h ch a big, 
ure seller been offered to the trade. It retails for $12. 50. 
Based on past performances—by those already sold—those on 


1 ] - IT r f r Tt -+ 17 s+ lf + ‘ h+ 
‘der and our large volume of reorders—it sells itself at sight 
Pan) ~ 


















Just bear this in mind—no matter how full your ter binets—and we're 
t 4-drawer filing cabinet you ar filling all phen through a reliable dealer 

- MELTON- RHODES will be a stead nearest the inquiry — you make your 
r help 1 all your lines profits without risking a cent. 
It has to sell because you aa get one like it for The Mi n-Rhodes Company 


nearly double the price are the « manufacturers of fur- 
In workmanship it’s the absolute last word niture wf have an exclusive con- 
Just think of a filing cabinet you can sell for$12.50 tract with the United States govern- 
Everyone can use a spare cabinet—new sys- ment to supply filings julpment 

lways being used by the business man and_ and book 
ie bsolutely necessar\ Here’s a ‘‘Special’’ made by one 
Imagine a filing cabinet selling for $12.50 with of the most reliable furniture houses 
quartered oak front and sides—with drawers operating in the country that doesn’t conflict 


on Frictionless Roller Bearing Extension Slides moving with any of your lin hat is ina 
reg ardle = the he av iest load This is tne class by 11 el You NE q NEARLY 
MELTON- RHODES | abinet and its finish will astonish 50 PER CENT and gain a host of satisfied customers. 


rc 
1e nit l dealers 


It art efully assembled—each detail supervised by Why We Can Sell It For $12.50 Retail 


+ Los tt 1 furniture tes NET 
yrs d a nd d oe ee th | : oe 9 to It’s made in North Cars a where skilled labor costs little— 
to the highest stan we wae ion price. l nbet an be ul pra tic ally outside our factory yA 


1 furniture d ry li sa ‘‘T have lots of ee ae a 
A wle“ewery: ealer you ma} And because we specialize in this four-drawer filing cz abinet— 


ia inithe: Celaall 14 4:11 -¢..9 because our whole busi reputation has been built on its price 
f wour store 1s chock < *kK Vou uid Still attord ‘ . , ° 
Ii oe ee eee ee 7 and construction we have made it a “Special” and 
sell it beyond price competition. It has been a big 
; : factor in the development of our other lines. 
Tust remember that the MELTON- RHODES is a ; - pals Sita. 8 : ‘ 
or a4 lee i¢ hel } ee : It can develop yout isiness, be a source of con- 
ma hv it ilies 1t 1elps pav the interest Of your > ts ’ Rey ’ ¢ . 
special ai 1 by 1 ee eee ae Tne tant profit. Writ day for further information. 
nonev tied up in the furniture standing on your floor te ak ad 
mon ep hh tide Furniture dealers a er the country are going 
2 to profit from our consumer advertising in actual 
We Are Selling It For You ale Get a winner for dull summer months. We 
na 30 davs’ free pay all freight on carload lots east of the Mississippi 


( wg 
we are reaching the men directly River— iC Dace Ou In every Way. 


on hand 


} + + a4 ¢ ¢ 11 r sesalanmn’4 . 147 
a cabiné hat was a sell couldn you 


Profits are made in quick turn-overs ol 


ui — 


We're advertising this cabinet 








Tear Out the Coupon Now for Bigger, Easier Profits Ps 


This wooden waste basket retails 4 Mel 
for $1.50; if you can duplicate it for F Rhoden Ce. 
$3.50 we’ll give you one. y, 


picnic. It ick full of y profit ref ind gives long wear 4 Dear Sirs: 
‘ lc iacta Fach or ndet rous t usage, Kindly send me terms, 
Writ ee ae rticulars. ¥ prices and all informa- 
tion on your SPECIAL 
4  FOUR-DRAWER FILING 
TEAR OUT THE COUPON NOW. 4 CABINET. 
F Vame 


The Melton-Rhodes Co.” *"*~ 


OFFICE: Washington, D. C. 


FACTORY: Greensboro, N. C. 4 ig 
Fd reet Address 


Washington, D. C. 





east ennetl ieee = a ae ae ae aoe a ow 





















































COMMITTEE MEETS IN PITTSBURGH 

















is = 
eed Li EE Nal adel 
¢ 
National Catalogue Commission Con 
ters with Committee Chairmen. 
HE National Catalogue Commiss ! () ‘ es \ ‘ £ Dur | ( 
and the chairmen of standing stat ers es ! ‘ ( 
mittees of the National Association er) nd | k stores e | S erce 
of Stationers and Manufacturers held a joint ess part of the ci On Tl t | bills 1 é 
meeting in Pittsburgh, beginning Monday n the stat ers visite ‘ CE - le 
April 6. *The meeting was held in the Pitts j t of e ( egie Steel ( te 1 e prices 
burgh Athletic Club rooms, which were s« Munhall, being taken in speci Phe ‘ 
cured through the courtesy of C. R. | this plant. On Friday eve heir « le lore 
Swartz, of Kurtz, Langbein & Swartz was tendered the visitors by the P1 } vork thus f 
The follbwing eighteen gentlemen were Book Sellers and Stationers As previ gone 
present Robert D Patterson, chairmar which Robert Crawford ot M ‘ w ges ttees 
of the National Catalogue Commissior Shinkle is president Phis was he ‘ prepare S ering 
William J. Kennedy, St. Louis, Mo.; Wil Pittsburgh Athletic association's not pre hese 
liam B. Youmans, Cincinnati, Ohio; Henry Addresses were delivered | Fletche will S ber « 
W. Stacy, Los Angeles; Harley |]. Wantz Gibbs of Chicago, and Richard B. | I holders peners 
St. Louis, Mo Fletcher B. Gibbs, ex-chat a ” oe. = t S Ste 
man National Catalogue Commission, Chi oreig l 
cago, Ill; George M. Courts, president tain at steel p 
National Association of Stationers and sued 
Manufacturers; Millington Lockwood, The ted tl 
member of executive committee, Buffalo work | 1 colle 
N. Y.; Henry W. Rogers, chairman Com tion o1 nd 1 
mittee on Blank Books, New York City He w pt ceed 
Charles N. Bellman, chairman of Commit id t tin mak 
tee on Paper and Envelopes, Toledo, Oh plete Deale 
\. Pomeranz, chairman Committee on Files print hi ste 
and Office Furniture, Philadelphia; Charles mation 
M. Marshall, chairman Committee on Pens, their | 
Pencils and Drawing Materials, Atlanta, < a e & 
Ga.; Harry A. Prizer, chairman Commit pany « ey 
tee on Loose Leaf Devices, Philadelphia; pany’s ie. whic 
Frank R. Welch, Jr., member Committe tribute: Hi 
on Loose Leat Devices, Philadelphia; Ed they : stri 
win | Baer, chairman Committee on price oe thee ins 
Leather Goods and Novelties, Canton, Globe-' | \ 
Ohio; Francis K. Adams, chairman Com erant; tt ee 
mittee on Rubber Stamp Goods, St. Louis, me of - lt was 
Mo I \ Horder, chairman Committee that ti * che « 
on Miscellaneous Items, Chicago, Il.- E. D prepari ice lis 2 
I perry, chairman Committee on Carbon FLETCHER B. GIBBS The n hardware 
Paper and Inked Ribbons, St. Paul, Mint ea 2 epare 
At the invitation of the Commussior the Carter's Ink Company ot Bos x sue tl ( 
William C. Bardenheuer of the Boorum & D. Patterson, Robert Crawtfor hers eC I 
Pease Company and J. W. Towne of the made short speeches ! ibe whic v1 
National Blank Book Company were pr tichard B. Carter, president « sin the é . 
ent Ink Company, and vice president c Coy . 
On Tuesday morning many suggestions National Association suffered ck pres¢ L. Sper 
with regard to trade conditions, discounts tonsilitis and was detained He CACHE print 
terms, etc., were discussed with the repre Pittsburgh, however, Tuesday event he n leat 
sentatives of the manutacturers. Some participated in the rest of the meeting veltie ice to Ss 
gentlemen from the Dennison Manufactut At the opening of the st sess on inde | scales 
ing Company were present at this session Charles H. Langbein was intr é I diaries pads 
and discussed the proposed change S in price Chairman Patterson an 1 extende Che ( l ise leat 
list and catalogue of that company Sul invitation on behalf of the Pittsb Book sented s whicl 
jects to be reported upon by the various sellers & Stationers Association ip manufa ferenct 
committees at the next convention were to the Homestead works and ar | ‘ could t the prese 
thoroughly discussed, and the various re mills of the Carnegie Steel Comp He stand 
ports were outlined as to their general fe Id ilso invited the visitors t tte ( é Che miscell 
of discussion given in honor of the National | ] 1¢ was S epare new 
Several entertainments were given by Commission on their return trot he tri ice us cl oe 


local stationery houses during the meet 
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ly state that 75% of 


noo. 


cannot say too much in 
referring inquiries to us. 
f up each 


een following 


and believe that we can 


these 


d i orders booked, 


ianaea an 


therwise possibly would 
btained. 
firm in particular wishes 
its opinion that if every 
would do likewise it 
tter for 1 parties con- 
e manner which you 
of our business is to be 
ded 
in receipt of your 
th enclosing inquiry 


have our 


mame Will 





ition with effort to supply 

with "Weis" goods. 

appreciate the courtesy of 

warded the uiries re- 

om this vicinity, showing 

s the co-operation betwixt 
r, and his customer, 

2 securing of orders, that 

otherwise lost to both. 
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Co-operation 


is the Foundation 
of our Selling Pol- 
icy. You,the Deal- 
©€rs in office devices, get 
the direct benefit of the 
Magazine and other adver- 
tising we do. We get the 
consumer’s attention, de- 
velop his interest and refer 
him to you. With this as- 
sistance you can make the 
The retai 
selling prices we advertise 
insure your profit. 

Dealers in #2 Products 
are enthusiastic over the 
support and assistance 


get. 


sales easily. 


aes 
The Border on this and fol- 
owing pages are excerpts 
from letters we receive 
daily. They voice the ap- 
proval of our many satisfied 
customers. 

The names of any or all the 
Dealers whose 
reproduce will be given on 
request. 
We sell direct to consumers 
only where we have no ac- 
tive dealer representation. 
You buy We goods reas- 
onablyso you can sell them 
reasonably at a liberal prof- 
it. Our eatalogs and dis- 
counts will 1 the 
way to profitable business. 


she WwW VO 


The f#Ze& Mfg. Co. 
Monroe, Mich. 


Chicago Display 
11-515 S. Wabash Ave 


162 Union St. 


New York Office 
75 John Street 


Factory 


letters we 








We appreciate the references 
u have made to us in the past of 
uires to you for your products. 
ive followed them up, some of 
which have led to very profitable 
business. Undoubtedly this co—oper- 





ation between the manufacturers and 
dealers will be of more than a mu— 


senefit. It will alleviate the 
ions that surround the direct 
selling by manufacturers to the 
consumers, also help to eliminate 
the manufacturer who would desire to 


oO 
oc 
oF 
on 


sell direct to them. If more manu-— 
facturers would do as you are doing, 
this feature would be entirely re— 


his feat 
oved and local distributers would 


more loyal in their support to 


‘ 1 
we thank 


> 


you for your courtecus 
Vv the 14th enclosing preeges* 
from F.F.Winslow, 24 S. Seventh St. 
Terre Haute, Ind. We will give the 
matter our immediate attention. 
Assuring you of our apprecia— 


tion, we are 


4 
7 

y 
4 


We acknowledge with thanks 
yours of 3rd, advising 


receipt of 
a 


that H.P.Crowell of Grouard is ask- 
ing for information on Filing Sys— 


We are writing this party to- 
ind if successful in landing 
we will advise you. 

Again thanking you very 
for this, we are. 





We are always glad to receive 
the prospects that come from your 
ood concern in reply to your adver- 
tisements in trade papers and 
national magazines for the reason 
t are generally a LEAD TO A 
AI DER. There seems to be some- 
thing about your national advertis— 
ir t brings real inquiries, and 
inquiries from curiosity 
hildren and catalogue 
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Your favor of the 20th at 
hand, also copy of your letter to 
K. Coakley of this city. The matter 
has been taken up with Mr. Coakley 
and sincerely hope that we will have 
the pleasure of booking his order in 
the near future. 


Have your letter of February 
23rd referring inquiry of Mrs. Spen— 
cer LeGrand to us. We will take 
this matter up with Mrs. LeGrand at 
once and endeavor to sell her your 
sectional bookcases. 

Thanking you for referring the 
matter to us, we remain, 


We have your letter of the 
24th enclosing letter from Mr. Carl- 
son of our city and copy of your 
reply. We have taken the matter up 
with Mr. Carlson and will do our 
best to land the order. 

Thanking you for your kind- 
ness in this matter. 


we want to express our appre- 
ciation of your sending to us the 
inquiries you receive from prospec- 
tive customers in our locality. At 
first our salesmen were a little 
careless about following up these 
leads, thinking that they were not 
worth the time and effort. 

They soon learned however how 
valuable they were as sales boosters 
and every salesman on our force is 
now anxious to be assigned some of 
these prospects. We ourselves are 
surprised at the returns from them 
and want you to know that we appre-- 
ciate your enterprise. 





We acknowledge with thanks We have your letter of Fg ¥ 


yours of the 4th enclosing credit ruary 14th, in which you enclosed. the 
memo. of $4.30 on cabinet shipped to copy of letter written to Meredigfis ci 
A.L.Walker. Landis in reply to their inquirygith hi 
regarding your filing cabinets a 
devices. We have taken the matt 
up with them and will, no doubt, 
their order. : 
Thanking you for referrip: 
this inquiry to us. ¥ 





f : a 
Sl Neale 
Is Not Merely a le 


Almost every mail brings letters of thanks 
from dealers we have helped make sales. 








These letters are not from “Exclusive Agen- 
cies”. We almost invariably sell several deal- 
ers in a town, yet we give them every assis- 
tance in the introduction and sales of our 
products. 


The fact that we advertise our retail selling 
prices insures your legitimate profit. 


Our retail selling prices are made to conform | 
with the requirements of the Catalog Com- 
mission of the National Association of Sta- 

tioners and Manufacturers and have their | 
sanction and approval. 


We work with you from the time your initial ( 
order is placed. Our Advertising Service De- ‘ 
partment will assist you in preparing any ’ 
copy for folders. booklets, catalogs, house- ‘ 
organs, newspapers, etc. in which #2 (ioods 





are shown. Electros are supplied promptly , 
without charge. : 





Referring inquiries to the p 
dealers is a very good plan, as: 


shows the dealer conclusively the 
the manufacturer is not Bek fen 
sell direct and is pro ting thi 


dealer in his own par cientae ter, I 
tory, causes a better feeling alg©nsumer 
around and naturally the deal ler § t heen 
inclined to sell this make of g0 

in preference to others. Weis 


m 


e 
y 
ve 
£00 


S. @ 





We appreciate very much indeed 


of Fe We thank you for referring to 
closeijs the inquiry of Mr. McBride of the many inquiries you ve referred 
eredifffis city. We have communicated to us from time to time, from pros- 
qui ry gith him and hope to get his oreers. pective customers in our city. We 
ets a always have a salesman call upon 
ma tte these prospects promptly and we are 
oubt, glad to report securing some good 

: orders for cabinets and supplies, as 
ferriy® well as for other goods which we 

handle. 


“I 
It is easy to sell Weis goods 


if the customer can be induced to 
look at them and compare prices and 


values. 





Replying to your favor re— 


b i ~ 7 . an 
evo-operation oes 
ajeory or Promise at 


} Concentrate Your Buying We trust to make @ sale and, if so, 
will report to you on the same. 


You will immediately appreciate the advan- 
tage of concentrating your buying. Your 
book keeping details are reduced to the min- 
imum. Larger shipments proportionately 
. reduce your transportation charges. You 
buy direct from the manufacturers as we are 
not jobbers, but manufacture all lines we list. 














Our 164 page Salesmen’s Catalog illustrates 
and describes nearly 2000 salable items The 


index is almost a compendium of the items 
7 ~ e = e thank you for the reference 
sold in the modern Stationery Store. in your favor of the 25th to Mr.W.F. 
Charbonneau, who is interested in 


filing cases and bookcases. We will 


Perhaps you have not realized how many be very glad to take this up with 
really salable articles we manufacture. We at . harbe nneed treet as etal ae 
would like you to see our catalogs and get n getting Sis orae 

our discounts. Although the selling price of 

Sze goods is generally lower in comparison 
with other goods, your margin of profit is al- 
ways liberal. Why not get acquainted now? 








i 162 Union St. 
The #72 Mfg. Co. Monroe, Mich. 


We have your favor of 2nd 





—— inst., and want to thank you for re- 
ferring The Strathcona B. & M. Co. 
to us. 

We arranged to see these 

. thes people this morning on this particu— 

as § lar business, and were assured that 

y thy we would get the first opportunity 

ng te to supp y their requirements. We 

g the might tate that these people are 

ter Thank you. We gave this already customers of ours for mis— 

g algonsumer’s inquiry prompt atter ition, cellaneous stationery, but we did 

ler @ they are our regular customers. not know that they were going to en- 
large their office and put in up—to— 


if gone | have equipped their office with 
leis goods. date fixtures. 
















Persistent Publicity Popularizes 
ff cs Products 


Our National Advertising Acquaints and Reminds your Local Customers of 
the many salient features of the lines we constantly advertise. Many addi- 
tions to our lines have been made to meet the demands of our dealer friends. 








y hi Salesmen’s Catalog Now Lists: 
Four Complete Lines of Filing Devices 
Two Complete Lines of Expansible Bookcases 
Extensive Line of Stationery Specialties 
Extensive Line of Sectional Display Cases 


















































No. 421 : = > N 1220 
pic Sectional Bookcases eae 
offers 
The ever popylar Are made in both Sliding and Receding many distinct advar 
No. (21 is one of the Door Styles. Each has its special vir- i Same te nied af 
| standards of value by tues peculiarly fitting it to certain re- a ae and a oe gs 
. which filing a quirements. r ie | «wy target ) 
| y Te bn ehe Cohen Sliding Door Sections are comparatively eee : with built-up Veneer } 
| ledged leader among inexpensive— all superfluous parts and drawer fronts and ; 
| the less expensive processes ot manufacture have been tops. Presents a | 
files. In selling it, you eliminated. hey are accessible and handsome appearal oe ‘ 
1} give your customers dust proof as well as handsome in design. and its stur dy rer 
Hf a file worthy of your Receding Door Sections have Dust Sheild, struction makes 
| ernest recommenda Door Guide and other special features worthy te your re¢ ; 
| tion. It is eminent which make them highly desirable. commendation. 
| ly satisfactory for al- They stack up with 9% Horizontal Fil- Made in 2, 3 and 4 
/ most any office re ing Sections. This feature alone should drawer heights ! I 
| quirements. Each of commend them to you. Both kinds are Letter and Legal Cap © 
its 30 joints are inter- made in an extensive variety of woods Sizes, also made in 7 
| locked solid oak, glued and finishes to harmonize with other Invoice and with as 
and screwed together. No. 2130 office or house furnishings. No. 2002 sorted filing drawers. 
| Drawers roll easily on The possibilities of 
Roller Bearings. the line are almost I 
Follow Blocks lock poet endless. 
automatically. High- ff ote IK} linge Desks A sample cabinet on 
er priced cabinetscan = your sales floor is the 
not give more effici Combine your customers choice of 10 kinds of filing best way to make S| 
) ent service. drawers in the pedestals of handsome flat top desk. comparison. al 
) The classified contents of any drawer is instantly ti 
referred to without leaving the office chair. 
Ye Compact Filing , 
: be 
Sections Sectis : 
Now have a permant place in the filing Offer greater eapacity in sma = 
device market. We list 28 kinds of space at lower cost then any other. 
sections to meet almost any of the re ; : 
quirements of standard files. Made W hen you have oceasion to sell both 
of beautifully finished Quartered Oak in bookcases and filing devices bear these 
the popular finishes and in Birch Ma sections in mind. They are made to 
hogany. 18 inches wide and either 15 stack and _ inter- 
. or 24 inches deep mesh with 9fe@ 
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They align with Bookcases 
Ste Horizontal Fil i 
ing Sections. é Finished in Q. Oak 
: , ; re or Birch Mahog’y. 
Get Catalogs NOW! 
Sf us | 
e a 
| The We Manufacturing Co. : 
| 162 Union Street pr 
i] Monroe $$ Michigan a 
New York Office Chicago Display “yy 
i] 75 John St. (Near William) Address Mail to Factory 511-515 S. Wabash Avenue ag 
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Secretary | rs that a stationers’ club was 
in | cess formation at Columbus, Ohio, 
t s sent to the Columbus sta 
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[The joint committee presented its ac 
knowl ‘ or the Underwood Type 
writer Company for the use of their ma- 
chine e sess and extended 
} ( KF. Swart f Kurtz, Lang- 
bein & Swartz, for the courtesy of the Pitts- 


burgh Athletic Association, also to ( H 
Langbein, A. W McCloy and H. Lee 
Mason, for their effective work in attend- 


ng to the comfort and entertainment of 
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F. G 1¢ ( pany box of cigars 
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plaine the ject of the meeting, pointing 
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gr é embers of the joint meet 
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i oO id beet in 
strumental 11 complishing many import 
ant reforms \ number of these he men 
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United States 
Patent Rights 


For Sale 





To Manufacturers 
of Office Devices 
and Filing Systems 





[ intend to finally dispose of my 
Patents for the United, States, 
covering my Permutable Index- 

g, Tabulating and Vertical 
Filing Systems (Pat. No. 1,067,- 
531, July 15th, 1913), my OK 
Filing Systems (Pat. No. 947,218, 
January 18th, 1910), also Patents 
n other Filing and Binding De- 
vices Any parties interested 
hould communicate with me at 


OT1ICe 


‘hese goods will sell themselves, 
as | have been receiving inquiries 
every day from United States 
Dealers and Stationers regarding 
he handling of these goods, also 
letters from Commercial Offices 
to where they can obtain 


} TY 
( 


These inventions are past the ex- 
perimental state, over a million 
cing in daily use in Canadian 
Government Offices alone, as well 
by Commercial Houses, 
sawyers and others. Every user 
a sale booster. 


Descriptive matter and drawings 
these appeared on page 19 of 
the March issue this magazine. 


Write me for full particulars. 
No inquiries from others than 
ona fide responsible manutac- 
irers or business firms will re- 
ive attention 





PETER MacGREGOR 


Inventor, Patentee and Manufacturer 
P. O. Box 482 


Ottawa, Ontario, Canada 
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OFFICE APPLIANCES 











Est. 


Chicago, Wabash, New York 
PROMPT 


When you send an order to 
you insure prompt ship- Wakasht 
ment. . 
When you receive a 

romise from you QUab 


snow that it will be 
kept. 


EXPERIENCED 
Wi B y Oo d 4 oO 
coy i out a ‘ Wahash 


you know that it will 
receive intelligent attention. 


SO 


Get the habit of sending 


RUSH, IMPORTANT, 
VALUABLE _ orders Wakash 


and inquiries to 


WE MAKE 


cards, guides, folders, alphabets, 

indexes, ruling, printing, celluloiding 
—AND 

the Biggest and Best Line of 

Quality Filing Cabinets and 

Supplies on Earth. 


Wabash 


Est. 1883 
Main Salesrooms, Executive Offices and Factories: 


WABASH, IND. 


Write as about our Exclusive Agency Proposition. 














President George M. Courts, ex-president Charles E 
Falconer, George C. Whittemore, and the speaker rep- 
resented the National Association of Stationers and 
Manufacturers. 

The remarkable speeches on anti-trust legislation, 
and the maintenance of resale prices, dealt with prob 
lems most vitally connected with national business, and 
doubtless will be instrumental! in evolving more definite 
national convictions on these important subjects; thus 
aiding Congress in legislating wisely for the benefit of 
our whole nation. 

On Friday morning, February 13, in the assembly 
room of the Pan-American building to which the con 
vention had removed from the new Willard hotel, the 
subject of discussion was the ‘‘Maintenance of Resale 
Prices,’’ the speakers being Hon. Joseph E. Davies, 
United States Commissioner of Corporations; William H 
Ingersoll, of Robert H. Ingersoll & Brother, New York 
City, and Donald Dey, Dey Brothers & Company, Syra- 
cuse, N. Y. 

Hon. Joseph E. Davies, Commissioner of Corporations, 
stated that the Bureau of Corporations is now engaged 
in making an exhaustive study of this question of the 
right on the part of a manufacturer to define the 
prices at which an article made by him may be sold 
at retail. Regarded from an economic point of view 
the problem is not a simple one. Its importance is not 
confined to manufacturers, jobbers and retailers alone, 
but in the matter of the cost of living very vitally 
affects the great body of consumers. He refrained from 
expressing any opinion upon the merits of the question 
and added that without bias and without prejudice the 
Bureau of Corporations was seeking light through a 
most thorough investigation in the course of which it 
was collecting information from both sides with equal 
fairness. 

Mr. Ingersoll’s masterly address was a logical argu- 
ment against the practice of cutting prices on advertised 
goods as a leader for business. While the speaker made 
no attempt at oratorical effect, he exhibited a thorough 
familiarity with his subject and held the interest of a 
large audience for more than an hour. This address 
forms one of the best expositions of the evils of price 
cutting that has ever come to my notice, and as I un- 
derstand that it is the purpose of the Chamber of 
Commerce of the United States to have it printed in 
pamphiet form and sold in quantities to members at a 
nominal price, I recommend that our Executive Com- 
mittee authorize Secretary Byers to mail a copy to 
each member of the National Association of Stationers 
and Manufacturers. 

Mr. Donald Dey recited the troubles of the retailer 
and made an argument in defense of price agreements 
among dealers. 

These addresses made a marked impression upon the 
delegates present, but their full effect, particularly 
upon legislation, will be felt later 

As the result of the efforts of a committee of dele 
gates representing fifteen or more national trade organ 
izations, with interests similar to our own, the following 
resolution received the approval of the Resolutions 
Committee, and upon its recommendation was unan!- 
mously adopted by the Chamber 

WHEREAS, Fixing and maintaining of resale prices 
on articles sold under trade-marks and other means of 
identification, which embody the good will of the pro 
ducer, is a matter of vital importance to the public 
and to the whole business community which should be 
earefully investigated from the standpoint of producer, 
dealer and the public; now be it 

RESOLVED, That a separate committee be appointed 
by the president of the Chamber of Commerce of the 
United States of America to investigate the subject in 
its economic, public and business aspect, and report 
their conclusions and recommendations to the board of 
directors of the Chamber of Commerce of the United 
States of America. 

The committee having the framing of this resolution 
in charge was subsequently granted an interview by 
Secretary Redfield, of the Department of Commerce 

The secretary is himself a manufacturer, and as such 
has a keen appreciation of the price maintenance prob- 
lem as it affects the business man; but he is part 
of an administration whose efforts are pledged (and 
rightly so) to the relief of that great body of consumers 
who have suffered from the high cost of living and the 
term ‘“‘fixing prices’’ has at present an uncanny sound 
to Democratic ears 

If, however, the committee to be appointed by Prest- 
dent Fahey of the Chamber of Commerce of the United 
States of America will give due consideration to the 
economic side of the question, the secretary thought 
that the administration would be willing to separate 
this question of the maintenance of resale prices from 
the proposed trust regulation legislation and yield it the 
distinction of a separate enactment; but in any event 
the entire problem with all its attendant phases, would 
probably be subject to the supervision and jurisdiction 
of an interstate trade commission, for the establishment 
of which there is already a bill before Congress 

One of the most interesting of the addresses delivered 
during the Washington meeting, and one containing 
many original lines of thought was that of Dr Charles 
R. Van Hise, president of the University of Wisconsin, 











M ay Igi4 


and a political economist of high authority He held 
that co-operation in business was necessary and bens 
ficial to the public He suggested that there should be 
created interstate and state trade commissions having 
powers similar to those of the national and state 
public utilities commissions, and that, stated broadly 
the law should forbid only such combinations and 
tracts in restraint of trade as are detrimental to the 
public welfare and expressly permit such contracts and 
combinations in restraint of trade as are not prejudicia 
to the public welfare 

From the brief account which I have given you « 
Washingtou meeting of the Chamber of Commerce « 
the United States of America, you will perceive that 
the National Association of Stationers and Manufactur 
érs has mode one more very important step in its work 
of relief for our members 

When stationers organized locally in the different 
cities, the first step was taken When the Nationa 
Association of Stationers and Manufacturers was formed 
in Chicago ten years ago, a second step was accom 
plished, and now that we have secured through our rej 
resentation in the Chamber of Commerce of the United 
States of America a voice in the forming of National 
business policies, the third and most important ste; 
has been taken that we hope will ultimately carry us 
to the fountain head of the troubles which we are 
seeking to overcome 


H. W. Stacy of the Grimes-Stassforth 
Stationery Company of Los Angeles, re 
lated some of the benefits of association 


con 


work, emphasizing the great good that re 
sulted from the trip made by the National 
Catalogue Commission to the Pacific Coast 
a year ago. In closing he extended a cor 
dial invitation to all present to attend the 
San Diego exposition in 1915. 

Charles M. Marshall, of the Fielder & 
Allen Company, Atlanta, Ga., was intro- 
duced as the youngest of the committee 
chairmen He explained the mistaken 
sentiments generally held in his section 
toward business men of the North, and the 
radical change which his own ideas had un- 
dergone since his affiliation with the Na 
tional Association. He paid a tribute to 
the national organization, which he says 
is rapidly gaining ground in the South. 

The concluding address of the meeting 
was made by Secretary Mortimer W. Byers 
of the National Association 





WATCH FOR THIS MAN. 

The Buxton & Skinner Stationery Com 
pany of St. Louis desire to present the fol- 
lowing notice: 

A man giving his name as R. M. Moore 
and representing himself to be in our em- 
ploy, has presented a letter purporting to 
have been written by us on our stationery 
to several Cleveland, Ohio, houses and has 
obtained merchandise, giving in payment 
forged checks on the National Bank of 
Commerce of St. Louis, the checks being 
in excess of the amount of the purchase, 
he obtaining the difference in cash We 
have no account in the National Bank of 
Commerce of St. Louis, and both the checks 
and letters are forgeries. 

Several of the St. Louis houses were re- 
cently victimized in a similar manner by a 
man giving the name of Stortz, who, we 
think, has changed his name to R. M. 
Moore 
BUXTON & SKINNER PRINTING AND 

STATIONERY CO. 

The foregoing announcement came 
through the office of the Secretary of the 
National Association of Stationers and 


Manufacturers. 
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Official Approval 


has been placed upon the Triner Postal Scale by the 


United States Government 


After carefully inspecting the scales of various 
manufacturers, the government has adopted, and 
has equipped the parcels post service with 


30,000 
TRINER 


“ALL STEEL” 


100-pound Beam Platform Parcel 
Post or Shipping Room Scales 


The “All Steel”’ is constructed with 
the beam below the platform which 
ermits of the accurate weighing of 
any shape or size of package whether 
a letter or an automobile wheel 

The ‘‘All Steel” is made of cold 
rolled steel thruout. It is dustproof 
Price and is practically indestructible. 

Price $20.00. Order thru your 


$20.00 jobber 
TRINER SCALE & MFG. CO., 2716 W. 21st St., Chicago, Ill. 


WRITE US FOR DESCRIPTIVE MATTER 

































New Model F BOSTON Price—$2.50 


Quality has not been sacrificed in producing this model at this price. Only the best material and highest 


class workmanship are employed. The enormous quantity produced makes this price possible. 


Twin Milling Cutters 











Gives Any Desired Point 
From Blunt to Fine. 


Will Properly Sharpen 
Every Size and Kind 
of Pencil. 

Can be Attached to Hori- 
zontal or Vertical 
Surface. 


Transparent Shaving 
Receptacle can be 
Removed, Emptied 
and Replaced in an 
Instant. Stops Cutting Automati- 
cally when Pencil is 


Cutters can be Resharp- 
Properly Pointed. 


ened when Necessary. 





Thousands of them are in daily use and we have yet to learn of a dissatished customer. The price brings 
this article within the reach of evervone. It is the first high-grade, durable, economical and efficient 


pencil-sharpening device ever offered at so low a price 


Boston Specialty Corporation 


261 Broadway, New York 
Sx LAA |r eee 5 ttt 
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USEFUL AND INTERESTING BOOK. 


“Follow-up Letters” 


is the title of a sm: 


} 


it 


paper bound book which has recently com¢ 


to us from the office of O. H 
vision sales manager of the American \ 
tigraph Sales Company at St 


book was written by Mr 


| 
i 


Kepley, di 


] 


Louis r} 


i 


s 


Kepley, and was 


printed on the Multigraph. It is used by 
the company in its publicity work, and is a 
very clever and able exposition of the fol 


low-up letter idea of soliciting busines 
The author at the outset relates how on 
morning he called up ten prominent bu 

ness men of St. Louis and asked them the 
question, “What is a_ follow-up letter 

None of them made the right answer. He 
mail campaigns well conceived 
lines fall flat 


shows how 
and originated along proper 
by reason of lack of attention to followir 

up. A good introductory letter describing 


some article of use may be laid aside by 1 


recipient when he is busy, or when 


one reason or another he is unable to pur 
chase the goods, but may intend to do s 


at some future time If Irom time t 


a politely worded follow-up letter is sent 
to him he will be reminded of his intention 
If no further attention is paid to him, how 
ever, he may forget entirely what he in 
ed to do, thus in his case destroying all the 
effect of the first letter lo quote Mr. Kep 
ley 


“Follow-up letters are nothing more not 


less than your show windows. You would 
not think of dressing a show window 
the first of June and leaving it uncl é 
until the next June. You change your show 


windows continually so that you may 


sent to the buying public an ever-chanei 
appeal to buy your goods. Mrs. Jones 


pass your window today when dress ¢ ls 


are displayed, and be uninterested 
morrow your display of hosiery may at 
tract her to your store, simply because s! 
happened to need hosiery on that day, ar 


your efficient sales force, once getting 


in the store, may land an order for s« ’ 
dollars worth of goods That apples 1 
the same sense to follow-up letters I 


only difference is that you take a char 
on Mrs 
the letter is a personal, signed invitation 
Mrs. Jone s to 


sonal invitation is sent on Friday mor 


Jones passing your window, whil 
f 


visit your store. If that p 


of each week, fifty-two weeks in the ye 


you will have invited Mrs. Jones to y 
store weekly, for one year, at a cost 
little more than two dollars How many 
store-keepers will admit that their appeal 
is of such minor importance that fifty-tw 
personal invitations could be issued t 
person without one respons And 
response would most likely earn back t 
money invested, and start a good custor 
on the books 

This little book is copyrighted by 
American -Multigraph Sales Company 
Cleveland, and no doubt they would be glad 
to send it on request to persons who de 
sire to inform themselves on the use and 


the production of follow-up letters 








ADDING MACHINE EXHIBIT. secretal e original policy of s g at 











On this page is shown a cut of the es . 
rett Adding Machine Company's booth at tinue new ers 
the Grand Rapids Industrial Expositior Che tre irer, W. C. Griffis 
which was held at Grand Rapids, Mich., late general or tf the business 
in April Chis exposition was intend McKean will represent the firm 
show the goods « f the different ma and Ils wv the travel ys S 
turers the ty, and was als n the na house les hile W. W. McN¢ 
ture of a business show the trade Manhattar ] 
Che features of the Barrett display were Mr. Griffis Il assume the ger 
the new listing machine, the Barrett add vision of the usiness, for he its t 
ng machine for the blind, and the first ma acquaint vith export as well as 
ne that Mr. Barrett ever made trade fr rements, and is an « 
Che booth was in charge of R. D. Morse general stationery lines, catal 
—_ ' 
BARRETT ADDING MACHINE Co | 
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BOOTH OF BARRETT ADDING MACHINE COMPANY AT GRAND RAPIDS INDUSTRIAL 
EXPOSITION 


strict sales mat ger tor Michiga CHANGES IN TOWER COMPANY 


vas ably ssisted by Miss é S 
iughter of the inventor, and C. E. ¢ rt é 
Mr. and Mrs. Barrett were at the | t Power ifacturing & »} 
every evening and helped in demonstrating “nm ; r 
Che branch office at Grand Rapids states take terests 
hat this show was a great success. and stein. w resignation as 1 
t they secured a number f very I epter t is s 
le prospects throug their ex t \Ir st ] 
. pan lonae “— 
IMPORTANT CHANGE IN NEWYORK dent of the Tower | 
FIRM. Fink remains as treasurer 
Che entire stock of the Fielding-Behrend J nas : retary t the « 
Stationery Company, In 924-52 e¢ ) 
vay, New York City is beer Y S 
y R. M. Griffin, W. C. Gr E. Che cers t 
Kean and W. W. MeNeil All that y's af S 
ur L. H. Fielding have resig s ers ‘ 
ind directors 
All ft the gentlemer s ill 
sers above were ict ly . n s $ 
I eld ng Behret 1 ( i s it? oy ¢ 
that the company will pr \ é s thar 


name in the near futur 


nstitute the board of o s. ) ( he ( 
being president Mr. McKe ¢ s York 
W ( (sritin treasure il p S veil his 
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NATIONAL 
QUALITY 


It Has No Peer 








Th is adver- 
tise imate in 
ak It 1 nded for 
the id notl 
ing Bi give the 
hig of ser it is also 
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du i desks. Write for complete 
sronl ae “li talos ei in detail 
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NATIONAL DESK COMPANY, Herkimer, N. Y. 
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Just for the Sake of Argument 


pha ISE the price of all Typewriter Ribbons 
was the sam That you made no greater 
others. 





Suppose all else was equal still there’d remain 
our business to 
me true— 


OURS A ARE EFFICIENCY RIBBONS 


Ril bbon business on the 
. Ribbon of Ouality, one 
ne prt point to 
the stenographer— 


roy 
hiid 


FHF 444444444444 


* She is the channel 
which much other 
tenographer. 


Canode & Hunt Mfg. Co. 


Twelve Years Manufacturing Efficiency Ribbons—Regula ate Brands 


Rand-McNally Bldg. Chicago, U. S. A. 
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Partition Envelopes 





In great demand by salesmen, col- 
lectors and anyone who carries papers 
which must be kept in different classes. 


Made in FiberstoK, Redstok, Jute- 
stoK and other strong papers 


Send today for Catalog 2-A showing 


complete line of the 


“Envelopes of Quality” 


Free samples of any of our lines 
and liberal discounts chee: fully 
furnished. 





34 to 60 E. Allen Street, Philadelphia 


"MERCURY CARBON 
PAPERS and RIBBONS 


ARE THE BEST 


of the Highest Quality and Give the 
Longest Service 


THIS MEANS OFFICE ECONOMY 


Stenographers Save Time by Using Our 
PAPER and RIBBONS 


They Will Make Plain Copies With Great 
Manifolding Power 
NO SMUT, 
NO DIRTY HANDS 
OR PAPER 


Used in Large Quantities in 
Many of the Largest Offices 
in the Worid 


ATTENTION! 
DEALERS AND JOBBERS 
You will find it to your advantage 
to secure Territory Now 


Write for information to 


The Mercury Mfg. Co. 
ROCHESTER, N. Y. 








May, 1914. 





/-PROMINENT CHICAGO MANUFACTURER 











| Sketch of Arthur M. 
Barrett Bindery Company. 


RTHUR M. BARRETT, the subject 
A of the photograph reproduced on the 


frontispiece of this month’s number 


of Office Appliances, is the general man- 
ager of the Barrett Bindery Company of 
Chicago. Mr. Barrett was born in this 
city December 2, 1879. He received a pub- 
lic school education, on the completion of 
which he entered the engineering depart 
ment of the University of Michigan at Ann 
Arbor, graduating in the class of 1902 
Since then, except for three years, he has 
been connected with the Barrett Bindery 


During the three years of his 








Company. 
absence from this company he was en 
gaged in mechanical work, which is his pet 
hobby. Mr. Barrett has lived in Chicago 
all his life. He was married in 1908 and 
has two children. His residence is in 
Winnetka. 


able ability, having taken out several pat 


loose leaf de 


He is an inventor of consider 


ents tor improvements in 
vices 

Mr. Barrett has managed the affairs of 
the Barrett bindery since the death of his 
brother, S. S. Barrett, in 1912. The busi- 
ness of the Barrett Bindery Company was 
started by John R. Barrett, the founder of 
the house, and father of the subject of this 
sketch, in 1867. The elder Barrett invented 
special machines for punching and die cut- 
ting of paper. The first gang punching 
machine for paper was the product of his 
inventive skill. It is said that all modern 
devices for paper punching have been mod- 
eled after this original invention. The mod- 
ern goose-neck hot stamping machine was 
also invented and originally produced by 
John R. Barrett. Throughout the shop of 
the Barrett Binder there are 
many mechanical devices designed for the 
quick and easy handling of paper and card- 


Company 


board. 

The Barrett Bindery Company has not 
gone actively into the general loose leai 
field, but has done principally a specialized 
business. Its slogan is “Difficult Jobs, Out- 
landish Jobs, Any Jobs.” All of the Bar 
retts have taken an interest in solving diff- 
cult problems rather than in building up a 
large business. The company’s business, 
however, beginning originally as a small 
job book binding establishment under the 
name of Barrett & Emerson, has grown 
gradually into a substantial business, and 
today the company has a_ thoroughly 
equipped factory for the manufacture of a 
large number of specialties. 


On the death of John R. Barrett, which 


occurred in 1910, one of his sons, S. S. Bar- 





rett, took his place at the head of the busi- 














Barrett of The 


ness, and on the death of the latter, as al 
ready noted, Arthur M. Barrett became the 
manager. Some years after the formation 
of the Barrett & Emerson partnership, Mr 
Barrett bought out Colonel Emerson, who 
was the inventor of the Emerson binder, 
one of the present Barrett specialties. The 
firm was then known as Barrett’s Bindery, 
and was incorporated in 1893 as the Barrett 
Bindery Company, its present designation. 

Arthur M 
character and cultivated mind. 
thoroughly 


Barrett is a young man of fine 
He is alert 
and businesslike, and under 
stands every angle of his company’s busi 
ness. Under his management the affairs 
of the Barrett Bindery Company are cer 
tain to prosper, and the business of the 
concern to increase. 


Cc. K. WADHAM NOW A BENEDICT. 

Charles K. Wadham, one of the best 
known men who travels from the big fac- 
tories of New England, and who for many 
years has represented Z. & W. M. Crane 
of Dalton, Mass., was married on Febru- 
ary 23 to Mrs. Marian O. Irvine of Chi 
cago. Mr. and Mrs. Wadham immediately 
departed on a wedding trip to Washington 
D. C., Atlantic City and southern points 
completing their trip the latter part of 
March. Office Appliances on its own be 
half and on behalf of the 
friends of Mr. Wadham throughout the 
country, extends heartiest congratulations 


hundreds of 


and good wishes. 

It is interesting to note that in June 
next Mr. Wadham will have completed 
fifty years in the stationery business, and 
last January he finished a period of forty- 
two years as a traveling salesman in this 

twithstending these long years of 
service he is still on the road and still as 
vigorous and alert as he was when the 
writer first knew him, nearly two decades 


ago 


MONROE GOLDMAN MANAGES UNI- 
VERSAL SPECIALTY CO. 

The Universal Specialty Company of New 
York, which was started on January 1 by 
the late Henry Goldman, is now under the 
management of his son, Monroe Goldman. 
This company is pushing some excellent 
office specialties, for which they have se 
cured selling rights, and they are distrib- 
uting these articles through dealers through 
out the country, as well as through a staff 
of salesmen calling on the local trade and 
on consumers. It is stated that the Univer- 
sal Specialty Company is forging ahead rap- 
idly, and has been doing an increasing busi- 
ness every month since it started 
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Roll Tops 
Flat Tops 
Standing Desks 
Typewriter Desks 
Office Tables 











The Dietz line is exten- 
sive and up-to-date. 







It assures success to 
capable dealers. 










Write for catalog 


J. F. DIETZ & CO., 309 West Third St., Cincinnati, Ohio, U. S. A. 








RESTOCK YOUR SHANNON LINE FOR THE 
MID YEAR TRANSFER SEASON 


Be sure you offer the genuine Shannon line to your 
customers. It means satisfaction and repeat orders. 
The arches when loaded to the limit will not 
spring open. A patented locking feature in- 
sures this safety. 

Every “Y and E” Arch file or binding 
case has an arch 2 
equipped with this 
feature. 

Celluloided Pressboard In- 
dexes are a big improve- 
ment over the old manila 
indexes and will last in- 
definitely. 


Order “Y and E” Shan- 
non line and the satisfac- 
tion of your customers is 
assured. 


YAWMAN A’? FRBE MFG.(. 
ROCHESTER, N. Y. 
‘‘Leaders of the World’’ in Filing Devices and Office Systems 


















The “Y and E” 
Way, Securely 
Locked 






Any Other Way, 
Arches Sprung Open 
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RETAIL MERCHANTS HOLD MASS 
MEETING. 


Retail merchants’ organizations of the 
city of New York, including members of the 
Stationers’ Association of New York, held 
a mass meeting on Friday evening, April 
24, at Aeolian Hall, under the auspices 
the Committee for the Promotion of the 
Interests of Retail Merchants. The pur 
pose of the meeting was to discuss the 
Stevens bill, which is said to be one of th 
strongest measures ever drawn in the in 


terests of the independent merchants 


Dr. William C. Anderson, president of 
the New York Pharmaceutical Conference, 
presided, and spoke in favor of the bill in 
troduced in Congress by Representative 
Stevens of New Hampshire, authorizing 
manufacturers of standard, advertised good 
to prescribe the price at which the goods 
shall be sold by all retailers 

Alfred D. Woodruff, manager of the food 
supply store maintained by the New York 


Association for Improving the Condition ot 
the Poor. said 
“Tf 


you retailers are going out of business, fo 


present conditions are not changed 


the chain stores are after you and you can't 


withstand their price cutting He said 
that chain stores on the east side are giving 
their customers short weight. and, in som: 


instances, are selling unfit food 


Among the other speakers were Congress 


man Herman A. Metz of Brooklyn, Ellis | 
Holland of The Journal of Commerce, and 
J. Leyden White of Washington. The 


speakers said the public derived no benefit 
from price cutting as the amount taken off 
the price of one article by tue big stores 
was added to another. 

It was announced that similar meetings 
are to be held in Baltimore. Denver, St 
Louis, San Francisco, and Philadelphia, and 


that plans are under way for a large protest 
meeting in Madison Square Garden on May 


l 


PROPOSED ANTI-PROFANITY LAW. 
the 
introduced a 


Representative Grafton I. Kenyon of 
Rhode 
bill to prohibit 


wuage among those in charge ot minor em 


Island legislature has 


profane and indecent lan 
or where 


The text of the bill 


ployes, or in offices factories 
women are employed 
is as follows 


“Any shall 


ploy or under his charge, custody, direction 


person who have in his em 


or control, in any mill, factory, manufac 


turing establishment, or in any trade, or in 
any mercantile business Whatsoever, either 
as owner, superintendent, agent, overseer, 
or otherwise, woman or 


second-hand any 


any minor, who shall use to, at toward or 
about such woman or minor, any profane, 
cursing, obscene or abusive language while 
such woman or minor is so in his employ, 
or under his charge, custody, direction or 
control, shall be 
and shall upon conviction thereof be fined 
not $20 
exceeding 10 days, or both fined and im- 


guilty of a misdemeanor 


exceeding or be imprisoned not 


prisoned in the discretion of the court.” 
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A PRIZE WINNER AND HIS PRIZE. Hammond typewriters were sold on the 
The Rapid Addressing Machine Company floor at the show [his machine carries 
of 374-378 Broadway, New York City, held the special signs and characters re red 
a selling contest during the months of Oc-_ for writing in higher and lower mathema- 
tober and November of last year The tics, and also another complete set of type 
prize offered was a Howard watch with’ for ordinary correspondence. It is excit 
sold gold case, and a diamond fob, alt ing keen interest among mathe ins, 
gether costing $150. This prize, awarded surveyors, navigators, etc. The reversible 
for the largest sales during the months Hammond also excited much interest Che 
mentioned, has just been awarded to J. I carriage of this machine runs in either 
Snowdon, and Office Appliances takes pleas direction, hence such oriental languages as 
ure in presenting herewith a portrait of Mr Arabic, Persian, Turkish and Hebrew, 
Snowdon, and a picture of the prize Phe which are itten from right to le in be 
awarding of this prize was delayed owing’ written on this machine 
to the fact that the output of the factory Several orders were placed by Miss H. | 
has veen oversold, and deliveries were con Hall, who Id a number of machines to 
sequently delayed; hence the winner could well known people. The Re Fathers 
not be determined until last month Scanlon and Brewin, and Professor Adams 
Mr. Snowdon was born in Sunderland of Harvard, as well as several others took 
| 
“wo 
| 
| 
| 
L bia! ES a ee = J 
J. F. SNOWDEN AND WATCH AND FOB RECEIVED AS FIRST PRIZE IN SALES CONTEST. 
England, and came to America when he away Multiplex Hammond mac es in 
was eight years old. He has been in the leather traveling cases 
addressing machine business about seven 
years, and has had a wide experience in) REBUILT TYPEWRITER COMPANY’S 
office appliance lines. For several years he NEW OFFICES. 
has been connected with the Rapid Ad rae - * 
dressing Machine Company, and is regard oe ee ae eee | " 
See a © >“ the othces f the Rebuilt Type m 
ed as one of the finest.salesman in the ad ; 
pany Chicago are now | the 
dressing machine business oroent 1t 207 South De 5 “A 
Chis site the ( eral st 
HAMMOND SCORES AT BOSTON. fhice nvenient to t g els 
In the April number of Office Appliances” as well as the S 1S, 
a brief description of the booth of the Ham the | eing in the ] t p 
mond Typewriter Company at the Boston Visiti S are invited t of- 
Business Show was given in the regular re fices t adquarters ikir ftage 
port of that event. The Hammond Com of t S grapl service ny 
pany states that their Multiplex Hammond if conve 
machine scored a great success at the show Che ra rse, the star ta- 
Their booth was under the management of tion t ealers to inspect the Re ype- 
Frank W. Heater, the manager of the Bos writer | iny’s plant at 312-328 rth 
ton branch of the Hammond Typewriter May St Chicag nd see how S 
Company. Several of the mathematical are r ult 
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DISTRICT MANAGERS WANTED 


We want a GOOD, LIVE, HIGH GRADE district 
manager for each of the districts given below. 
The applicant must be an experienced specialty man, capable 
of establishing agencies in each state and helping such agencies 
) organize a high grade strong selling force to market our various coin 
handling devices, and keep these agents lined up and working at the 








ighest point of efficiency all the time 


We don’t wv 


yi 1 y t 
re DT Wi 
upported é l t temperate } t VIust 
perienced 11 ng men at gT men at that. We 
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Write now for an application blank and detail n4 rement We will tell you 
Don’t ask for a district unk that district. 
t \) t § I T ‘ . P ‘ ( ] [sion 
We don’t care whicl What we want is! , I t VOI eir pay will be 
We want pert nent men wv will st vit I reap t enenhts as 
m. No fl night prot ' ' ? ' lon't want to w t me with fly 
So if n’t prove t es n't A ddres 


COIN MACHINE MANUFACTURING COMPANY 
PORTLAND, OREGON 
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THE NEW VOSBURGH & WHITING 


STORE. 

One of the finest commercial station 
ery stores in the country is the new es- 
tablishment of the Vosburgh & Whiting 
Company, at 331 Washington street, Buffa- 
lo, N. Y. The company has just moved 
into this store recently and held a house 
warming celebration in recognition of the 


The store has many departments, o! 
but the attractive of 


these is the one devoted to the sale and dis 


event 


course, one ol most 


play of office furniture 

We take pleasure in showing on this page 
views of two departments in this store. Ons 
print shows the furniture department, wher: 


in the foreground one will see a mahogany 


matched office suite in the modern Frenc: 
design, manufactured by the Commercial 
Furniture Company of Chicago. Next ts 


a straight display of flat and roll top desks 


In the right back 


in mahogany and oak. 
ground is a mezzanine balcony 8&6 feet long 


and 10 feet wide. Under this balcony the 
manager of the furniture department has 
arranged different grades of furniture into 


office suites complete in every detail as tar 
as possible, even including rugs, telephones, 
typewriters, costumers, pictures, etc. The 
two exhibits are separated by adjustable 
panelled 


color which 


which are finished in a 


screens 
harmonizes either with maho- 


gany or oak. The mezzanine floor is used 


for the display of chairs and filing devices. 


The store is 130 feet long 
The furniture department of the Vos- 
burgh & Whiting Company, has secured 


many large orders during the present year, 
among which was one for the Beaver Board 


Companies, including 142 desks and over 
100 chairs. R. S. Banks is manager of this 
department. 

The other illustration shows the station 
ery department in the new store. C. W 


Spears is manager of this department, which 
that in the old 
of this pi 


improvement over 


the left 


is a big 


stand In foreground 


ture is shown the new loose leaf display case 
Mr Various ledger 


by Spears 


designed 
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displayed openly on this case, 
which eliminates the bother 
taking the books down from the 


shelves and assembling the outfit while the 


outhts are 
and delay 


caused by 


customer waits 

Mr. Spears is also secretary and treasurer 
of the company and has done much towards 
building up the business to its present 
portions 

[The company has installed the se 
direct system of lighting and it is proving 


very Satistactory 


Che store exterior presents a very at 


tractive appearance. It is located in the 
new fireproof Lincoln building, in the 
heart of the business section, and 

ghly modern and “up to snuff” in every 


respect 


TOLEDO STATIONERS MEET. 


The Stationers’ Club of Toledo held a 
meeting on Tuesday evening, April 14, at 
Kest’s Inn. This was the first meeting 
the club since the reorganization, and prac 
tically the entire membership turned out, 


forty-one being Among 
the 


a « 


persons present. 
visitors who attended the meeting were 
Cobb, sales manager of the Conklin 
ae Ss 
sales manager of the Toledo Metal 
ture Company; Walter Clark, a member o 
the the Sam’! C. Tatum 
Company, Cincinnati, and Mr. Voorheis of 
the Globe-Wernicke Company, Cincinnati 

After the held be- 
tween six and seven in the parlors of the 


inn, the guests sat down to a splendid 


Pen Company, Toledo; Thompson, 


Furni 


selling force of 


reception, which was 


ban 
The toastmaster was Mr. Busse, who 
After 


adjourned to the 


quet. 
handled the situation to perfection. 
the banquet the party 
rooms of the Ad Club in the Nasby building, 
where Mr. Busse explained to the members 
the aim of the Stationers’ Club, telling of 
the the officers had 

was planned for the future 
troduced Charles N 
the National 


Manufacturers, 


done and what 


He 


Bellman, treasurer of 


work 


then 


Association of Stationers and 


yut the work 


who spoke al ( 





done at the Pittsburgh meeting last mor 
He also explained what the National Ass 
ciation is striving for, and outlined the 
work that this organization is 
half of the s ers 

The toas ster next ntre ce M 
Thompson, who explained to the com] 
how metal turniture is made in his 
pany’s plant. He followed this witl é 
talk on sales shit 

The next speaker was ( ( ( 
gave an inter¢ ng talk on selling 
the gr l n every angle { £ 
many oO! experiences 1 tere S 
of the « Mr. Cobb’s ll 
entertaini 1 inspiring 

The te t ister then urged all mer S 
to take interest in the clul 
quested the » co-operate with the office 
in boosting Toledo in the stationery 

Che discussion was then free for 
about an hour, and many interesti1 é 
talks were made by different members. | 
lowing the general discussion the meeting 
adjourned 

Secretary Dwight E. Hand was recentl) 
in receipt of several letters from the get 
tlemen who attended the meeting as 
ors, congratulating the association upon the 
success of the April meeting (the events of 
which are above outlined), and expressing 
gratification that the Stationers’ Club of T: 
ledo is such an enthusiastic body of me 
whose work in co-operating with each othe 
for the betterment of conditions is already 
bearing good fruit. 

FAITHORN ESTATE LARGE. 

Walter E. Faithorn, 500 Sherman street, 
and Mrs. Edith Maude Elmes, 708 Prospect 
avenue, Winnetka, the son and daughter 
of John N. Faithorn, who at the time of his 
recent death was president of the Faitl 
Printing Company at 500 Sherman street 
Chicago, will receive $117,500 from the 
estate of their father. The will ed 
for probate yn April lf Mr n 
lied } Za 
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This =m, 
Baling Press 


will take all your waste 
paper, rags, packing, etc. 
prepare it for market and 
actually 


convert 
into cash 


all this waste substance 
which is now dead 
loss In addition to 
the money making 
feature, the Schick 
Press reduces fire risks 
The danger of fire 
which so often starts 
in piles of waste paper, 
rags and other inflam- 
mable material is re- 
moved where the fire- 
proof Schick Press is 
used. 


DAVENPORT MFG. COMPANY 


DAVENPORT, IOWA 





FIREPROOF 





Catalog ‘‘A’”’ tells the 

complete story. There 

is a copy for you. 
Write for it. 
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All That Your 
Requirements 


Demand 


In the buying of office furniture 
there are five important points to 
be considered, namely: fire retard- 
ing 5 pe appearance, strength, 
durability and extensiveness of line. 


Berger's Stee] Furniture offers you 
the strength, durability and fire re- 
tarding features of a construction 
consisting of heavy gauge steel 
throughout, having double steel 
walls with air space between. 


It offers you a mirror like enamel 
finish equal to that of the wood cabi- 


net and much more durable. It offers 
you a line from which to select that 
covers every office requirement. 


Isn't it true that these are the features 
for which you have been looking? 
Then why not drop us a line today 
for our complete catalog? 


The Berger Mfg.Co. 


Canton, Ohio 
Agencies in all principal cities 


Eastern Display Rooms 
llth Avenue and 22nd Street 
New York, N. Y. 

New ty aw Display Rooms 
160-166 Broadway Extension 
South Boston, Mass. 

Cor. 16th St. and Washington Ave. 
Philadelphia, Pa. 














A Desk That’s Won Its Way 


THE ENGLEWOOD JUNIOR 


A Wonderful value at a wonderful price. Dealers tell us 
the Junior is a good leader—a quick seller—a profit 
maker. A sale often carries other goods with it. Repeat 
orders frequent. 





Golden Oak 
or Birch 


MADE of plain Oak or Birch. Top, panels and platform 
built up. 3 Drawers—Hardwood Sides. Extension arm 
rest. Combination lack 


SIZE 37” long by 30” deep 


ENGLEWOOD DESK COMPANY 


Factory 5816-20 Lowe Avenue CHICAGO, ILLINOIS 





Ample knee room 











You Need This 





Machine Efficiency 








You e often felt the need of the Stenotype in 

jail on. You have always wanted to 

rapidly as you pleased; to have 

ographer get vour dictation without in- 
it right the first time. 


The STENOTYPE 


The Fastest Writing Machine in the World. 


tandardize the handling of your 
correspondence, for Stenotypy is univer- 


Any Stenotypist can read easily and accu- 

the es of any other Stenotypist. When 

ne Stenotypist has more dictation than she can 
bl e today, your other Stenotypists 
elp transcribe the unwritten Stenotype notes. 


FREE demonstration or booklet ‘‘The Machine 
Way in Shorthand.”” Which do you prefer? 


THE STENOTYPE CO., inc. 


INDIANAPOLIS, U. S. A. 


New York Licag Pittsburgh St. Louis _ 
Bostor Waterl Cincinnati Kansas City 
Seattle Cleveland Minneapolis Los Angeles 


San Francisco 
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OPPORTUNITY IN THE COMMONPLACE 


NLY a few years ago the loose leaf industry was an infant, struggling toward life and develop- 


ment, glad of even a slight degree of recognition from business men. The first considerable 
order given by a dealer for loose leaf devices was heralded as a triumph. Old and conser\ 


ative houses pointed out the folly of the new “fad.” A chorus of laughter was likely to greet the serious 


advocate of loose sheet account books. But the breath of life was in the idea, and before very long 
ridicule changed to argument and argument to attack, but in every serious contest the loose 


Today no man who calls himself a commercial stationer is without some loose 


leat 


principle has won. 
leaf devices in his stock, and scarcely a business house fails to utilize loose leaf advantages in its 
accounting department. 

f precedent, the loose leaf lines have taken possession of 


Contrary to prediction and in defiance of 
the field. They have captured the positions so long held by the old line blank book, so that now the 


dealers in many places handle far more loose leaf systems than bound books. 


While the development of this part of the conmercial stationery business has been phenomenal 
some peculiar conditions prevail. In parts of the East the loose leaf stocks of many dealers aré 
inadequate and the dealers themselves appear in lifferent to the opportunities offered by this class 
of goods, while in other sections loose leaf is an old story, and, like a twice told tale, is likely in 


some spots to take its place with the staple stocks which every day pass over the counter withou 


comment. 


This 1s ended as a word of war o, onot let vour loose leaf departmen 
Phis is intended rd of rnin Do not ) | 
the groove of the commonplace. [ven if it 1s a common event to sell loose leaf goods in respons 


to a daily demand, there 1s opportunity here for those who will seek for it 


Loose leaf cannot come into its own nor can the dealer make what he ought when he attempts 
to see it as merchandise—a yard of muslin or a ten-pound sack of sugar. The salesman ought not t 
say in word or in effect, “Here is one style of loose leaf ledger for S9.85, and here is another style 
$13.76. Which do you want?’ Whenever he does this the customer takes the book that costs the 


ut of the store wit! 


least, and may be satisfied with the result andgmay not. At any rate he goes o 


any more understanding of the loose leaf idea than he had before he went in 











Loose leaf is no such commonplace proposition as this It is something which rewards st 
| pro] 
It is something which pays a profit for time and trouble given to understanding its uses. “The ma 
~ pa) | g 
who understands loose leaf thoroughly, who can explain it interestingly and cleverly to the people 


who visit his store, lays the foundation for success. He has that which all men want—something whicl 


will enable them to do their work better. 


\ll we want of an office device 


uta better product. | 


is that it shall enable us to do our work more easily, more quickly, or to turn out 


Office equipment is really of limited but of very important use 


labor less and accomplish more, as a prominent concern tells us, is the object of office e 
It is the purpose of the typewriter, of the adding machine, of the loose leaf system, of the 
the filing cabinet, of every part of office equipment. The loose leaf man who understands his business 
helps other men to accomplish more and to labor less. Laboring less does not necessarily mean that 
we require more time for foolish recreation, for the more we can accomplish in a given time, the m: 
time is left to us for useful effort in some other direction. All work should, in a sense, be play 








in that it should interest the worker, who should seek to do it so well, to be so expert in its producti 


and accomplishment that he can get a given task done in the minimum of time, so that his attention 





may be released for the next problem which engages his interest 


] enabled the world to take ne more step [forw ird 


Che general adoption of loose leaf devices ha; 


toward the goal of greater comfort and better accomplishment 
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devices made pon the post principle. ments of all 


whereby the pertorate 1 lea es aft attached l Keeps 
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Some Sug; 


Loose Leaf From the Standpoint of the 
HERE are but two systcms of loos t. We know have loose-leaf devices 


leaf in common use, for while there every manner of record, from the s1 


ns of the loose-leaf principle, these fall est record book for public offices s 


essentially into t eneral divisions, viz., leaf is used not only in bookkeeping depa 


to posts, whose action is ntrolled by dif- thing, from press clippings and ph 
ng and band’ graphs, to abstracts, deeds, and 

perforated jealously guarded re 
ttac | to leather thongs or _ private transa 
1 band Che first nat 1 devices were — ally 


onsider- tire records, yet nearly all banks us« 


appli- vest pocket memorandum book to the larg 


estions Regarding the Importance of 
1 


Dealer. 


e store he should be invited to accupy a 
t comfortable chair near a convenient table. 
The salesman should then tactfully find out 


( the nature of his business, the number of his 


ints, and the system with which he is 


it familiar, and any other matters which will 


have a bearing upon the kind of loose-leaf 
books he should install. No price need be 
uoted until these matters are all thor- 
ghly understood. While the book itself 

s merchandise, yet the service it renders is 
system, and it is the service and the 

system which are sold rather than the mer- 

is¢ Price, therefore, is a wholly sec- 

t ndary consideration, for if a man secures 
tfit which will give him the greatest 

1f service and satisfaction, which 

his work with the greatest possible 

: my, it is immaterial whether he pays 
$ r $100 for it. The system, no matter 

e price, if right, will soon pay for 


discovered the customer's require- 
loose leaf, it should then be the 


ts siness of the salesman to outline the 


customer will require, 
explain their 
ipplication to his business, and when 
he is convinced, and not before, quote 
the price. If he is interested 
» first in the system which the salesman 
tlining for his benefit, he will not de- 
that a price be quoted. He will hold 
at question in reserve until the salesman 
is given him a complete outline of the 
ory, thinking that he will get the goods 
as little money as he can. Here is 
ere the salesman has the psychological 
untage, for if he is a good talker and 
erstands his business, the customer him- 
vill begin to catch the enthusiasm, and 
which at the beginning of the saies- 
talk would have seemed large, may 
very reasonable at its conclusion. 
lealer is the logical outlet for loose- 
levices, and no stationer who turns 


hat the 
show them to. him, 


these opportunities can regard him- 


is up to date. The dealer has the first 


e I wledge of the business to be had. All 


nstallations which are needed can be 
through the store of the dealer him- 


pt in the case of the very largest 
rns, perhaps, which conduct stationery 


é 


ments themselves 
their general education in loose leaf, 
rs should make it a point to get as 
nprehensive a grip on the requirements 
nen who use or ought to use loose leaf as 
They should understarid what 
leaf accounting is, and why it is more 
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economical than older methods. The dealer 
should understand and be able to make the 
customer understand that even though the 
first cost of a loose-leaf installation seems 
tormidable, yet such an installation is an in- 
vestment and not an expense, and performs 
a iasting service. A loose-leaf ledger is not 
a perishable book, for while its leaves are 
filed away when finished, in permanent bind- 
ers, the ledger itself goes on fulfilling its 
original purpose with the addition of new 
leaves. While, as business expands, more 
ledgers may be required, yet each ledger is 
tor its own purposes a permanent thing. 
Loose leaf time; it 
mizes labor by permitting several persons 
to work simultaneously on different parts 


economizes econo 
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of the same book; it economizes space, since 


loose sheet records may be typewritten, 
thus not only enabling one to put more 
upon a page, but to make that page more 
iegible Loose leaf is the only system 


combination of 
bills, 
! 


and posting can all be done at one and the 


which permits a operations 


in one, whereby orders, men 


Same operation 

In conclusion, let us emphasize the fa 
that no dealer can successfully handle loose 
leaf unless he impresses upon the public by 
means in his the fact that he 


every power 


does handle it. He cannot put the goods on 
the shelf and expect people to clamor for 


should 


place as possible a sample ling 


them. He show in as prominent a 


} j 


yf the goods 


these goods from time to time in 
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PRINCIPLES OF SUCCESS IN LOOSE LEAF 


By William MHussennetter, of T. V. 
Kraft & Company, 6 Warren Street, 
New York. 


the 


HIRTY years in the stationery busi- building up a profitable business in the regard to lcose leaf. An 
ness has proved to our satisfaction regular way factor in window displays 
that a great many of our customers To become a good loose leaf salesman to have the goods in 


care more for quality and service than they 41} that a clerk needs is common sense and 


do for price. We have carried a line of courteous manners. Common sense will For samples of loose leaf 
loose leaf goods since 1903. For our ini- give him industry and application to under- @ Tack in the front of the 
tial stock we had a sample line of loose stand the requirements of his job, and the ¢mtrance, where we show a sample of 
leaf ledgers and a few post binders, and yses of his courteous manners is too ob one of our loose leaf books plainly m 
from these samples we have built up a yjous for comment. With these things he with the selling price 
good department, adding other items from wij] be a successful salesman. It is im always sold to the 

them from becoming 


time to time, and have created what is now portant that he should become familiar wit! 
a fine business. We attribute 
in this line to insistence upon quality, to 
good salesmanship, to the proper display comes in for a book not carried in sto 
and pricing of the goods, and to the serv- he can tell at stock. 
with can be had, or if it is not made any more 


leaf goods as wel 


that if a 


our success other makes of loose 
: hive : 
as those he handles, so custome put into a box, and the 


. 
k out a new sample 
are always new and we 
Above this rack we have 
we carry 
] 


s* af 


once if it 18 In 
ice we give our customers, coupled 
which is the complete stock we offer them 


urn! 
surplus 


‘ hei eer We early discovered that displaying loose goods 
or their selection. alts — 
) leaf goods in the show window is an im Sa the besinning we od 
Taking up the matter of quality, we have portant factor in the sale of this class of soods made by two &rst 
, ie th: 1 Os ' . 7 rch; se ) ; ; s b 
always carried what we regarded the best merchandise. ur experience ha een in this wav we have 
in loose leaf, and have always instructed’ that a solid display of one particular arti posted in these goods an 
our men to talk quality and not price, as’ cle has brought better results than a mis- whereas if we had carried 
we have found that our customers always’ cellaneous exhibit of various goods, and we) Gach of twelve n 
come back, and forget about the price long have found this to be especially true with eo teed etetn tant 
Goods sold ea — line of any thing, and 


before the goods are worn out. 


for price and not for quality nearly always , 


tomers ordered a binder 


make a dissatisfied customer. a chance getting a 


Stationers and clerks generally do not 
care to handle loose leaf, claiming that they 


do not understand enough about it to make 


} 


their books to mat 


In New York 


where 


it sell. This is a mistaken notion, and he and you have a limited amot 

who holds aloof from the loose leaf busi seems to be a hard 

ness on this account is doing himself an large stock of any one 

injustice. Loose leaf is a part of the busi instead of buying a quantity 

ness, and those who do not push it lose good selling numbers. we 

a great many sales, and many opportunities plete line by only stocking 

for business in other departments. number, and in a good many 
From our own experience, when we first sample of ea and as 

diminishes we order a hew 


handled the line, although we did not know 
works out very 


the first thing about it, by getting posted This plan 
from the catalogue of a first class loose because the goods we 
houses that have a large 


leaf manufacturer and spending a few hours 
study, and taking an interest in the goods, 
our salesmen became proficient in selling 
them, and we had no trouble whatever in 


and can be relied 


York, 
stock large en: 








ugh fé 
WILLIAM HUSSENNETTER. of any one number 





plainly marked with the price of the 


These 
eustomer 
shopworn 


1 sample is sold the ticket is taken 


In this way 
have 


stock 


become 


anufacturers 

every 

they 

different 

would not do, as a great many 
l 


rents 


problem 
number 

fast 
handle 


r a reasonable 
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Price Books and Memo Books 










Simply Press the 
Trigger to Open 
All the Rings 























Look for our Big Ring Book Announcement 
in June—They will all be talking about it. 


CHICAGO and NEW YORK 
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HOW A DENVER DEALER HANDLES LOOSE LEAF 





























Interesting Suggestions Regarding Arrangement of 


Loose 


Leaf Stock. By l. 


Low. 


Department 


Manager, Kendrick-Bellamy Company, Denver, Col. 


HE city of Denver is a cosmopolitan 

place, where large business interests 

rub elbows with the tourists, the 
traveling men and the sightseers. People 
of all kinds visit this city, which supplies 
every variety of human need 

“We think,” said Mr. Low, “that our 
method of handling loose leaf, memoran 
dum books and price books, is an excellent 
and practical one, for by its constant aid 
we have built up a very large business, not 
only locally among business houses of Den 
ver, but to tourists and traveling salesmen 
passing through our city, who realize that 
here they can always get what they want 

In brief, we handle but one line, but we 
take it entire, so that at any moment we 
can supply any stock size of cover, index 
or filler. We sample the entire memo lin 
on the end of one of our show cases in thi 
office supply department. We place on 
each of the memos ona pad, or display mat 
of plush made flexible, and of the required 
size to accommodate the dozen or so differ 
ent sizes. By the use of a little care in layi 
out a set of samples, we are able to s! 
the various rulings, and we instruct our 
saies people to say that any of the rulings 
shown can be supplied for any cover which 
appears on the mat. 

We sell the memos selected by the cus- 
tomer from the display mat. This enables 
us to keep our samples always fresh and 
new, and by having a regular place on the 
display mat tor each number, a blank space 
made by a sale is shown at once and the 
space is then filled by replacing a fresh 
sample on the mat. We devote several 
deep shelves close at hand for the stor 
age of the memo refills, and carry the en 
tire stock in the shelves 

With regard to price books, we carry a 
stock box of two of each number in the 
office supply department, devoting several 
shelves to this stock, separating the open 
end from the side fold, running the stock 
numbers consecutively, as that stock is 
easily missed and replaced after a sale 

We sample all rulings for price books or 
ring binders in 6'4x9 size, binding one sheet 
of each ruling in a heavy cover of paper 
and on the blank or unruled sheet we price 
the canvas and leather tab indexes for each 
size, showing also the price of the filler 
for each size. We sample both the bound 
and ledger weights of fillers, and secure 
the filler selected by the customer from 
our stockroom, which is located immediate 
ly off the salesroom on the same floor. Our 
office supply department does not have suf- 


ficient space fully 


rulings on the _ sales 
than divide the stock we find 


ple set of rulings does very well 


We make elab: 


window display twice each month 


ur loose leaf line 


very much stimulated 
fort We 


full stock 


window display ef 
display without a 


as it is our policy 


we show without any delay wh: 


corner is a very 
that we show in 
tracts attention 
Many concerns 
have adopted our 
leaf memo books, 


not we commend a trial of 


to stock 


shelves, 


rate and 


and find 


busy one 


our wind 


in the West, 


plan <¢ 
and to 


by 


make a 


CA it ul 


to be able to supply what 


Arrangement of Loose Leaf Department 


Important. 
Loose leaf books, by 


ness, their permanence, 


possibilities they possess 


peal to all business men 


Ing a permanent 


tents, is logical, and needs only 


to attract 


Che loose leaf binder, for 


ion of accounts it 1 


something can be kept 


ed, and removed 


longer of us¢ It 1 


or a box, or any 


binder, but 


S put to 


theretrom 


s like a 


other receptacle 


reason 


and 


as long 


their neat 


drawer, or a file, 


my ap 

1 of hav 
ng mn 
e shown 
Gr < 1s 
\ ere 
S want 

tis no 

It se 
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= — = 
cures all | s firmly an st 
nentiy as e desired, hile g 
latitude { the rel il of every s 
storage tiie sed sheets i 
some storage file or vault for t 
ence In this way economy is four 
the old-fashioned bound books 
use except as reterence books 
they were filled up they had t 
away, binder and all, the binding 
no practical use except to hold tl 
together With I se leaf, yn 
hand, when t ledger is filled the 
ire rel secured togethe 
ot tape the use of a che 
binder V | cing li ked or s 
perfect security without the ne 
wasting an expensive binder 
purpose Then, too, when the 
desires his assistants to work 
accounts it is a simple matter 


the sheets from the ledger, pass 


the different issistants, and hay 
counts posted up all at one time 
posting and the totalling of all 
gether with billing and many 
operatio1 in all be done at 
practically all the operations nec¢ 
a record of the different ac 
posted and prepared at one t 

Many f these ideas will ( 
practical | ness man when he s 
display of | se leaf goods, and 
fore important to the dealer tl 
his loose leaf department in a 
position in the store, for the pr 
with which loose leaf devices are 
the care and attention which is g1 
hibiting ther n the show window 
vertising them by other means 
rectly upon the volume of sales 
man prominent in the trade s 
selling l leaf is 1 t i 
and it it why s 
loose Il é se they 

The 1 loose le S 
Ones erstal the 1 
the « ility { M ( 
he t l I le 5 
ant t sell ] Ss ] 
Phere iment ag , 
their lly iniversal s 

he , ' ( 
ers’ < was el | 
rooms e Mid-day ¢ \ 
ame < cent | 
mus ibaret features 
al 
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THE FAULTLESS LINE 


OF LOOSE LEAF DEVICES 
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5 MENA 


THE STORY OF THE FAULTLESS— 


oo ae 


THE PIONEER STEEL BACK LEDGER 


THE FAULTLESS, the current ledger that revolutionized loose leaf con- 


struction, had its first inception late in the year of 1906. 


SE LEO LEE IE FEE 


ITS UNIQUE mechanical features and the material used (pressed cold 
rolled steel) are the result of our initial determination never to manufacture 


a loose leaf device on which we could not stake our business reputation. 


OUR KNOWLEDGE, based on our experience, of the strength required, 
in the metal fixture, the real backbone and foundation of a current 
ledger, demonstrated conclusively that a casting back would never with- 
stand the necessary strain, that it would break and shatter when the 


screw pressure sufficient to firmly grip the leaves was exerted. 


THE PATTERN of the casting back was popular, its appearance was 
pleasing, it held its own among the best sellers—but it failed to stand up, it 


spent too much time in the repair shop. 





WE DECIDED to build a ledger along these lines provided it could be 


done without employing a fragile casting, or using an aluminum back. 


WE EXPERIMENTED, had many bitter disappointments, many failures. 
It was decided to adhere to our first principle, to stand by the material 
which we had found absolutely reliable on our other ledgers, cold rolled 


steel. 

MANY TESTS, innumerable experiments, at last brought forth a piece 
of sheet steel of exceptional tensile strength, rigidity and cohesion; that 
lent itself readily to pressing and forming, admitting of those nicely round- 
ed lines that give grace and beauty to this ledger without in the least im- 
pairing its strength. 

THE RESULT was THE FAULTLESS THE PIONEER STEEL 
BACK LEDGER. We builded better than we knew, for today this ledger 


is the standard by which all others are measured .F 


THEY MAY IMITATE THE STYLE BUT | 


THEY CANNOT DUPLICATE THE QUALITY 


STATIONERS LOOSE LEAF CO. 


“SELLS TO THE TRADE ONLY” 


346 Broadway, MILWAUKEE, WIS. 203 Broadway, NEW YORK CITY 
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One of the greatest seals of approval on 


The Moon-Hopkins 


is the order of Marshall Field & Co. of 
Chicago; not only because of the size 
of the order, which called for thirty- 
five machines, but because this great 
merchandising firm continued to keep 
its books by hand until 


The Moon-Hopkins 


proved in comparative tests with other 
machines that it was the most efficient 
and economical. The service of 


The Moon-Hopkins 


In many of the most important finan- 
cial, commercial and industrial con- 
cerns is proving its value to you. 


A request for complete information 
will put you under no obligations 
whatever. Write us today. 


MOON-HOPKINS 
BILLING MACHINE COMPANY 


Main Office and Factory: 
2235 O'Fallon Street, St. Louis, Mo. 


Chicago Office: 29 South La Salle Street. 
New York Office: 350 Broadway. 

Cincinnati Office: 519 Main Street. 
Cleveland Office: 715 Rose Building. 

Boston Office: 220 Devonshire Street. 
Philadelphia Office: 727 La Fayette Building. 
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LOOSE LEAF BIG FACTOR IN STATIONERY BUSINESS 




















From an Interview With A. J. Baum, of the 
& Baum Stationery Company, Milwaukee, Wisconsin. 


least | 
I 


é¢ I would appear t e obvious,” said 
] Mr. Baum, “that salesmen should 
study loose leaf goods thoroughly if 

they expect to sell them, and should mas- 
ter their uses, the construction of the 
mechanism, its operation, and all of the 
reasons why loose leaf makes for economy 
in the handling of records and accounts. It 
is clear that any man who earns his living 
by selling loose leaf goods will make a 
better living enlarge his oportunities 
by a carefuly study of the loose leaf propo- 
sition from beginning to end. Particularly 
should he study the line which he handles 
that at no point will he be unprepared 
meet any objection which may arise. 
Furthermore, this preparation will enable 
him to be in a sense a systems expert, in 
enabling 


far as loose leaf is concerned 


im to suggest to customers less well in- 


r us they can employ the loose 

leaf system in their business to the best 
i intagwe 

To be a g 1 loose leaf salesman one 

ed 1 be kkee A kn wwledge of 

counts, to be sure, is an advantage, other 

ings being equal, but any man of judg- 

ment, with a fair knowledge of business 

rms and usages, can master the art of 


selling loose leaf Whatever advantage a 
fessional a untant may have by rea- 
his knowledge, w Id be more than 


set by enthusiasm and careful work if 


ne is really bent upon s eeding in the 
elling end of the loose leaf field. If the 
professional untant is also an able, 
lear-heade esman he an use _ his 


knowledge to great advantage in _ selling 
se leaf devices, but it ails him noth- 
ng unless he is a good salesman with the 


ct and address to present what he knows. 


1 good salesman, however, will regard it 
as a part of his preparatory work to get a 
sufficient knowledge of a inting methods 
and business forms to carry him through 
even a dift It situation Success depends 
e s t within a man—that spirit 
which makes a capable man absorb those 
ts of knowledge which are necessary for 
is success 


‘The stationer who woul su eed in the 


loose leaf bus ss sh k carefully to 
the location e depar nt, for this to 
a certain extent determines the number of 
inquiries he is likely to receive Most of 
( impulses to buy arise from seeing some- 
tl ing we think we < ught t have. There- 
fore, under ideal conditions, loose leaf de- 
vices should be prominently placed, and as 
near the front f the store is_ possible 


Window displays cleverly arranged are a 
powerful factor in originating sales 

se leaf is peculiar in that it occupies 

a double position. Its use is so general that 

may be regarded as a staple commodity, 


yet it involves so many things, is so elastic 
and adaptable to record keeping of every 
kind and sort, that it is a specialty, too 

one which comes up handsomely under 
proper handling, responding to all the usual 
methods of making sales. One of the chiet 
of these methods is to show the goods. The 
idea is not to show them merely as mer- 


andise the same as pencils, pens and rub- 


} j » } o ‘ . le 4 
ber bands are shown, because the loose leat 
book is something more than a « nation 

f steel and leather and sheets of paper. It 


is an idea, and it is the idea and the service 


idea which the dealer sells when 


he sells a loose leaf device If it were not 
for this he might as well sell an ordinary 
bound book, which more closely approaches 
the merchandise idea. While the sale of 
loose leaf is the sale of a system instead 
of the sale of merchandise, yet neverthe 
less many of the same initial principles ap 
ply in originating sales, for sales are made 


just the same in loose leaf as in any other 


department of the business, by first show 
ing the goods 4 sight of the goods im 
mediately suggests the idea of the service 
‘ the 2 s hold for the business 
I r the profess nal mar I ter 
t sale is conducted on a basis st r 
rit S where the lever | se lea Ssaies 
in has his innings Any mar | 
doze r gross of Faber pencils, but it 
sometimes takes a pretty good man t n 
ustomer that he needs a liberal 
sized loose leaf order 


No New Fields for Loose Leaf 





> years ago one ght ha gvone 
} } nm! r 
| nad piaces vnere i Ss ea 
Vas us¢ DU T 4 is € \ nere 
eve the « tors th entists are sing 
’ 
iéa systems tneir a an 
| 
i lents Te ras ¢ ases et | c 
1 ” ‘' ; 1 1d 
whole cot é al and professional world 
] na r r 
ses i! Ss i¢ S ana dey rie 
r al er,a even §s ¢ the r 
S ne dz rv en prese e tneir fr s DY 
‘ 
eans this method. Public « s ge 
rall favor loose leaf for the rds 
] ret ] | +? 31 
I Sa i€S pa iaTiy li 
vwaukee and ther large cities, bt é s 
7 ' 
loose leaf recor ks is not so § 
t e re er nties in the st 
¢ ¢ t Ss — true als T otrne < < | 
1 ay 
gine there might be g 
1 . 
T ed es 7 11ier county 
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ve years or more ago we used to en- 

inter customers occasionally who feared 
install loose leaf systems on account of 

e fancied danger of losing sheets or of 
opening the way for the substitution of one 
sheet for another by some person who had 
an object in tampering with accounts, but 
experience has shown that none of these 

dangers exists. This objection is dead; I 
have not heard it for five years or more. 
The old argument of not using loose leaf 
on account of its fancied weakness as evi- 
dence in a court of law was exhausted long 
ago, and practically everyone now recog- 
izes the fact that the evidential value of 
entries in loose leaf books is the same as 
such entries were made in_ regularly 
und volumes. 

The fact that loose leaf is an important 
specialty as well as a staple commodity, 
makes it necessary to handle it as a depart- 
ment of the business as far as it may be 

ssible to do so. We have the bulk of 
ur loose leaf stock on the second floor. 

Here we have provided tables and chairs, 
and here we bring our customers when 
their needs require a loose leaf installation, 

involve working out an order for sheets 
and systems. In this office the customer 
and the salesman can discuss the matter 
which brings them together, and can ar- 
rive at a conclusion which will give the 
est results to the customer. 
We believe in handling loose leaf goods 
ler our own imprint. We believe it is 
advantage, for instance, to select a 
good line and sell it under the name of 
Siekert & Baum Stationery Company, 
inging the manufacturers’ numbers to 
ir own numbers. If we sell goods as, 

r instance, McMillan No. 106, or Wilson- 

es No. 370, our customers could secure 
idditional supplies whenever needed almost 
where. But if we sell him Siekert & 
No. 103 or 354, he will be almost sure 
return to us for any additional suppiies 
3y selling goods under 
wn imprint we are enabled to keep 
touch with our customers, to supply 
heir needs from time to time, and as their 
siness grows to get first chance at sell- 
ng them any new equipment they may re- 


nay require. 


rhe loose leaf department brings a 
at deal of incidental business to the 
tore, and it is important that the dealer 
so conduct it that customers will re- 
their confidence in him, and return to 
when new supplies and new devices 


required.” 
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LOOSE LEAF DEVICES 


IN DENMARK 
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Some of the Conditions Which 
facturers Meet in That Country. 
Agent, 


EN years ago the use of loose leat 
systems of bookkeeping was practi- 
cally non-existent, for, while at that 
time I myself was acquainted with the loose 
leaf idea of bookkeeping, I do not remem- 
ber having seen it employed at that time 
However, it may have been in use by a few 


firms. 
Five years ago loose leaf was used oc- 
casionally, but rarely. I remember, how- 


ever, having seen it in use, but never in the 
case of a ledger, the reason for this being 
that according to the Danish law of that 
time, as well as that of today, an authorized 
ledger shall be kept; that is to say, a ledger 
which is stamped with the official seal, with 
a string drawn through the leaves 

In June, 1912, the new bookkeeping act 
came into According to this act 
bookkeeping was made compulsory with al- 
Previous to this time 


torce 


most every business. 
the duty of keeping books was much lim- 
ited. The alteration which took 
place in the form of bookkeeping was that, 
while formerly the journal and the ledger 
was authorized; that is to say, officially 
stamped, with a string drawn through the 
became the 
well as the 
state- 


greatest 


under the new act it 
book 


Statement 


leaves 
and the ledger as 
book, in 


cash 
balance case the 


ment balance account was not entered in 
the principal ledger, which had to be au- 
thorized 

new 


Coincident with the passage of the 


act of bookkeeping, something quite new 
aside from this came into being, namely, the 
They are divided 
| know from dis- 
cussions I had 
eral of them that their opinions as to the 
legality of loose leaf vary a great deal, with 
regard to keeping books in conformity with 


chartered accountants. 
into two different grades 


have personally with sev- 


this system as far as ledgers are concerned 
Some of them stick closely to the act and 
are of the opinion that every ledger must 
be authorized, but others maintain that the 
act is complied with if only the authorized 
ledger is applied to dead accounts, whereas 
all living accounts can be very well kept 
in a loose leaf book 

Sometimes difficulties are encountered on 
this point, since the act provides that the 


abstract of an authorized ledger made by a 





Burroughs Adding 
Copenhagen. 


chartered accountant is legal evidence. This 
lost in cas¢ 


Chat is 


proof of evidence may then be 
kept 

sO many bookkeepers are strong opponents 
leaf The 


that if ome even 


leaf ledger is why 


a loose 


] 0s8e fact, how 


of the system. 


asks 


they 


ever, 1S very old 
bookkeepers 
practice made use of such an abstract, they 
will nearly that 
have, and even if it has occurred in one sin 


whether ever in. their 


always reply they never 
gle instance they are always obliged to ad- 
mit that in the case concerned they could 
have done without this abstract. Their case 
could have been maintained just as well by 
placing the vouchers before the court in 
stead of the abstract 

The 
made by the newly appointed chartered ac 
formerly 


above mentioned abstracts are now 


countants, whereas they were 
made by a notary public 

\s the bookkeeping act, as stated be- 
fore, does not contain any clause render 


ing the keeping of loose leaf accounts ill 
gal, and the matter was not at all discussed 
or touched upon in the motions presented 
at the time the law was passed, some un- 
certainty prevails with regard to the legal- 
ity of loose leaf bookkeeping. Thus 
think that leaf records are 


absolutely void, while others take 


some 


people loose 


them to 
be permissible, but defective so far as the 


law is concerned. This will remain an open 


question until the supreme court of judica- 
ture has given judgment upon it 


+ 


neverthless, that the use of 


Che fact is, 
loose leaf ledgers is becoming more and 
more common, even though this develop 


ment in accounting is proceeding very slow 
ly. Several agents are booming the system 
uncer,r- 


vigorously, but on account of the 


tainty of its legality, together with the 
great conservatism which is a characteristi 
of all bookkeepers, it is very difficult to in- 
troduce the The fact that it will 
involve considerable expense to change old 
books leaf books is a factor in 
the situation which cannot be overlooked 

I have recently seen in a savings bank a 
procured in 


system. 


for loose 


loose leaf ledger, which was 
order to make a trial of the utility of the 


For pocket books. price books. cat- 


system 
alogues, etc., several loose leaf binders and 
ring books are in use, while I have seen 





Loose Leat 
By Olat Borch, 
Machine Company, 


Manu- 


everal card ledgers in use by a number 


\s y loose leaf is a system, the 


future prospects which in this country are 


very good, but, of course, the progress 
loose leaf requires time. The system, | 
think, originated in America At any 1 
most of the | ks I have hitherto seen have 
been imported from that country, but n 


loos leaf books are also 


irket, and they are, as tar 


German 
found on the 
almost if 


I know, giving satisfaction 





quite equal to the older makes 
Since writing the foregoing I have lear1 
that our largest stationery firm has boug 


itting, rippling, ruling ar 


machines for cu 


printing loose leaves [This means that t 


t 


loose sheets are to be manufactured in this 


country, the stationer securing his binder 
trom Germany 


Note.—W believe it 1s 
leat 


not ertain 
the inventior tf loose bookkeeping 


originated as a system in the United States 


If our recollection is accurate on this 
point, one of the oldest loose leaf systen 
now in practical use was produced by a 
Swedish inventor, and was brought t 
suntry a dozen or more years ago by a 
fellow Scandinavian, who started the 
ifacture t! levice in Chicag H 
now no longer in the loose leaf business 
but he became ne of the best known men 
in the trade, and is still a resident of this 
city. This was one of the first comn 
ly available binders for loose sheets I 
the market It was known as the t 


binder, and prong binders are still stapl 


products, w h have undergone very fe 
changes in construction since the ori il 
inventor first iceived them Wert 

to go back into the records of the old pat 


find that the loose | 


idea was conceived by some inventors m 


ents office we would 


reason or anothe 





years ago, but for one f 
they did not push their inventions t 4 
commercial success It was not until a 
dozen or fifteen years ago that loose leaf 
devices began to be manufactured as a 

mercial proposition. The honor of being 
first in the field is claimed by almost as 


many inventors as there are cities wl 


claim the honor of being the birthplace 


Homer 


vee 
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It’s the top of ANY stock ledger sheet 
after the manufacturing stationer has printed 
a Common Sense Auto Index heading 
on it. Use the ordinary marginal tabbed 
index for surnames, locate the particular 
account wanted by given name or initial. 


The index in use then becomes twenty Auto Indexing Becomes 
A Stock Proposition 


times as efficient as formerly. No extra 
stock for the dealer to carry —he need only 
provide himself with the electrotype of 


Auto-Heading and with the Tab-Cutting 














No Specialty Salesman 


Punch. We will supply both. 


Required to Sell It 








P. & M. Machine Posting System 


THE PLEW & MOTTER COMPANY 


CHICAGO, ILLINOIS 

















And This? 


Show the illustration to your local agent for one 
of the big billing machine companies and he will inform 
you that it is the best system for machine posting 
ever devised. No round back ledger can be a success for 
this purpose; it hasn't the expansion nor the speed in 
action. Our system is approved by the people who 
know. Designed for either “regular’’ or “offset” posting. 
Capacity one to one thousand sheets. _ Price reasonable. 


WIRE US for demonstrating outfit, auto indexed, if you are 
finding the demand as insistent as it is in most localities. And 
when you want a line of money-making goods with the 
frills, fads and fancies eliminated, go to 
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SOME HINTS FROM SAN FRANCISCO 




















Substance of an Interview with H. J. Stratford, of 
ayot, Stratford & Kerr. 


department of a store,” said Mr. 

Stratford, “I would thoroughly fa- 
miliarize myself with the lines carried, and 
endeavor by reading trade magazines, etc., 
to post myself on all competitive loose leaf 
lines. In this way and in other ways which 
might occur to me, I would endeavor to 
prepare myself for all contingencies which 
might arise. If it were necessary for me 
to go outside to call on the trade in the in- 
terests of our loose leaf department, it 
would be my endeavor to go over my ter- 
ritory with a fine-tooth comb—that is to 
say, I would call on everybody, and leave 
no prospect unworked. 

“If it were necessary for us to institute 
a new loose leaf department in some store 
which might be opened I would have all 
loose leaf sheets carefully arranged in a 
loose leaf binder for the use of prospective 
customers, and would see that each article 
carried be represented; not necessarily by 
having one of each article on display, but 
I would have at least one article of each 
style, and in the case of a binder I would 
show one of each thickness. I would have 
these goods as prominently displayed as 
possible. 

“If I were called upon to select a stock 
of loose leaf goods from the beginning, I 
would endeavor to secure a line that would 
be, if possible, exclusive, and push that 
line. It is my idea that all of the loose leaf 
lines have merit, but from the standpoint 
of the dealer who is going into the loose 
leaf business as a new proposition, it is 
better’ to have an exclusive line if he can 
possibly get one. 

“If I had no loose leaf department and 
were called upon to put one in, I would 
create a demand for my goods by getting 
all the pubilicity possible by means of cir- 
culars and window displays, and by sending 
out salesmen to the trade to represent the 
store and the department. 

“To build up an increased demand for 
loose leaf in a department already created, 
is not a thing that can be easily done, per- 
haps, but if one were called upon to do this, 
one would naturally apply all his previous 
experiences to the problem, and’ would en- 
deavor to get in touch with a good expert 
accountant or systems man who could help 
out if necessary. Such a man would un- 
doubtedly be a valuable adjunct in sug- 
gesting ways and means of reaching diffi- 
cult prospects and in formulating argu- 
ments to convince them of their need for 
loose leaf equipment. I would do this, even 


vad | F I were a salesman in the loose leaf 


though I cannot suggest at the present 
moment any lines that have not been dipped 
into to a certain extent by loose leaf. But 
we find in our business that circularizing 
special persons like doctors, lawyers and 
dentists, is a good way to increase sales, 
as these professional men are very diffi- 
cult to approach personally on the subject 
of improving office routine. 

“A powertul factor in promoting loose 
leaf sales is a suitable arrangement of show 
windows. These should be tastefully 
trimmed, and an abundance of samples 
should be used, with display cards calling 
attention to the particular merits of the 
articles displayed and what they will do 
better than can be done by the use of 
bound books. In all such cases, not only 
in window display but in salesmanship, it 
should be the endeavor of the dealer to 
drive home the fact that the loose leaf idea 
promotes convenience, saves time and ef- 
fects tremendous economy. Should the 
dealer meet a mossback who objects to 
loose leaf goods on account of the fancied 
danger of lost sheets or sheets substituted 
for others, it is sufficient merely to refer 
such a man to the many firms larger than 
his own who might have raised the same 
objection, but who were now successfully 
using loose leaf devices in all their work. 
There is another fancied objection which is 
occasionally mentioned, and which I have 
not been confronted with for a great many 
years—that is, the fear that entries in loose 
leaf account books may not have the same 
evidential value as those in regularly bound 
volumes. The fact, however, that so many 
large firms all over the country are using 
loose leaf devices for their most important 
accounts is sufficient practical evidence that 
nothing of the kind is to be feared. 

“IT believe in some localities dealers have 
an opportunity to secure business from 
county, state or municipal offices. In a 
great many offices it has always been the 
custom to preserve records in canvas bound 
books. These records are usually written 
out laboriously by an army of clerks, in 
longhand. Many offices now, however, 
have adopted the loose leaf system, where- 
by these records of deeds and of other 
transactions which require preservation, can 
be written on the typewriter in much less 
time, and in much less space, with a cor- 
responding saving of labor and material. 
By showing the proper officers all the ad- 
vantages that would arise by the use of 
loose leaf devices for official records, it is 
reasonable to suppose that the dealer might 
be able to land the order. 





“If the dealer is confronted by competi- 
tion by a loose leaf manufacturer, it would 
seem that about all he could do is to ap- 
peal to the loyalty and good sense of his 
customer, and to endeavor to prove that 
he can serve the customer as well as the 
manufacturer, and that it is the dealer who 
is always at hand with the requisite supplies 
for his goods, a point which may sometimes 
be of much greater importance than a small 
saving in initial cost. 

“IT believe it is the better policy for the 
dealer to sell his goods with the name of 
the manufacturer and his own imprint both 
both upon the goods, for the reason that 
most of the loose leaf devices are so thor- 
oughly advertised that the consumer is fa- 
miliar to a great extent with the names of 
leading manufacturers. 

“In pushing the sales in our loose leaf 
department by means of advertising and 
circular work, we have met with good re- 
sults by making up loose leaf sheets 9% by 
12 inches, ruled with the many different 
forms of ruling, and printed with the differ- 
ent headings corresponding to the rulings 
On the reverse side we show the picture of 
the binder, etc., that we wish to point out, 
with the price of the sheets and _ index, 


transfer binder, etc. This gives the pros- ° 


pective customer a good idea of what the 
dealer is trying to show him, and also 
places before him a sample of the paper the 
dealer or manufacturer uses in these sheets, 
so that he is able to gather all this infor- 
mation about what he wishes to purchase 
By enclosing a return postcard so that the 
salesman may call if he is interested, it will 
be found that a good proportion of orders 
will result. 

“In conclusion, I would suggest that the 
dealer who takes on a green hand in his 
loose leaf department should insist that the 
new man familiarize himself with the mech- 
anism of different loose leaf devices and 
stock, so as to be able to work them with 
facility and ease. Next he should be 
trained to demonstrate these goods to a 
prospective customer, and must be taught 
what sheets are in stock, so that he may 
distinguish stock articles and made-to-or- 
der articles when he is confronted by them 
It has been our experience that in a short 
time a new man will absorb a _ proper 
amount of information to make the right 
impression. Probably if such a new hand 
understood accounting, better results would 
follow, because in that way he would be 
able to assist prospective customers in pre- 
paring their forms.” 
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SUGGESTIONS ON SELLING LOOSE LEAF 
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From an Interview with Edwin I. Baer, Canton, O. 


OOSE leaf selling,” said Mr. Baer, 

“is not necessarily technical work, 

nor cces it require the services of an 
expert accountant to sell a loose leaf led- 
ger, transfer binder or sheet holder. It is 
conceivable that a bright young clerk may 
know more about the uses of loose leaf 
books than an ordinary bookxeeper, be- 
cause the latter is intent upon his regular 
duties and familiar with his various forms 
and rulings, often knowing very little in 
a progressive way about what is going on 
even in his own niche of the business world. 
It is equally true that the sensible expert 
accountant will always go to the office sup- 
ply man whom he can trust, not only for 
the goods he wishes to use, but for advice 
as to the particular devices he should use 
for his loose leaf records. The ordinary 
accountant does not trouble himself about 
the mechanism of his business as a rule, and 
usually suggestions looking toward a change 
in method, the installation of new forms or 
systems, are looked upon with opposition 
by the bookkeeper, whose co-operation it is 
not always easy to get. Where, however, a 
bookkeeper is thoroughly up to date and 
anxious to effect the greatest possible econ- 
‘omy in the cperation of his department, he 
will be very likely to make a study of the 
use of loose leaf devices. It nevertheless 
remains a fact that the man who is best 
posted upon the uses of loose leaf is the 
man who is in the loose leaf business either 
as manufacturer or salesman, for they get 
their living by being posted. They do not 
make money by waiting for the bookkeep- 
ers to come to them and tell them what 
they ought to sell. It is their business to 
devise forms and devices which will lighten 
the work of the bookeeper, and they must 
go to the bookkeeper and tell him what he 
ought to use. In this way the loose leaf 
man gets his living. 

“The best as well as the simplest prepara- 
tion that a salesman can undergo to make 
himself competent in the loose leaf depart- 
ment is the study of loose leaf catalogues, 
sample forms, and any other assistance 
which he can secure from any manufac- 
turer of loose leaf devices. Manufacturers 
in this field are most progressive, and they 


have men in their employ of unusual ex- 
exploit 


perience in the line. They also 


special forms and ideas which can be adapt- 
ed to almost any use. 

“Most stationers consider blank books to 
the largest and most profitable item of 
the stationery line. Loose leaf goods are 
now part of the blank -book business, and 
frequently make up about all of that sort 
of business the dealer does. It is a pretty 
good plan to have these two departments 
side by side. Progressive stationers should 
have their blank books right down in the 
front of their store, and as loose leaf is the 
finished fruit of which the blank book is 
but the flower, it is logical to put loose leaf 
devices in as prominent a position as that 
given to blank books. No dealer can afford 
to forget that he is a seller of goods and 
not a keeper of them, and that the most 
certain way to keep his stock is to conceal 
it on shelves and behind counters, and not 
to show it. 

“Loose leaf window displays should not 
be difficult to devise. Here again we meet 
the co-operation of the manufacturer, from 
whom stationers can secure all sorts of 
sample sheets if they desire them, but if 
they operate their own bindery and print- 
ing shop they can provide anything re- 
quired themselves. Window cards are a 
great help and are to be had for the asking 
Manufacturers are willing to go more than 
half way to help out any dealer who shows 
evidence of being alive. There are many 
things which enter into the manufacture of 
loose leaf books which interest the public. 
To demonstrate construction, parts may be 
shown. All these things are willingly fur- 
nished by the manufacturer. 


Selecting and Pushing the Goods. 

“The advertising, selling and demonstra- 
tion of loose leaf goods should not be any 
different from those of any other article of 
merchandise in the stationery store. To be 
sure one cannot sell a loose leaf journal 
or ledger very well if he does not know the 
difference between a journal and a ledger 
sheet, but the technical knowledge of the 
expert, as I have already intimated, is not 
necessary to sell loose leaf goods 

“The dealer should select his stock with 
iudgment, taking out only the very best 
selling sizes. The proximity of manufac 


turers, the ease and quickness with which 


+ 


goods may be shipped from one pla 

another, and the willingness of manufact 
ers to go the limit in co-operating with the 
dealer, obviates the necessity of carrying 
large stocks. The National Association of 
Stationers & Manufacturers has done good 
work in recommending to manufacturers 
the elimination of as many sizes of blank 
books and loose leaf books as possible Thi 


movement has received the endorsement 


ur 


both manufacturers and stationers, and it 
will not be long before the actual number 
of stock items in both bound and loose leaf 
lines will be much smaller. 

“The demand for loose leaf goods is with 
us, and it is no longer a question of what 
one shall do to create it. The more im 
portant question is how one shall best fill 
the demand which already exists, for the 
man who can best satisfy the requirements 
of his customers is the one who will find 
the demand constantly abreast of his ca- 
pacity to fill it 

“All of the old objections to loose leaf 
books have been exploded Records made 
in loose leaf books have been proven t 
be just as good as a basis for evidence in 
as those made in regularly 


courts of law 
bound volumes It must be remembered 
that an account book, whether bound or 
loose leaf, is not of itself evidence, but that 
the record requires supplementary testi 
mony of the person who made it, or under 


whose supervision it was made. It is prob 
able that a record made upon a shingle or 
a smooth piece of birch bark would be of 


equal value if properly vouched for 
“If one’s business is large enoug! 
advisable to have one’s loose leaf e& 
imprinted with one’s own nam« 
turers have no objection to this where the 
business of the dealer is large enoug 
warrant the expense of making a di 
“In conclusion I would suggest that 


n er 


is no difference in method betwee 


tising the loose leaf department and adver 
tising any cther department tl 
ness. It is a good plan to hav 

sample sheets so that the ‘customers may 
examine then he sheets and the de s 
accompanying them, when underst by 


the customer, very often will themselves 


the selling “3 
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Here Are The Outfits That Set 
A New Standard In Medium 
Priced Loose Leaf Ledgers!! 





Until the Regal Outfits were offered !to the trade, the only 


R ] 0 medium priced ledgers on the market were those made 
C£Za utfits of catalog binders—or similar makeshifts—of cheap 
and flimsy construction. 


Other Manufacturers—quick to grasp the demand we had 
created—followed our initiative by offering ‘‘some- 
thing just as good.’’ Some competitors even went 
so far as to copy our mechanism. But fortunately, 





DUCK AND CORNERS the Regal construction is fully protected by letters 
$5 oo patent—the courts have restrained one manufactur- 
° er and suits have been instituted against two others. 


These Regal Outfits differ from our high grade, Guaranteed 
Ledgers only in size and capacity—and a slight dif- 
ference in grade of binding material. They have 
the same screw mechanism—metal hinge—pressed steel 
back and ‘‘drop hinge”’ feature. 





RUSSIA AND CORDUROY OUTFIT a ? 2 
Without these popular priced outfits your Loose Leaf depart- 


$7.50 ment is not complete. They are just what you 
need to stimulate your sales—an opening wedge for 
the heavier Loose Leaf items. But for your own 
information 


Send For Our Special Dealers’ 
Proposition and Complete Catalog. 





Se ee ee We want to submit evidence—facts and figures why you 
$S6 5O should be a Cesco Dealer. Our prices—our dis- 

oe eqs, ° 
counts—our facilities—our dealer co-operation, all 


mean bigger business for you. Do not let the fact 
that you are now carrying another line stand in your 


Outfits are carried in two sizes—7 1/2x10 3/8’ 


and 9 1/4x 11 7/8”. Capacity, 225 to300 leaves. way of investigating Cesco; or if you do not handle 
Leaves are ruled and printed in several forms lk Ose Le af at all. con Si ler this your opportunity of 


including Physician's and Dentist’s Records 


adding a profitable department. 


THE C. E. SHEPPARD CO. 


Loose Leaf Binders and Supplies 
303-311 Hudson Street NEW YORK 


ICAGO 440 So. Dearborn Stree PHILADE HIA:—422 Lafayette Bldg. 
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FINDING NEW FIELDS FOR LOOSE LEAF 




















Some of the Obstacles Which Confront the Loose 
Leaf Man.—By Robert Casamajor, President, The 
Loopost Binder Company, Los Angeles, California. 


NE of the loose leai salesman’s 
greatest joys is to find a new use for 
his product It is like the pros- 
pector striking a new body of ore. He 


into virgin soil with all the harvest he can 


18 


make of it. 

Selling loose leaf binders for some pur- 
pose where they have never before been 
used is no order-taker’s job, but requires 
everything of salesmanship that you can 
bring to bear upon the prospect. Its prac 
ticability, utility and economy 
demonstrated. Not economy of initial out- 
lay merely, but economy of time and labor 
over a period necessary to establish the ef 
ficiency of the new method. 

The salesman must expect to meet oppo 
Only a few 


must be 


sition as silly as it is stubborn 
days ago I submitted a binder to a buyer 
on a new plan, and outlined my proposition 
He called his assistant, who picked up the 
sample and without even hearing a word 
of my plan, said, “That is not the binder 
we want.” I looked at him hard for a tew 
seconds and replied, “How do you know it 
isn’t?” When he started to explain his 
confidence was broken, and by the time | 
was through he would have considered any 
other binder than what | offered him a 
rank substitution. 

Offer a new plan to any accountant or 
business man to improve the conduct 
the business, and regardless of its merit he¢ 
will oppose it in nine cases out of ten. A 
salesman must make up his mind to break 
down that oposition if he would venturs 
into untried fields. 

A few months ago I had the pleasure of 
assisting in the installation of a new con 
sumers’ ledger for a power company. The 
manager of the consumers’ department 
spent countless hours over the sheet to be 
used, and I added what I could as to size 
and other details. The new form and books 
meant at least a saving of $2,000 every 
three years in transferred account labor, 
besides cutting down the size of their book 
about 40 per cent, but it took our com 
bined efforts with the comptroller and pur 
chasing agent co install the system 


California is a progressive state, and Los 
Angeles County leads in the reforms 

A field, which I venture to say is yet un- 
tried in a good many commonwealths is the 
loose leaf registration of voters. Thomas 
McAleer, registrar of voters in Los An- 
geles County, has worked it out to a fine 
point. When the women of the state were 
enfranchised three years ago the registra- 


tion jumped by leaps and bounds, and a 


requisition which was originally placed with 

the county purchasing agent for fifty bind 

ers rose to seventeen hundred odd and 
r ns ae ] 














ROBERT CASAMAJOR. 


. 


was a fine haul for the concern whi 
© at 


ceived the original order, as it carried with 
it a provision to furnish additional require 
ments at the same price 

\ll registration is done in duplicate, and a 
receipt given to the voter upon regi 
more to prevent the voter from duplicat 
ing registration than anything else The 
sheet is 11x8% inches, the original going to 
the election district for each election and 
the duplicate being always on file in the 
registrar's office. The voter must sign the 
roll at the poll, when the two signatures 


The loose leaf arrange- 
ment enables the registrar to send deputies 
into the field to get registrations at any 


complete the roster at an 


may be compared. 


point, and so 

early date, saving his office from a final 
rush, which has always been a big expense 
Deputies go into the 
calling at the houses to round up the 


residence districts 


vot 


ers 
Another largely untried loose leaf field 
is the county assessment roll, and deputy 


assessor's field books Los Angeles Coun 


ty has adopted these, too, at big decreased 
expense and increased efficiency The as 
in 


the numbered volumes, the extension made 


sessment roll is made up sheet by sheet 


in the loose leaf binder, and when complet: 
is bound in book form and turned over to 


the collector for collection, then becoming 


part of the permanent county records. The 
onvenience of the loose leaf enables the 
assessor to push work on any one volume, 
increase or decrease it, with all the 
veniences ncident to the loose leaf b k 
rhe advantages of assessor’s loose leaf field 
book must be obvious, enabling the deputy 
to place his maps where he pleases id 


otherwise arrange his data in the order 


+t 


works in splendidly w 


loose leaf assessment roll 

In the county auditor's office certai 
ords ot th. sch ol districts were written 
twice over in order that necessary intor! 
tion might go to the superintendent 


This was eliminated by ma neg 


schools 

up the information as it originated, in each 

school district in triplicate on 
> 


the tyne 


writer. Only one of the sheets nee 
be punched so it was fed into the ma 
between the original and triplicate t ré 


vent the punchings from catching, an 


warded direct to the superintendent 
schools as his copy. thereby Saving née 
transcript of a large amount of ini 
tion. 

It undoubtedly behooves the loose leaf 
salesman doing missionary work in the field 
today to keep his eyes and ears open 
signs of the wind, and if he doesn’t find any 


blowing to start a little 
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University Note Books 


This well-known line includes 37 
numbers. The books are made open 
end or side, in the following sizes: 


5 x 8, 54x 73, 7 x 83, 76 x 104 


They are bound in stiff covers with 
marble paper sides. They are supplied 
with 60 or 90 leaves; and faint, quad- 
rille, marginal line or unruled pages. 
For the permanent preservation of 
lecture notes, these books are great 
favorites in most educational institu- 
tions. 


Saxon Sectional Post Binder 


Here is a good, practical, canvas- 
bound, end-lock Loose Leaf Binder 
that is made in 37 numbers. The 
mechanical construction is sound, and 
guaranteed to withstand long, hard 
usage. 

The covers are heavy binders’ board, 
round cornered, covered with double- 
thread blue slate canvas and red leather 
corners. 

Either 5/16 in. or 3/8 in. steel post 
may be had. The posts are 6 ins. high, 
made up of 5 one-inch sections and 2 
half-inch sections. 


The National Line of Bound and Loose Leaf Blank 
Books cover every possible Blank Book require- 


ment. 


Write for anything your trade requires. 


Have You Received a Copy of the New National Supplement and Catalog 
of School Goods? 


National Blank Book Co., Holyoke, Mass. 
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LOOSE LEAF FROM BOTH SIDES OF THE COUNTER 























VERY salesman and every buyer has 

a problem to solve regarding the sell- 

ing and purchasing of loose leaf de- 
vices. One of the most important things 
both for the buyer and the salesman is to 
be well informed as to what has been manu- 
factured and what is on the market at the 
present time. You must know the other 
man’s goods as well as you know your own 
To do this obtain copies of the various cat- 
alogues, put them in a suitable binder for 
future reference, and keep posted as to the 
advantages of the various devices. 


Always allow the salesman to show his 
line. Give him a fair chance. You don't 
know it all, even if you think you do. Let 


him demonstrate his goods in your store 


before your salesmen so that when they 
are called upon to make a demonstration 
they can do so in a businesslike way. Any 
article well demonstrated is half sold. A 


large number of good sales are lost owing 
to the salesman’s inability to demonstrate 
the goods he is trying to sell 

It is up to the salesman to impress the 
buyer with the superiority of his line of 
goods, to bring out all the strong points, 
and compare them with the weak ones of 
his competitor. But before you decide to 
purchase a line of goods, obtain one or two 
binders from the leading manufacturers of 
loose leaf devices and tear them apart 
Compare the leather, binder-board, cordu- 
roy, duck, etc. Examine very carefully the 
mechanical construction and you will find a 
vast difference in the quality of materials 
used. This will place you in a position to 
decide what line of goods is best suited for 
your trade. A complete line from one or 
two of the leading mansfacturers is handled 
to a better advantage than a few devices of 
different makes 

After you have decided what line of goods 
you desire to handle, it is up to you to sell 
them to the best advantage. I have always 
divided loose leaf goods into two classes 
First, memorandum books, flexible bound 
ring-binders, and stiff covered binders. Sec 
ond, solid post binders, sectional post bind 
ers, ledgers and transfer ledger 

I have found a very good and effective 
way to books in 
trays; the regular oak or mahogany desk 
trays. Place four or five of each size, from 
the smallest to the largest of various rul- 


show memorandum is 











= — 
y 
By H. C. Sterling, of The Tower Manu- 
facturing & Novelty Co., New York. 
ings, with and without indices. Mark the’ have in stock, you would find that j 
prices of indices, cover and sheets, in each sales will increase on these various lines 
book. By following out this plan you can’ If you find you cannot do this, take 
wait on several customers at one time. You sample of each style of binder and place a 
can fill the large flexible ring covers, in the card or label inside of the sample, s m 
various kinds of bindings and makes, with ing size, prices, etc. 
indices and sheets, putting a different ruling You will find your hardest problem is 
in each book. You can display them in ledgers and transfer ledgers. I have made 
either one or two ways—by putting them a very careful study of this branch of the 
on the shelves of your show case, or hav-_ loose leaf line, and have found that the av- 
ing a suitable display rack for this purpose erage stationery store does not carry a s 
This plan allows your customer to wait on ficient number of complete ledger outfits 
himself and proves to be a big help in sell on its shelves. If you will display ree 
ing books of this character. It also ap- of the most salable sizes in the 1% and 2 
peals to the customer, as the average man_ inch backs, 1n the different kinds of rulings 
and bindings, you will find that will take 
care of the average customer These sat 
ples should be marked inside of the front 
fly-leaf with the prices of binder, indices 
etc After you have selected a_ suitable 
place to display your loose-leaf ledgers and 
high-grade transfer binders, you will find 
it a good idea to have two or three small 
tables large enough to hold a loose leaf 
ledger. If your customer desires to s 
loose leaf outfit, request him to be seated 
and select the one you think will answer 
his purpose Only show him one tfit 
at a time Explain the special features 
the binder, etc., but do not talk too mu 
H. C. STERLING. Let your customer say something. Let 
ask a few questions. Don’t try to impress 
that comes into your store does not know him with your knowledge. He may know 
exactly what he wants, and does not want ' 1] 
more than you do, and you may talk 
to be bothered or watched while he is mak | 7 f ae : a 
self out of a sale It is also a g lea 
ing his selection All you have to do if to have a number of sample books, sI ‘ 
you are waiting on several customers is tO the yarious stock forms to be had. Ol ss 
keep sn touch with them, and if you set several complete sets ot torms; st idy t 
ne of them hesistate, excuse yourself for carefully, and very often you can — 
a moment and approach him, and nme good sale and obtain a good cust ” 
ES OU ON ves he is ready to buy He knowing just what is obtained from s 
simply wants a little information before he Kean“s couplets stock record of 2 
oe - sg — | You — find that purchased. You will find this very 
average customer does not ore t able It will also be to your advantag 
got gaan “8 ga hasussot in = have a small quotation pad in dup 
- 5 : sy ; : — size 3x5 (aive one to your spe 
form that he ean grasp it quickly, your customer and file the duplicate in é 
sale is over half made Goods displayed in card file VY: will find that this w S 
this manner are half sold disputes. You may also use this as a 
Now in regard to the second class Tt low up” system, either bv letter t 
loose leaf goods. you will find that thisplan sonal call. Study vour customer’s 
does not work out so well, and in conjunc- carefully. He may want something , 
tion would suggest the following seems to be impossible. Try ar e 
If you have the room to display a sam with him if y an, but do not argue y 
ple of each size of post-binder, sheet-hold point Give him qualitv and sé e al 
er, sectional post-binders, etc. that you you can get vour price 
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The Greatest Office 
Time and Labor Savers 


HE high standard of efficiency maintained by successful commercial institutions has 


been made possible by the employment of time and labor saving appliances. 


In the 


bookkeeping departments of the most modernly equipped offices, tests have demonstrated 
that lost motion is saved, errors reduced, quicker and better work accomplished with 


BYRON WESTON 
HINGED LEDGER PAPER 


For Loose Leaf Work 


This paper is used by big corporations, banks, insur- 
ance companies, trust companies, state and county 
governments and leading business houses. 


The flexible hinge which is processed into the paper 
while the sheet is forming can be written on, ruled 
and erased. 


Bookkeepers and accountants work with far greater 
rapidity and satisfaction on this paper because the 


pages lie perfectly smooth and flat without the usual 
bulging margin. Both sides of the paper have a 
smooth, firm writing surface which responds to 
every move of the pen. 


The hinged section does not tear as the surface of the 
paper isnofcracked. Comesinstandard formsandsizes. 


Instructive Book Free 


Send to Dept. U for new booklet on “Paper Making” and a 
sheet of our patented hinged paper. 


BYRON WESTON Co. 


DALTON 


‘“‘The Paper Valley of the Berkshires”’ 


MASS. 
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STANDARDIZING THE LOOSE LEAF LINE 
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Being Article III of a Series on the Loose Leaf Busi- 


ness.—By Arthur H. Breuel, 


General 


Manager 


Stationers Loose Leaf Company, New York. 


struggled towards’ standards in 

gauges, sizes, and capacities on loose 
leaf devices, sheets and indexes. A great 
deal of progress has been made, though it 
is rather difficult to convince the average 
stationer of the truth of this statement. As 
a matter of fact the stationers and local 
book binders have been the chief offenders 
in the matter of wrong standards, and have 
done a great deal to set at naught the work 
of the manufacturers to achieve absolute 
and correct standards. 

I have attended a number of local asso- 
ciation meetings when the manufacturers 
have been roundly scored for the standards 
which they have adopted, some speakers 
going so far as to state that each manufac- 
turer adopted a post diameter and gauge of 
his own so as to prevent sheets of othet 
manufacturers being interchangeable for 
his own binders, thus securing for himself 
the re-orders of sheets and supplies. This 
argument falls of its own weight, and the 
folly of it is readily shown. 

If one manufacturer’s sheets and sup- 
plies do not fit another's binders, and if the 
binders of one manufacturer do not fit the 
sheets and supplies of the other obviously 
each is limited to the repeat orders on his 
own initial accounts, and according to the 
theory first mentioned each by the policy 
stated would have wilfully taken a position 
that would prevent the expansion of his 
business in any direction but one—that be- 
ing the growth and possible increased de- 
mand from his own original customers. 

Does the dealer accuse the first manufac- 
turers of not being farsighted enough to 
realize that a policy like this would work 
out to their own ultimate disadvantage? It 
would seem so. In order to strengthen my 
statement it may be well to tell a little 
actual loose leaf history. I will preface my 
remarks by saying the first manufacturers 
knew very little about loose leaf and still 
less about standards; in fact, the latter 
never entered into their calculations at all 
The foregoing is in no way a reflection on 
the pioneer manufacturers, they were blaz- 
ing the way, opening up a new field, creat- 
ing a new industry, and met conditions day 
by day as they confronted them. I have 
in mind four firms that did the pioneer 
work in the loose leaf field, each working 
entirely independent of the other; in fact. 
their goods were first marketed almost si- 
multaneously, none of the four at the time 
their inventions were in the patent office 
knowing with any degree of accuracy what 


F OR many years all manufacturers have 


the others’ intentions were as to post di- 
ameters and gauges. 

The four devices were in every way dis- 
similar—one had oval posts, the other 
square posts, the other round, and the last 
was an adaptation of the prong file princi- 
ple. Furthermore, the dealer was not con- 
sidered the ultimate outlet; each manufac- 
turer had an established blank book cli- 
entele, and his loose leaf inventions were 
intended merely as a new binding device 
for his regular trade. Several years there- 
after, as the result of a great deal of ex- 
pensive missionary work on the part of 
these pioneers, the stationer began to “sit 
up and take notice.” Promptly the manu- 
facturers began to realize the necessity of 
standardization, and promptly they took the 
necessary steps to bring this about, but it 
was more than a day’s work. 

The metric system of weights and meas- 
ures was not invented until the latter part 
of the eighteenth century and as a matter 
of fact no universal system of weights and 
measures yet exists. With this in mind we 
must surely credit the manufacturers with 
having brought about a reasonably definite 
standard within a reasonably short time. 

The words “reasonably definite” are used 
with intent and “malice aforethought.” The 
manufacturers will do still better if the 
stationers will let them. Let me explain 
Strictly speaking, there are only three 
standard post diameters—3/16-in. for solid 
post binders, 5/16-in. for current and trans- 
fer binders and 3/8-in. for sectional post 
binders with definite gauges or centers ar- 





ARTHUR H. BREUVEL. 


ranged to conform to the requirements of 
the various binding side lengths. 

To verify this, please examine the cata- 
logs of any of the recognized manufac- 
turers. You will find that item for item, 
style for style and size for size, all of the 
post diameters and gauges are uniform 
Have the manufacturers standardized their 
lines? It would seem so. 

Dealers Stand in Their Own Light. 

In spite of this I venture the statement 
that 75 per cent of the manufacturers’ or- 
ders on stock sizes—note what I said, stock 
sizes—are special because the punchings 
are not an accepted or standard gauge. Let 
me cite an instance. An order comes to a 
manufacturer for a sectional post transfer 
binder, to fit sheet, bound Russia and Cord- 
uroy. The order clerk measures the sheet, 
“O14x11%.” Fine! That’s standard. Rus- 
sia and Corduroy binding; again standard. 
Punched two holes, each 11/32 diameter 
We are getting along famously; this calls 
for two posts 5/16 diameter. Now for the 
gauge or center to center. Unquestionably 
this will also be standard, 7% inches. But 
it is not; our scale shows only 71/16 in 
ches. All our calculations are knocked into 
a “cocked hat,” as one of our eminent states- 
men remarked, and instead of sending the 
order to the stock room for delivery that 
day, it goes to the factory for delivery a 
week later, and at a higher list, special 
stead of stock. 

Is this the fault of the loose leaf manu 
facturers? Is it due to lack of standardiza- 
tion on their part? Emphatically, no! The 
manufacturer would much prefer to fill the 
order for the stock item, for the difference 


in the net between the stock and special 


if 
( 


sizes dces not compensate him for the add- 
ed cost of production, to say nothing 
the added risk of putting through an « 


ler 
for a special 

Now to place the blame where it really 
belongs. It is with the stationer or wh 


ever does his punching, or with the local 
bookbinder. To be concise, it lies in the 
method or manner of punching \ ma 
chinist in producing a metal, works entire] 
with a rule or scale, and his product is a 

curate down to less than the 100th part 

the inch. The bookbinder works wit! 


hic 


marks and impressions, and as a result 
work is inaccurate, and the dealer pays the 
difference in added cost. 

While the stationer laboring under a false 
impression continues to accuse the manu- 
facturers of lack of standards, it might be 
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Junior Ledgers = 
A Triumph in Inexpensive Ledger Making 


Made to meet the Demand for a Wholly Dependable Ledger at a Low. Price 








This is a Real Ledger—Strong, Durable, Attractive, Fast in Operation. 
Metal Parts Electrically Welded. 





Capacity 1} inches. 80% Expansion Price List 
we « 3 a all 
Two Sizes: oi x i No Size of Sheet Binding | Price Complete | 
aXilg a 
Three Stvles of Rulings. C-1007 7$x10§ Canvas, Leather Corners $5 00 
. ; . C-2007 74x10? Leather and Corduroy 7 00 
e. Full Canvas with Black C-1017 94x11; Canvas, Leather Corners 6 00 | 
Two Styles Cowhide Corners. C-2017 94x11} Leather and Corduroy | 800 _ 
of Binding: Corduroy with Black Cow- Prices given cover Complete Ledgers—Ledger Binder, 250 
hide Back and Corners. Ledger Sheets and Leather Tab Index. 


Irving - Pitt Manufacturing Company 


The Largest Exclusive Loose Leaf Manufacturers in the World 


Kansas City, Mo. 
New York Chicago Philadelphia Boston 


























KNOWN THRUOUT THE LAND 


Sengbusch Self-Closing Inkstands 


Sengbusch inkstands furnish 
absolutely fresh ink at every 
dip of the pen from the cen- 
ter of a closed well and not 
from an exposed cup which 
allows evaporation and is a 
receptacle for dust. An 
evidence of their quality is 
the fact that the U. S. 
Government is now using 
more than twenty thousand 
ot them. 





The latest improved Seng- 
busch self-closing inkstand 
with the larger dip opening 
represents thelatest and best 
achievement in inkstand 
manufacture. It permits 
the use of extra large pens, 
affords a slanting dip, and 
inks pen heavier but not 
too heavy. It is the ink- 

















stand par excellence. 


Write at once for description of the latest Sengbusch 
Inkstand. It offers unusual opportunities to dealers. 


SENGBUSCH SELF-CLOSING INKSTAND CO. 


400 Stroh Building MILWAUKEE, WISCONSIN 
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well for him to investigate and see if his 
own house is in order. Let him instruct 
that his sheets be punched according to 
specifications and not to marks and im- 
pressions. If the catalog indicates that a 
binder, size 9%x1l% is made’ with two 
posts, 5/16-in. diameter, 7%-in. center to 
center, he may safely punch them to this 
diameter and gauge, of course making the 
usual allowance as between the size of the 
holes and posts; in other words, the hole 
should always be 1/32-in. larger than the 
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post diameter; therefore a 5/16-in. diam- 
eter post calls for a 11/32 diameter hole 

If I had the money that is yearly wasted 
through the necessity of making specials 
on account of mispunched sheets, I would 
not have to continue in the loose leaf busi- 
ness. I could retire on a very satisfactory 
competence. And who “pays the piper’’? 
The stationer, of course, for the ultimate 
consumer usually gets his binder at a stock 
price, if it be a stock size, in spite of the 
fact that the off-punching requires the mak- 
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ing of the binder special and for the sta- 
tioner at a special price. What a vast 
amount of money could be saved by aban- 
doning that old expensive policy of waiting 
for the binder before punching the sheets 
What increased profits the stationer could 
realize, and what amount of worry he could 
avoid if he made his mechanics handle his 
loose leaf work, particularly his punching, 
in a workmanlike manner—with a rule and 
scale, plus a little common sense. Please 


try it. 


SUGGESTIONS FROM SOUTHERN STATIONER 























Long Distance Interview with Robert W. Ewing, 
President, Roberts & Son, Birmingham, Alabama. 


HE location and arangement of the 

loose leaf department are matters to 

which | have given some thought, 
and I have had our loose leaf department 
located right in front of the store, and then 
again at the back of the store, and now 
we have it in the middle of the store, 
where we believe it is in the best position 
of all. At the back of the store it is a 
little inconvenient to get to in case a man 
is not especially interested, and we want 
to show him a loose leaf binder or ledger 
while he is waiting for his change or some- 
thing of the kind. Where you have it at 
the front door it is a little too public, and 
subject to too many interruptions to serve 


one’s purpose, where one has a customer one - 


is trying to convince about some special 
point. The suggestion is therefore to have 
an adequate display and a certain amount 
of stock in the middle of the store, and keep 
a separate stock in the basement or on the 
next floor, or at some other point, as we do. 

I believe loose leaf devices to be useful 
as window display features where one is 
able to get up a good display and makes 
some attempt to carry out a definite idea. 
That is, I beileve in arranging a display 
with a view to handling a system for a 
definite kind of business, and if possible 
to put some prices on the articles, or price 
some of the outfits. In other words, if one 
makes a definite display to attract the at- 
tention of a man in a particular line of 
business, be sure to make that idea clear 


NOTE.—The house of Roberts & Son 
was established in 1872, and is one of the 
oldest and largest concerns in Alabama. 
They recently moved into a new plant, 
which is said to contain the handsomest 
stationery store and the most modern man- 
ufacturing plant of the kind in the south. 
The house of Roberts & Son are not only 
stationers and office outfitters, but they 
are printers, binders, lithographers and en- 
gravers as well. Readers will find the fol- 
lowing suggestions by Mr. Ewing of much 
value and interest. 


in the window. Then a man in another line 
of business might be aroused to learn, and 
would be interested to know whether or not 
the dealer could demonstrate with equal 
clearness something that would be of value 
to his business. The chances are the 
dealer would get him inside to ask ques- 
tions and receive the answers, which is all 
important and all that a window display 
can do, 

The knowledge required by a man who 
would successfully conduct the selling end 
of the loose leaf department is rather ex- 
tensive, and should embrace a_ general 
knowledge of various businesses, so that 
the salesman may know what to suggest 
to a man in a different line of business with- 
out having to ask him any questions. The 
salesman should also be somewhat of a 
systematizer, and have a pretty good idea 
of accounting. Then, of course, he would 
be posted as to the relative merits of the 
loose leaf books, and especially under- 
stand the value and merits of his own lines. 
In other words, I think it takes a pretty 
experienced salesman to handle success- 
fully loose leaf goods, as it is certainly one 
of the most important branches of the 
stationery business today, and is rapidly 
becoming still more important. 

Regarding the selection and amount of 
stock to be carried there is not much to be 
said in a general way. It would be very 
dificult without knowing where a_ sta- 
tionery store is located, and what kind of 
business is catered to to say what kind of 
stock it ought to carry. The selection of 
stock depends upon turn-over, for a man 
should not keep stock that does not turn 
over and sell in his territory and to his 
clients. I do not think it is well to handle 
too many different lines. The lines should 
be standardized in regard to size, arrange- 
ment and factories from which they are 
bought, as much as possible, as there is 
more money to be made in specializing. 
By means of proper effort and the proper 
direction of work, one should concentrate 
one’s fire, and not waste one’s ammunition. 


The amount of stock to-be carried is a sub- 
ject which | have studied rather close- 
ly, and it seems to me that nearly all sta 
tioners carry too much. Iam sure that we 
do. I was checking up the other day, and 
1 found that we had 50,000 sheets of one 
size; that is, for one particular size ledger 
1 am convinced that considering the amount 
of turn-over, even of our business, which 


is an unusually large loose leaf business, 


we have too much stock in certain sizes to 
carry regularly. It is my opinion that the 
loose leaf stock should turn over once 


every sixty days, but I am frank to say 
that we have not gotten ours to that point, 
as our turn-over is much slower than that. 

We follow the policy of issuing a loose 
leaf catalogue for the use of our customers 
and prospective customers. This is one of 
the best ways of advertising a loose leat 
department, and we have found that the 
more directly these catalogues go to the 
people the more profitable they are 

In conclusion let me suggest that while 
there are some loose leaf manufacturers 
who are not co-operating with the mer- 
chants quite as they should as yet, and are 
trying to play both hot and cold, that 1s, 
to sell direct to the public and at the same 
time have an agent to sell to dealers, | 
think there has been a big improvement 
in that respect, and that the manufacturers 
realize their interests and the dealer's in 
terests are one and the same. It seems to 
me there is a tendency to back the dealer 
up more surely and firmly than before, and 
this is, I believe, bringing about better re- 
sults for all parties concerned. Manufac- 
turers are very liberal in co-operating with 
the dealers with regard to any advertising 
the latter desire to do, and in extending 
every facility possible to promote a larger 
distribution of loose leaf goods. 

I trust that you will remember that these 
remarks are hurriedly made, and that I 
have not attempted to cover the whole sub- 
ject, simply trying to answer briefly some 
of the questions you have asked. 
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Brown's Linen | 


| 


| 


A Big Black Blot! 


It can't disturb the bookkeeper whose 
books are made of Brown’s Linen Ledger 
Paper—not one whit. 


Under the erasing knife the heaviest blot 
disappears ina fine powder—and theerasure 
can be written over without the pen-point 
Sticking and spattering—without the ink 
running and blurring. 


The fine writing qualities of Brown's Linen 
Ledger extend through the sheet. This is 
one of the reasons why record books and 
ledgers made of Brown’s Linen Ledger 
Paper will give full satisfaction to your 
customers. 


Books made of Brown’s cost so little more 
than books made of ordinary ledger paper, 
that no one will hesitate paying the extra 
cost, once they know the superior writing, 


erasing and lasting qualities “of Brown’s 
Linen Ledger Paper. 


Brown's Linen Ledger Paper is made with 
and without our flexible Invisible Hinge. 


We are also makers of All Linen and 
Bond Papers of the Better Grades. 


L. L. Brown Paper Co. 


Est. 1850 Adams, Mass., U.S.A 
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Buy the Best 
and Save the 


After- Troubles 


Ask for a copy 
of our new cat- 
alogue No. 31-B, 
the most com- 
plete and com- 
prehensive cata- 
logue of Loose 
Leaf Devices 
ever issued. 


If you have 
Loose Leaf trou- 
bles consult us. 


55 Years of Knowing How. 


THE SAM’L C. TATUM CO. 


Main Office New York 
and Office: 
Factory: 
: 180 FULTON 
CINCINNATI STREET 


OHIO 





MAKERS OF 
The “Line of True Merit” 
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DISPLAY OF INCORPORATION — MACY & CO., 
INC. 


WINDOWS OF BRYANT & DOUGLAS STATIONERY CO., KANSAS 
CITY. 


LOOSE LEAF WINDOW DISPLAYS 
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Some Suggestions on the Showing of Loose Leaf 
Goods in Store Windows, and Some Examples of 


Successful 


HE stationer’s window is the best 
immediate avenue of publicity for 
loose-leaf devices. Returns from the 
windows are direct, and are produced at less 
expense than by any other method. Man- 
kind generally are curious; they are at- 
tracted by products which show finish and 
detail, which are obviously useful and at- 
tractive, and yet whose use they do not 
quite understand 
A w el l-arranged 
loose-leaf window 
display always 
draws attention 
from persons pass- 
ing, and a_ well-lo- 
cated store may al- 
ways be sure of a 
liberal return for 
the time and trou- 
ble of putting in 
such an exhibit. But 
the window display 
cannot be depended 
on to complete the 
sale However 
good the display, it 
is made ineffective 
by an imperfect 
within the 
People come 


system 
store. 
in to inquire about 
certain things which 
they have seen in 
the window, or de- 
siring to look at a 
certain book or sys- 
tem. If the sales- 
men are not care- 
fully posted, if the 


Window. 


goods are not ready at hand, the customer 
1S likely to lose his interest before he gets 
the information he seeks. The object of 
advertising, of circulars, and of window 
displays is to get people into the store 
Clever handling thereafter is what really 
completes the sale. 

The materials of the loose-leaf window 


display should obviously 





LOOSE LEAF WINDOW DISPLAY DEVISED BY WILSON-JONES 
DEALERS. 


consist ot the 


Displays Both in the Store and in the 


goods which the store handles. The ex 
hibit should be concentrated as far as pos 
sible upon loose leaf. The arrangement 
should be upon a background of some dark 
material which will show the contrasting 
colors, the bright letters, the nickel-plated 
mechanism, and the white sheets to advan 


tage. A flat window, where the goods ars 
all arranged upon the floor, is less effective 
than one where the 
goods can be art 
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LOOSE LEAF 





To The Trade 


Kalamazoo Loose Leaf Devices are so different from any other 











devices which are offered for sale that, as a consequence, many 
stationers are not fully conversant with the advantages and pos- 


sibilities which these devices possess. 


Therefore, in order that you may more fully acquaint yourself 
with our line, we have issued a printed demonstration in which 
we have endeavored to cover, in a very simple manner, all of the 
various points of utility and efficiency in which the Kalamazoo 
Devices excel; and to explain their possibilities which are not 
approached by any other devices on the market today. It con- 


tains a lot of valuable information that is sure to be interesting 





to anyone in the office supply and stationery game. 


These booklets are now ready for distribution, and copies can be 


had by asking for * The Demonstration Book.” 


Kalamazoo Loose Leaf Binder Go. 
KALAMAZOO, MICH. 
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Secure Your Space 












1914 CHICAGO 
BUSINESS SHOW AND 
EKFFICIENCY EXPOSITION 


(Coliseum, September Sth to 12th) 








Most of the space is already sold. If it is your intention 
to exhibit we cannot urge you too strongly to make 
your application for space at once—it will soon all be 
gone. There are but a few “inside spaces” left. 


SAME MANAGEMENT SAME POLICY 
A BIGGER, BETTER SHOW 


_ CHICAGO | FRANK E. TUPPER NEW YORK 
417 S. Dearborn St. isebiiees 150 Nassau Street 


Phone Harrison 3235 Phone Beekman 5533 


N. B. Only a few spaces still avatlable in the 1914 New York Show —balcony space next. 


























May, 1914 OFFICE APPLIANCES 95 
the exhibit, and aid materially in attracting 


ng the cuts shown in this article is a 

iction of the photograph of a win- 

lisplay made by the Cunningham, Cur- 

tiss & Welch Company of Los Angeles, 
Ca ne of the largest stationery houses in 
West. The method of trimming this 

w brings out several points which 
followed to good advantage by all 

ers having suitable windows for such 


Window Display 
of McMillan 
goods by leading 
tos Angeles 


























firm. ‘oe 
ill be noted that the showing has the 
of uniformity. There is nothing 
the idea of loose leaf before the ob- 
1 addition the trimmer has taken 
tage of being able to use a single 
to distinguish the devices displayed. 
The material used is made up of the prod- 
ucts of one manufacturer, and being of a 
iality, this makes an effective selling 
for the dealer. This discreet use of 
is brings home the distinctive feature 
ach kind of article shown. 
Observe that although the points are 
ight ‘out effectively, there is no repeti- 
and the selling story is read at a 
\lthough the electric lights have tended . i 
vhat to blur the picture, they are an ii 
ssential part of the display. | ; 
[he arrangement of the loose sheets helps ; 
| the story of the efficiency of the individ- if 
devices. A passerby cannot help but , 
ittracted, convinced, and all but sold the 
les displayed in such an excellent way. : 
ced by some person in the store who 1s suggestions as to the work of the Rivers i 
levet at lettering \ very brief general and Harbors Committee, of which he 1s Lape | 
aati ,dvantages of loose-leaf member [hese things speak for thet many salesmen have a wishbone in- 
syste S S ss may be made a teature selves, give a touch of human interest t tead of a backbone. 
som f the displays This should be = | 
lettered upon a ird, which can be dis- | : 
tly read { a position just outside } 
should be condensed | 
words if 
se-le ‘ S ild 1 
S in invit : 
Ss ré in | 
Sé s and uses 
$ s lany ill 
4 Su Lt 
ev ente 
: . at 
sly I 
( shoul: 
tell the 
5 Ww, a ain thei 
i Ss é leave tne | 
hes sses shoul 
" l] S file 
e-l efully l 
S esme! I 
S 1acarda | 
e Treg 
unting 
ste | . he is 
chy at 
netanci ; fe | ' 
: xX a Sadia . 
morand 7 = 
ng books r notes I s speeches, and INTERIOR VIEW STORE OF SOUTHERN STAMP & STATIONERY CO., RICHMOND, VA. 
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The selling of loose leaf systems requires 


salesmanship, and an important factor 1s 


winning the confidence of the customer. 


OFFICE APPLIANCES May 
- - a 
- Pr en if 
By Herman H. Cast of Millison Office 

Supply Company, Wichita, Kansas. 
great many instances price Che auditors manufacturers. Of course it is 
are paid to get up new systems, and the to carry everything in st ‘ 
majority of companies then turn the matter carry should be up to dats 
over to their purchasing agent who asks A great many dealers make the mist 


When once you have the confidence of your 
customer it makes no material difference 
what line you furnish, so long as it is a 
line that will give him service. A systems 
service department is a great help in build 
ing up a successful loose leaf department 
We also believe that stock goods should be 


sold when at all possible. We find that 
standard 


printers do not conform to the 
When 


punching adopted by manufacturers 
a customer wishes to order a binder for 
sheets that have been made especially, and 
you advise him that it will have to be made 
for him, he invariably blames the stationer 
until the matter is explained to him, and 
a great many times he will go back to the 
printer from whom he secured the sheets, 
to order the binder. Competition in the 
loose leaf game is becoming very keen, and 
a great many manufacturers are quoting 
direct, and unless the stationer has his sys 
tems department up to the scratch he will 
lose business. When the confidence of the 
customer has been won it is then possible 
to make suggestions, and often to put in 
just the system that you think it best for 
his business. We have at times, when cus- 
tomers have given us full sway, made mis 
takes, and in such cases we are glad to 
make exchanges at our expenss 

We believe it a good plan for the sta- 
tioner to use his imprint on all loose leat 
goods, as this keeps his name before the 
consumer, and if he uses tact in selling he 
can place his imprinted goods nine times 
out of ten. The majority 
loose leaf systems do not know what line 
of ledgers you sell them, and we find that 
a great many dealers in the loose leaf busi 
ness today do not talk system, but talk 
price and quality. When the dealer im 
prints a line of ledgers every care should 
be taken to select the highest grade ledger 
A great many make the 


of purchasers ot 


for this imprint 
mistake of imprinting a 
ledgers. With a high grade ledger, one 
that you can guarantee, and a salesman well 
leose leaf you are 


cheap line of 


systems, 


versed in 
equipped to secure the business 
when you sell to large corporations who 
have auditors and a purchasing agent, you 
must talk quality of your binder, and in a 


Of course 


for bids. But you can still use your im 


print line, if you have a good house ba 


of you, and make a strong talk on quality 


Since the manufacturers have increase 
their discounts a great many printing 
houses will cut prices, as they are not us« 
to so much profit But they can salvag 
in the special printing, and if they ca 
make 10% or 15% on the binders they ar 
satisfied. That is where the doose k 





HERMAN H. CAST. 


dealer an make a home run by talkin 
system, and eliminate competition 
Have a Suitable Sales Room. 
Loose leaf goods should be displays 


prominently in the sales room, and in 


a way that the customer may sit down and 


look through the entire line of 
without calling on the salesman for every 


thing he wishes to see 


The manager of the loose leaf department 


should have his stock in such shape that 
can give his customer a complete outt 
without having to order part of it from tl 





sample 


carrying a line for a short time, and 


s 


kK the representative from another 


buying some goods from him, and k 


a a mixed ling We believe that the swit 
© ing of lines by a dealer will caus: 

d lose the confidence of his customer 

: than almost anything else he can 

n have talked te a great many ust 

‘ who have come into our stor¢ 

it sheets matched, and in drawing thet 


hind that the sheets were purchased 


one of our ympetitors who have 
tinued the lin In talking further ws 
find that their reason for purchas 
that our ympetitor cut the price 


then easy tot the salesman, if he us 
right tactics, to switch the istomer! 
line, rt ne an 
possible for him to purchase sheet 
We find it ard to sell ! se le 

by mail. unless to a very progressiv 
H wever, 1 the advantages art 
explained one in many times obta 


order, if one does not try to sell 


tomer all the loose leaf goods in 
We would rather, in starting a loos 


System by 1 |, give the customer 


utht, and gradually change hin 


loose leaf system throughout 
We are strongly in fav 
over monthly statement systen 
lieve if it is thoroughly explains 
easily result n the ustomer install 
system 
Last of all, the loose leaf salesn 
know his line, and be able to place it 
g the customer in the right light We 
seen a salesman talk his line i] 
tomer mentioned his competitor's 
d then the sal in would go ir 
| explain the mpetitor’s line \ 
| many times this will prove disastr 
Ss may say something that will 
customer 1 r ther line, I 
[ will let know.” In 1 
does not returt If y nder 
r stomer A ave his « nfiden« 
t ll right to s vy him by cor S 
( vou think y line is better thar 





assure him that it will 
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BROW NE-MORSE SUPPLIES 


The Simplex System 


of Indexing Vertical Files 















Name Folders 
are made of heavy 
weight manila stock They 
havea tab projection one-third 
the width of the folder, offer- 
ing ample space for writing names 
either “long-hand” or on a type- 






Alphabetical 
Miscellaneous Fold- 
ers are placed back of each 
guide. Made of heavy weight 
blue manila stock, they bear the 
same index matter as the guide. 
Into theseis placed all correspond- 
ence under each subdivision which 




























































! 
does not havean individual folder. ; 

At transfer time these pro 9 Ms ,. wester : All correspondence 
ical folders, with all corres- + oY which is important enough, or 
pondence, are transferred oe = é of large enough volume is 
to the transfer file and § ar assigned one of these in- 
they serve as the Oo oe r dividual folders. 
—— + 

as a . 








Alphabetical 
Guides of indestruct- 
ible heavy gray pressboard 
all in first and second posi- 
tions of fifth cut size. Lettered 
in heavy black type — initial 
letters all in red and numbered. 
These guides, being placed at the 
extreme left side, are out of the 
way and do not hide the fold- 
ers. Reference is quick and 
easy. These guides are 
never removed or 
transferred. 





Name Guides. 
Very often a filing sys- 
tern will bulk up witha lot 
of names all alike,such as John- 
sons in a Swedish community, 
or Cohns in a Jewish community, 
or with such names as Brown, 
Smith, etc These metal tip ad- 
justable slip pressboard guides 
provide for this and make 
possible a more com- 
plete system of 
indexing. 


























“SIMPLEX INDEX” © 
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AN alphabetical index is acknowledged to be the most simple and easily understood system, 
but the eye and mind will catch numbers more quickly. So, we combine the two in the 
Simplex System. The guides and miscellaneous blue folders are numbered from one up to as high 


as there are subdivisions in the index. By numbering the name folders to correspond with the numbers of the guides under 
which they are filed, we provide a check on correct filing, as well as assist the file clerk in locating the correct guide quickly. 






The Simplex System is but one of several vertical filing systems included in the Browne-Morse line Twenty years experience qualify us to give you 


expert advice on filing and indexing. 
You can save time, labor and money by referring your filing and indexing problems to us. Our advice is free, and does not obligate you. Write today. 
BROWNE-MORSE COMPANY, 104 McKinney Ave., Muskegon, Mich. 














ROUDFIT 


As A Catalog Binder 


No Limit to Its Possibilities! 












ade in all bindings, styles and sizes, with or without handles. 
pens flat and saves several pounds in weight and several 
inches in length over post binders. Catalog No. 23 is now ready. 


FACTORY AND MAIN OFFICE: 


efearE GRAND RAPIDS, MICH., U. S. A. 


BRANCHES IN ALL LARGE CITIES, 
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ARRANGEMENT AND DISPLAY OF LOOSE LEAF STOCK 

















By E. Trice Bryant of the Bryant & Douglas Sta- 
tionery Company, Kansas City, Mo. 


NTIL within the last few years the 
i | loose leaf business from a retail 

standpoint, has been confined to the 
specialist in this line, or to the profession- 
al business “systematizer.” The manufac- 
turers of loose leaf devices have realized 
the salability of this line of merchandise 
through the channels of the retail stationer, 
and have instituted comprehensive cam- 
paigns of educational advertising; education- 
al both to the dealer and to the consumer. 
The result has been that in the last few 
years, practically every stationer has in- 
stalled in his store a loose leaf department, 
and has found that the demand for these 
devices has increased and grown until these 
goods are as staple as carbon paper or 
lead pencils. No line of merchandise will 
repay consistent and earnest effort better 
than the selling of loose leaf devices and 
forms. 

One of the most important features of the 
success of the loose leaf department is the 
arrangement of the stock on the shelves 
so that the salesman may quickly and read- 
ily put his hand on any article desired; also 
it should be so arranged so that any sales- 
man whether he be a specialist in this de- 
partment or not, may be able to locate 
quickly and certainly any article in stock. 
For instance, as practically all the manufac- 
turers have corresponding devices and make 
a similar line, one arrangement of stock 
might be like this—all the price books 
of ™% and 1 inch capacity should 
be’ arranged in numerical order on 


the shelves (red and _ black bindings 
being separated). The memorandum 
books should be similarly arranged, 


and occupy if possible, separate shelves. 
Indexes and sheets should be carried boxed 
by themselves—thus eliminating time and 
trouble, if the customer requests covers 
only, or covers and sheets without indexes. 
The advantage of this method lies in the fact 
that when the books are carried in stock 
already filled, it very frequently happens 
that a change of fillers is necessary, or the 
removal of the index. When the books 
are carried in stock without fillers it is a 
very simple matter to insert the desired 
ruling and indexes with loss of little or 
no time. 

While this arrangement is convenient for 
ring books, the contrary is true for loose 
leaf ledger outfits. It is very hard to dem- 


onstrate a ledger outfit to the satisfaction 
of a customer unless the binder is equipped 
with sheets and indexes and all ready for 
use. In the great majority of cases, the 
sale can be made at once with a fully 
equipped outfit, and the customer goes on 


his way rejoicing, carrying the complete 
outfit with him. In some cases of course, 
it is necessary to substitute sheets of special 
ruling—for example, extra debit, balance 
ledger, or a tumble form, or perhaps the 
addition of some sundry account leaves. 
The post binder and sheet holder stocks 
are better carried by themselves, as these 
are more bulky, and are probably more 
familiar to the average buyer than the other 
devices. If possible the department shoul 
be equipped with a showcase, in which 
should be shown as comprehensive and 
varied a display as space will permit. The 
showcase and show window are the best 
salesmen a merchant can have, and neither 
one occupies a place on the pay roll. Of 
course these suggestions are somewhat ten- 
tative, as every stationer must necessarily 
arrange his stock according to size of same, 
available space, and demands of his trade. 
Loose Leaf Field Unlimited. 

The field for the sale of loose leaf goods 
is limited only by the resourcefulness of 
the dealer. The buying public is hardly yet 
awakened to all the conveniences and time- 
saving features that are afforded by this 
class of merchandise. Consequently it is 
necessary for the successful dealer to sug- 
gest uses, either by window displays or 
demonstrations for his loose leaf goods 
Ministers find them a great convenience 
for filing and keeping sermons or addresses; 
salesmen use them to advantage by having 
photographs of their line of goods mounted 
on linen and then punched to fit the ring 
book or binder. As an advertising souvenir 
the memorandum book is not only an at- 
tractive ad, but the recipient will keep it 
until he absolutely wears it out. The phy- 
sician or dentist cannot find a better case 
record or ledger; the contractor or foreman 
of a construction job can use a loose leaf 
price book not only a memorandum, but 
for a time book as well. Every man and 
every business has need for some loose leaf 
device, and will buy it if the salesman will 
only show how it will prove to be econo- 
mical and practical. 

As stated above, the show window is the 
hardest working and most interesting sales- 
man a merchant can have. A loose leaf 
window at least one week out of each month 
will prove to be very profitable. The de- 
vices should be displayed in such a manner 
that their various uses are quickly seen 
and appreciated by the casual observer. 
The binders and ring books should of course 
be filled ready for use, thus displaying the 
different rulings, uses, sizes and special 
forms. A handsome window can be readily 
made by one of the store salesmen; the 


services of the professional window dresser 
are not at all necessary. The black and red 
leather of the price books and memos, the 
corduroy and leather of the large ring books 
and ledgers always make a pleasing effect, 
and at once catch the eye of the passerby. 
If the materials of which the devices are 
made, can be had, a window is greatly im- 
proved by using them for floor covering or 
for draping. A good window can be made 
by showing the smaller books in the front, 
backing it up with the heavier goods in the 
rear. Some portion of the window should 
be raised, preferably at the back, sloping 
gradually to the level at the front, thus in- 
creasing the display area very materially 

A loose leaf window to be most effective, 
should be a LOOSE LEAF WINDOW 
AND NOTHING ELSE. A heterogeneous 
assortment of stationery mixed in, kills all 
the attractiveness and “pull” of the entire 
display. The enclosed photo [this picture 
of two Bryant & Douglas windows is shown 
elsewhere] shows both windows of a store 
entirely filled with loose leaf goods and 
signs advertising the line. Both windows 
were dressed in two hours time by two 
salesmen. 

Occasionally a customer will object to 
using loose leaf goods on the ground that 
the accounts may be tampered with. I al- 
ways answer this objection by calling at- 
tention to this fact, that no blank book or 
no system ever has been, or ever will be 
rascal or thief-proof. It a man has dis- 
honest accountants in his employ, they will 
defraud him no matter whether his books 
are loose leaf or bound. It is a self-evident 
fact that when a leaf can be removed and 
another substituted, it is easier to falsify 
accounts than if the sheets are bound in 
but the same thing can be done with the 
old fashioned bound books. The loose leaf 
system will not make an honest man out 
of a thief; neither will it make an upright 
honorable man a rascal. 

The manufacturer who sells direct to the 
consumer in my estimation, should have as 
little support from the dealers as possible 
The manufacturer must depend for the bulk 
of his business on the retail merchant. He 
could not prcefitably carry the great number 
of accounts necessary to supply all the con- 
suming trade, and the cost of doing business 
in this manner in small amounts, would be 
almost prohibitive. The retailer distributes 
the goods to better advantage, the manufac- 
turer gets the same amount of advertising 
as though he marketed the goods himself, 
and in addition to this, chance of loss through 
bad accounts is less when handled by the 
local dealer, who is more familiar with the 
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Dependable Ribbons 
and Carbon Papers 


Our Featherweight, Invincible, Verithin, Continental, 
Everlasting, Billing, brands of carbon paper are recog- 





nized generally as the highest quality for their indi- 
vidual uses. We make our carbons for specific pur 
poses, rather than have 
one or two brands sup- 










pr sed to answer all 
purposes,and which 
would give no more 
than incomplete 
satisfaction. 









Invincible 
and Ever- 

lasting type- 
writer ribbons 
are made in one 
and two colors, 
of the finest fab- 
ric, and meet the requirements of all 


We Help You Sell 


Our gor ds are widely advertised under these brands, 


typewriters. 


which materially assists the dealer in selling them. 


They are goods that build up the supplies department. 


Dealers desiring goods under their own brands can be 


supplied with first and second grade ribbons and car- 


bons in plain boxes or without boxes. 


Our ribbons 
and carbons 
are being sold 
widely, but 
there are a 
number 
localities in 
which we are 
not represent- 
ed, and we are 
looking for 
first class 


salesmen 





dealers for 


agents. 


AMERICAN WRITING MACHINE CO. 


345 Broadway, New York 
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“The 
Berkshire Pe: 


Hinge” 


Perfect 
Papers 


for 


Particular 
People 





Satisfaction 
is always 
assured to 
users of Berk- 
shire papers. 
Our products are 
scientifically 
manufactured to 
fully comply with 
the requirements of 
the service for which 
they are intended. 
The following Berk- 
shire lines are profit 
makers for commercial 
stationers: 


























Berkshire Hills Linen Ledger—strictly No. 1. For 
record work 
Berkshire Hinge—best for loose leaf ledgers. 


Berkshire Criterion, Constitution or Belfast Linen 
Bond—for the business stationery of character. 


Berkshire Public Record, Constitution, Hoosac 
or Regal Linen Ledger—for commercial printing. 


Berkshire No. 1 Index Bristol—excellent for card 
index systems 

Berkshire Famous Two Tone Linen Finished an 
Stock—for papeterie work. A 

Berkshire Superior Typewriter Paper— 
a brand new line ready for the trade 
May 15th—made for those who 


demand quality. Our trade mark Ses. >, 
S 
on every box 7 9g 4° we 
T~mnilete nforma gladly A Y ° > & 
Comp! in g yy Ww y 
furnished. Clip the coupon YY’ se 
j ii to wu stating “& s & 
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Stimulate Your Desk Sales 
STERLING DESKS 


are being ysed for building up desk 
yrofits for many progressive office 
iecaliece dealers. The fact that we 
recently had to double our capacity 
shows the demand now existing for 
our product. 

Whether you are satisfied with the 
amount of your office furniture sales or 
not, write us for catalogue. You can- 
not put before your customer any 
proposition more attractive than a 
Sterling Desk. 

If you have not received your copy of our 1914 calalogue, wriie for it at once. 


STERLING:}DESK CO., Grand Rapids, Mich. 











Keen Competition Demands Modern Methods 


Dispense with wire baskets and trays 


The 
Bristow Radial Distributor 


Serves the pereete of many— 
occupies about the space of 
one. Made in special sizes for 
oe purposes. Affords all 
the advantages of accurate, 
rapid and economical distribu- 
tion of papers. A combination 
of facility and durability. 


Write for complete catalogue. 


FREDERICK BRISTOW 
East Orange New Jersey 

















THE IMPROVED AZORA AIR CUSHION 


FOR TYPEWRITER FEET 
Is in reality an air cushion. Combines the advantages 


of rubber and air and eliminates the jar ENTIRELY. 
Universal socket 
—fits small feet 
and is easily 
spread for larger. 


A positive air 
chamber — auto- 
matically sealed 
by least pressure, 

Patent Applied For 


Buy From Manufacturers 











AZORA RUBBER COMPANY, 171 North Green Street, CHICAGO, ILL. 













MORTON'S 
ODORLESS 
TYPEWRITER OIL 


The world’s best lubricant for Typewriters, 

Adding Machinesand all delicate machinery 

Chemically pure, gumless and colorless. 
Write to-day for free sample and prices. 


MORTON MFG, CO. 







Look for 
FILE Trade 
Mark 
on the 
Label 


We manuiac- 
ture Loose 
Leaf Account- 
ing Forms, 
Binders, Files, 


THE ens 


REG. US. PAT OFF 












Louisville, Ky., 
U. S. A, Ledgers, and 
Price 
Export orders giv- 
en careful atten- Sheffield Ave. THE TENSTALL COMPANY 






tion. Sedescseunenll 
re New York 






CHICAGO 11 Broadway., 
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DUHME TAKES CINCINNATI 


OFFICES. 
Arthur | Duhme, announce: 
whose opening in Cincinnati was published 
in the April number of Office Appliances, 


ym 507 John- 


has just opened offices in ro 
ston building, in that city, where he will 





handle loose-leaf devices and office supplies 
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Mr. Duhme is a well known and experi- 


enced loose-leaf man, and there seems to be 


| | Stawriscecisnwestcse’ | The New MeM Push Button Post Binder 


ful business 
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Works Like an 
HOW ONE DEALER HANDLES Electric Switch 
LOOSE LEAF. a 
' 7 Sectional or Solid 
From a Letter by Charles E. Gale, Treas- 
d | PostsInterchangeable 
n : urer, The Gale-Sawyer Company 
il Boston, Mass. pre 
on A Metal Hinge 
A recent letter from The Gale-Sawyer Upper Metal Case 
e 7 ne | 
Company of Boston gives succinctly some Nickel Plated 
: 2 | 
oH very pertinent and interesting information 
™ regarding the rganization of their loose Economical— Durable— Adaptable 
department and the company’s methods , . . 
leat departme nl athe y's method A Perfect Working Device Ask Your Dealer 
of conducting it e quote 
: ea rane mee eer McMILLAN BOOK Co. :: SYRACUSE, NEW YORK 
sive agency for, what we ynsidered, the 
best ledger binder to be | , one which 
> uld not be duplicated by anyone else in 
, ir locality, so that we might receive the 
r ll benefit of our missionary work and ad 
' otiaina ait otaned sh sale : s bin- " 
e ertising, and placed the sal Ms this bir You Can Know the Exact Date, Hour and Minute 
i der ir iands of ; oroughly co ‘tent 
y ' ler in the h J . th ; . : —_ a 1—Your letters are received. 4—Your invoices mailed. 
d : man, one who knew the binder and its uses, 2—Your letters are answered. 5—Your bills entered. 
l ' cand hepsi ssciatte es: i pective pur 3—Your factory orders aresent. 6—And 100 other important facts. 
apabDie Of suggesting to a prospe 1 - 
haser where savings could be made by the COSMO TIME STAMPS 
' use of loose leaf in general, and particul: 
il ' ‘ tl e | sa - A 5 ma ve “ particularly Can be used in the widest variety of ways. On the executive's desk, or 
‘ : y the use of the binder he was represent- n the factory, they are found a tremendous help. You can devise your own 
2 , , , = ways to increase the efficiency, accuracy and speed with which your business 
ing [This salesman understands account- ip et ple 
ing in a general way and is able to outline Ws te now for Catalog. Learn the use other manufacturers are making of 
-dinarv systems for handling the many Ti Stamps. See for yourself where one will fit your business. You 
inary) ysten = leis: - DEALERS can use a time stamp. Let us show you. Write for Catalog now. 
problems which confront tl office man- Attractive proposition for ¥ 
agers of corporations in all lines-of business Les | Uberal._ Profits good. Vol- A. D. JOSLIN MFG. CO., 223-25 West Erie St., Chicago, Illinois 
z He is a man who is actually useful in any — wae ENGLAND BRANCH—The Cosmo Time Stamp Co., 66 Fenchurch St., London, E. C. 
iT omece te such afl extent that he Is appre 
' iated and not an annoyan 
' = 
} “the mena ain al The Adams 
alesmen employed with the good points of 
t the binder to be sold In calling on their k = 
trade they talk loose leaf up to the point oO ege oOo ings 
rs ot discovering a prospect and getting ; . ; ; - 
5 | enough details to be able to report what The AdamsCollege Book Ring is a Universal ring for perforated binders and 
_ particular work is to be taken care of, make papers. This ring is easily operated and allows the sheets to lie perfectly flat. 
out a report, and turn it in to the loose leaf The most satisfactcry ring ever invent- 
ld | department,—then we send a loose leat ed. Beware of imitations. 
salesman. He will know what samples to Our goods are handled by leading 
«ke and no time will be wasted. The stationers. If you do not carry them, 
ustomer will welcome a man who can give write us at once for catalog. 
t = ie eet Lalaieeniiie Order through your jobber. 
t 
( uy Good wind lisplay h some catchy 
: he . eee HENRY T. ADAMS avnniunnsl | 
, Eee 1: cai ie 6823 So. Chicago Ave., CHICAGO, IL 
9 S Ss al i a= i 
] a % 7 
t eT T kn ~ tT l¢ D1 Ss] g 
-— : vy Until ¥ ‘ 
eed BUY NO ENVELOPE SEALER F7ytne°" 
ls , , 7 
: Our experience has taug us to select - aDh 
ly J binder on which an exclusive agency can ; Cd OCl< ap. . 
as secured, handle that one binder well Trademarks and Copyrights Teave B MARK, 
find prospects through irect advertising he e busis direct to Proven Superior to all others by Competitive Tests— ; 
} ] , Prominent Users Everywhere—Ask for Evidence, 
I the reg ilar s¢ lling organization Have W Get the Pacts ; 
; cs a = SS ae ‘ ‘ . 3 MODELS ' 
one expert foose it re sales a » close all Personal Attention Guaranteed waed Power, . 
orders and give really valuable information 25 Years’ Active Practice Bleetrie an ' 
ol to customers Free Trial to 
7 Spe ialts Tvpewriting and Adding Ma P prove its Supe- 
ed “The amount of stock to be carried and rlority. 
sit the location and arrangement of the loose Addre ss, Ez G. SIGGERS opm me 
- leaf department mu st be 2 ed by local Suite 33, N. U. Bidg., Washington, D.C. Kansas City, Me. 
‘1 
qitions 
es. 
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DON’T WORRY ABOUT 


rFiRE 


STARTING IN WASTE PAPER, CLOTH, ETC. 
USE THE 


i ONO 


WASTE BALER 


Besides you realize a 
substantial profit on the 
waste material. 












Let us 
help 
solve 
ALL 
your 
waste 
problems 


ECONOMY BALER CO. 


Michigan 





ox 31, Ann Arbor, 











There 
are 
two 
sides 


to ; 
every en 
story if = 


OUR SIDE is interesting thousands of Ink Users 
and Dealers. WHY NOT YOU? 


“SIMPLEX” 
INK TABLETS 


Please Particular People 


THE REASON WHY will be plain when you 
try them. 
Clean, Compact, Conventent, Reliable, Economical. 


THE ONLY SUCCESSFUL TABLET INK 


Better Prices to Consumers. 
Better Profits to Dealers. 


Colors—Blue-black, Red, Green, Blue, Violet, Black. 
Packed ip Gallons, Quarts, Pints and Half-Pints. 


Write for Samples, Literature and Prices 


THE “SIMPLEX” INK CO. 
2178 E. 76th St., CLEVELAND, 0., U.S. A. 
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By A. V. 


Superintendent, The 
Leaf Company, Grand Rapids, 


O PROMOTE the sale of loose leat 
goods requires specially trained 
salesmen, and my experience in s¢ 


curing such men has proved to me that only 
about one in ten makes good. The reason 
for this is not that there are any insuper- 
able difficulties in selling loose leaf, but that 
sO many men try to apply the order taking 
system to a specialty line, and because 
orders are not forthcoming at every call 
they become discouraged. The success of 
our line has been largely due to one of the 
most loyal forces of salesmen and sales 
women any concern ever had. 

These agents of ours are first taught the 
advantages of the Proudfit line and how 
to demonstrate these advantages to users, 
and then we counsel patience. A _ sales- 
man may call on a dozen large concerns 
without making a single sale, but if he un- 
derstands his business he has, before leav- 
ing each prospect sown the seed. that will 
bring orders later, if he keeps everlastingly 
This is what one might call “Cast 
” but the harvest 


at it. 
ing bread upon the waters, 
is sure 

I know of no better opening, no finer op 
portunity, no larger field for salesmen than 


the loose leaf line. Every day I am asked 





Johnson, 


Vay 





TRAINED MEN REQUIRED IN LOOSE LEAF 














—— y 
General Sales 
Proudfit Loose 
Mich. 
recommend i thoroughly experiens 
man, and suc men are not to be 


} 


Chey all have jobs. The goods are pleasar 


to handle, and one meets the most intelli 
gent class of people, for loose leaf goods 
are usually purchased by the heads of the 
business or the department 

(he young man of intelligence and en¢ 
gy who is looking forward to a position as 
salesman, which will bring him not only 
a good reward, but a pleasant occupation 
which will develop him in mind and charac 
ter, will find in loose leaf a line where the 
best genius can be displayed—a line which 
will reward his earnest efforts as well 
better than any line of which I know, and 
if he devotes the same amount of energy 
to securing a thorough understanding of 
loose leaf as he would in learning another 
business, he will surely succeed, and nee: 
never be out of employment 








The point I am trying to bring out is, 
that to increase the sale of our goods we 


must have men who know the loose leat 


game—in other words, specialists; for the 
man who goes around selling pencils, rub 
ber bands and an occasional bottle re 
ink will never get your loose leaf depart 


ment out of the kindergarten class 





PORTION OF LOOSE LEAF ROOM IN SCRANTOM, WETMORE & CO.’S STORE AT ROCHES 
TER, N. Y. 


; 
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Mr. Dealer: 


Here’s the thing you 
want in a nut 
shell: 


Gruss 
LOOSE 


LEAF 
MEMOS 





















Ever Made on End Lock Sec- 
tional Post Metals. 


We propose to furnish our Triple Grip end lock 
netals in lots of one hundred assorted 


1 
$35.00 per hundred with full equipment 





sectional post 









stock sizes at n W rive 
¢ : et ‘ Ce give 
of posts and keys. The same metal *“*knock down”’ with assortments . in 
(for the manufacturer who makes his specials at home) of twentv-four Display Cases 
$32.50 per hundred ; es “9 ; : 
memos this handsome silent salesman which will greatly 
We are able to make this really wonderful offer increase your sales in this class of merchandise. _ 
1 4 . . Thev will serve to protect t cs S ‘ . 
because we have reduced our executive and sales they ¥ pill gs he a from soiling, besides they 
: F ‘ RE Sy aa ne i" ‘ ae ire Deautre n appearan VO mistake. . : 
expt ns¢ ) a minimum, because we do not main- Assortments range in price from $10.90 to $29.10 list, according ; 
tain a large crew Of expensive rt aad men: and istly to your selection. Sul t to liberal discount to the trade. 4 
and particularly because we have the best Ye a ive your + ay ai agg bindings, either style { 
. . 7 | 1 TWINRING or TRUSSELL MEMOS. z 
equipped mediun ize factory for th xclusi' rw! nt . - ae ‘ 
. sf tur f ] fA . aos ein P re You may select assortments comprising three different bindings, 
Manutacture Of ioo0se leat devices ever put togetne eight different numb of each binding. This permits a selection of i 
Send in v ee arte — - eS the lowest ] ning at 25c list, as well as the medium and ; 
ae oe 7 ul order today, or if not tui highest grades nt weighs 13 lbs. packed. i 
convinced send in your request for demonstrating ' : . 
ee “1 i, by ae a . ; iaare This is the line that catches the silver trout, the quarters, : 
sample which we wil ili promptly iree | Cnarye dimes and the halves. Send for our propesition today. 


THE TENACITY MANUFACTURING CO. Inc. Gp isscll Vofy? Ce : 


Progressive Mfrs. of Loose Leaf Devices 





Reading, Cincinnati 





Factory, POUGHKEEPSIE, N. Y. N. Y. City Branch, 106-108 Fulton St. 























Makes Your Work Easier Indispensable YOU WILL KNOW 


Office Necessities 






















The Porto Clip File 
Adjustable 
to any height 
By simply end after easi- 

. . ly and quick 
turning this ly and noise- 
“ag the Addine | 

ring Machine of 

te perfect valle 
wheel, ; eny dedoed oo 
the stand le or position, the 
adjustable pre try ore 
to any de- simply TRIP- <nsies 25 GE 19) eat 
sired . PING THIS ( in Clot a 
height LITTLE FOO? ie ait Se Si i ao | 
LEVER. | ) , ~reana lh | 





RETAIL PRICE 50 CENTS 


The Acco Fastener Absolute Chair Satisfaction 








When You Know Our Line. 


We manufacturea complete line of office chairs backed 
J by over half a century of practical, experience and give 
a ‘ the utmost in both quality and style. 
All That You Can Ask of a Chair. 
The cut shows one of our ideal office chairs made of 
highest grade selected quartered oak and finished either 




















‘ Golden Oak, Office Oak, Weathered Oak or Ear 
a be ; , ad _= , English. Seats put together with Lindermann’s 
ae ae At t hiing device, W ( I I if dovetailed joint, insuring durability, amd equi 
or nd of papers. fits perfectly flat n > ae fg. Co.'s chair irons. Standing arm 
to match. 


ADJUSTABLE TABLE Co, | "Py Gator catalogue and price let. 
gen NICHOLS & STONE CO. 


GRAND RAPIDS, MICH. . = i ~ Bovabiiched 
Alse from Adding Machine Agents & Salesmen AMI 2RIC ANIC a ” am Gardner "Sines, 
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BUILDING BUSINESS ON SERVICE 


























How a Pennsylvania Company Tells Its Prospective 


HE firm of Nixdorf & Bard, office 
equipment dealers at Lancaster, Pa., 
is giving to its patrons a service 
which is worthy of comment in Office Ap- 
pliances. This firm does a general adver 
tising, printing, engraving and imitation 
typewritten letter business, also deals in 
typewriters and supplies, furnishings, wood 
and steel filing devices, loose leaf and card 
systems and labor saving equipment of all 
kinds. 

Nixdorf & Bard state that the spirit of 
their service coincides with the view which 
has been expressed by this magazine. They 
have favored us with copies of six of their 
recent advertisements ex- 
plaining the manner in which 
they put forward their serv 
ice idea to prospective cus 


Customers About Its Business. 


TER SHOP was opened and a real “serv- 
ice” was rendered the business and pro- 
fessional people of Lancaster city and 
county, 

In 18 months the “Service” grew from a 
single Multigraphing Outfit and Copy Writ- 
ing Department to a fully equipped Adver- 
tising and Office Supply Business with 
Multigraphing, Copy, Art, Novelty and 
Printing Departments, Typewriters and 
Supplies and other Office Specialties. 

And now there has been added a part- 
ner to the business with a new branch of 
service as much needed in Lancaster as 
were the others. This new service will 





differ as much from ordinary merchandis 
ing as the Letter Shop Service differed from 
ordinary multigraphing. 

(To be continued in “Service Talk” No. 2.) 


NIXDORF & BARD 


Service Talk—No. 2. 

The vital element in “service” is knowl 
edge. Just because a man comes into your 
store and asks for a pound of ten-penny 
nails is no reason why you should sell him 
that size. What the man probably needs 1s 
six-penny nails. It is the duty of real “serv 
ice” to KNOW that six-penny nails will 
answer his purpose better than ten-penny 

kind, and to sell him that 
S1Z€ 

This simple illustration in 
dicates the policy that will 


pervade the new service 








tomers through the pages of 
the daily press. Number 6 of 
these service talks is repro- 
duced herewith in the exact 
size and style of the original 





ALL; 
NONE GETTER 
y, 


THE NIXDORF LETTER 
SHOP. 
Under the trade na 


NIXDORF & BARD. the 


me t 


The other five we reproduce new ines of merchandice 
in our own type. We com- S : T lk N 6 will include “All-Steel” Fil 
mend these service talks to ervice 1 aiK---INO. ing Cabinets, “Wabash” 
the readers of Office Appli- Wood Cabinets and Card 
ances and congratulate Nix- You dtposit your monty with a bank in which you have im- Systems, Wilson-Jones and 
dorf & Bard for their pro- plicit confidence. Do you have the same confidence in your DeLuxe Loose Leaf Svstems 
gressive and aggressive bookkeeping system? and complete Office Outfits 
spirit. Confidence in your bank is a guarantee of safety only for the from a brass cuspidor to a 
Number 6, which is repro- money you deposit. But a bookkeeping system tha: merits your mahogany desk 
duced in its original size, is confidence must guarantee an accurate record of ali money actu- Mr. Bard will specia 

given because it has special ally due you, and a faithful analysis of your business conditions this work. In doing so he 
reference to the loose leaf at ali times. Without those two safeguards, any business is in alt: tian witiaie id 
business, which is the central hazardous waters. systems, increase office eff 
theme of this number of Loose-leaf Systems, properly installed, are the business man’s ciency. rather than sell filing 
Office Appliances salvation. “Wilson-Jones™ Loose Leaf Binders and Sheets are devites. loose teat ledgers oc 
Service Talk—No. 1. designed especially for the big business man—they are elastic, card indexes. The merchan- 
Properly defined, “Service analytical, easily comprehended. Fer the omalier business dise will be an incident to the 
a ae house, the professional man, the farmer and for personal rec- ec: ; Rex 
is the catering to, and filling, ords for income tax reports, the “Deluxe” line of stock and spe- ei e na the mere 
mecnanical details of an omce 


a human need.” This implies 


cial ruled sheets and low-priced binders fills every want. 


system devised especial] 


more than holding a job, op- 

ening a store, or organizing As a matter of economy (Vixoonr Bano service is mot re- you 

a bank. There must first bc stricted to Lanoaster City and County. The manufacturers of “All- Mis Mimiinef wilt continns 

a NEED, before service can stee!” and “Wabash” Filing Devices, as well as “Wilson-Jones” to direct the Advertising, 
and “Deluxe” Loose Leaf Systems, have seen fit to give us ex- Sides end Tesewsitios 


be rendered. 

Service is, therefore, mu- 
tual. It embraces insight, 
foresight, sympathy, knowl- 
edge. To sell a man a ton of 
nut coal, when he needed 
stove coal, is not service—it 
is ordinary merchandising. 


For a long time Lancaster 


OFFICE OUTFITTERS 


clusive selling rights for Lancaster, Lebanon, York and Dauphin 
Counties, believing that their products coupled with intelligent 
service means bigger distribution, better 
economical installation. 

if this series of “Service Talks” has been interesting to you, 
service will prove more’ so ; it is your service—call at our Shop, 
get us on the phone, or drop us a line. 


needed a LETTER SHOP MULTIGRAPHING 

and ADVERTISING anuenraen 

SERVICE. The need was —e 
PRINTING 


here—there was no one to 





satisfaction, 


IXDORFX BARD 
55 N. Queen Street 


Departments. 

more (Continued in Service Talk 
No. 3 tomorrow.) 
NIXDORF & BARD 

Service Talk—No. 3. 

In all real “Service” the 
money cost is of secondary 
importance. 

It will not be the object of 
Nixdorf & Bard to sell you 
a $50 filing system if a $20 





outfit will answer your needs 





fill it. THE NIXDORF LET- 
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A most complete 
line and the best 
of service with the 
knowledge that 


Our Carbons 
and Ribbons 
Are 
Consistently 
Uniform 


will justify any one 
in writing for par- 
ticulars. 








Head Office: 69-71 Wooster St. 
NEW YORK 


Branches: Philadelphia, Pa., London, Eng. 


CAPITALIZE 
QUALITY 


e qualitv or tne so00ds you 

1% a 
ell is just as dependable an 
t as anv other In asti- 


4 " 


ir business is 

, you place a definite 
luation on ‘‘good will.” In 
no wav can vou better gain 
ind hold the good will of 
than by letting 


them know that you sell 


BUSHNELL’S 
‘*PAPEROID” 
Expanding Envelopes 
Wallets 
File Folders and Pockets 


That means that you have 
back of you the reputation 
and organization of the Pio- 


rsin this field. For over twent 
rs BUSHNELL QUALITY has been 
There are at your disposal in our 


torv greater facilities than 
for CAPITALIZING QUALITY 
ter profits in vour busine 


1/1] you need do ts “Connect 


ALVAH BUSHNELL CoO. 


925-927-929 Filbert Street 














PHILADELPHIA, PA. 
FINE 
GOLD 


PENS a 


Pens for fountain pens and 
imprint work a specialty. 
EXPORT TRADE DESIRED. 


Manufactured by 


ACME GOLD PEN CO. 


ESTABLISHED 1884 
35 Ann Street, New York 























Hotel 


Charlevoix 


Detroit, Mich. 


A 200 room hotel, com- 
pletely furnished and 
equipped 150 rooms 
with private bath. An 
Ideal Location. Abso- 
lutely Fire Proof. 
Rates, $1.00 and $1.50 
without bath, $1.50 up 
with bath. 


GRINNELL BROS., 
Props. 
Rene G. Heag, Mer. 











RADIO TELEPHONE HOLDER 


Patented 





The Standard 
For Office — Home — Factory 


Suspends phone below support. Gives 
swing, great range, utmost flexibility. 
Adds 100% to convenience, efficiency and 
‘vice of every telephone. Saves space, 

, trouble. No cords swinging to 








tch and cause accidents. 
e 
/ 
er — S</ 
¥ ~~ 
a, 
EES 
v 
~ > Sd) 

















Always ready, always handy. Can be 

u sitting or standing without incon- 
venience or strain. Made of steel, oxi- 
lized copper finish. Mountings for floor, 
k or wall. Equally good in the home, 

, factory, or wherever telephones are 
Approved by all telephone com- 


BURNS’ TELEPHONE BRACKET 


Patented 





Used by railroad, industrial and busi- 
ff No springs. No hanging 
teel truss construction. Nickel 

For flat or roll-top desks. 


Dealers: Send today for our 6 booklets, 
ng 12 quick and profitable office 
levices. We supply circulars; 
nquiries. Our proposition profitable. 


American Electric Company 
Makers of Dependable Specialties 


6440 S. State St. Chicago, Il. 


| 
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best. Nor will you be urged to buy a steel 


equipment for your office if a stack of wood 


Why Has The Peerless Moistener |}] | cabinets ss better adapted to the purpose | 
tacn Nas its pecullar vaiue. I 


Won Its Way to Popularity? There will be no pressure to have you 


Sears Roebuck, Montgomery Ward, Marshall Field & Co. akin etalk oon . ve ‘ = F 
As John M. Smyth and thousands of other firms, (large and take a stock section just because it happens 


small) in this and other countries. 















to be in stock. The primary consideration 


Peerless Moisteners are standard wherever mail is handled. of Nixdorf & Bard service will be to install ¢ 
FOR SALE by leading dealers everywhere. for you the very best system you can obtain 
Cireulars and Wholesale Prices to Dealers at the most economical outlay of money. 1 
Peerless Moistener Company This may mean more money than you in- a 
Standard 75c delivered. 834 Claremont Avenue CHICAGO, III. tended to invest in office equipment—or it 


Extra Large, diameter 7 
inches, 


; vered. . may san less. 
$2.85 dell Montgomery Ward have over 300 extra large size in use in their offices. y me . 


The point is, the amount of service ren- p 




















dered will not be governed by the cost of 





the system recommended, but the cost shall 








be determined solely by the actual require- S) 


Multigraphs, Adding GOLD PEN §| rts or your business | 


While the service is paramount and in 


. ° ° ALL SHAPES STYLES 

M hin $ Offi Devi $ AND sures the efficiency of your system, it does fil 
ac e ’ ce ce Gold Pens for Jobbers and Fountain Pen ia toue A ye 7 pi ™ sine we 
oO crease the cost of your equipment. o! 







































































. 
at half price and less Manufacturers This is t sssiminteaeee cotete : 
IMPRINT WORK A SPECIALTY his is the true conception of service— di 
of ~~ adding machines, wherein it differs from ordinary merchan- n 
time ting machines sy! 
' {row end expend Bead office ternioure and cafes. dising. S 
! low Wis geod ase cheap in pute cal. (Continued in Service Talk No. 4 tomor- 
f ; i( 
Write for price list teday PROMPT REPAIR SERVICE row.) . 
i It will save you money All makes Gold, Fountain, Stylographic Pens. P:nail NIXFORD & BARD 
| perf repaired and returned day received. 
i Chicago Safe & Merchandise Co. a af 
i 30 and 32 W. Lake St., Chicago GEO. P. GAYDOUL, 47 Ana Street, NEW YORK Service Talk—No. 4. y" 
| The big business, the growing business, 
j should equip with “ALLSTEEL” Filing 
i “sé be a Ve the 
\ The “Modern” Duplicator Cabinets. 
i Contains no GLUE OR GELATINE ALLSTEEL construction is designed Sa 
i@ It is unaffected by heat or cold. on.the principle of the modern skyscraper Bi: 
i ° : » i a ae rel 
} You can make FIFTY DUPLICATE COPIES from every letter you —extreme rigidity and durability are se- ' 
i write with pen and ink, pencil or typewriter. Orcopies of Music, Maps, cured without excessive weight. “ALL- 2 
i Drawings, etc. ‘sates apliggs ; ; ize 
tt Duplicators complete $3.00 to $7.00 according to size. Exclusive STEEL” is fire-proof, rodent-proof, dust- 
7 Sy me pm, Seereesenn. Some good Foreign Countries still open. proof. It is clean, attractive and a space ha 
Liberal commissions. rite us. , ane 
i. |) economizer. ‘ 
H it 0. P. DURKIN, REEVES & co. No business can grow too fast for it—no Ww 7 
339 Filth Avenue, ers Pittsburgh, Pa. business that expects to grow at all is too 
’ small for it pas 
Suppose your needs call for only two nes 
RUBBER COVERS units—a one-drawer vertical letter file and =e 
a three-drawer 3x5 card section. Start with for! 
~~ for these and add the other sections as your I ; 
p Typewriters, business demands, each unit fitting into the aor 
r Adding ; : i 
Machines,etc. others as perfectly as a piston fits into its _—— 
_ ; ; ittee Sle. wines bli 
Write for price Made in sizes 8, 12, 24 and 36 inches and cylinder. 1 2 m acetone tether Ste give ay 
— three styles. With Table and without, also you increased space for 5,000 letters, each 
on stand. card drawer for any size, for 4,000 more art 
Prices as low as a : J 
: the lowest Draw Cut—no-clamp required. cards. And always does the old section 
] , . . . 
Sold to dealers Useful, durable, reliable for cutting paper, look as fresh and new as the newest PRI 
° ard manufac- cardboard, cloth, leather or thin metal. Jesides letter files and card sections, U 
: turers only. Handy for Manufacturers, Bankers, Printers, Photog- “ALLSTEEL” ‘Sedee bill, document and aia 
E E F 3565-69 Cottage Grove Ave. raphers, Stationers, etc. Write us for catalog. Dept. O. . inciudes Dill, document ane ant 
- &. rores CHICAGO, ILL. GOLDING MFG. CO., Franklin, Mass. |} legal blank sections, cupboards for statior s ] 
ery and printed matter, or for hat and cloak sent 
closets, small compartments for valuables, Ar 
and the indispensable cabinet safe. than 


A New Spring Clamp Note Book and Binder A generous stock is always on display— and 


why not.get acquainted with Nixdorf & 


USEFUL ON EVERY DESK (i722,02%52." Agiege: || Py, Bek set mae 











serted or removed instantly No holes to tear out Nothing sticking up in the way 
Handy for all kinds of business paper such as notes, orders, tickets, charts, for checking, : . CGaoatan ” f & ta. - 
ete., ete Stiff covers, writing easy, always convenient. Perfect protection from dust (Continued in Service Talk No. : he a 
and dirt. Lastsalifetime. Satisfaction guaranteed. morrow.) with 
Correspondence size (8)x11), bound in cloth 40c, in imitation ” 7 " ; 
You NEED IT leather 50c, full leather $1.00. 25°) discount by the dozen Post- NIXDORF & BARD and 
paid. Special sizes to order , 
—— the 
DEALERS, write for Service Talk—No. 5. G 
terms. Liberal discounts e s , hard 
Quick profits. Departmental heads, professional people sup 
| mont 


VAN BUREN and many houses will find their needs fully 
BROS anticipated by the manufacturers of “Wa- ts ps 

=» o” “ - : 1 

bash” Wooden Filing Cabinets and Sup- ar . 


673 West Madison St. CHICAGO : will 1 
plies. 




















Ample provision has been made for the 
smallest details in keeping records of all 
kinds. Maximum efficiency is obtained in 
minimum space at a minimum cost. 

“Wabash” Vertical Filing and Card In- 
dex Supplies give results automatically. 
These will be used exclusively in all Nix- 
dorf & Bard systems whether you decide 
on an “Allsteel” or a “Wabash” Wood Fil- 
ing Equipment. Their quality is depend- 
able, their merits proven, their cost 
economical Given a_ properly devised 
“Wabash” Card System, and a stroke of the 
pen conveys accurate information, muni- 
mizes errors, saves valuable time 

Wabash” Supplies and Nixdorf & Bard 
systems may be used in connection with in- 
stallations already made. Convenient trans- 
fer sections are recommende -pruning of 
files is just as essential as the pruning of 
orchards. Live correspondence and current 


data become inaccessible when buried in a 


mass of dead matter. All this means the 
saving of worry, minutes, dollars 
Is such service of any interest to you? 
(Continued in Service Talk N 6 Mon- 
day). 


NIXDORF & BARD 


UTAH CONCERN REINCORPORATES. 


Because of the expansion of its business 
the management and all of the stockholders 
of the Pembroke Stationery Company of 
Salt Lake City, Utah, have determined to 
reincorporate the business under the name 
of the Pembroke Company, with an author- 
ized capital of $100,000. This new company 
has taken over all of the property, real 
and personal, and all of the assets and good 
will of the Pembroke Stationery Company. 

The name “Pembroke Stationery Com- 
pany,’ it is said tends to confine the busi- 
ness in question, and primarily to overcome 
that objection the new corporation was 
formed. The Pembroke Company is com- 
posed of the identical officers and stock- 
holders of the Pembroke Stationery Com- 
pany, and assumes all of the liabilities and 
obligations of that concern There will 
be no change in the business which will be 
arried on at the same address 


PROGRESSIVE TYPEWRITER MAN. 

Undoubtedly one of the most progressive 
and thorough typewriter men of the south 
is L. J. Henry, the Augusta, Ga., repre- 
sentative of the Remington typewriter line. 

And Mr. Henry is something more 
than a salesman. He is a splendid manager 


and a good editor. Read this from his pen: 

‘IT once heard a noted baseball player 
remark that when he went into a game 
he always went in to win, played the game 
with all his might from start to finish, 
and when it was all over asked, ‘What is 
the score?’ 

“Good dope for salesmen—play the game 
hard and fast from the first day of the 
month to the last, do your level best to 
make a ‘hit’ every time you are ‘at the bat,’ 
and when the game is over your manager 


will give you the ‘score.’” 
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nO" Protectograph 


Over 200,000 leading banks and business 
houses in all lines use anid endorse the Pro- 


tect graph principle of protection. ‘‘Satis- Look for the name “Toda” 
fied Users’’ make Protectograph sales. on the name plate. 





G.W. TODD & CO., Mfrs., 1129 University Ave., Rochester, N. Y. 


World’s Largest Makers of Check Protecting Devices 


The “Cado” Brand “L. E. B.” 
BINDER CLIP 


Will instantly make a book of any papers, 
with the title on its back. You can in- 
tantly remove any paper therefrom, or 
add any paper thereto. It+is the simplest, 

1eapest and most handy filing system ever 
devised. It also adapts itself perfectly as 
a valuable auxiliary to present filing sys- 
tems. Letter files are kept on shelves just 
the same as books. 


PRICES 
4% in. capacity), 4c each; 40c per doz. 








2 
No. 5 ( % in. capacity), 5c each; 50c per doz. 
*No. 6 ( 54 in. capacity), 5c each; 50c per doz. 
No. 10 (1\ in. capacity), 10c each; $1.00 per doz. 
*No. 11 (14 in. capacity), 10c each; $1.00 per doz. 


*With tabs on b ack for INDEX. See illustration above. 


Hn tat 


Write tor circular and trade prices. 


CUSHMAN & DENISON MFG. CO. 
240-242 West 23rd St. 3 3 New York, U. S. A. 











Greir Typewriter Paper 


you ever consider that for each sheet of 
om. on paper used there would be used approxi- 
itely forty sheets of linen paper? 

That means the average office will buy eight 
boxes of linen paper, to each box of carbon paper. 

Have you the linen paper trade? 

You didn’t get the carbon paper business 
with just any old carbon. You had to show 
the users liked better. 

° ° u can ure the} linen pape~ trade in the 
Greir Typewriter .....°“. rn 
in stock t Typewriter Linen Papers you 


Paper Company .n buy; and then GO OUT AND SELL THEM. 


We make the kind of Typewriter Papers you need. 





~~” 


1213 Arch Street ee 
Philadelphia If you do, write for our sample book. 



































will devote thought and time to the propa 
ganda. There are no regular dues, « 
member being assessed a prop ate 
:mount to cover the budget 

The primary object of the club is to s y 
efficiency, scientific management, weliar ' 
work, methods of employment, etc., a1 
S ject aft i time will be taken 
haustive searches will be made 
tories, not only in Detroit, but throug 


United States and Canada 


ee 


ploy a paid investigator. This man 
under instructions to gather his data 
real experiences in any branch of the w 
he investigates 

Plans are I! W being made fora 
twelve or fifteen lectures to be giver this 


1! 


fall on different efficiencies, such a 





sales department, production, manage 

| ment, office, et« In each case vhere 

lecture is to be given, the men, interest 
in that lecture who are employed by t 


Ft, eee 7 h , 
; members of the club, will be invite 


tend at the expense of the fi 





sented in the Executives Clul 





WRITERPRESS COMPANY REOR 
GANIZES. 


The Writerpress Company of Sheltor 





H 
q Conn., state in a recent letter to Offic 
i Appliances that they expect to be reorgar 
I ized within the next month or two, t 
be able to take care of their customers 
i supply a better product than ever befor« 
The company in the meantime is taking : _ 
Sv 


S on, SE Salesmens Class recering, Mechanical care of all service calls in a satisfactory 
instruction on Durreughs Machines . Re 
r j ; manner. They state that there is no ques 
tion but that the Writerpress Company will 


11 


< 


be able satisfactorily to meet 


for services both now and here 


PROMINENT WELFARE WORKE R 


Che portrait ere show s 
G. W. Meeker, manager of the cr 
f the Burroughs Adding Machine ( 
1\ 


follow ng Convention & Detroit Selling, Ongan 
wohon, Celebrating thel ‘est eabatrog Se 
iv the story tthe bes. Des ra 


ou ne, “ar 











PICTURING SOME OF THE MANY EDUCATIONAL FEATURES TO BE FOUND IN THE 
BURROUGHS ORGANIZATION. 


MOVEMENT FOR GREATER EFFI- y in factory, store, and oftic 
CIENCY. f the best informed men on the uesti 


eficiency in the United States His 





Chat greater efficiency in all departments 
of manufacturing and mercantile organiza The New Gospel of Efficiency S 








tions is being sought after more than ever looked upon by officials of large cory 

before is evinced by the fact that an exe tions and business men in general as one 

utives club has been organized in Detroit, ff the best written on the subject. Wi ' 

one of the greatest manufacturing centers such a man as this as president, the Ex: 
utives Club 1s destined to become a powe . 


yt 


: in the United States, for the purpose « 


of Detroit 1] and useful organization. 


determining how the efficiency 
materially increased The club 
F stage. Ultimately it will 


is at present in its formative 


organizations can be 
ad : ; td 
The instigator of this movement is, re 


St. Elmo Lewis, one of the big men con- 


compose ad 


htty members of as many diflerent ore 





nected with the Burroughs Adding Ma- izations in Detroit. It is not an organiza 

chine Company. In all of Mr. Lewis's tion which any one can join on his ow 

speeches and all the books he has written ‘mitiative. Only those men are invited t 
who are of the kind that will bring 





drives join 


on a great variety of subjects, he 
something of value to the organization, wh 


home the urgent need for greater efficien- G. W. MEEKER. 











THE ““WASHBURNE”’ PATENT PAPER FASTENER 
of 
““O.K.”” FAME 


Bright brass and nickel-plated steel 
in 3 sizes, put up in brass and nickel- 
plated steel boxes of 100 fas- 


teners each, 10 boxes to a car- 
ton. Bulk:—in board boxes 
of 1000 fasteners each; 15¢ per 


1000 less than in metal boxes. “® 'S 
Prices are based on quantity. 
Retail price, per box of 100, 20¢. 
‘* There is nothing just as good!’’ 
YEARLY SALE OVER 100 MILLION 


Note our Trade-Mark on every Fastener and every Box. 





We rec ommend our nickel steel fasteners w hen great- ’ 9. K. 


er strength is required; will not rust or tarnish. 


\ 


THE “SANITARY” PATENT ERASER 


Handy Practical Economical Always Covered 





THE SANITARY ERASER receives, at its open end, a strip 
of rubber 14 inch thick, of a width and length that of the holder. 
By slight pressure at the loop end, clean rubber is fed ie n until 
used; its narrow edge allows a letter or line to be erased without in- 
juring another. Two rubbers of best quality, are made; one for type- 
writer and ink, one for pencil. 
Handsomely finished Easy to Operate Wein Always Work’ 
Everybody should have this New Eraser. . -Retail price |0¢; 
Refills, Typewriter and Ink, or Pencil, ....... ... 5¢ each. 


Made by The 0.K. MFG. Co., Syracuse, N. Y., U.S.A. 
Liberal Trade Discounts 


L. &C. HARDTMUTH, LTD., KOH-I-NOOR HOUSE, LONDON. ENGLAND. 
Sole selling agents for Europe, Asia, Australia, New Zealand and South Africa. 





Proper 


Environment 





Tends to 





Highest 


Efficiency 





lstery’’ makes your Office 
where work becomes 
your dealer, or write 
designs 


JAMESTOWN LOUNGE COMAPNY 


Builders of Comfortable Office Upholstery 
JAMESTOWN, NEW YORK, U.S.A. 














Swings and — 7 
Revolves f Ete. os 
‘ 4 






Keep Your 


Typewriter 
At Your 


Finger Tips 


way. The Welty 


5 | | 

olvi er 
‘ TT) \ 

ad Ad 
1 -1 | . eo f 
or your cle irs of 

> i 4 = ‘ 
of footsteps. I f 


Welty’s Swinging and 
pegiergn Typewriter Table 


ular desk attach1 
, 


aracter and is handsomely finished 1 
tee 1 i aoe xs 
gold bronze metal and quarter-sawed oak 
It occupies verv little space, urine 
2 r =] 
14 x 14 x 34. You can use d 
binet, books of reference, et 


ewriter Price $4.00. 
Lil eral Discount to dealers. 


The William A. Welty Co. 


Waterloo lowa, U.S. A. 














I’M THE LITTLE PENCIL 
SHARPENER YOU’VE BEEN 
WAITING FOR—A STEWART 


e pencil point—tor I’m 
't. I’ve been a long 
ut at last I’m here. 

get out of order—and my 

vin cutters will stay sharp 

sharpener finally perfected. 
rvant wherever pencils are 
K. Stewart Manufacturing 

wrid’s largest makers of die 
ed with all the care of 
edaometer. 














m a genuine profit 
ng to be well 
ng extensively 
of the demand 

-on application 
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AM MAYER, loyal friend, lovable comrade and pleasant 
companion, has scaled the heights, and stands on the 
top of the great hill. 


Those with whom he journeyed up life’s pleasant slope 
will no more know the pleasure of his presence. The cheer 
of his good nature, the sympathy of his charitable mind and 
the drollery of his wit, are fragrant memories. The hearti- 
ness of his grasp was good to feel. In his happy moods he 
radiated sunshine upon those who had the privilege of his 
acquaintance. His other moods were concealed within the 
confines of his own breast. 


Back and forth, now with this group of fellow travelers 
on the slope, now with that, he shared the joy of his spirit. 
Brimming full of exultant life he made the pleasure of the 
day more pleasant. When his own upward path led him off 
to rougher places, he followed the trail alone. When he re- 
joined the group few knew the difficulties he had encountered. 
For several months past those closest to him knew that his 
upward toil was slow and laborious, but even they could not 
see the obstacles with which he contended. 


On April 27th there came to this old friend a thought 
of the tediousness of the slow climb. In the early morning, 
after a night of travail, he must have visioned the short dis- 
tance between his position and the hilltop. Looking up the 
slope he discerned what seemed a short and easy ascent. 
Pausing to look back affectionately upon those with whom 
he had traveled so long he concentrated all his strength and, 
with one final dash, he reached the top and there he stands. 


* * * * * * * 


On the afternoon of April 30th, a group of those whom 
he had numbered among his friends gathered in the beautiful 
little chapel at Graceland Cemetery to pay their last respects 
at the bier of Sam Mayer. Beneath the over-spreading folli- 
age of an enormous palm and banked deep with flowers, those 
last gifts laid on the altar of affection, it rested. 


Around, in solemn emblematic circle, stood the repre- 
sentatives of his Masonic brotherhood. Outside the walls, 
Nature in glorious garb of spring, wore on her breast her 
every emblem of pulsating life. 


The solemn and impressive ritual performed, the mem- 
bers of the group filed silently past the little window for a 
last look at the motionless face which had once responded to 
the animation of a mind kindly, cheerful and sympathetic. 
Peace, the impression of the final thought, was stamped 
upon it. 


Sam Mayer is gone, but conjuring affection and loving 
recollection will draw him to many a group for many a year. 


Let those who loved him see him always at the hilltop 
in a season of perpetual spring, the old droll, happy look 
upon his face, his friendly hand outstretched to greet the 
next to reach the summit. —E.J. 
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Sketch of Sam Mayer’s Life. 

Sam Mayer, western manager of the 
Joseph Dixon Crucible Company, died Mon- 
day, April 27, in his apartments in Chicago. 

Sam Mayer was born in San Francisco 
fifty-seven years ago He came to New 
York in 1880 and secured employment with 
Cook & Cobb, manufacturers of stationers’ 
specialties. He went on the road and met 
with such success that he was presently the 
head traveler for the firm. He remained 
with Cook & Cobb until January, 1897, when 
he went with the Joseph Dixon Crucible 
Company, through the splendid recommenda- 
tion of his friend and employer, Mr. Cobb. 
After a few years on the road for the Dixon 
Company, Mr. Mayer was appointed manager 
f the western office with headquarters in 
Chicago 

His splendid work in the western field won 
for him the reputation of the best known, and 
ne of the best informed men engaged in the 
vencil business. The many friendships he es- 
tablished through his business relations made 

m a great factor in the trade in the West 

When the early efforts to form a stationers’ 


ssociation in Chicago had practically failed 
und it was decided to enlarge the scope of the 
ssociation to include the manufacturers, Mr 
Mayer was the first man called in for con- 

Itation. His indefatigable efforts in promot- 
g the association are well known to all mem- 
ers of the trade \t the association meetings 


nd, indeed, at all trade meetings, Sam Mayer 
vas the leading spirit His enforced absence 
ny time was always a matter of regret 
His achievements in his chosen field of work 
ligent industry, enthusiasm and 
great spirit of camaraderie 
Mr. Mayer owned a valuable collection of 


Id theatrical programs, portraits and aut 


ttest his intel 


graphs of famous stage people and a fine col- 
lection of folk-lore songs. <A llection which 
he treasured quite as highly, however, was a 
group of photographs of his friends, whicl 


idorned the walls of his personal office and 


to which he always referred as “Sam Mayer’s 
fall of Fam 
Mr. Maver was a helor He 1s survived 
\ thre cieter ‘ of w m live in San 
Francisco and one in New Yorl Until his 
ther’s death four vears ago he made an 
1 pilgrimage t iv his d tion to that 
1 
uneral set ver n the chapel 
(51 ] ind his 
Té 
Herbert J. Zimmerman. 
s witl 1 (Jtnce 
\ nces le ath ( 
Herbe ] William 
F. Zimmert ce preside : A. & 
McClurg & ¢ The y g in was found 
dead on April it Des Moines n the 
Rock Island i " KS He was a 
student at the Ames a ral school 
and his yd 1S é by ellow 
students T he lice state t the young 
man was n struck by a ind the 
theory is that he was fr ered for the 
money he was sa to ha ad upon his 
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A Problem 
Worthy of 
Close Study 







If You Were To Look The Whole Globe Over 


do you think you could find a ribbon and carbon line which 
would bring you greater profits than these famous brands ? 


Satin Finish and Cobweb 
Carbon Papers 
Satin Finish and Gold Seal 
Typewriter Ribbons 


er ribbons and carbon papers 
on the line of goods you carrv. 










y other progressive retailers, that 
prompt service but also quality 
manufacturing conditions. 


Why not write now to our nearest branch? 


A. P. LITTLE, “™2%s Rochestsr, N. Y. 
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Here Is a Money Maker for You! 
THE BARLER DOCUMENT FILE 


papers. Wholesale price $9.75 per doz. delivered up to 1,000 miles 
ORDER 12 TODAY on our SALES GUARANTEED plan 





DEALERS--STATIONERS—AGENTS ,."* 


MADE OF STEEL, cuvered with “Chase” leather. A pocket for 
each important document. Sells readily to those who own valuable 


A. C, BARLER MFG. CO., 59 West Lake Street, Chicago 


No.7 ™ 





$1.25 by 
Parcel 
Post 











Our ; 
Continuous <4) / 
Advertising ad 


in high-class mediums is creating a 
consumer demand for 


Moore Push-Pins 


Glass heads, needle points 


Moore Push-less Hangers 


The Hanger with the Twist 
Has inclined tool tempered sted nail 

All our products are made in our own 
factory with improved machinery and with 
the utmost skill and care. 

Have you placed one of our Lath Displays 

on your counter? Jt is doubling sales 

Write today for particulars. 


MOORE PUSH-PIN CO. 


113 Berkley Street Philadelphia, Pa. 











APSCO CLIP 


A clip or binder possessing much pr i " 
Firmly holds papers or documents as illustr 

Each binder has space on back for “‘slip in" index 
card Has a very broad range f usef 


Retail price, 5 


APSCO ERASER 


or penci 'raser in meta 
sant 







A high eee type writer 





frame suring clean rubber rut Meta 
r ct or permit s use of very be “ 
i w ne letter of a word or figu fa sx 


rased without defa ing others. Retail price 10 
Write for trade figures. 


AUTOMATIC PENCIL SHARPENER CO. 
540 Atlas Block Chicago 

















Drewin 
Eternal 


Engroesing in 
Taurine Muoliage 


HIGGINS’ } Bessie, ance 


aste 
Liquid Paste 
, Vegetabie Giue, eto., eto. 


Strictly Original Goods of the Highest Grade Only. 

Show Cards, Color Cards and Imprinted Matter Supplied to the 
Trade. Discounts and Trade Prices give good profits. 

Consumers, emancipate yourselves from the use of corrosive and 
ill-smelling inks and adhesives and adopt the Higgins’ Inke and 
Adhesives. They will be a revelation to you. 


We protect the trade by referring 


Office 


all orders 





Inke, Blacks and Colores 
“yo | Ink 


and eaeirine thereto. 














_ CHAS. M. HIGGINS & CO., ° el ike cat tenons 
Main Office and Factory, Brooklyn, N. Y., U. S. A. 


New York—Chicago—London 











Peet, FELT MATS? 


— 
mean substantial economy in typewriters, O 
adding machines and other office appli- © 

ances, including office furniture. They 

deaden noise, eliminate destructive vibra- 
tion, protect furniture from scratches, fa- @ 
cilitate moving.of machines on the desks. © 
Dealers: These mats are especially adapted to S 
° 





the office supply trade. Write us at once for fur- 
© therinformation. 


$ N. E. BOOTH S 
© 644 PACIFIC STREET, BROOKLYN, N. Y. O 


000000000000000000000008 









The EQUIPOISE 
TELEPHONE ARM 


The Ideal 
Office Telephene Holder 
Swings to any position wit | - 
turbing the papers on vom ot 


eell-Dalancing at ar 


HEIGHT 
Price $5.00 
National Office 
Appliance Co. 

Camden, N. J. 








roamic 


Herbert Zimmerman was a most pr! 
ing young man. Although he was only 


twenty vears old he had a strong bent 


scientific farming and had made a clos 
study of the subject He went to Cal 
ifornia last year to investigate conditi 


there, and his father had in contempl 


the purchase of a farm for him when 
should have mpleted his course in 
agricultural scl l 


It is stated that it was the practice 


young Mr. Zimmerman to g¢ Des M $ 
from Ames to give occasional lectures 
agriculture, on which subject he was w 
posted 

He leaves surviving him his father, 
mother and two brothers, Hilmart! 
freshman in the University of Michigar 
and Wiiliam F. Zimmerman, Jr., of 124 


Keeney street. Evanston 


W. H. Stanage, Sr. 

Office Appliances announces with pri 
found regret the death of William Harris 
Stanage, Sr., head of the firm of W. H 
Stanage & Co., stationers, printers and 
equipment dealers of Cincinnati, Ohio 
Mr. Stanage died in Arcadia, Fla., Mar 











THE LATE WM. HARRISON STANAGE, SR 


15, where he had gone in the hope of 
covering his health, which had been failing 
since July last year, but he fell and sus 
tained a broken hip. Mr. Stanage is one of 
the pioneer stationers of Cincinnati and f 
about fifty years he had traveled through 
Ohio and West Virginia. He numbered his 
friends and patrons by the thousands 

his sunny and pleasant disposition gave | 
the happy faculty of making and holding 


friends. He was noted for his kindness and 


loyalty. He was very fond of children, and 
was known to a great many of the little 
tolks throughout the Ohio trade as “Uncle 


Harry.” Mr. Stanage’s fondness for chil 


dren ts illustrated by the fact that he kept 
1 loose leaf diary containing the names 
two or three thousand children, whom he 
would always remember by postcards 


different holidays throughout the year. He 
even wrote these cards just before Christ 
mas, 1913, although he was propped up ir 


bed and hardly able to hold his head 
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His patience, energy and industry have left 
a lasting impression on his employes and 
friends. Mr. Stanage was.a man of sterling 
character and integrity, kind and sincere, 
always pleasant and hopeful even in the 
face of adversity. 

In times of prosperity or when business 
troubles were vexatious and pressing he 
was just the same, never saying an unkind 


one and always keeping a stiff 
same 
among 


word of any 
| 


upper lip and smiling; carrying the 
i 
1 


pleasant smile that radiated sunshine 
who came in contact with him. 


He has i 


record and example 
for those 


those 
left a good 
live and work that 
said, “Well done, thou 


who would so 
it may be good and 
faithful 

Mr. Stanage 


servant.’ 
Meth- 
years, 


was a member of the 
church, a Mason for over fifty 
Royal Arch Mason, Knight Templar, 


member of the Scottish Elks, Odd Fel- 


' 


odist 


- 
Rite, 
ws, etc. 


conducted at 


The funeral services were 


the residence of his son, W. H. Stanage, Jr., 


No. 823 Glenwood avenue, Avondale, Cin- 
cinnati, O., by the various Mas bodies 
ynors in 


and laid to rest with Masonic h¢ 


Robert W. Turnbull. 


It is with great regret th: we record the 


death of Robert W. Turnbull, for seventeen 
years in the employ of the William Mann 
Company of Philadelphia. Mr. Turnbull 
died at his home in Germantown, Philadel- 
phia, April 28. He was one of the organ- 
izers and the first treasurer of the Manco 
Club, and served the club faithfully in that 


capacity until his death. 

Several months ago on account of ill 
health, he was compelled to give up his 
position with the William Mann Company. 


At a meeting of the Manco Club held on 
the day of Mr. Turnbull’s death appro- 
priate resolutions of sorrow and sympathy 


ADDRESSOGRAPH ADDS TO FAC- 
TORY. 

The Addressograph Company 

have commenced the 

building, as another addition 


of Chicago 
ota new six- 


to their 


erectior 
story 
nove made necessary 


I 
by the increasing 


lemand for their product. 
They report that the plans for the new fac- 
tory are complete, and the one-story annex 


which has occupied the space south of the 


Addressograph factory on Peoria street has 


been torn down to make room for the new 


addition The Addressograph Company 
state that the contractors will in a short 
ti have the new building well under way, 
t! ig! te s have been 
at Ince the ions that betor 
\ ter the ne t tractor will 
e i perat 
A capaci y or the malt nas beer 
v ixed he « { s had diff 
culty in supplying the de The in- 
cr sed s ce he ew ¢ 1 A ll 





We want important firms in all countries to handle our 


ONION SKIN EAGLE BRAND 


CARBON PAPER RIBBONS 


Write for Prices References Exchanged 


AMERICAN RIBBON AND CARBON CO., Rochester, N. Y., U. S. A. 















Open the mai! 
many times 
faster than it 
can be done 


flat and do not cut enclosures, Simply out 2 s fine thread 
from the edge of the envelope. 

Lightaings are giving satisfaction wherever installed 
because they require no experience to run, and are ac- 
curate, rapid and durable 

We will be glad to refer you to a user in your own city. 
Write for information and prices. Tell us your aver- 
We want District Managers and 





specif 
4 >) 


‘Special Features 





gna 


age daily mail 





‘oinenaied 
inexpensive. 


ea ri fir " ace 


in twelve Mistinct colors 
| ~ + b ‘ ; 


Agents in unassigned territory. 


LIGHTNING LETTER OPENER COMPANY 
Home Office: 75 Exchange St., riyy y wt 8 vue 
Chicago Office: 410 Como Bidg., 413 8. Dearbo: 
New York Office: 744 Marbridge Bide 
Broadway and 34th St. 





GEORGE B. GRAFF COMPANY 


294 WASHINGTON STREET. 
BOSTON, MASS. 














CRANE LADIES’ STATIONERY 
Sold by All Stationers and Booksellers 





These goods are suited to the tastes of the most select 
eee trade. Their merits are known the world over, and they 
This Trade Mark vield a profit to the dealer. Once tried, the purchaser 


every box becomes a regular customer 


Presented in the Following Styles and Qualities: 


EXTRA SUPERFINE QUALITY. 
Lavender Colored Boxes, containing {| ream of 
Extra Fine Paper each; in like Boxes are 
Envelopes to match. 


SUPERFINE QUALITY. 
In Light Blue Boxes, containing | ream of Note Paper if 
each, andin separate Boxes ! thousand Enve 
lopes corresponding 


ALL THIS STATIONERY CAN BE RELIED ON AS REPRESENTED. MANUFACTURED BY 


: Z, & W.M. CRANE, 


Our Papers aresuppliedin Bordered Goods and other 
specialities by EATON, CRANE & PIKE CO., Pitts- 


DALTON, 
MASS. 











field, Mass 071d 225 Fitih Ave .New Vork, whose 7 ng 
bear the word “‘CRANE'S" containing our goo 
nee 
— . — — THE EUREKA 
ENVELOPE SEALER 





The “Anco” Pen 
and Pencil Clip 


Made in one piece of 





Giving Perfect Satisfaction. Cc 


spring 
heavily nickeled and highly polished 


Price 
Sold at Stationers or mailed post- 


High quality-—low price Malted Milk Co. have over 150 in use 


steel, ball point, 50 cents each. 


Write for prices foney back if dissatisfied 
THE ANSONIA NOVELTY COMPANY ora semecn alee aula 
ANSONIA, CONN. 131 State Street BOSTON, MASS. 
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Group of Royal Typewriter Managers Who Participated 
The Chicago office, under the management of Wesley A. Stanger, 


won first place. 


rated by that company. 


A LIVELY HOUSE ORGAN. 

The Protectograph Weekly Bulletin is 
one of the most interesting house organs 
which reaches us. This paper is published 
by G. W. Todd & Co., Rochester, N. Y 
manufacturers of the Protectograph check 
protecting machines. In the issue of the 
Bulletin for April 11 there are a number 
of very interesting articles. The leading 
article is an appreciation of Jack W 
Speare, advertising manager of G. W. Todd 


& Co 
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in a Recent Selling Contest inaugu- 


This Bulletin is the Protectograph’s sales 
bulletin; the advertising department has no 
supervision over it. And the fact that the 
leading article is an appreciation of the 
advertising manager of the company shows 


1 most friendly spirit of co-operation | 


C 

tween the advertising and sales depart 

ments. This condition of things is a source 
of much gratification on the part of the 
Protectograph people, for very often in 
large concerns of this kind there is more 
or less jealousy between the sales and ad- 





Muy, 1914 


vertising departments as to which one 
originates the business. With G. W. Todd 
& Co., however, there is no such carping 
spirit. Both departments work in harmony 
and give full credit to the useful work per 
formed by the other 

This number of the Weekly Bulletin has 
several other interesting articles, contril 
uted by Protectograph men in the field and 
by others. 

Some further comment on this little pa 
per will be found in the department devot 
ed to house organs. 


Y. M. C. A. ADVERTISING COURSE 
SUCCESSFUL. 


The advertising course which has beet 
conducted at the Syracuse, N. Y., Y. M. ¢ 
A. came to a close Monday evening, Apr 
20, with a banquet at which a number 
prominent advertising and business met 
were present ‘he class numbered twenty 
five and the course was in charge of A. ] 
Brewster, advertising manager of the L 
Smith & Bros. Typewriter Company. 


The course included thirteen lectures, the 


speakers being Tim Thrift, advertising mar 
ager of the American Multigraph Sales 
Company of Cleveland, O.; Waiter B. Cher 
ry, vice-president of the Associated Adver 
tising Clubs of America and advertising 
manager of the Merrell-Soule Company 
Syracuse; L. L. Cleaves, advertising mar 
ager of the New York Telephone Company 
Syracuse; Chas F. Story, advertising mar 
ager of the A. E. Nettleton Company, Syra 
cuse; Innes Henry, of the Mason-Henry 
Press, Syracuse; A. A. Kerr, resident mai 
ager of the Whitehead & Hoag Company 
Chas. F. Teller, president of the Onondaga 
Photo-Engravers, Syracuse; C. B. Thomas 
Buffalo manager of the Ivan B. Nordher 
Company; E. G. Countryman, of Van Be: 
schoten & Countryman, Syracuse; Prof 

M. Tilroe of Syracuse University; Prof. W 
K. Wickes of the Syracuse High Sch 
and A. J. Brewster. 


The subjects covered in the course w 


“Letter Writing’; “Preliminary Investiga 
tion Before Advertising”; “Advertising Dis 
play and Typography”; “The Writing 
Copy”; “The Relation Salesmanship 
Advertising’; ‘Media “Preparatio! 
Matter for the Printer’; “Advertising N 
elties”; “Engraving and _ Electrotyping 
‘Bill Posting “Mail Order and Aget 
\dvertising The Newspaper 
Measure of a Man 


In addition t the regular speakers 
eral prominent business men address¢ 
lass from time to time, including the 
Louis Will, mayor of the city of Syracus« 
Hurlbut W. Smith, Jos A. Griffin, W. | 
Hawley, and others 

At the conclusion of the course, the men 
bers of the class presented Mr. Brewst 


with a beautiful diamond and p 


pin 
The course was conducted under the aus 

pices of the Syracuse Advertising 

Club 
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| ~ Something New 1 
Stenographers Chairs 


HE advantages of this new Ste- 
nographer’s Chair are so self 
evident it will sell itself if 


displayed on the floor or in 







a window. ; 
é 
Patented M & S Chair “ 


SAID 


Iron, Finest Quality Materi- 
Best Workmanship, ‘ff 
Distinctive Designs and 
Finest Finish make these 
chairsequalthestandard | 
of the finest tilting swivel 
office chairs. 


als, 





a RR 
eres 


Send for Discriptive Folder 
Prices and Discounts 


EXCLUSIVELY MANUFACTURED BY 


;* Ghe MARBLE & SHATTUCK CHAIR CO 


<a or oes eS OT. ee eee 


, 
=a 4 —_— * PORES 











Our Aim le To Please 








selling goods x 
ictly as represented In this way we ioc both our 
“selve By supplying dependable goods 
deal ontinually increase the scope 
; and they are enabled to sell mor 
1¢ D rs in ever increasi1 
Crown, Typewriter 
Globe Ribbons 
and and 
Pioneer Carbon 
Brands Papers 
¢ LDL d to g 
'Y ( f ribl 
Ju 
] We 


CROWN RIBBON & CARBON MFG. CO. 
Rochester, N. Y. 











mie RIES LETTER OPENER. 





Our RIES LETTER OPENER, aside from saving 
valuable time, eliminates all lability of injury to enclosures 
and the annoyance incurred by opening letters the old way. 
It is simply a marvel in the art of instantaneous letter open- 
ing and should be in use in every well equipped office. 

No office appliance i 1s more necessary than a machine of 
this type; if there is one thing more than another which re- 
quires rapid work and over which more time has been lost, 
it is IN Opening the mail. 

Made of the best materials in 3 Sizes and 2 attractive Models, 
handsomely finished. EVERY MACHINE GUARANTEED. 

The scientific way A pleasure to use 

Prices, illustrated and descriptive matter on request 

The 0. K. Manufacturing Co., Syracuse, N. Soo 9 U.S.A. 
Stationers Specialties, Sole Licencors and Makers 

The “SANITARY” Patent oe 
The “RIES” Patent Envelope Opener 
The “WASHBURNE” Patent Paper 
Fastener of o Fame 


L. & C. HARDTMUTH, LTD., KOH-I-NOOR HOUSE, LONDON, ENGLAND, 
lling agen’s for Europe, Asia, Australia, New Zealand and South Alrica. 





' 
Sole « 
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The Whol Shon ina licture 
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~ 
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we Distinctive Designs } 

First Quality Materials t 

Best Workmanship 

Finest Finish te 

' 

H 

' 

£ 

j 

' 

; 

‘ 

d Steel Slide j 

i: Ghe MARBLE & SHATTUCK CHAIRCO. jj 
’ Cleveland, Ohio ' 


5 


~ CHICAGO OFFICE 0 So. Michigan Ave., H. G. Hunn, Rep. 

: NEW YORK OFFIC! Marbridge Bidg. A. B. HUNN, Rep. ‘ 
4 —— . en ed 
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Profit 
Makers 


are the life of every 
business. To succeed 
you must carry a line 
of goods which sell and 
stay sold, necessary re- 
quirements to make 
make them profit mak- 
ers. Many successful 
dealers are now selling 


pu( fe) 
Ribbons and 


Carbon Papers 
















































They are goods careful - 
ly made under satisfac- 
tory conditions, which 
goes far toward making 
the product more than 
commonplace DU - 


RA-BUL RIBBONS 
ADD CARBONS run 
true to their respective 
grades and give perfect 
satisfaction. 


A Good Plan 











would be to write us for 
samples and test them. 
In this way you can 
prove for yourself that 
DU-RA-BUL goods are 
really profit makers and 
are all that is claimed 
for them. 


Better write today. 


Republic- Dodge 
Mfg. Co. 


Douglas St. and Third Ave. 
Brooklyn, N. Y. 














GUIDES WHICH FACILITATE 
FILING. 


Two features of filing guides are particu- 
larly important, namely, strength of con- 
struction and visibility of index labels. It is 
to excellence along these lines that the 
Bank Specialties Co. contributes the success 
of its metal tip guides. The body of the 
guide is made of the best quality of 150 
pound pressed board, and the metal tip, riv- 
eted to the guide with strong eyelets, is 
finished in black rubber enamel. The head- 
ings are inserted at the top of the tip and 
may, therefore, be changed instantly. Fur- 
thermore, the tip is constructed so that with 
ordinary usage it is impossible to bend the 
metal to the extent of making difficult the 









TOM ert 


SP’ sane STORE. 
ANSON rT co. 











igs 





2 TP 





Vv 
si TIP 
BANK SPECIALTY 


insertion of headings. The manufacturers 
claim for their guide that it will last 
indefinitely. This should be a welcome 
feature in cases where it is found necessary 
to change guides every few months. 

As for visibility, it will be seen from the 
illustration, though not as adequately, of 
course, as from the guides themselves, that 
the effect of the black and white contrast is 
to clearly define the guide lines so as to 
facilitate reading them quickly. The dull 
black finish of the metal tip gives no trying 
reflection under artificial light. 

All headings are printed on special white 
wedding bristol board. The fact that the 
full height of the guide card is available 
makes possible having two typewritten 
lines on a card, a feature which enhances 
the value of the guide. The stock head 
ings, as shown in the cut, are: the one- 
inch for dates and for letters of the alpha- 
bet; the two-inch, for months and for short 
names; and the three-inch, for names of 
firms and other long designations. These 
guides are also furnished with blank labels 
Special headings, if desired, are supplied at 
actual cost of printing. 

The Bank Specialties Co., A. A. Hobbs, 
sole proprietor, 333 South Dearborn street, 
Chicago, will be pleased to tell interested 
persons how the Hobbs guide cards may be 
adapted with profit to any system of filing. 





A NEW CUSPIDOR CATALOGUE. 
The Ireland & Matthews Manufacturing 
Company of Detroit, have recently issued 


a new catalogue showing their “Quality 


CRORDEN ACO. 
ARCHER & SONS ACME MFG.CO. 


r TNE ULY GUST a CIOBER P , 
JAN ARY FEBRUARY MARCH Deta/ of meta/ tip pocket 
show7g how hearing 19 


es om ae 

"Cs Lee fC Hp EE | 
© BANK SPECIALTIES CO. GUIDES 
BLACK AND WHITE CONTRASTY METAL TIPS 





Vay 


Brand” brass cuspidors. The catalogue 
from an artistic standpoint is one of the 
finest things that has ever been turned out, 
advertising brass cuspidors. 

Dealers are requested to write to the Ire 
land & Matthews Manufacturing Company 
for a copy of this booklet, together with dis 
count sheet 
UNDERWOOD DEMONSTRATION IN 

BIG PLANT. 

Recently H. O. Blaisdell, the Underwood 
typewriter speed expert and crack dem 
onstrator, gave a demonstration at the 
factory of the Harley-Davidson Company 
in Milwaukee. All of the stenographers 
in the offices were present, and were 
















Se a ee J 


COMPANY'S GUIDE 


terested spectators in Mr. Blaisdell’s work 
As he demonstrated he gave an interesting 
talk covering the features of the Under- 
wood machine, taking down the machine 
and setting it up again in the course of his 
talk. The Harley-Davidson Bulletin, the 
house organ of the company, published a 
photograph of the group listening to Mr 
Blaisdell’s talk, and gave a page and a half 
story to the event itself. President Walter 
Davidson and Chief Engineer William F 
Harley were greatly interested in the dem 


onstration, which consisted of inserting a 
piece of paper in the machine and writing 
a line thereon. The machine is then 
stripped, completely disassembled and put 


together again. Then the same sheet is 
prety and the line is written over, when 
the alignment is found to be so nearly 

fect that it 1s imposs ible even with a magi 
lying glass t see that each letter has beer 


imprinted twice 
The Harley-Davidson engineering st 
who are themselves experts in mechanical 
matters, were highly interested in this dem 
onstration 
STERLING TYPEWRITER CO. SAID 
TO = SOLVENT. 


It is reported at an applicati 
receiver to sell the plant and asset 
Sterling Typewriter Company to Alfred S 
has been refused by the Chancery | 
Newark, N. J. It is said that the 
stockholders were not notified of 
tion to appoint a receiver and that the 
the company is not insolvent. 














ALABAMA CONCERN IN NEW QUAR-:- 
TERS. 

‘fice Appliances takes pleasure in pre- 
senting herewith a reproduction of an archi- 
tect’s drawing of the front elevation of a 
ew building which will be occupied afte 


by the Mercantile Paper Companay 


ntgomery, Ala. This building has a 
re 35 nd a depth of 130 feet 
1 high and will be entirely 
ed by the company’s office supply, 
ture and stationery departments. Be- 


uilding and connecting with it, 
mpany will have a one story building 
leep by 65 feet wide, which will 
ipied by their wholesale department 
the ' ere untile | ner ( ompany 


space, 











ARCHITECT'S DRAWING OF FRONT ELE 
VATION OF NEW BUILDING TO BE OC.- 
CUPIED BY MERCANTILE PAPER 
COMPANY, MONTGOMERY, ALA. 


s twice the room they have in their 


This new home f the company will be 
108-110 Commerce street and 109-111- 


( a 
e Mercantile Paper Company is a lead- 
ncern in Alabama, whose business 
re season 


MEILINK COMPANY OPENS 
GOTHAM OFFICE. 


Meilink Manufacturing Company, 


nufacturers of safes, strong-boxes and 
metal specialties, have opened a 
N York brar ( Broadway 
wl hey wil pl line 
he ité€ teel g € securit 
box etc Th arter 
the men covering ea anc 
I f Ww 1 ¢ Ls ot 
r t 
} th M lar ic 
T 
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BETTER Letters for a 
LONGER Time 


THE VICTOR TYPEWRITER will do 
better work and do it /onger than any other 
typewriter on earth! 

We only want a chance to prove this state- 
ment. 


















It will take about ten minutes. 


Do we get itr 


LIVE Dealers Wanted! 


In the long run you will do more business with 
the Victor than with any other typewriter. 
That is why you should write us at once for 
our exceptional dealer’s proposition. 


From NOW on—the 


812-14 Greenwich St 
NEW YORK 































If it’s Carbon Paper 
We have it 


OUR MOTTO 


SERVICE 


WRITE US 


Standard Carbon & Ribbon Co., Inc. 
he New York City Cie 














— 


<t 
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When not in use Cabinet 
Closes Compactly 20°x40’. 


“BYRON COST REDUCING 
TYPEWRITER FURNITURE 


is the title of our 1914 Catalog. It shows 
you clearly the wonderful superiority of 
typewriter desks which are designed and 
built expressly for the purpose. Conve- 
nmience is the Keynote. [t illustrates 
Byron double pedestal (as shown); Byron 
single pedestal; Byron school desks; Byron 
cabinets for billing and long carriage ma- 
chines, tables and devices. 


The most complete and efficient line of 


tod ly. 


typewriter furniture in existence 


Send for full particulars and quotations. 


BYRON TYPEWRITER CABINET CO. 


97 Shelby Street Detroit, Mich., U. S. A. 
Cable Address KEMIB, DETROTI 





OFFICE MEN NEED 


the Ideal All Steel Dhic- 
tionary Holder. Prop- 
erly displayed in your 
store the All Steel Stand 
will sell itself. It is 
purely a necessity. Will 
fit the largest or smallest 
dictionary published an 
is well suited for record 
books. Convenient 


substantial—easily ad 



















You 
Need 
the 

All 
Steel 
Stand 
Because 
Your 
Trade 
Needs 
It. 


1 


justable. 


The All Steel 
Wall Bracket 





Will fit any dictionar 


reference book Both 


and wall bracket are 
of cold rolled steel 

Energetic dealers wanted in 
every locality. Complete infor- 
mation upon request. 






Wall 
Bracket 





Manufactured by 


George J. Flanagan 


521 So. Wabash Ave. CHICAGO, ILLINOIS 





A BIG EXPOSITION. 

The first National Efficiency Exposition 
was held in New York between April 4 and 
April 11, inclusive. This exposition was 
given under the direction of the Efficiency 
Society, Inc., and was held at the Grand 
Central Palace, New York City. A large 
number of efficiency devices were shown, 
and among them were several office ma- 
chines. 

The Standard Typewriter Company 
showed the Corona Folding Typewriter. 

The Roneo Company exhibited their 
Clean-end typewriter ribbon, their binders 
for loose papers and their pencil sharpener. 

The Rand Company exhibited a visible 
card index made in book form or wall 
bracket style. Two hundred cards are visi- 
ble at one time by the use of this index. 

The Remington Typewriter Company 
demonstrated their No. 11 machine with 
Wahl adding and subtracting attachment 

The Dictograph Company had a splendid 
exhibit of their specialties which are already 
well known to the trade. 

Other office devices were shown at this 
exposition, which was a marked success 
from every standpoint. 

Among the exhibitors at this show the fol 
lowing firms displayed products which were 
of interest to people in this field 


ADDRESSOGRAPH COMPANY had a smal! booth 
H. L. Bean, their New York manager, assisted by the 
New York sales force, demonstrated the new wrapper 
machine which addresses and imprints returr ard, 






mailing permit, and also cuts off the paper from the 
roll, and which runs about 7,000 an hour and can be 
run continuously They also displayed a Model 3 Hand 
Addresser and their new style Uplo 

AMERICAN WRITING rarER COMPANY had a 
very handsome booth on the balcony, and at the corner 
of en booth was a pillar constructed of Eagle A 
Writing Paper with lights arranged inside which made 


a most effective decoration, giving the appearance of 
ony* They also aroused urusual interest in their dis 
play through having an artist in attendance cutting 
silhouette portraits of the visitors to the booth out of 


Coupon Bond paper and mounting them on handsome 


folders bearing the Eagle A trade mark One of the 
best of these likenesses was that of Arthur ( Hast 
ings, the new president of the American Writing Paper 
Compsny 

BLANCHARD BROTHERS, Brooklyn, had an at 
tractive display of advertising pencils 

DEXTER & SONS, C. H., had one of the most at 
tractive booths at the show with a very comprehensive 
display covering their Princess cover papers and their 
Star manifolding linens The booth was in charge of 
M Herbert and Arthur Coffin, and Mr. C. H. Cove f 
Dexter Company, and much credit is due ‘‘Marcus,”’ 


en the advertising department, who was also in 
and who was largely responsible for the 
ittractive appearance of the display 
ECONOMY BALER COMPANY demonstrated its well 
5 waste paper baler, which with its practical 
tures, simplicity and ease and efficiency of operation 
ittracted much attention and comment hes i 
nes, by turning waste into assets, are an investr t 
nstead of an expense, and pay for themselves a 
sonable time The exhibit was in chargé f ti 
Peerless Trading Company 1010 Longacre building 
Albany N y 
ESLEECK MANUFACTURING COMPANY THI 


HAMMERMILL PAPER COMPANY KEITH PAPER 
COMPANY, MERRIAM PAPER COMPANY, PARSONS 
PAPER COMPANY UNION CARD & PAPER COM 
ANY. S. D. WARREN & CO., W. E. WROE & CO 


I 1 attractive booths displaying their various paper 


all ac 
products 

GOLDBERG DISPLAY FIXTURES had a boot! 
tt main floor which showed the different apy at 


of their device, which displays merchandise artisticall; 
adi plain sight of customers 

GOLDING MANUFACTURING COMPANY had print- 

machinery on display, and also showed at the boot 


t! shears which are advertised in Office Ay 
pliances Mr. Buchanan was in charge 
HANO, PHILIP. New York, displayed samples 
goods in leather, cloth and paper which are used 


advertising purposes such as bill folders, desk novelties, 
card cases, etc 

KRAMER & CO., JOSEPH A., of Chicago, showed 
the Kramer All-Stee!l Paper Press, combining simplicity 
and operating ease with great leverage. This press is 
built on substantia! lines, yet even a boy can operate 
it. It is sold under a strong guarantee. This press is 
made in five sizes, according to varying requirements 
of customers. The exhibit was in charge of Fred W 
Snyder, 513 Hudson street, New York City 

LI-PO MANUFACTURING COMPANY displayed a 
fountain pen filler with automatic air cor 1 which 
permite the filling of fountain pen barrels t the 
proper point and then stops without soiling the hands 
or other inconvenience 

LOGEMANN BROTHERS COMPANY of Milwaukee, 
Wis., exhibited several different kinds of their baling 
presses. These are steel-constructed presses for baling 
waste paper, paper stock, etc. They are made in dif 

or mechanical 








ferent sizes and are operated by hand 
power as may be desired 
MULTICOLOR SALES COMPANY occupied a promi 
nent booth on the main floor and demonstrated the 
Multicolor Press, a machine combining all the good 
features of the rotary press with those of the platen 


press, and being really a small high speed printing 
press which can be used in connection with the present 
equipment of any business house or print shor in 
addition to which the machine is a first class duplicat 
ing press, printing letters and letter heads thr 
colors all at the same _ time rhe printing of t 
letterhead from standard type, the body of the letter 
through an inked ribbon and adding a signat with 
a third color at the same operation. The booth was in 
charge of Mr. H. H. Vooth of the Multicolor Sales Con 
pany, Inc., assisted by the New York sales forc« 
NATIONAL BINDING MACHINE COMPANY ia 
display covering the National way f sealing packages 





showing the National Sealing Machines and © a very 


comprehensive display of gummed tape 


RONEO COMPANY occupied booth 56 on the ba ny 
with a complete display of the Roneo Copler They 
also displayed their new model of the Victor Pencil 


Sharpener 

STANDARD TYPEWRITER COMPANY ha i ttle 
booth at which wer displayed two sample f 
Corona typewriter 

TATUM COMPANY, SAMUEL C., featured their new 
adjustable tab cutting attachment which can be utilized 
on any Tatum Pur ng Machine. They als lisplayed 
a complete line of the Tatum Punching Machines, both 


hand and power The new adjustable tab cutter pro 
voked pronounced interest through the entire week and 
Mr. B. Vincent Colburn, M. E., who is the mechanical 
director of the Tatum Company, was in attendance at 
the show throughout the week to aid in demonstrating 
the real service value of this new attachment The 
booth was in harge of Mr. Robert C. Mack their 
eastern representative, assisted by the New York sales 
f ree 


NEW BURROUGHS AGENCY AT 
DAYTON. 


Despite the unfortunate occurrences 
ing the past year, the continued growth and 
expansion of the Burroughs Adding Ma 
chine Company’s business in the 
territory | ; warranted the es s 
of a direct « pany agency here 
Dayton off has been heretotore 
as a brancl f the Cincinnatt! 
district covered by the local age 
also include Springfield as 
surrounding « ntic 

The Day ‘ S ‘ < 
the com > } c¢ 
( nee Ww I . 

wing t tunes vis 
city just the cl —- 
sarily I empor | 

gements \ bee ( ~ ¢ 
H. H. Row has been assox 
the compa! e past eleve 
he Detroi chigan te 
Va transte Davy 5 

st, has é 1 é t 
sales manage ree the 
igency. H e¢ s 1 ¢ Hos 

n Septet ‘5 é 1 Sf 

n wit T ys { le é 




















Mr. Rowe’s broad experience in the office 


equipment line qualifies him especially well 
f he work 
\ ly equipped service and supply station 
ilso be operated in connection with the 
new agency i! charge of J. I Quayle, who 
has had several S Of ex] ence with the 
] ighs Com] V 
4 mal ope g and exhibit was held 
Homestead building. 
Demonstrations of the machine that adds 
and subtracts automatically were given, and 
1 SU] mpany’s especially pre- 
re klets on the subject of retail prof- 
its pay-r Il, ( st accounting gene ral ac- 
c g I b gy, were ven to those 
interested The display proved interesting 


banker, book 


idents of ac 


, 
and profitable to the retailer, 
keeper, public accountant 


GOLF CONTEST CONVENTION EN- 
TERTAINMENT FEATURE. 

he social features of the Phila- 

elphia Convention of the National Associa- 

Stationers and Manufacturers which 


= we 
A tN 
By 





One End of the Above Card Sent Out by the 
Association Contains a Calendar for May, a 
Word to the Effect That Philadelphia Has the 
Best Golf Links in the Country and an Invita- 
tion to all Members to Bring Along Their Golf 
Clubs for the Convention from October 12 to 
16. 


is year will be 


the “battle” for the possession of the Sikes 
Pri i handsome sterl silver pitcher 
and serving tray from the well known 
firr oe lwel ( f Philadelphia 
which will | the pe inent property 

the nne 

The ndition of play will be governed by 
the rules e Ame 1 ( Association, 
i prize will be a the lowest 
ne edal score itcl In order to 

mp ll ecessary tor entrants to 
furnis! lub | Further 
particulars concerning the golf match can 
be secur ssing Golf Commit- 
te P} elp Convert Philadelphia 
ota Ss 

I Sikes Troy I nated by 
t Sikes ( I ind Philadel- 
phia \. B. Sikes, president ot this concern 

Clark, treasurer of the Philadel 

phia branct re golf “bugs” of the first 
wate 1] ecessary to state 
th: ( pl Ss va r 











g 4 None Genuine 


unless stamped 
U.S. Patent 734749 
onthe Metal Tip. 





Samples will bis senton requ 


Discounts to dealers. 


A,SIMONSON & CO. 
|< 122 S.MICHIGAN AVE 
CHICAGO, ILL. 
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LOUIS MELIND CO. 


183 W. Madison St., - CHICAGO 
Carry in stock a full line of 


Volger’s Penetrative Inks and Pads 
a i te 


4 ae 
NEw DEPARTURE 


PENETRATIVE INK 
STAMP PAD 


WURE STAMPS 








These Inks and Pads do not absorb 
moisture, and are offered to meet a 
ial want and obviate all off setting. 


When selling a Penetrative Ink Pad a can 
the Penetrative Ink should also be 
|, as these pads must be inked occasion- 

Made in Six Colors. 


pad during the summer 
months of the year and increase your 
and when using this pad have the 
ure of having your Rubber Stamps 
t LIKE PRINTING. 

















JUST TO REMIND YOU 


of the fact that profit for you and permanent 


Summit, Apex, and Cyclo Brands 
Typewriter Ribbons and Carbon Papers 


prove our contentions if you will but make the request. 


and that we shall be glad to 


satisfaction for your customers lie ia 





No live dealer ever fails to fay estigate a proposition which promises permanent profits. 
There is 20 reason, is there, why you should not write us immediately? 


UNION RIBBON & CARBON COMPANY 


Main Office and Facto 
Front and Laurel Streets, PHILADELPHIA 


Western Office: 
417 South Dearborn Street, CHICAGO 











Commonwealth Hotel 


(INCORPORATED) 
Opposite State House 
BOSTON, MASS. 





fo $1.00 per day and up whichi1 
10wer bat 


1: s free use of public sk 
Nothing to Equal This in 
New England 
Rooms with private baths for $1.50 
<a, and up; suites of two rooms 


and bath for $4.00 per day and up. 


ABSOLUTELY FIRE PROOF 


Strictly a Temperance Hotel 
Send for Booklet 


STORER F. CRAFTS, Gen. Manager 








Account For 
EVERY 
Labor Minute 


Het the one logical method of keeping an 
ceount of when you receive and when 

| out letters, orders, contracts, jobs, etc. 

It will avoid all disputes, 









’ as it records every 
Follett’s minute of the day and 
NEW MODEL night. 

Time Absolutely automatic, 


requires no attention 


Stamp and is the only POSI- 


the market. 





Liberal 
proposition 
to live and 
responsible 
dealers and 

agents. 





Full information cheerfully given 


FOLLETT TIME RECORDING COMPANY 
671 Hudson Street NEW YORK CITY 











ee 








ST a cn cee 





Se 
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MUNICIPAL 
BON D 
ISSUES 


om the apring of the year are the print- 
opportunity to increase business 


“K. B.” BLANKS 


are eminentiy suited for this purpose 
Dealers and investors prefer them be- 
cause they look like money They have 
the crisp feeling of a new bank note 


Samples and prices on request 
KIHN BROTHERS Bank-NoteEngravers 
98 Beekman Street New York 











roe 
MERALITE 


DESK LAMP 





WITH GREEN GLASS SHADE 


THE BEST LAMP FOR OFFICE OR HOME 





“KIND TO THE EYES" 
Does Not Tarnish or Collect Dust 


Made in many patterns for any location 
Send for our Eweralite Booklet with prices. 





H.G.McFADDIN & COMPANY 
44 Warren Street New York 
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UNDERWOOD ELIMINATION CON- 


TEST. 
The various branch offices of the Under 
wood Typewriter Company are busy hold 


ing elimination contests in the demonstra 
tion campaign which is now progressing in 
the Underwood The entire 
country has been divided into six team dis 


organization. 


tricts, the local offices of each district de 
demonstrator in 
him to the 


other 


termining the speediest 
their office, and 
office of the district, 
from the branch offices for that district as 


sending head 


where leaders 


semble for an elimination contest, to de 


termine what man in the district can the 





are the records which were 


day in the elimination contest for 


four: 
George F. Pinne 
24 seconds; J. S 


Milwauke 


Mineau, 


4 minutes, 35 1/5 seconds; E. P. Ryat 
cago, 5 minutes, 23 seconds; E. R. Kla 
Grand Rapids, Mich., 6 minutes, 57 


Van Nauker, 


| ous Block 


onds; O. H Davenp: 
6 minutes 58 seconds; 
11l., 9 minutes, 46 

We take pleasure in presenting 
a picture of the contestants, and 


W. McClellan, 


the contest 


sex onds 


iger G who acted 


made last 


t 


Rockford, Ill, 4 n 


Cc, 





Sat 


_ 








Underwood Elimination Contest, Chicago—Left to 
Ryan, Geo. F. Pinne, Louis Block, E 


Editor Office Appliances. 


disassemble and reassembl 


This featu 


quickly 
n Underwood 
sales demonstration of the Un 


most 


typewriter re 1s 


art of the 


derwood, showing how the machine in be 


completely dismantled and put together 


again, and write over the same line whicl 
was written before the dismantling process 
with such accuracy that not even a micr 
scope can discover a double impression 

Che contest for group four was held at the 
Chicago office of the Underwood Typ 
writer Company, on Saturday after 1 
May 2. Salesmen from Chicago, Milw 


Mich., Daven 
Ill.. participate: 


Grand Rapids, 
Rockford, 

contest. The winner 
f the Rockford branch, who 

four at the final contest of tl 


kee, Peoria, 
port, lowa, and 
in the was George | 
Pinne will rep 
resent group F 
leading men of all the groups, 


held in Chicago on June 6 


which will be 
The final con 
test of the winners in the six team group 
will determine what man in the Underwood 
organization can most speedily perform this 


The foll 


wing 
. x 





remarkable demonstration 


Manager G. W. McClellan, J. S 


right 
Van Nauker: Evan 


R. Klausse, O. H 





Mineau 
Je 


é 


hns 


REPORT CONCERN 


ERRONEOUS 
ING WINDOW ENVELOPES 
Recent reports that window envel 
are to be barred from the mails aft 
1914, are, a rding to the postal 
ities, unfounded. There are to be « 


ing with July 


however, beginn 


restrictions s set forth in 
imending section 469 of the s 
R. ¢ ] s the Burroughs 
Machine ( s Montreal iT 
the presiden t the All-Star Clul 
excellent selling record for the 
ionths of 1914 Eleven members 
Burroughs selling force became 
the All-Star organizati rec 
re F. J. Burgess, Montreal; D 
leville, Detroit: G. V. Gibson, 71 
Swinford, A J. W. McCas 


W. R. Wright 


Nr it} St 




















A WORD ABOUT H. C. SLEMIN. 
Slemin, the ann 
whose appointment as advertising manager 
the Yawman & Erbe Manufacturing 
f Rochester, N. Y., was made in 
the April issue of Office Appliances, was 
advertising manager of 
Telephone Manu- 


Harry C. ouncement ot 


Lompany o 


formerly sales and 
the Stromberg-Carlson 
facturing Company, also of Rochester. 

Mr. Slemin left the Western Electric 
Company of Chicago about ten years ago 
to join the then new Stromberg-Carlson or- 
ganization, at the time when it was moved 


te Rochester He 


began with this com- 


H. C. SLEMIN 


pany as head of the apparatus engineering 
lepartment. He grew up with this concern, 
ind has been in direct ch 
i eas 


overed cable usiness, ftoreigtr 


arge of the lead 
sales work, 


ind later was manager of the 


advertising 
department, which he organized and made 
ne of the most important departments of 
the company 

While manager of the advertising depart- 
ment he was appointed sales manager in 


1910 and given authoritv to control both 


lepartments. Mr. Slemin in this position 
is done some of his best work during the 
last three or four years, and has furthered 
the interests of the Stromberg-Carlson 
Company throughout the field 


It gives us pleasure to present a likeness 


Mr. Slemin herewith 


LARGE ORDERS FOR METAL FURNI- 


TURE. 
e Meilink Manufacturing Company 
é Ohi has been s ssful in clos 
tracts the eq ent of the 
Marshall Field building in Chicago, and are 
w equipping the Conw building, the 
M irsl il] Field Ar nex buildir # and the 
Me s ] & us All these 
ings ‘ o f vith Meilink 
steel safes | Marsl F i¢ contract 
r f tl gest tl has ever beer 
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Demonstration incurs 
no obligation on 
your part. 





Increases Every Operator’s Efficiency 





Xu A. MORSCHHAUSER, Sole Agent, 1 Madison Ave., New York 





Among many computing machines the 
ne that makes the least demand upon 
the operator is the 


“MILLIONAIRE” 
CALCULATOR 


requires but one crank turn for each figure in 
tiplier or quotient. All others require a turn 
reach unit of each figure. 
The carriage containing multiplier and product 
ws is actuated automatically. In all other 
machines it must be moved by hand. 
The machine itself detects any error the oper- 
may make. 
The Millionaire Calculator is the most rapid, 
urate and durable machine obtainable. e 
Millionare sold in this country is still in 
ist 


De monstration free— Booklet on request. 











Prevent Rust - Save Money 
““COROL’’ SWISS ANTI-RUST waunpaned 





‘*Corol’’ in several grades 
for every purpose. P. itive- 
l prevents rust or a I 
“COnOL” ol acid, ilkali or co 
fumes. 
coe Preserves. T 
COMPOUND = patterns also ¢ isint £ 
ee rac domestic shipment S 
Same nsrmevs 1 used on all office ma 
Nae, ocnGO i every kind 
= = Tell us your troubles. We have a 


“Corol”’ to stop them 


AMERICAN & FOREIGN PRODUCTS CO. 
1408 Fisher Bldg., Chicago, III. 








Ghed Rerhimer European Plan 





Courteous Treatment 
Everything Right 
$1.00 
$1.50 up—private bath 
Excellent Restaurant Correct Service 
Moderate Prices 


HOTEL HERKIMER 
GRAND RAPIDS, MICH. 
Maximum Comfort at Minimam Cost 











TRIED— —PROVED—IMPROVED 


FULLER & CO., Campello, Mass. 


pad made and contains the most per- 
le for stamping and printing. ¢ 


tionary improvement in pad and ink. 
the bad features of experimenters. 
PADS INK 
$0.30 Small bottle, patent top. . $0.25 


x 444 .40 “ 75 


30 Large bottle, 


Order Now — We Pay Express 
Special Quantity Discounts 








A New 
Eye Shade 


As Light as a Feather 
Made of celluloi 
around, buck 


no pit 


the 
side lights which so often re 
Retail Price 25 Cents 
ASK YOUR JOBBER FOR THEM 
SOLD BY ALL FIRST-CLASS JOBBERS 


CHICAGO EYE SHIELD CO. 


134 South Clinton St. CHICAGO, ILL. 












We are looking for a 
sentative in every town to bell 
this handy little Adie © 
chine. If you want yn sell. 
ing specialty, write us immed 
iately. Every merchant and 
business man in Fad locality 
should have a $25. 


Rapid Computer 
Adding Machine 
It will add, subtract, multiply 
and divide as accurately and as 
quickly as the highest priced 
machines, but does not print 
on paper roll. 

It is made of finest steel and 

. is strong and durable, 
and never makes a mistake or 
gets out of order. 

Write today for agents prop 
osition and our two weeks free 
trial offer. 

Ask for Catalogue No 8 
THE RAPID COMPUTER COMPANY 


303 Computer Bidg., Benton Harbor, Mich. 


Agents 
anted 




















15 jer of the: ait 


A size to fitall U. 8. and Canadian Coin 
Mr Dealer —Supply your trade with the best, Im- 
printed advertising matter Free 


The Detroit Coin Wrapper Co. 


871 Harper Ave., Detroit, Mich. Torento, Ont. 











EDUCATE— 


UR New Catalogue will do this for you 
in our line of Ribbons and Carbon 
Papers and Office Supplies. 
SNELLING & SON, Manafactarers 
South Brooklyn, N. Yy 


























122 








BUCHAN 
LOOSE LEAF 


“The Book of Quality’”’ 
AGENTLEMANS NOTE BOOK 





lel } 


Made in Walrus, Pigskin, Sealskin and 
Morocco. Genuine Calf lining, all leather 
Metal parts heavily gold plated, Material 


and workmanship of the highest order. A 
strictly high grade note book for the dis- 
criminating trade. Combines beauty, d 
bility, usefulne 


Size—Three and three eighths 

one half inches. Size of leaf—thre: 
inches. Fits the vest por ket 
Price—Walrus and Pigskin $4.00 ea 
Sealskin $3.75 each—all metals gold plat: 


Morocco $2.00—metal parts nick 


THE MECHANISM 


i Buchan's Patent 
Mechanism—t he 


mn! ? 
simples 
mpi 






easily operated 
Retaining device 
a flanged disk 
revolving on shaft 
Flange has tran 
verse opening to 
receive l pertor- 
ated leaves. Book 


opens flat. Bind- 
ing margin small. Sheets may be removed 


or mser ted singly without opening t! ge, 
yet each sheet securely held 

DEALERS— STATIONERS 
Write today for circu'ar and attractive discounts if 
you are equipped to care for a discriminating trad 


in the matter of a high grade loose leaf t k 


ELMER E. BUCHAN 


328 Federal St. CHICAGO, ILL. 














OFFICE APPLIANCES 





NEW HINGEING MACHINE. 

The Proudfit Loose Leaf Company of 
Grand Rapids, Michigan, has perfected a 

| new hingeing machine for hingeing loose 
leaf ledger sheets. This machine is known 
as the Proutfit Process Hingeing Machine, 
and is the result of seven years’ study and 
experiment. It is said that the hinge pro 
duced by this machine is fully equal to 
others in common use, and it is claimed 
that the Proudfit Process has the advantage 
in that it provides the manu 
putting 


of economy, 
opportunity of 


make, 


facturer with the 
the hinge in any grade or kind of 
hundred 





paper, from onion skin to two 

ind tax or index bristol 

Che machine ts arranged to produce tw 
styles of process hingeing, viz., the Pr 

t style, which is necessary in all sheets to 
| sed Pre fit loose leat devices Chis 
cons! Ll marré softened strip in the 
paper il embossed « swells I 

eC y djacent thereto lhe her P 
is the post or thong bind style gz ‘ 
r sistin saftened s p in the pape 








Front View of Proudfit Hingeing Machine 
Equipped With Individual Motor. 

one ind one-half inches wide, and placed a 
certain distance from the edge of the sheet 


(he manufacturers state that the swel 
or thick place, directly ahead of the Proud 
fit punching serves two purposes; first, it 


materially increases the compression or 


} 
th 


binding of the sheets, and second, as rie 


eaf body is thicker at the point where this 


occurs, the swell acts exactly a 


S ‘ 
thread does in a bound blank book; that is 
say, it causes the leaf body to throw int 
tl 


¢ 


when the book is open, giving 
flat opening feature in the blank book, 
when the book is closed it throws the arcl 


the other way, giving the leaf body 


ROYAL CARD WRITING CONTEST. 

The Royal Typewriter Company held a 
contest at the 
report of the show 


ard writing recent Boston 
Business Show The 
had to be sent on early, hence it was impos- 
sible in the April number to publish the 
names of the winners. Mention was made 
of the contest, however, as one of the most 


interesting side features of the show 





This contest was a ten-minute event 
was held each evening for a prize of a 
watch, given to the winner by the 
Visible, Inc f Boston. The cards 
were the Visible re 
They were of the standard car 


regular Index 


cards 


Index 





Enlarged View f Artor Head and H 


Swelling and Ironing Spools 

x SIZ¢ il S S 

isible ( ce 

h Strat 

e Royal N 

inti larly 

he 

tne Royal I mpetit 
contested The rizeé was aw 
winner on the last day of the s 

[he fortunat inne! S 
Miss E. Gross of Boston 
84 net Miss ( \. Swans 
made a record f &3 net a oa 
made by Miss V d, which was 
competition, s ed that she . 
write 105 irds ( es 
errors, giving her a record 97 


Che Stenotyp: pany issues 
time bulletins giving the his 
success f students S 
vork. Nur j é 





7 TL 


Enlarged View f 
Graduated to One One-thousandth of an 


i\# 


recently came t thee 
imong the successful stenotypists 
tioned are Joe Snivel 
per, both of Water] 


Zuppann of Detroit, who was 


lowa., 


Micrometers, Which 


andMiss Hazel I 


SOME INTERESTING BULLETINS 


Ar 


Appliances iT 


e 














from a $900 position to a $1,020 position as 
a result of a civil service test. Then, too, 
the bulletin mentions the marked success 
of the graduates of the Eastman-Gaines 
school in Poughkeepsie, N. Y. James John- 
son, a student of Marietta, Ohio, is making 
a success as a stenotypist in the civil serv- 
ice at Washington, while Jennie Hagener, a 
Peoria stenotypist, has recently passed the 
test for grade 
two, with a creditable grade, and has been 
ng $900 a year 


Illinois state civil service 


appointed to a position payi 


IMPORTANT REBUILT DEAL. 


A contract was recently ncluded be 
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Dermatype 


Too much emphasis cannot be put on this new stencil 
paper known as Dermatype, which is waxless and prac- 
tically indestructible, is as flexible as cloth and will not crack 
or tear, works equally well in cold or hot temperatures, and 
yields many thousands of typewritten copies from one orig- 
inal writing. It cannot be damaged in handling, and taken 
altogether is a complete revolution in stencil papers. 





Are you 
using this 
Stencil Paper 





It is a deep blue in color, which is restful to the eyes of 
the operator, and the typewriting shows plainly in white, so 
that it is a pleasure to use it, while corrections so perfect 
can be made on it as to be indistinguishable from the bal- 


ance of the text. One cannot easily realize the great advan- 


| tages of the Dermatype stencil without seeing it in operation. 


tween the General Typewriter Exchange 
of Brooklyn, W. H. Beardsley, managing 
director, and t Thorp & Martin Company 
of Boston, whereby the London house of 
he Thorp & Martin Com, y, 79 & 80 
Jueer reet, | lon, will take over the 
ext W distribution of the 
g S the ¢ eral Typewriter Exchange 
tor G t Br 

reputatior t both of these houses 

high nd their exy in the | 

ind abroad has been | 
ext e su this new 
rrange certain fr start. By 
thi arrange nt the I tige ot two 
t g the be known l t highly re- 
re ed ewriter concerns in the world 
eC joing wether work for a 


common end h distribution 


of high grade rebuilt typewriters in Great 
Britain The Thorp & Martin Company 
will handle the lines of the General Type- 


writer Exchange in connection with its own 


business in typwriter parts and other spe- 
cialties 

[he General Typewriter Exchange has 
enjoyed a large and satisfactory trade from 
Great Britain for a number of years, and 


probably no rebuilder has gone more care 


fully into conditions of export typewriter 
le than W. H. Beardsley. Mr. Beards- 
ley has at inst command a fund of pre- 


cise and acct formation regarding ex- 





Its adaptability to various kinds of work, its perfect re- 
production of typewriting, forms, etc., and its entire free- 
dom from damage in handling or by heat are truly astound- 
ing. While the Wax Stencil Paper was used for years, and 
is still made in limited quantities, it has been superseded by 
Dermatype which has more than satisfied those who have 


adopted it. 

In connection with this really wonderful discovery of 
Dermatype stencil paper we also announce the introduction 
of two new models of 


Edison Rotary 
Mimeographs 








| 
port technique methods, routes and | Numbers 77 and 78 
shipping rates, knowledge of ma- | whi ntain new features maki1 
nes most ap] ble to the various coun- | nie =. of ee 
, Mr. | ont In ; ( 
Re e} felt that no known offi 
there should be London representative | ,,.1,,, 
eir house varehouse | tate 
ities, and wit pacit t make early | Seld 
eliveries on orders to the British trade; | i 
to gs with re 
Bri I the same 
i all ; vf 5 ee | The No. 77 is hand feed only. The Ne. 78 
er line I ewriter Ex- The No. 78 is both automatic and hand feed. model with 
—— . t! 7 = ok _ ag ees Either can be had with or without motor drive. sntnesetiy oe bes 
, ee ee plicator in the world, 
r the that shou ny retail . . / 
e assume such a contract, it might be | The No. 78 complete equipment will produce over 6000 copies an hour 
at m¢ dvar particu if it had | 
be handling the e or ilar goods in | Tell us your requirements and ask for descriptive pamphlet 
a retail way previously. |! Thorp & | 
Martin Company being dealers, and prob- 
ably the largest dealers in world in | Made, A B Di k C 730 W. Jackson Blvd., Chicago 
typewriter parts never having entered into | by e ® Ic ompany 15 Murray Street, New York 
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YOUR 
INVESTMENT 


in the stock which you carry 
should be judged by the same 
standards and surrounded by the 
same safeguards as any other in- 
vestment. Especially is this true 
of your supply business which 
involves return orders and is 
among the most dependable of 
your assets. 


Because we recognize this we 
are manufacturing 


World and 
Tuxedo Brands 


of 


Ribbons and 
Carbon Papers 


for dealers who, like you, refuse 
to take any chances with their 
customers, and who understand 
that it pays to consider quality. 
Satisfactory results are what the 
customer in ribbons and carbons 
demands, and failing of these his 
business goes over to a competi- 
tor. It pays to invest in the 


best. 


We'll send samples and terms to 
prove it if you'll write us on your 


letterhead 


International 


Carbon Paper 
Company 


206 Broadway 17 Quincy St. 
New York, N.Y. Chicago, II. 


a me 
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the typewriter business wholesale or re- 
tail so far as the sale of entire machines 
is concerned, the General Typwriter Ex- 
change therefore believed that this house, 
with a London wholesale branch already 
established, would be an ideal connection, 
provided the arrangement could be made 
Both parties believe that this arangement 
cannot but result satisfactorily to the type 
writer dealers in Great Britain generally, 
who now have the opportunity to obtain 
not only the parts, but entire machines all 
from the same well established, reliable 
concern 

This new arrangement with the Thorp & 
Martin Company will inevitably increase 


the high reputation already enjoyed by 


both companies in Great Britain, and will 
result in a solid and satisfactory growth of 


business abroad for both concerns 





REMINGTON CO. DISTRIBUTES PAN- 
AMA-PACIFIC BOOKLET. 


The Remington Typewriter Company 


this month announces that they are ready 
to begin circulation of the handsome illus 
trated bookiet descriptive of the Panama 


‘ 


Canal and the Panama-Pacific International 
Exposition, of which they have been ap 


pointed official distributors. These book 
lets are furnished free, and everyone inter 
ested in the subject is invited to call and 
get a copy at the nearest Remington office 
This distribution has already commenced 
in the various branch offices of the c 

pany throughout the United States otf 


America and will also begin in all! foreigr 


prepared for tl 


plans included this beaut 
booklet, which it was decided to print 


immense edition, in all 


principal problem 


management 


Typewriter Con 





lization, with 


throughout the world 





ns 


as the special edit 


countries, have reached 


for advertising the Par 


Exposition were made by the 
ig the matter in charge 


; 


languages of the world r 


in connection with th 


; 


was the one of distr 


a number of plans had beet 
rejected, the Expositi 
ided to place the entir« 


hands of the Remingt 


pany This choice was 


world-wide Remuingt 
its 658 sale 


as many different cities 


} 4 
14 \ 


ms will become centers 


usiness house should 


» best available agency 
such a function is 


1 


} 


our day and age busin¢ 


the business houss 


pe a typewriter. « 


forcibly that the 


f bu'siness An 


such an organizati 


[Typewriter Company 
among the leading 

| 
1 ¢ neariy ne 
klet has been iss 











Vay, 1014 

is a beautiful piece of printing, filled with 
beautifully engraved maps and pictures in 

lors showing the various trade routes of 
the world and how these routes will be 
ffected by the opening of the Panama 
anal, and scenes in maps and pictures de- 
picting the canal itself and the exposition. 
Not the least interesting of the pictorial 
features is a series of reproductions in col- 
rs of splendid paintings depicting scenes 
at Panama, San Francis and their re- 
spective neighborhoods 

[he information the |t klet contains is 
also a remarkable presentation of the main 
acts about t exposition and the canal 

The free stributior this valuable 

oklet by the Remington Typewriter 
Company, already begun by its branches 
throughout the United States of America 
and in Gre Britain, w soon begin in 

er < ntries 

INTERESTING NEW BOOK. 

The Right Man, In the Right Job, Un- 
der the Right Boss, is the expanded title of 

new book entitled, “The Job, the Man, 
The Boss.” by Dr. Katherine M. H. Black- 
ford and Arthur Newcomb. Dr. Blackford 


is 


a physician who has given much time and 


attention to the study of mental problems 
in connection with industrial efficiency 
She is the wife Arthur Newcomb, who 
collaborated with her in writing the book, 
which contains two hundred and fifty pages 


and is fully illustrated. Dr. Blackford has 
been studying men and their jobs for about 
fifteen years. She began by helping some 


nall employers select men for 


minor posi- 


tions, and the work gradually grew into 
helping big employers in selecting men for 
heir highest positions. She has counseled 
thousands of men and women in the choice 

their vocations, and has taught both em- 
ployers and employes t io this kind of 
scientific selection for themselves The 
practical result f this study have been 

ndensed Dr. Blackf and Mr. New- 
omb in this book, which they state is the 
record of s ess, not the propaganda of a 

The ( rom Dr 
Katherine M Blac Hastings-on- 
Hudson, New York. It retails for $1.65, 
postp 

REMINGTONIANS ENJOY NEW 

CHICAGO OFFICES. 

The ré ¢ I tor Type 4 
write ( s ¢ office fron 
W sh t yr of the 
N ¢ ( S S il state and 
() v stre little satis 
ned t e R ng The ym 

y has ta e enti iffording 

! e s than S é ad it 
rmer sa g lighter, 
wer irters 

] g mces 

. é t | not 

ent Earle 
ice-Pre P skirk, vere 
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ur Unlimited Guarantee 


Protects You On Every Sale of The 


CHL ART-STEEL 
Typewriter Table and Cabinet 


Write Us 
Today 

for Our 
Special 
Offer! 


One of the best adver- 
tised, quickest selling 
Office Appliances 
on the Market. 























you can sell 
your- 
satisfaction t ) your 


If 


article 


to 





customer a prospect 
orders one 1n good faith and 
finds within 15 days that 
not all we claim fer it 
han 1% were eve 
hacia If he kee t. weg 
i r torever ag et 
n lor work l 
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recom as old- OCccupies only 4 sq. ft. of 


‘rou st? (JHL ART STEEL 


Typewriter Stans and Cabinet on 


15 Days’ Free Trial 


very aye of a modern business office. 





style desk 





Cut Down 
Your Office ‘ 
ree 


Expenses 










Occupies only 
4 sq. ft. of 
Floor Space 





Bs ies als 4«q. x, as compared Sea the aq. ft. yy 
Saves 6 sq.ft. ul the old style typewriter desk. Ample apace fo 
week's supr f st ry, but no Pd oa ors to A cate - Le 

































and en ds. iwaye clean and sanitary. Firm end rigid when on its 
a simple fi} Ie ver pute the leather casters in position, C ~ 
as an r st for better light or from room to room. 
ble ste f with beilt up wood platforms, noiseless under pov 
Ip, steel t wn and locks securely. We guarantee it to be 
GQ ? 8 Write us e868 stationery for the 15 days’ trial, If not sati 
we w 1y itback atthe fall price. We fill orders through our dealers or th 
Closed we have none, providing you will give us his name, Write us to-day, 





BEWARE OF IMITATIONS! Mahe care of it by inching Sor out names 


& Off ce. 8 apply Dealers | 
Write us for it AT ONCE & Address: The Toledo Metal Furniture Co., Dorr St., Toledo, Ohio 


TOLEDO METAL FURNITURE CO., 2403 Dorr St., Toledo, Ohio 




















We Can Do Your Manufacturing 


We are equipped to design, develop, make dies, 
jigs, 


minimum cost. 


etc., and manufacture your article at a 


A corps of well trained mechanics at your service 
Write us for quotations 


AUTOGRAPHIC REGISTER CO., HOBOKEN, N. J. 
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FURNISH 
YOUR OFFICE 
COMFORTABLY 


and conveniently. You owe it to 
yourself and your business to do it. 
It will pay you dividends in sat- 
isfaction and increased efficiency. 


TOW-DAVI 
Matched Office Suites 


IN OAK AND MAHOGANY 





Meet ‘every requirement for office 
use—attractive appearance, du- 
rability and convenience. Most 
important of all the various 
pieces match in design, producing 
a complete and harmonious effect. 
A variety of styles and prices to 
selec from. Catalog on request. 


During the summer furniture ex- 
position we will maintain a large 
exhibit of matched office suites, 
showing the newer patterns. 


All dealers visiting Grand Rapids 
are invited to call at our space 


in the Blodgett Bldg. 


Stow & Davis 


Furniture Co. 
GRAND RAPIDS, MICHIGAN 
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AGENT APPOINTED FOR IMPERIAL 
TYPEWRITER. 

W. E. Hill has been appointed agent for 
the Imperial Typewriter Company of Lei- 
cester, England, for the division of the 
United States east of the Mississippi River 
Mr. Hill has established his New York 
headquarters in the World’s Tower build 
ing, 110 West 40th street. A few years 





W. E. HILL OF THE IMPERIAL TYPE- 
WRITER COMPANY, LEICESTER, ENG. 


ago Mr. Hill was superintendent of the Im 
perial factory at Leicester, and is therefore 
thoroughly familiar with the Imperial type 
writer. His work in the United States has 
been principally in the factory management 
of mechanical plants, coupled with work in 
the office and systems management of such 
concerns. From his headquarters in the 
World’s Tower building he will take care 
of local New York trade, and will appoint 
agents for the different subdivisions of his 
territory 





May, 19rd 


try once it has been introduced, and its 
special features of advantage are under 
stood by the public 

Readers who desire more detailed infor 
mation regarding the Imperial typewriter 
are requested to refer to the December, 


1913, issue of Office Appliances, page 102 





A Loose Leaf Binder. 
The illustration shows the strength wit 
which the mechanism in the Van Buren loose 


leaf holder and binder grips its contents 








ILLUSTRATION SHOWING STRENGTH OF 
GRIP OF VAN BUREN BINDER. 


It works with a spring clamp, as s! 

second cut, and is automatically 
justable by a simple, self-locking lever 
from one sheet to 200, or their equival 
thickness. There are two styles, side-opet 
ing and end-opening. These are adaptabl 
to a very wide range of uses. In the Var 
Buren binder one may file securely wit! 
punching documents from the size of a busi 
ness card to a_ directory This includes 
notes, invoices, reports, price lists, as well as 


catalogues, directories and magazines 

The larger sizes are especially useful 
among artists, draughtsmen and others wh 
find it necessary to protect sketches, draw- 


ings and valuable records without punching 





VIEW SHOWING MECHANISM OF VAN BUREN BINDER. 


Che Imperial typewriter, which was de- 
scribed in a recent issue of Office Appli- 
ances, enjoys wide popularity in England 
and through Continental Europe, and in 
the dependencies of the various countries 
having colonies in other lands. Mr. Hill 
believes that the Imperial typewriter will 
enjoy considerable popularity in this coun- 


holes in the edges. This feature makes it 
possible to insert instantly and securely pr 
tect any kind of business paper while passing 
through the office, store, or factory Che 
smaller sizes are well adapted for stenog 
raphers’ and reporters’ note-books, and pri 
vide most efficient pocket loose leaf note 


books for all purposes. 
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The holders are compact when full as well 
as when empty, and since there are no 
projecting parts to interfere, lie flat on the 
jesk or shelf. 

[he manufacturers, Van Buren Bros., 673 
West Madison street, Chicago, make a spe- 
ialty of furnishing the holders in other than 
stock sizes and for particular purposes, and 
will be pleased to give further details upon 





request. 
SPLENDID LINE OF DESKS. 

The National Desk Company of Herki- 
mer, N. Y., is specializing its selling cam- 
paign this month upon the sixty-six inch 
mahogany desk, series 9, a cut of which is 


lar 


shown elsewhere This desk, and simi 
nes in the same line, it is declared are the 
height of elegance. It is of massive design, 
and is particularly desirable for use in 
offices or libraries where the surroundings 
call for something which is more elaborate 
than that demanded of regular factory 
patterns 

The design of this desk is the National 
flush construction, sanitary, with mitred cor- 


ners throughout, showing figured wood on 


all its exposed surfaces. The materials are 
of the very finest selected white quartered 
oak and East India mahogany The side 
arms of the desk are faced with figured 
wood, grooved upon the edges, and the 
writing bed and deck top are 134-inch heavy 
5-ply stock. All drawers are of the same 
wood as the desk, and are anti-friction, 
having a lap front This makes the draw- 
ers practically dust-proof The trimmings 


are of heavy brass of special design. There 


are other features of this desk which the 
manufacturers will be glad to tell about on 
application 

Dealers who desire to have a very com- 
plete catalogue of high-grade desks should 
write to the National Desk Company of 
Herkimer, N. Y., for their latest production 


SHUMAN BUYS OUT 
ESTS. 

R. R. Shuman has purchased the interest 
of Carl H. Booth in the partnership known 
as the Shuman-Booth Company, Mr. Booth 


BOOTH INTER- 


retiring to become vice president of the 
Metallurgic Engineering Company of Chi- 
cago, patentees and builders of electrical 
melting furnaces 

Mr. Shuman has organized a stock com- 
pany with a capital of $20,000, to carry on 
the new business under the name of the 
Shuman Advertising Company, with head- 
quarters at 620 Westminster building, Chi- 
cago, the headquarters of the old Shuman- 
Booth Company. The former organization 
will remain intact, and it is expected that 
with increased capital the company will ex- 
tend its well known ‘service in the trade 
and technical journal advertising fields, as 
well as carrying on a general advertising 
agency business 

R. R. Shuman is one of the best known 
men in the advertising field, and he has had 
a very wide and valuable experience, not 
only among trade and technical journals 
but in the general field as well 








When reading this advertise- 
ment please accept the state- 
ments contained therein as 
| ‘ ABSOLUTE FACTS, remarkable 
ENVELOPE, as they may seem. 


$ For ALL-AROUND EFFICIENCY 
PRI FE ] ‘ SPEED, SIMPLICITY and DUR 
(Except West of Rockies and Canada) ABILITY, the STANDARD EN- 
F. O. B. Somerville VELOPE SEALER, at $15, has 

no superior, and is the equal of 


power machines selling at ten 
times the price. 





















the STANDARD ENVELOPE SEALER at $15 


—Has a speed of 150 to 200 per minute 

—Is incomparably simple 

—W/ill last a lifetime 

—Is absolutely noiseless 

—Is 100% efficient 

The Standard Sealer receives the envelopes in a stack; automat- 

ically feeds, seals and delivers them, moistening only the gummed 
portion of the flap. 


AGENTS [if you are in the $3,000 to $5,000 a year class, write for our 
proposition, giving age and qualifications in first letter. 


Standard Envelope Sealer Manufacturing Co. 


SOMERVILLE, MASS. 













AGENTS THE MERITS OF 


wanteD The STANDARD STAMP AFFIXER 


MODEL E 


Price 


$15.00 


F.0.8 


Somerville) 





Are endorsed by thousands of satisfied users in the U. S., 
CANADA AND EUROPE, and is used extensively in 
STATE and CITY DEPARTMENTS, and by such 


corporations a 


The Standara Oil Co. Prestolite Co. 

The American Snuff Co. Metropolitan L. I. Co. 

The United Shoe Machinery Co. New EnglandTel. & Tel. Ce. 
Stone & Webster Waltham Watch Co. 

N. K. Fairbank Co Sulzberger & Co., Etc., Ete. 


The Standard Stamp Affixer Co. 


SOMERVILLE, MASS. 









































LAWRENCE H. WEST. 


OFFICE FURNITURE AND FILING 
COMPANIES MERGE SALES 
DIVISIONS. 

Three Well Known Concerns Unite Chi- 
cago Selling Forces Under 
One Agency. 


HE West-Williams Company, Mil 

waukee, the Ross Cabinet Company 

of Otsego, Mich., and the UniFile 
Manufacturing Company of Chicago, man 
ufacturers of the UniFile or Unit system of 
vertical filing, and Chicago agents for the 
Safe-Cabinet Company of Marietta, Ohio, 
have merged their respective Chicago sell 
ing agencies under one management and 
have recently taken offices at 14-16-18- 
20 North Dearborn street, occupying the 
third floor of a handsome new building, 
where they will carry a large display and a 
full stock of each company’s product 

Mort H. Moore, secretary and_ sales 
manager of the UniFile Manufacturing (o., 
has been appointed Chicago manager and 
will receive the co-operation and assist- 
ance of Lawrence H. West, assistant 
treasurer and general sales manager of the 
West-Willams Company, who will spend 
some of his time in Chicago, and of Henry 
A. Otis, general manager of the Ross Cab 
inet Co., who will also assume a part of 
the burdens when he is in Chicago. 

The West-Williams Co. are manufactur 
ers of card indexes, vertical filing supplies, 
loose leaf and ring books, folders and sys- 
tem supplies generally. 

The West-Williams Company is the 
senior in this new organization by reason 
of age. This company was founded in 1858 
by Samuel C. West. Edward K. West is 
now president and treasurer of the West- 
Williams Co. Lawrence H. West, grand 
son of the founder is assistant treasurer 
and general sales manager and will have 
more to do with the new Chicago office 
than any other member of his company 
He is still a young man and his extensive 
experience in this business will be a great 
asset to this combination, as practically his 
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MORT. H. MOORE. 


entire business life has been spent with the 
West-Williams Company, 

The Ross Cabinet Company of Otsego, 
Mich., is a well known manufacturer 
of high grade wood filing devices It 
has an extensive line of filing cabinets, 
offering a remarkably attractive variety of 
choice to users of filing devices. The 
president and treasurer of the Ross Cab 
inet Co., is George E. Bardeen, who is one 
of the largest paper manufacturers in the 
country. The Ross Cabinet lines have 
been greatly improved and practically re 
constructed under the management of 
Henry A. Otis, general manager and E. 7 
Bennett, superintendent Mr. Otis’ has 
been in the woodworking lines since 1887 
He founded the Otis Desk Company of 
Chicago, and for eleven years was with 
the firm of A. H. Revell & Co. Mr. Ben 
nett formerly held the position of superin 
tendent with the factories of the Yawman 
& Erbe Manufacturing Co., at Rochester, 
N. Y 

The UniFile Manufacturing Co., of Chi 
cago, ©. B. Englisch, president, and Mort 
H. Moore, secretary and treasurer, are 
manufacturers of the well known UniFile 
or Unit system of vertical filing devices 
This company is also the selling agent of 
the Safe-Cabinet Company of Marietta, 
Ohio, for Chicago and the surrounding ter 
ritory This company, it will be remem- 
bered, won the Safe-Cabinet pennant for 
the year 1913, for obtaining the largest 
amount of business of any Safe-Cabinet 
agency in the United States or foreign 
countries. Mort H. Moore who will man 
ige the new consolidated Chicago offices 
of the companies named, has had an exten 
sive and valuable experience in the hand 
ling of filing appliances For eleven 
ears he was with the Yawman & Erbe 
Mfg. Co., having been assistant manager 
of the Chicago branch of that company. 
He resigned to take an interest in the 
UniFile Manufacturing Co. Previous to his 
connection with the Yawman & Erbe Mfg 
Co., Mr. Moore for ten years handled the 
filing departments of the two largest mail 











HENRY A. OTIS. 


Chicago Mr Moore s 


ne of the forceful, well balance 


order concerns 


in the filing appliances trade, and will carry 
through the new proposition in a successful 


Way 


NEW HOME FOR THE WESTERN 
NEWS COMPANY. 
The Western News Company is now | 


cated in its newly constructed home at 


21-29 East Austin avenue. The building 
which is of fire-proof construction throug] 
tut and has a thoroughly modern sprinkler 
sys‘em, consists of seven floors and bass 


ment making a total floor space of almost 
two acres. For the storing of stock and 
similar purposes, steel shelving and locker 
manufactured by the Durand Steel Locker 
Company are used [hese are raised 
the floor after the sanitary type of constru 
tion 
The lower floors are devoted entirely 


s and display rooms. The 


the general cff 
Western News Compaany, in addition to its 


magazine and book business carries 
iobber’s and wholesale trade in commer 
stationery, loose leaf, etc 


TYPEWRITER OFFICES MOVE. 
The retail store of the American Writ 
Machine Company, for eighteen years at 

437 South Dearborn street, was moved 


May 1, to new quarters one block n 


> 


329 South Dearborn street 
The purpose of the company in making 
this change is said to be to bring the retail 


+ 


store within the loop district 


NEELY AND PEACOCK FORM NEW 


COMPANY. 

Fred. W. Neel nd J. Luther Pea k 
the former 1 n and carbon | Se 
Neely & Pea c] have rrganized the Met 

politan Off Supply Company tl 
sale of carl ers and typew 
bons and have ted offices 11 4 
Caxton Buildi n South Dearl street 
Ch age The ( pe to | ive the r 
mces mple 1 by the time this rey 
reaches rondnee 
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n't grow 
ard in stock 


GOODRICH 
PURE RUBBER BANDS 


Goodrich Pure Rubber Bands 
help build up a clientele of loyal, 
satisfied customers. They stamp 
the dealer a quality dealer. They 
give him the advantage of the 


es 


SIM 











Guaranteed 5 years because ex- 
perience proves they resist age 
deterioration. Fine Para rubber, 
perfect seams, uniform vulcani- 
zation and thorough inspection 


millions of dollars that have been make ‘“‘every band a perfect 
spent to advertise the name _ _ band. Greatest number per 


pound. Absolute full weight. 


Goodrich as representative of the 
No better bands made. 


best in rubber. 


Pound, fractional pound and GTOSS boxes, or attrac- 
tive assortments. Write for samples and prices. 


The B. F. Goodrich Company oh 


Factories: Akron, Ohio 
UUM 


There is nothing in Goodrich 
Advertising that isn't in 
Goodrich Goods 


Makers of Goodrich Tires 
and Everything that’s 


Best in Rubber Branches in All Principal Cities 


2] 











Either Agency or Price Protection Propositio, 
KEYSTONE CARBONS 
AMITY RIBBONS 


For All 
KEYSTONE CARBON PAPER MANUFACTURING CO. 


R. A. BECK, Gen’! Sales Agt., 727 8. Dearborn St., Chicago 
New York, New Orleans, Los Angeles. 


The LEONARD COIN MAILER Safe 


TURNS LOSS INTO 100%/PROFIT Sure 
People buy estamps (no pro- Btuoc 
Ot) to remit small amounts # ¢ 

® coin maller would serve the pur- : 
pose. 200 “Leonard's” in a neat dis- i, 
play box Tse delivered. Sam ples ext 
and further information free. LEY 
The Detroit Coin' Wrapper Co. 871 Har- 


per Ave.. Detroit, Bich. Toronto, Ont. - ae 





Louis Fournier-Forquignon 
TYPEWRITER DEALER 
34 Rue des Petites-Ecuries 
PARIS, FRANCE 
is in the market for typewriter specialties 
and allied supplies for office use. 



















—) 




















L. NELLEMAN 


Successor to L. Rosenthal 
S$la Nanking Road, Shanghai (China) 
Dealer in Typewriters and Accessories, Office 
Appliances, etc., with large and attractive 
show windows, situated in the center of the 
business section of the city. 


Open for Novelties as Sole Agent 


THE REX CO., 


Established Dealers in Office Supplies and Agents 
for an American typewriter, 


VIENNA, AUSTRIA, 


are always ready to consider agency propositions 
from American manufacturers 





P. CASTELLI & CO. 
Vie Dante 4, Milan, Italy 


with splendid offices and show rooms are 
open for exclusive agencies for Italy and Col- 
onies in all new and practical office appliances. 
Best references. 








F.W. HEYTHEKKER: 


Office Appliance Dealer in 


AMSTERDAM HOLLAND 
Specially organized for the sale of small] attractive 
crticles, furniture, etc. Will be pleased to receive 


aatalogs and pric ym manufacturers. Sole dealer- 








es fre 
ships preferred. Wholesale and retail 








HUNGARY 


Gluck M. Odon 
Budapest, VI. 
Liszt Ferencz-tér 18. 
is always open for novelties as Dealer or Agent. 








**SCHULTECHNIK’’ 
The first journal devoted to scientific 
methods of typewriting with a view to its 
introduction into all schools. 
Edited by HERMANN LEMKE. 
SCHULTECHNIK-VERLAG 
Storkow (Mark) Germany 
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Visible tiling 


WILL LOOK GOOD TO YOUR CUSTOMERS IF YOU WILL SHOW IT UP WITH = 
V = 
| AuTOMATic FILING DEVICES ans 


We will guarantee them to outclass and outsell anything similar of any other 
make at our risk. Our immense line, exclusive features, paten devices, prac- i] ! 
tieal specialities, popular styles, improved methods and extremely fy 
low prices shown in our ~ 
TENTH ANNUAL CATALOG 


will interest your customers and the agency for our line afford you a 
good profit, easy to get business and protection. In unrepresented 
pane | we sell to consumers direct regardiess of protection 
competition and solicit inquiries for our 

Pactory to User Proposition. Write us today 


New York City Agency Sole manufacturers : 
Koller & Smith, Inc. THE AUTOMATIC PILE & INDEX CO. 
112 Worth St. 143-157 Peart Street, Green Bay, Wis. 


THERE IS A REASON 


Why our customers are still with us. 
Our Prompt Service—-Our Low Prices — For Good Goods 
We lead in offering Special—Money Makers. 


We assist the Dealer in every way possible 
WE WANT YOUR NAME ON OUR MAILING LIST. 
Special Price List Now Out—GET It. 


YOUNG TYPEWRITER CO. 


62 W. Madison Street 




























































Did You Get Your Share 


of the big profits dealers everywhere have been making 
by meeting the enormous demand for 


The New Non-Shine Chair Pad 


Hundreds of dealers are making added profits. Selling 
at a marvelous rate. Repeat orders are in evidence 


every day. This is your opportunity. 
You Cannot Afford 

to let this opportunity pass. The NON-SHINE 
CHAIR PAD retails for $1.25 and can be sold to all 
office men. It saves its costin a mighty short time 
Made in five standard 
at regular price 

Write us at once 


THE NON-SHINE PAD CO. 
7O37 Ridge Avenue, Philadelphia, Pa. 


ort 
izes. Special sizes and 


snapes 














BEEGEE 


THE PERFECT 
INK ERASER 


Indorsed by U. S. Government 


TO DEALERS: 
i ttractive article to handle, be- 
Tasos "ls a, ready seligr, carne big proft’ has 
qoknewiedged merit, and fs ex wely adver- 
tised. To avoid delays in delivery—place your 
in advance of your immediate needs. 





Used in State and City departments, Banks, etc., and in every civilized country of the 
globe. 
No chemicals, always sharp and ready for use. 
Erases Ink As Easily As Rubber Erases Lead 


For the Trade—An attractive celluloid display card beautifully lithographed in three colors 


BEEGEE COMPANY, 1133 Broadway, New York 




















CHICAGO, ILLINOIS ) 





| 








| 
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VICTOR CO. OPENS CINCINNATI 
OFFICE. 

The Victor Typewriter Company an- 
nounces the opening of a Cincinnati office 
in charge of W. H. Olney 

Mr. Olney is an experienced typewriter 








W. H. OLNEY 


man, having first entered the selling end 


of the business in 1900 with the Albany 
office of the Remington Typewriter Com 


pany. In 1905 he was transferred to the 


Philadelphia office and remained there until 
1912, at which time he engaged in the ad- 
ding machine business as sales agent for 
the Adder Machine Company, at New York. 


Mr. Olney has made an enviable record 


as a salesman and has a host of friends 


who extend their best wishes for success 
in his new connection 


TRUSSELL DISPLAY CASE. 


The Trussell Manufacturing Company of 
Poughkeepsie, N. Y. has devised for the 





TRUSSELL CASE FOR DEALERS. 


benefit of dealers a handsome and conve- 
nient display case, which is illustrated here- 
with. The shape and appearance of this 


case need no comment. It is designed to 

















™ 
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rest conveniently upon the counter or show | 
case, and is made in three sizes. There are 
twenty different sets of memo books which | 
may be put in these cases, three sets to the | 
case, and eight books to the set. These | 
sets include a wide variety of memo books 


in different sizes and styles, including the 
Trussell Company’s famous Twinring 
memos. 

The company recommends to its dealers 
that for a starter they try an assortment of 
sets Nos. 15, 20 and 21, in one of these hand- 
some counter cases 

[The company will give full information 


on reque st 


A 100 POUND PARCEL POST SCALE. 
The “Allsteel” 100 pout parcel post 
scale and shipping ym scale is product 
hich is now being put upon the market 
Scale & Manufacturing Com- 

of Chic This scale s especially 


use of the post office 


desig ‘ 





PARCEL POST SCALE, 100 


‘ALLSTEEL” 
POUND CAPACITY. 


whi h, aiter 


istive tests, 
hat depar The 

service is being 
yntracts for thirty 


Triner 


department, exhat 
was tment en- 


adopte d by 
now 


tire parcel post 
juipped with this scale, c 


} 


housand having been given to the 


& Manuit 


twenty- 


Scale icturing Company, of which 


five thousand have already been de- 


livered and the remainder of the scales are 





IN FRONT OF 


VIEW SHOWING CHART 
SCALE WITH PACKAGE ON SCALE. 


g turr ( I two hun 

ed and ty iv 
No part of this scale projects above the 
platform. The beam is below the platform 
nd square] fre f the operator. This 

| 

construction pe its the weighing of pack- 
ges of all sizes and shapes from a letter 
t n autom e wheel without interfer- 


rapid handling and 





Typewriter Dealers, Office Supply Men, Bank Cashiers 


Sell Fox Typewriters for Us, Cash or Payments 


e and 


Typewriter Dealers, Office Supply Men, Bank Hardwar Fur- 
Fox Typewriter ex- 


niture Dealers, how would you like to take up the sale of t 
clusively in your section? 

We would furnish you 
send typewriters for trial t& 
either in all cash or in monthly instalments 

Write us just how much territory you can cover, whether you are prepared to 
pay cash for your stock or ‘would want us to handle all your sales tor -y on the 
payment plan. Let us know if you have any prospective customers ip 

Shall we send a representative to call on you, or do you prefer we mou answer 
your repiy b . 

Ip rep! 


with advertising, refer all magazine inquiries to you, 
your customers, and you could pay us for this stook 


mail? 


ing mention Office Appliances 
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Name 


FOX TYPEWRITER COMPANY 


3105-3115 Front Ave., Grand Rapids, Michigan 


A NEW SURE SELLING OFFICE SPECIALTY 


The Hughes 
Automatic 
Book-Rest 


This device has been introduced 
in acomparatively small territory, 
but wherever shown it has been 
given the seal of approval. It is 
a live seller 


The Hughes Book-Rest is a real 

mvenience for all offices in which 
large record books are handled. 
Exc eedingly simple—requires no 
adjusting 


ABSPOER . wc cccrvocevvesvescsconnsseesbeues seebebeeenee 





















Dealers wanted everywhere. 


Special terms. 


The Hughes Book-Rest Co, 


Cherokee, lowa 






THE ROSCO GLASS DESK PAD 


(PATENTED) 





As necessary asadesk. A glass plate that can 
be lifted as ooaiy 2 as i hat. An ornament and 
a utility combined. and economical. 

The ROSCO ULASS DESK PAD consists of a 
giass plate fitted into a frame. A holein 
the bottens of the pad permits the insertion of a 
finger to | it glass, and there is NO SUCTION or 
DISTURBANCE of Papers when glass is lifted or 
lowered. The flanges protect edges of from 
contact and are bound in the heaviest and 
quality of leatherette, in finishes that beautif 
match iight oak, golden oak. weathered oak 
mahogany desks. 

Its originality attracts attention every- 
where. 

Desk Dealers and Stationers will find this a 
profit maker 

Write for complete descriptive matter and 
prices now. 


Ravenswood Office Specialties Company 
1471 leving Park Bivd,, Chicago, Ill. 
SESSSSSSSSSSSSSSSSSSSSSSSSSEESSOHOSHSCOSCSOSCOSCECCOSECSEOOSOSES 


Rand Money Makers 


MEAL LILE: us » | MZ 


Seseeseseeseoeeeeeeoeeeeoeoeeoese 
- 








Visible Guides 


— Patented— 


Save one-half on all indexing. 
Each tab is 


Visible, Changeable, 


Celluloid Covered, 
Typewritable, 
and guaranteed for ten long years. 


ASK YOUR DEALER or 
write for samples. 


THE RAND COMPANY 


New York North Tonawanda, N.Y. ’ 
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How much time 
do they waste— 
just waiting? 


When the senior partner is 
away, fis stenographer reads 
and does fancy work. When 
the junior partner has a light 
mail, Ais stenographer gets 
through and goes home early. 
But the chief correspondence 
clerk dictates all morning, his 
stenographer transcribes all 
afternoon and at 6 o'clock she 
is nowhere near through. 


That state of affairs exists 
in any office not equipped with 


Ghe EDISON 
DICTATING 
MACHINE 


(Prevent substitution. Specify ““Made by Edison’*) 


Any office doing business 
under the old system is ready 
for your suggestions that will 
divide the typewriting equally, 
let all the letters be written 
long before closing-time, over- 
work nobody and cut out all 
the present waste of time. 


Here is as vital a part of office 
management as the typewriter. 


It is easier to sell than the type- 
writer was 


at first for 
thereis very 
little to 






learn. See 
whether your 
territory is still 
open. Write for 
a copy of the 
“Edison Plus” 
booklet, outlin- 
ing our proposi- 
tion to prospec- 
tivedistributors. 


aie. 


Incorporated 
205 Lakeside Ave., Orange, N. J. 


OFFICE 


APPLIANCES 


weighing of packages. Another feature of 
this scale is a rate computing chart, which 
is independent of the scale. This chart is 
fitted to a slide in front of and under the 
platform, and can be easily removed and 
replaced with another whenever a change 
in rates takes place. 

This scale is constructed entirely of 
steel throughout, except the beam and the 
poise, which are made of solid brass. This 
gives the scale great strength, and assures 
safety in transportation 

Although this scale has a capacity of 100 
pounds, it is so compactly made that it 
takes up no more room than the ordinary 


50 pound counter platform scale 





JANSSENS NOW WITH ELLIOTT- 
FISHER COMPANY. 

L.. C. Janssens, former president of Jans 
sens’ School of Foreign Trade, has joined 
the force of the Elliott-Fisher Company as 
export manager 

Mr. Janssens, who recently arrived from 
Paris, will make his headquarters at the 
f the Elliott-Fisher Com- 


general office 
pany, Harrisburg, Pa 
L. C. Jassens is one of the best posted 





L. C. JANSSENS. 


men in this country regarding foreign trade 
in its practical details. He is a linguist, a 
business man, a student and a gentleman of 
refinement, the master of a clear and lucid 
style of writing 

Readers of Office Appliances will remem 
ber several of Mr. Janssen’s articles which 
were published in this magazine a little 


more than a year ago 


USEFUL DESK NOVELTY. 
The accompanying cut is one-third 
full size of the useful little article called the 


Deskaid, which was referred to in_ the 


hich is 


the 


March issue This new device w 
sold at a reasonable price, is indestructible 
| vho 


and will not be cast aside by those wl 


desire useful things Although a dozen 
uses in one instrument are claimed for this 





device, the Deskaid actually performs at 
least eighteen different functions. This in 
strument is provided with a sharp string 
cutting curve which enables packages of all 
kinds which you receive by mail or other 
wise to be rapidly opened. The length of it 
permits its being suspended in a roll toy 
desk and its shape is such that it lies flat 


; 


on any surface Besides the string cutter 
mentioned, the article embodies the follow 
ing useful features: Envelope opener, news 
clipper, check cutter, paper folder, tack lift 
er, book mark, four different scales of meas 
urements, cigar box opener, erasing shield, 
parallel rule, paper cutter, protractor, ruler 
paper weight, French curve, etc 


HANDSOME LINE OF LEATHER FUR.- 
NITURE. 

The illustration shown below pictures 
one number of the handsome leather 
niture line of the Jamestown Lounge (| 
pany of Jamestown, N. Y., who have 
sent out a booklet entitled, “About Leat! 
er Furniture,” which they assure us is n 

catalogue, but represents their effort 
place before the reader a knowledge 
leather upholstery, gained through years 
of experience in producing the better sort 

furniture This booklet is fully illus 


ONE OF THE LEATHER CHAIRS OF THE 
JAMESTOWN LOUNGE COMPANY. 


trated with pictures of the company’s har 
some line of leather chairs, sofas, daver 
ports, rockers, etc., also a fine line of go 


in upholstery other than leather. The book 
in addition to the illustrations, gives a 


points about leather furniture which 
very interesting and useful to those 
desire to learn 
fashion, the manner of its arrangement 


what to buy for the greatest comfort, et 
They emphasize the importance of buyt 


quality when purchasing leather furnitu 





— + = 


se oa a ~~ A 
AEG EN || © 0G} 
—y hg henge ——$_— ~ &—_¢>—__.—__? ; ’ re, 
a - 3 3 3 i : ‘ ome. 


ind give valuable information as Ww 
the best leather is and how to select 1 
this chapter is discussed the productior 
nine leather, wil hides are used, how 
hides are treated—in short, supplying 
formation of great interest regarding 
production of tur re leathe 
eee a ae a, 


this class ot goods, its 
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“ADDITION TO THE APSCO r) APSCO family has s ng gs 
FAMILY.” toward the Rooseveltian standa t's IDEAL 
By S. H. Arpener. evident in a glance over w . 
1. ee ee ee ae » thee 
[The Automat Pencil Sharpener Com- aoe r: ——- Sauer tb ares a S d 
ay of © East Randolph street, Chicano. sul vhile a bit ry committ if be ugnt Tubular tan A} 
‘ unces the arrival f tw new mem- thinly veiled promise, tha : 
bers named Wizard and Junior, to ther “ - Phe , ,; 
( anical fa 
[These twins Ss t spt k really struck 
ile ag but the modest 





















Burroughs 
Adding 
Machine 
On Our 
Stand 








NEW “WIZARD” PENCIL POINTER. 
NEW “JUNIOR” PENCIL SHARPENER : 
ne are now used b pocttienty all leading 
s ( é Ss S a ee ‘st manufacturers of office machinery of every 
size. favorably known the world over, kind for which a stand is necessary. 
lud aw aie ur If you are interested in a stand that wim 
ival 1 nf ifflictions and oan INET increase the value of your product, send 
‘Adi : : rrected in the A USEFUL CAB us your specifications and we shall be 
? - i Visible Check Sorting | pleased to submit sample with quotations 
g I ; me on . at our risk. 
\ ‘ r h t Tr ) W i . 
1 ee be tie uf The cuts herewith show but two of a 
sch 1 f must make good ive they ggg vat ee 
| the highest award, and only afte te Just Out 
a ing etect pie or ¢ n ; 
? ; ; shered into the s S nog New model No. 3 combination portable 
zs S ge | and rigid typewriter stand. Same model 
siness i? with all its advantages will be furnished 
\ s ' ae, for any other office machinery. {| 
' ~ ( mily s : : - 
; Mount your machine on our stand, roll 
S ears ago @ it to your work, throw the crank to other 
f ¢ ed in little side, and you have a rigid stand. 
AY rst-borr ‘ ‘ P . ° 
S \ ¥ Write for circular with prices and discounts. 
as , 
Na . s spurred 
é ~ . qui k 
iT ( Clin ax 
) T) ‘ T) wrtny 
2 ive l c 
S Tt al 
k ‘ p vs i] 
1 é itent law 
a \ ~ i il 1s it 
“ els k 1vWw here 
% c riginal . 
, r S edi r 
. s ki 
3 prit ‘ S} 
' a - I 
ea "a « — No. 3 Combination 
ee 7 Typewriter Stand 
~ was 
= ee. Ve r 
. ! Fowler-Manson-Sherman Cycle Mfg.Co. 
ex, Dex 1447-1455 Austin Ave., Chicago 
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REG, TRADE MAKK 


50c 



















4 
PATENTED IN US. & FOR COUNTRIES. 


ENVELOPE OPENER 
STRING CUTTER 
BRASING SHIELD 
CIGAR BOX OPENER 
NEWS CLIPPER 
PAPER CUTTER 
TACK LIFTER 
POUR SCALES 
BOOKMARK 
RULER 
eTc. 


+ 


ONE 
INSTRUMENT 


—WITH A 


DOZEN USES 

ATTRACTIVE, USEFUL 

GERMAN SILVER NOVELTY 
Liberal Trade Discount 


THE DESKAID CO. 


105 West 40th Street New York 








A Full 100% 
Expansion 


Every screw and ery sleeve ful 
let rt} f post thu ry it 1Oo pe 
cent expansior No ther ke them 
A trial order will prove the superiorit 
f Barrett Posts and S é Accur 
ately made fron ur vt xclusive 
de Mens 

B A R R E T ¥ Posts and 

Screws 

ure packed together, 100 t 1 box 
Sleeves are packed separately 100 t 
iu box. Write for prices and discount 
to the trade 


Barrett Bindery Co. 


726 Federal St - Chicago 
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to secure a line of sectional book cases 
Cincinnati, Ohio. 


published in the April number of Office Appliances 
has just established offices in room 507 Johnston build 


supplies Mr. Duhme is a well known and experienced 
loose leaf man, and there seems to be no doubt t 
that he will build up a successful business 


| 

Detroit, Mich. 

r Zielke-Lindsay-Lozon Company succeeds the I 

Zielke Company, 515 Union Trust building, Detroit 

Mict The new company will bandle n addition to it 
general line of office supplies, including typewriter rit 

|} bons and rbon papers, office devices and specialtic 

| Any nanufacturer who has ive novelty for which 

; | seeks a Detroit presentative is invited to write 
xiv g part irs 


| Paris, France 


Hi, Chauvier, 6 Rue Barye manager of the I I 
brancl f an English firn is organizing a company to 
represent manufacturers of office supplies, stationer 
ind such specialties as will find a sale with stationers 
Manufacturers who have lines of office equipment which 
they wish to introduce nto France are requested to get 


in touch with Mr. H. Chauvier at the Parisian address 


St. Petersburg and Moscow, Russia 


Maximilian Kott, a native of Russia, but at the 








Trial 


Subscription 
4 Months 50c 


Office Appliances 
The Magazine of Office Equipment 
303 Dearborn Street 
CHICAGO 











Ask us about 


The Best 


Electric 


Secondary Clock 
and Time Stamp 
208 N. FIFTH AVE. System. 


GENTLEMEN: 
Send us Sohm Time Stamp Booklet 


Name..... | Age © EE ly a 





OH 
Systeme 


CHICAGO 





present time living at 61 Cedar street, Chicago, expects 
to ope agencies for the sales of American office 
devices in St. Petersburg and Moscow He is an ener 
getic young man, thoroughly posted on business condi 
tions in those cities He has spent eight years in the 


Manufac- 
turers who have no agencies in Russia should communi- 
eate with Mr. Kott 

Early in May Mr. Katt will leave for Warsaw, Rus 


sia, where his address will be for a time Sadowa 


United States and speaks English fluently 


Sydney, Australia. 
Andrew Deer, general manager for the Sheldon Scl 

of Business Science, of Sydney, although an Australia 
by birth, has spent seven years in America, for two 
vears as assistant to the general manager of the Compto- 
graph Company, of Chicago. Since October, 1912, he 
has had charge of the world’s sales organization of the 
Sheldon Schools Mr. Deer states that he has a com 
mission from parties in Sydney who will soon start a 
company for the sale of up-to-date office machines and 
devices. While Mr. Deer will not be actively engaged 
in the business of this new company, he will be in close 
touch with the principals of the business and requests 
that American manufacturers of office equipment and 
devices send catalogues and literature to him at Sydney 
in care of the Sheldon School of Business Science 


Weston, W. Va. 

The Craig-McLean Company, Beeghley building, 
Main avenue, has taken over the typewriter business 
of H. R. Craig The new company has been incorporat 
ed under the laws of West Virginia. and will give 


229 





special attention to rebuilt typewriters in addition to 
handling office devices such as duplicators, check pro 
tectors, typewriter supplies, stationery, et Manu fac 


turers are invited to send literature and terms 


Government Supplies. 

Proposals will be received at the Bureau of Supplies 
and Accounts, Navy Department, Washington, D. C 
until 10 o'clock a. m., June 16, 1914, and publicly 
opened immediately thereafter, to furnish at the naval 
station, Pearl Harbor, Hawaii, steel drawer sections 
for filing cases. Applications for proposals should refer 
to schedule 6727 Blank proposals will be furnished 
upon application to the navy pay office, Honolulu, 
Hawali, or to the Bureau T. J. Cowie, Paymaster 











General, U. S. N 


& Polloch, In« It is stated that this concern desires 


Arthur | Duhme, whose opening announcement was 


ing, where he will handle loose leaf devices and office 


Vay, 191 











o 
OF the [ lil 1] of the 
Seseeaeaeaaaen O th 

* : 8g 
} AGENCIES WANTED Proposals w ved at the Bureau f Sup 
plies and Account Nav Department, Washington, D 
| Baltimore, Md. . until 10 te oe I June 2, 1914, and publicly 
| opened immediately thereafter, to furnish office furn 
| Manufacturers of sectional book case lines are ad ture at the navy ird, Puget Sound, Wash ADI 1 
|} vised to get in touch with Murph Murphy of Kobn tions for proposals should designate Schedule 6715 


Blank proposals wi 
the navy pay office, Seattle, Wash., or to the B 
General, U. S. N 


Proposals wi be received at the Bureau f Su 


ind Accounts Navy Department, Washingt 


( intil 10 o'clock June 2, 1914, and 
ened immediately thereafter, to furnish offi 
t the navy yard, Mare Island, Ca Ap it 
proposals shoul lesignate Schedule 6715 I 
sa vill upon apy] iti t 
Ly t s Cal or t I 
I. Cow I i { Ss. N 


TRADE OPPORTUNITIES 


W hers ddress tted they ma ‘ ta 1 
from the Bureau f Foreign and Domestic Com 
Washingtor ID. ¢ the branch flices of the 

315 Cust New York, N. Y 620 Fe 
building, Cl I Association of Comn 
g New Orle I ind 310 Customhouse Sa 
Fra Ca \ iress in lett fori giving 


file numbers 


N 12680 Static ry School Supplies et I 
tor general of s ols in a South American coun 
informs an Amé i nsular officer that he wishes 

t receive catalogues ind general information ab t 
school articles stat ery et from manufacturers 
of such articles the United States There are 
about 1,800 schools to be supplied, and prices will 
have to meet those f European houses which are 
furnishing the supplies at present Correspondence 
and catalogues shi in Spanish, if possible 

Ni 120684 Adding Machines rhere is a small but 

steadily increasing market for adding machines in a 
European country 1 ling t the report of an 
American consular officer He adds that the best way 
for American manufacturers to increase their sales in 
this line is to get in touch with firms carrying office 
supplies for sale Persons interested should get in 
touch with the off juestion, and he will place 
them in communication with a dealer willing to handle 
such machines Descriptive catalogues should be sent 


ind correspondence may be in English 
No. 12692 fypewriters and Paper for Office Use 
A business man i! i European country informs an 
American consular officer that he is interested in type 
writers and paper for office use and would like to get 
in touch with American exporters of these articles 
No 2710 Advertising Specialties.—A report from 
an American consular officer states that an agent in 
his district is prepared to buy for his own account 
advertising specialties, such as cheap pencils, foun- 
tain pens, rulers, and novelties of all kinds, includ 
ing calendars, coin purses, cardcases, paper weights, 
et susceptible of being sold in quantities of 100 to 
1,000 or more, to be marked with local addresses. The 
goods offered should be such that these imprints could 


be readily put on after arrival, or some arrangement 
made whereby orders could be filled with the imprints 
on before the goods are shipped The person in ques 


tion at present represents a German house making 
specialties of this nature and manufacturers should 


take into consideratior that their goods will ome 
into competition wit foreign-made articles of a like 
nature Samples and prices are desired from firms 


interested in this proposition Correspondence with 


this person should be Spanish 

No. 12720 Wooden Furniture.—A furniture maker 
in the Near East informs an American consulate that 
ye desires to re italogues and price list of 
knocked-down wooden furniture, preferably unstained 


and unvarnished lo enable the inquirer to more a 
curately caleulate the ost, prices should be quoted 
i. f. port of entry Terms against documents will 


be acceptable 

No. 12722. Typewriter Ribbons and Carbon Paper 
A report from an American consul states that he has 
received a letter from the agent of an American type 





furnished upon application to 
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A New (44 Victo 


Steel At The Price of Wood 











>| For the first time in history you can sell steel filing devices for the price of 
their wooden substitutes. 
—* We have recently been able to reduce the cost of manufacturing the Allsteel 
3 Line to such an extent that many reductions in selling prices have heen made 
possible. We save in the making, and pass all of this saving on to the consumer. 
You profit because of the greatly increased amount of sales you can make. 
Put New Life Into Your Filing Ask us to mail you samples of our complete line of 


° Dealer’s Helps. The ring in the orders. 
Business 
ed prices for high-class steel offic Equipment Leads 


ae 1 rand new field for you—that of re- 
Sour ue fedene Ee toseeanat cas oe the World 


You no longer have to depend upon nev 
f old ones for | ~ ale You It is natural that the Allsteel line should be the first 
2 Cusconners and easily get 1 adage to offer 1 steel off ppliances at a competitive price 
en appliances with t new Allst with wood. W L\ | all others from the start. No 
ther line ref ide as Allsteel. None offers 
you su re { devices. There is no office 
rT ”? . . , 

Our “Dealer Helps” Bring in the need that you cannot fill with a stock article from the All- 
° teel Lin And 1 in fill many of them at prices 

Business gushed babel 

Be sure t nd in for full informat 
cs vine eames RUSH US YOUR REQUEST 
clof nents Lne CCl ‘ 


sapaiasih: wiih tnb-steichliee iad FOR FULL INF ORMATION. 




















| ee THE GENERAL FIREPROOFING COMPANY 
turt number of 1 tandard piece 3644 Logan Avenue 
mpete with w eI jutp! YOUNGSTOWN, OHIO 
CHICAGO NEW YORK 




















THE THREE “RIVAL” FOUNTAIN PENS 


RIVAL NON-LEAKABLE 
Perfect Fitting, air-tight joints form a perfect, absolutely non- 


leaking writing instrument. NEW RIVAL SELF - FILLER 
Pen ts filled by simply turning 
the collar in center of barrel to 
opening. Press hard ru 
bar, release and pen is filled 
No metal parts to corrode or 
to rot rub sack. Has ail 
the good, reliable features to 
be found in any of our pens, 
lus the special advantage 
ust mentioned. 
Made in three sizes: No. 22, 
o. 23, No. 24. Plain, 
Chased and Gold Mounted. 
RIVAL No. 3 with Gold or 
Fforias Sitver Piligree 
Mounting for Holiday and 




















Catalog Ilustrating our ful! line and giving Prices and Discounts will be sent to Dealers on Request WE GUARANTEE EVERY PEY Fine Trade. 
DD. W. BEAUNMEL & CO., Inc. Office and Factory, 35 Ann St. NEW YORK 
FOREIGN TRADE SOLICITED 
"came ie. 
SOMETHING NEW CLINCH PAPER CLIPS 
1,000, 30c—5,000, $1.25—10,000, $2.28. 
Letter Carbon Disc : Allabore prepaid! abe s =a 
paper Di mm i i ter to Carbon PF. O. B. Buffalo, N. ¥Y.—25, Clips to box—25, , $2. 
aseee oa ee nar ae age po gem a $4.75 100,000, $8.50—500,000, $37.50. Alao put up Soothe 
clipe—S0c per 1,000— 10,000, $4.00, both prepaid. 1,000 Clips to box for the trade. Ask for prices. 
THE CLINCH CLIP CO., 196 Seneca Street, BUFFALO. N. Y. i 
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Established 1875 


and 


Polished Surfaces. 


machines and furniture from dust, 
scratches while in stock and in transit. 


OFFICE FURNITURE 


and everything with bright surface should be 


of the material. 


Incorporated 1900 


WE MAKE 


For Typewriting, Computing 
Other Kinds of Ma- 
chines Having Bright and 


Covers have become'’a necessity in protecting 


moisture and 


oO protec ted. 
these goods and believe we make the greatest quantity and variety 
Send us sample or diagram of your article and we will quote you prices and send sample 


No article too large or too smail for us to make and figure upon. 


WM. H. WILEY & SON CO., Hartford, Conn. | 


ay 
—_———_——- 
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Still at it 1914 


OVERS 


TYPEWRITER CANER, 





We are large manufacturers of 














Your Manufacturing 


Problems Simplified 








q We will take your article, develop and improve it, design and make the tools 


and special ~~ | for its manufacture. 
make a complete equipment of jigs, fixtures, dies, etc., 


for its production in your own factory. 
q Our tool department is peopled by 300 expert designers and tool makers. 
q Consult us regarding your proposition. 


factory, or design an 


We will produce it for you én our 


Our advice will be valuable to you. 








The Taft-Peirce Mfg. Co,. 


NEW YORK, 165 Broadway 


s"we, Woonsocket, R. L 


DETROIT, 1311 Majestic Bidg. 








Noiseless Automatics 


‘*‘Merrow’s Noiseless Automatics’ 


‘*The Typewriter Shock Absorber’ 
Remington System 












No change in the typewriter ITSELF, not even of the rubber teet, 
Now ready for business with DEALERS throughout the WORLD, handling Rem- 
C. Smith, Monarch or Victor Typewriters. 


dition. 
ington, Underwood, L. 


F.S. MERROW, Manufacturer, 154 Nassau St., New York City 


Instant Attachment 
Instant Detachment 


No tools of ANY kind 
required. 
if they are in good con- 


Others in preparation. 











“FAULTLESS” Pen and Pencil Clips 


GUARANTEED 


Made in three sizes—Pencil, Medium and Large 
Pen sizes. Mounted three dozen on a card in 
any assortment desired 

Finished in Ebony black, which is new and ex- 
ceedingly durable. Heavy bright nickel, Elec- 
tro gold plate 


For neatness and practicability this clip has no 
equ 


L. D. VAN VALKENBURG, Manufacturer 


HOLYOKE, MASS., U.S. A. 














writer company doin 


that he desires to be put in cx 


can manufacturers 
paper, with a view 
writer states that 


g business in his district, stating 
mmunication with Ame 

of typewriter ribbons and carbo 
to placing orders for supplies rhe 
he has been dealing with a Ger 


man firm supplying these articles, but is seeking 


better quality and 


more favorable prices 


No. 12725 Office Furniture An American consu 
reports that the leading furniture dealer in the city 


in which he is k 


e. i. f. city of destination of office desks 


furniture 
prices must be qu 


No 2731 Agent 


retired merchant 
ican consulate that 
lines of American 
ountry in which 
nishes references 


Corres 


Ne 12749 Steel 


eign business firm 
that it desires to 


American manufacture 


furniture ordered 





vated desires catalogues rice 
offi 
ndence must be in Ru and 
ted i. f. city of desti 


for American Manufacturers A 
a European 


he wishes to represent a fe 


ity informs at 





nanufactures in the section of 
is located The inquirer fur 


Furniture of All 
nforms an American 
be aced in communication witt 
rs of steel furniture of all kinds 


Kinds A for 
onsular officer 


Full descriptive matter, price lists 


The firm states that it is prepared to pay cash for a 
I 
t 


eash discounts ar 
liveries can be 
be sent the firm 


d an estimated me in whiel le 
| after receipt of orders sl A 
I f< ¢ wil tie for @ ; 


orrespondence may 


No 2759 Ager 
an manufacturers 
trade it is believe 
inv 
would bring g« 
American good 
three years beca 
American exporters 
vestigate this mar 
who desire to make 
States, as agents 
the complete repor 


of Foreign and Doms 


No. 12802. Cash 
Micer reports that 
to hear from At 
ters The inquirer 


sented for second-hand 


medium prices 


estigation f the 


References are furr 


No. 12849. Furnit 


Indies informs ar 


desirous of obtaining 


effects 


No. 12869 Trpewr 


several languages 
ind the customs 
catalogues fron A 
sented in the Russ 
can consulate that 
to hear from firms 
entertain offers 
ence may be in Er 


No. 12899 Paper 


American printing 


American managemer 


the leading paper 


with a view ft irranging for the agen 


of Ameri 
that concern is locs 
and is the largest 


an paper 


No. 12931 Autor 


sponsible engraver 


European city inforn 


wishes to get in t 
of automatic numbe« 


that he can do quit 


he can purchase 
should be in Frer 
be addressed to 
translate 
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No. 12934. Office 
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es for American Goods r Amer 
seeking an extension of their foreig 
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Far East He informs an A 


especially desires at this 
lealing in typewriters, et but 
r her representatior Corres pe 
glish or Russiar 
An old-established and 
ert in Latin America 
t lesires ft get a with 
fa rers tt Unit Ss 
y of a 
4 American consular _ffice 
ited in a city of 100,(x 


them an¢ 





nat Numbering M 4 
1 dealer » offf supt s 
s an American nsuls at 
. 
h with an Americar ifact 
ring machines. The inquirer be 
a business with this ma “ 
at the right price Correspond 
f ossible otherwise letters s ] 
e consul in Englis and “ 
1 forward the translation t 
Specialties A resident of a Ca 
< a manufacturers ager 
nsular officer that he desires 


nforms an America 


get in touch with 


‘fice specialties 


ntry 

No. 12939. Paper 
American consulate 
ed specifications ar 


the Egyptian Government with paper for 
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New Pelouze 
Uz S. Parcel Post Scale 


CAPACITY &@ POUNDS 


‘] T tells automatically and accurately in 
cents the cost of postage on parcels 





(By Special Correspondence.) 





Centralia, I! 


* 4 issues | . . " . . 

lack } . ft so lel in the United States, according to zones. 
y I t t lggestion for > 

ae’e whnien Made to conform with the new law 


Cincinnati, Ohio 


effective January 1, 1914. 


Arthur I Duhme nnouncement of whose removal 
, Clntenett teietaell te tie Sear cxeenta tiee Handsomely finished. Large Enameled 
ened offices at room 507 Johnston building. where Dial in two colors. 
e wi handle as manufacturers’ agent, an interesting 
f loose leaf devices and office specialties. Mr. Dealers supplied through 
Duhme is a well know man, and has traveled a num 1 ; 
rincipal jobbers. 
f years in the Interests of loose leaf manufactur- P J 





PELOUZE MANUFACTURING CO. 


O. J. Timberman, formerly secretary of the Sam’! C No. 5 Parcel Post Scale 3 - 
Tatum Company, is now also general’ manager, having 50 Pound Capacity List Price $4.00 232-242 E. Ohio Street 


ted to the latter position last month Weight Boxed 7 Ibs. | CHICAGO 








Detroit 
A fir ! red last mont damaged the ef- 
. oe of the Suckert koe Leaf ¢ er ee , 70 ‘6 P : 9”? C e M t C i Mone 
at rned street to he extent f 20.000 f his 
Sees es ee dias resto oin atS ---=- oin y 
Kansas City, Mo Retail Dealers have found the “Presto” a quick, profi- 
It is announced that the Irving-Pitt Manufacturing table seller to a class of trade it pays to cul- 
pany, of Kansas City, have been elected members tivate 
f the Rice Leaders of the World Association, concern , . 
© whats eae hen tk elie te cee ae Made of gum rubber. Guaranteed for one year 
Office Apt against cracking or hardening. Adheres to 
Milwaukee. Wis smooth surfaces. Cups or mounds hold coins 
The Heinn Company is now occu ng the two floors upright 50 they are easily picked up. 
pont beer — pling Mant at S66-U56 ae Used by dealers, paymasters, cashiers, offices, 
ih Atk coda Galina Gale caine See stores, everywhere that change is placed on the 
ng des luding catalogue Delivered counter. 





SR, SHOE GUS Cee, On Dealers write today for circular and attractive discounts in quantities 
New York, N. ¥ | fH. H. HELLESOE, Manufacturer, 2444 Ainslie Street, CHICAGO 


At the Nationa Printing Trades Exposition held 



























































fror April 18 ¢t 25 at Grand Central Palace, New ee 
York the Sam’l ({ Tatum Company besides other 
“ ge as ros ge oye gs ayers Boca an exhibit 
se dean Walia tine eal | CAST BRONZE SPUN BRASS 
ess has necessitated moving its fices and factory 
= =s|CUSPIDORS 
ear Howard stre« New York s ation is con- | 
5 and te cally ons tintk teas Ge GaUk Geet aa | 
oe Philadelphia, Pa 
Ons f the feature f the act ties of The William 
oaks Gu dhe ae, ee to oe | Our new Catalog will be mailed on request 
f the ' g taken on Satur 
Sas pas Mee te cua Lhe Ireland & Matthews Manfg. Co. 
Neve Jersey tereitory” for the W tam Mann” Company, | DETROIT, MICHIGAN 
, Mr _He onthe eee rer fr : Bee — ” | - 
Poughkeepsie, N. ¥ . 7) es of BETTER, SHARPER, BRIGHTER regia PAPER COPIES 
ae eo ‘SREARIEES CARBON PAPER 
— or ac fe=3) : and more unife xm impressions for 
Loose Lent | ‘bas established headauar- | {22732} | WEAREBEST TYPEWRITER RIBBONS 
aime, ; "7 . tne "or aa a 
Ww. DM Sam'l C. Tatum | 2 Ww, 
. r nS Fran- | 
ro sats s¢ | | VACUO-STATIC CARBON CO., socuZrtie"'t! $s. 

















| 
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Ses oe 


Sea 





A dealer’s private brand on 
a meritorious article which 
he is selling is a valuable 
asset. It is an effective ad- 
vertisement for his business 
and gives prestige to all 
other lines he carries. 


This is especially true in the 
ribbon and carbon business. The 
market is full of inferior brands 
which look good and sell at low 
prices but fail to give the service 
that is required. 


iq Put in a stock of typewriter rib- 
bons manufactured by us and 
put up under your own brand 
and you will secure a profitable 
trade for your ribbon depart- 
ment. The ribbons are made 
carefully and actual tests prove 
that they give entire satisfaction 
They are durable and sharp in 
color, and when once your cus- 
















: tomer uses them he will want 
more of the same kind. 4 
FIRST, write us for samples and put 
them to the most difficult tests. Your 
d order will follow 
ewriter 
ibbon 
| a Mfg. ~ Fi 
Sansom & 8th Sts., 
Philadelphia, Pa. 
CABLE ADDRESS —-MUSTR 
; 
: 
: 
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Bankipore, India. 


One of the latest additions to the list of Remington 
typewriter salesrooms is Bankipore, India, where a 
branch office of the Remington hag been opened 
Fraser Road 


Sit down 


now and write 
us On your own 


Columbia, South Carolina. 

Another Remington sub-office has sprouted, at Colum 
bia, S. ¢ and G. W. Eakins is in charge Mr. Eakins ac - 
formerly of Memphis, Tenn., is a typewriter salesman letterhead as to 
f many years’ experience 

Dayton, Ohio. v —_ 

0 P. Gilmore, the Remington representative at increase the efn- 
of the local Rotary Club He recently addressed the ciency ot your 
Club at luncheon on ‘‘the history of the typewriter 

W. W. Hall, formerly manager for another typewriter tion 
company at Fort Smith, Ark., and for years considered 
account of his honest and fair dealings with his trade, 
has made arrangements to take the nerthwestern part 


| how you can 
Dayton, Ohio, has been prominent lately in the doings 
Fort Smith, Ark. inside organiza- 
a typewriter authority in that section of the country on 
of Arkansas for the Royal 


Hongkong, China. 

From Hongkong comes the report, through United 
States Consul General George E. Anderson, that in spite 
of the most unfavorable commercial conditions, both In 
the United States in its relations to trade in China and 
in China itself, the trade interchange of South China 
with the United States showed satisfactory results 
during the past year. There was a definite increase in 
imports of American typewriters and similar goods 


Little Rock, Ark. 
Pr. H. Greenlaw, former secretary to the general 





manager of the Gulf Lines Connecting R. R., has | 
taken charge of the Little Rock, Ark brauch of the 
Royal 

. . . 


Ira Hocking, M. A. D. man of the Royal, has re 
signed his position with that company and gone into 
business for himself in Little Rock, Ark., under the 
name of the Little Rock Typewriter Exchange 

New York, N. Y. 

(me of the recent visitors to the New York office f 
the Remington Typewriter Company was F. J. Hul 
who, during Mr. Stockwell's furlough in the United 
States last year, was acting manager of the Remingtor 


forces in India 


A member of the firm of Ames & Filstead recently 
stated that their typewriter parts business has in 
creased 100 per cent since the first of the year, and 
their platen business increased 25 per cent. The New 
York office of the Ames & Filstead Company is at 82 
Duane street, and is in charge of ‘‘Charlie’’ Ames 


so : 


Paris, France 


Edouard Legris, who uses the L. C. Smith typewrit 


has established his position as champion typewrite 

of France M. Legris is also president of the Societ« 

Aime, Paris In addition to this he has just beer 

appointed an fficer of publi instruction and was 

accorded a pleasant write-up n a recent issue of 

La Revue Dactylographique et Mecanique, one of the 

excellent French office equipment magazines 
On March 28 there was given in the Salle Gaveau The 
der the auspices of The Oliver Typewriter Co } Rus 


General 
Acoustic 


ul 
Grammont, Paris, an excellent concert and entertair 
ment in connection with the distribution of prizes won 
at the recent contest described in the April number of 


Office Appliances on page 76 The prizes were award 
ed by John Pilter, former president of the British Cham 
ber of Commerce, assisted by George A. Mower, presi ( oO. 
dent of The Oliver Typewriter Company, Limited, of 
1 leazl< directo ) » Oliver in Fran y N 

Londot Mr. Beazley, director for the ver in nee 220 W. 42nd St. 
Messrs. Hanning. Denis, Bach, Pruneau, Ravisse, G 
dou! f Madame Gandoutr A] f , 
louin ind fadame indouin New y ork 

Mr. Fabre, Oliver agent at Bordeau, though an an 
teur, was roundly applauded for his work at the cor Offices Everyw! 
cert which preceded the distribution of prizes An 
other feature of the entertainment was a motion-p) 
ture drama entitled ‘‘The Romance of a Typist 

Providence, R. I. 

Cc. W. Kelsey, the Remington typewriter manager 
Providence has been elected to membership in the 
Providence Chamber of Commerce, which is the re 
organized Board of Trade of that city. This is a 


well deserved honor for Mr. Kelsey, who is assisting 
the membership committee in some of their work 
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Asking us for 
information 
about 

The 
Dictograph 
does not obli- 
gate you in 
any way. 
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Coek’s Chairs Mean 


Increased Profits on 





A live line is like a live wire—it magne- 
tizes all around it. And the house that 
sells a single Office Appliance line that 
really brings the trade 100% satisfaction 
soon finds that demand spreadin through- 
out every article in its stock. That's our 
success secret for 


COOK’S 
QUALITY LINE 
CHAIRS 


Our specialties—SPRING BACK TYPE- 
WRITER AND OFFICE CHAIRS—are 
designed for durability and comfort and 
meet the most exacting requirements of 
your customers 


A large stock of finished goods always 
on hand assures your order PROMPT 
DELIVERY. 


C.A. COOK COMPANY 


Manufacturers 


16-286 OSBORN ST. CAMBRIDGE, MASS 














APPLIANCES 


San Francisco, Cal. 
latest Remington 
specialist M ( Gibson of 


Shake hand 


typewriter 


s with the adding and 


subtracting 


San Francisco Mr. Gibson brings every needed qual 
ification to the job. He was formerly in the employ of 
the Kalamazoo Loose Leaf Company as their system 
expert 
> 7 > 
Another new man at the Sa I cis ft f the 
Remington is C. C. Kurzdorfer, formerly with the Rem 


ington in New York 
. > > 
A retail store of the Wholesale Typewriter Company 
was opened a short time ago on the ground floor of the 
new Flatiron building, 542 Market street 
Savannah, Ga 
W. W. Heckle, formerly of the Columbia, Ga Rem 


transferred to the 


gt ypewriter staff, has been 
Remington office at Savannah So also has Ray Stone 
rmer f Meridian, Miss 
Springfield, Ill 
{ I Perr formerly Kansas M. A. D. traveler, 
has bee transferred to Springfield, Ml territory for 
the I 


Springfield, Mo 


J. A. Van Loon, recently with another typewriter 
pany Sedalia, Mo., has gone with the Royal and 
is handling the Springfield, Mo territory 
St. Louis, Mo. 

The Royal Typewriter company's branch in St. Louis 
recently njoyed a very pleasant visit from H. B 
MacAlpine, supervisor of branches 

> 7 > 

D A. Fletcher, former president of the Fletcher 
Typewriter Exchange of St. Louis, sold out his business 
and has taken the wholesale territory as salesman for 


the Royal 
. > > 
R. H. Alexander, an experienced typewriter man who 
has sold various machines, and was until recently man- 
ager for another typewriter company in St. Louis, bas 


taken a city territory with the Royal 


> > . 

A. Greenfield, a typewriter veteran, having worked 
all over the western states with different companies, 
has resigned his position with the Hudson Bay Fur 
Company and taken a city territory in St. Louis with 
the Royal 

Syracuse, N. Y¥ 

( Arthur Shaw, salesman for the Remington Type 
writer Company, with a city territory, says business has 
been fine all this year, having sold ten machines in 
single orders the first twelve working days in April 


1 for the Remington Typewriter 
st the Cl ago office won the salesman’s com 
was a trip to tl Syracuse fac 


at Ilion, also 


tition prize which 


the Remington plant a visit to the 


York off While in Syracuse Mr. Brown met 
several men whom he had known in Chicago. Chas. P 
Pratt, who former was a salesman at the Chicago 
fice but who is now storekeeper at the Monarch 
works, showed Mr. Brown many interesting operations 

the making f the Monarch After being shown 
through the Smith Premier plant, Mr. Brown left for 
I x pleased with his visit at Syracuse 
. > > 
The L. C. Smith Brothers Hockey team can well 
feel proud of the title they won, having secured top 
bonors mn the Syracuse City Hockey league The 
battle has been a hard fought ne fror start to 
fin ist On the team were Messrs. Pimperton, Latimer 
La Berge, McKone, Markowitz, Lauren, Leaver, Davis 
Paul and Deshane 
> . > 
Kirtland-Wyckoff Company report they are 
| g a good business in re-manufactured typewriters 
also w the as y for the Coron f g type 
writer 
Waterbury, Conn 
) g to t reased demand for Remington prod 
mpany has found it ne sary re ve t 
arger quarters n this city and now <cuples suite 
45 Apothecaries’ Hall building. This is one of the 
wt moder ‘fice buildings in New England and is 
situated ir be heart f Waterbury rhe fice has 
beer tirely re leled and s now r f tt ~ 
app ted t writer offices in s sect f the 
tro Ww } Bart resident salesma Henry Ma 
Farla foremar f service and t al depart 
er and Miss |} J. Mesk n ’ f 
and t era art s 
Ww ngton, De 
A 4 anufa 4 
; - a wat g , 
eof T? . a ‘ 
Na . x as Dee r 
I ate W at SI or) H 
Hintor J I J - 2 
&r ort» ? re 
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THE “SATELLITE” TYPEWRITER STAND 


DEALERS 


There Are Big Profits 
in This Business for You 


As an illustration, The Larkin Company, 
of Buffalo, placed their initial order for 
only two “Satellite” stands. A few 
months later they placed orders for nine. 
In another month or two they ordered 100. 
They are now using 354 “Satellite” stands. 


THE REASON 


The “SATELLITE” Adjust- 
able Stand increases the effi- 
ciency of typewriter and 
operator 100 per cent. 


A typewriter on a “Satellite” stand can be 
placed in position best suited to ome 
ator. The stands can be easily moved at 
will to get the best results from lighting 
and other conditions. When the machine 
is not in use it can be pushed aside, thus 
allowing use of all parts of the desk for 
other purposes. 


The “Satellite” Adjastable Stands are 
made of metal and are practically in- 
destructible. 
We make strong claims for the “Satellite,” 
but we can prove them. We know what 
it willdo. The stands have been demon- 
strated in thousands of offices and have 
made good every claim. Many of the 
largest concerns in the country have 
placed trial orders for “Satellite” stands 
and followed them with repeat orders for 
larger quantities, just as the Larkin 
Company did. 

Any dealer who will take hold 

of this line and push it intelli- 

gently and vigorously will find 

this one of the best sellers 

and prefit makers he has ever 


handled. 
WRITE FOR OUR PROPOSITION 


Adjustable Table Co. 
Mt. Vernon Ave. & G.R. & LR.R. 
Grand Rapids, Mich.,U.S.A. 
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MTT 


The desks with a profit 
to the dealer and user. 





The MOON LINE of OFFICE DESKS is the only line that 














perfectly meets the demands of the stenographer Moon 
Q Typewriter Desks serve the purpose of two desks in one. 
Q Write for catalog 
Q 

2yyeennnannnnrnt TUM pOnnaNeDEACOERLALOnOOEON nt pant Dili 
= 3 
MOON DESK CO pUaRECON 
= es MICHIGAN | 
EM MN i vnveennnneecnnvanenegenNaNan DOT 














The Line That Does The Business 


MEILINK FILING SAFES 


Your customers will not 
question their security. 
They look PROTECTION, 
STRENGTH, SERVICE- 
ABILITY, and they are just 
what they look. 

Send for 1914 Catalogue, 
shcwing the complete line of 
FILING SAFES, and Sec- 
tional Equipment at prices 
that are right. 

The Sales Agency is worth 
while. 


The Meilink Manufacturing Co. 
TOLEDO, OHIO 














M. ivy, IQI4. 


Other OFF CE 
MACHINES 





(By Special Correspondence.) 


Chicago, Ill. 
The Addressograph Company states that plans have 
been completed for the erection of a six-story building 


as an addition to the plant which has been taxed to 


keep up with the demand for Addressographs. The new 
building will be erected on the ground now occupied by 
the one-story annex just south of the factory on Peorla 
street rhe work will be carried on as quickly as 
possible and it is expected that the addition will be tr 
use before winter 


The Postamper Company is the name of a concern 
which has recently been organized to sell the Postamper 
a portable device for affixing stamps. Several men well 
known in the mailing machine business are on the 
directorate of the company, which has offices at 325 
New York Life building, Chicago. 


Los Angeles, Cal. 

Leslie E Wheeler-Reid, a former salesman of the 
Los Angeles Office Equipment Company, states in a 
recent letter to Office Oppliances that he has been 
appointed California agent for the Lightning Letter 
Opener Company of Rochester, and that he has opened 
fices in the Equitable Bank building at Los Angeles 
under the name of the Wheeler-Reid Efficiency Com 
pany He states that he will specialize on mailing 
devices exclusively 

New York, N. Y. 

The Mechanical Calculator Company have moved 
their offices and plant from 95 Liberty street, New 
York to West Brighton Staten Island (Richmond 
terrace, foot of Bement avenue), New York 

* > > 


With headquarters in the city of New York 


Meilicke Calculator Sales Company has been incorpo 
rated at $250,000 to sell the well known Meilicke 
devices for calculating interest, pay roll amounts, time 
and costs statistics, et The incorporators are: L. R 


Jones. 394 St. Nicholas avenue. New York, N. Y r 
Barton, New York, N. ¥ ind R. MeGregor. borough of 
the Bronx, New York 
6 £06 

Monroe Goldman, son of the late Henry Goldmar 
ganizer of the University Specialty Company is now 
taking care of the business as manager of the 
pany which was organized January 1 of this year 


Pittsburgh, Pa. 


Among the recent Pittsburgh incorporations is that of 
Royal Calculator Company The capitalizatior 

the company is $20,000, and the incorporators al 

Pittsburgh men, are: C. G. Litner, E. M. Beals, and 


I R. Jenkins 
Raleigh, N. C. 

The H. S. Storr Company has recently opened ar 
attractive office equipment store in the Bland building 
The company will handle a complete line of type 
writers, dictating machines, desks, and other office 
equipment 

San Franc'sco, Cal. 





A. Carlisle & Cé« l e taken the agency vering 
California and Nevad for a new automati 
licator and copyholder This device which has 
on sale for about a nontt has met with strong 
proval from stenographers and office men I 
justable copyholder is set on a stand, and t 
ndicating device is operated by an attachment to 
fastened to the typewrit 

Shelton, Conn, 

The Writerpress Company reports that reorganizat 
plans will be completed within the next sixty days 
after which the « pany will be fully able to meet 
de inds Meanwhile t is stated, all service i 
being satisfactorily taken care of 


St. Johns, Newfoundland 

The Newfoundland legislature has passed an act 
which became effective February 26 and affects the 
importing of dictating machines and records Under 
the old rates of duty these articles were presumably 
dutiable at 40 per cent ad valorem as commodities not 
specified in the tariff The new schedule makes 
rate 25 per cent ad valorem, with a surtax of 10 per 

nt which is imposed « nll dutiable articles with the 


exception of coal 
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Bez 
Sn SAYS 
a Bae 
So : : $5 
(By Special Correspondense.) ‘=| is a strong combination that WINS and HOLDS CUSTOMERS [2 
SK BSSYi 
BS ee aN) 
are, | Albany, Ga ee Rx 
‘ hase Book and Stationery Store is the name S¥7 S; 
f a concern which starte« yusiness here ecen we sTesKks are Sy 
peel : rs request ata ots of lines s ptering - 5 i q¢ yur de sks are mm rt 2 
market “§ thrown together to y 
Bi ry SG ue 
uffalo, N. Y. ee c yr ‘ vn 
The house of Besser’s, Inc., importers of and jobbers 5 Z meet a price in Con- 
in stationery, school supplies, novelties, ete., is making | SH struction, but are 


extensive improvements and enlarging 


ts commercial 
stationery department Alfred | Besser was in New 


Yr 
Sins 


WUIZINTIEN 
* 
NsiN\= 


AG 
ov. 


made to meet the 
“i highest standard 
required—the re- 


$ 

(ms 4. 
22M, 
S/ix 


‘ 


York recently buying goods to fill out next season's 
stock 


WNUK 


S77 









S/i 


Chicago, Il 










































On Saturday, Apr 25, the H. I North Company . y 4 , raAnrc 
108 West Monroe street. mad ppointment with sult ol many yea®rs 
M. ¢ Rasmusser is trustee for the firm’ creditors ’ ¥ : 
: 7 rm s ors, ve , ¢ es 
1nd 10:30 a, m., ‘Thursday, April 30, was the time set | Seg OF careful planning | 
Me eee mar aa m4 - . t et down —— | Sh tor ‘persistent bet- S57 
penses , ab es of bee mpany are estimate: <a SS 
at 34,000 if sets at $4,400 f which about $700 | SS terment. Rey 
l remainder representing the & SS 
S k here are al t 150 creditors, most | i _— ewill quic Ee 
vi i elatively 1mounts Se q i will " SS 
Y l rece true i 4 
. . . > anal , , Reon 
De. 8 Riddle of the Riddle & Wunderlk Company | Soy 
<3 North Dearborn street, is confined to his home with | - 1 | ! | J 4 
an attack of erysipelas. Office Ay nces, with Mr. | @ Best let us mail you mpilete ilogue showing full line. No matter what you 
Riddles friends, extends the hope of his quick recovery Ww 
oa a 
| I’ TY r r - . , al : : 
N. Palme yer for the « equipment depart S57, 
a nary ete seas ome | ITY DESK COMPANY, Tell City,] 
tfitter tf M I I was ( igo recently on * e l ? n a 
ving rig Thi mpany ects to extend its 
nes of office specialties and 1 ncrease its business | 
ater n tl ar future | LIZ A a (a VL 1 LT 
Mr. Palmer was forms rly wit the Roya: Typewriter es xe : . MG ] BRERA 
Company ind is a ry enterpr g young mar He 
1 that his work in the typewriter business would 
es him on the road much of the time and as he has 
a delightful family, this prospect did not particularly 
} ’ arti ar! ‘6 " 
please hin He ist about for a different vocation Affords 
and took his present posith where he has made 


seul Ganteiie | Positive 
‘ Detroit, Mich and Exact 


Zielke-I indsay -Lozan Compan) succeeds the 
F. Zielke Company, 515 Union Trust building, Check 


Detroit, Mict The new company w handle, in ad- +: ” 

lition to its general line of office supplies, including Protection 

typewriter ribbons and = carbon paper office devices 

and specialties f merit Any manufacturer who has ro." 

a live novelty for which he seeks a Detroit representa this latest sm PRODUCT we have 
tive is invited to write, giving particulars 


Los Angeles, Cal 











__E: W. Moore, buyer of wholesale stationery at the and useless decorations which add to the 
ee Angeles store of Sanborn, Vail & Co., visited the : . 

ek cae a ee ee ee eee cost of production, and only left the 
time ago ‘ Says the sou ert branct S making a id 

ee See ee eee WORKING parts, so that we are able 

Modesto, Cal es 

Pdi. “tes, ts des te nis ee sell this wonderful 00 
a ie: oe ee Se eae ae little machine for 

[ Sa I Is » ane ‘ devote ts entire energies to , e 
ee ee a a the low price of.... 





Charles L. Chapma formerly of the buying division SPEED AND SERVICE are the CHIEF FA k f the pa. CHECK WRITER, 
) rn Electr ar s now associated | ad while other minis reauiee the o tar eee perate, the Aaa requires but one, 
oe come FY. Bevo 6. Ce, aang or | ' ng it the SPEEDIEST CHECK WRITER ON THE AMERICAN MARKET. ; 
ee ee a en ee Oe “IT WORKS FASTER THAN W ‘N TELL YOU ABOUT IT.” It macerates, inks 
ae nd spells out rd at the same tit DESCRIPTIVE LITERATURE upon request. 


Announcement is made that Robert G. Booke ton 
erly with the Searing & Moore ( 24 Beaver street r 
st be ne toe w AP ee A “wha mena Cu, ra ]I(ty g. a aa — 
the nterests of the Logar Swift & Brigham Envelope N E W YOR K 

















ar livis! 
Oakland, Ca 
sr rted that an Oakland talist will pust SALESMEN AND STATE MANAGERS 
8 of a return reply enveloy ented by a pup "A pen for - ' : ules records. Tell us your earning capac- 
P e Oakland. Ca Polytecht gh schoo The : t f r requirements, we will put a real oppor- 
x velor wt t s said mina te he t t | 
t fa s tamped a 4 sed envelope I 1 Mfg. Co., 450 Fourth Ave., New York. 
Oks s k any r, except at it has a ‘ 
ss ft 4 g % t | o 
v es found + th ba { bas 
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| NOTICE 


LAVETTE’S New Size 


Patent ENVELOPES 
Are Having a Large Sale 


Some time ago, as a result of many calls, 
a new size, No. 9, 12x144, was added to my 
regular stock. This size takes enclosures 
114x14 to 12x14}. 
The stock and qual- 
ity are the same as 





LAVETTE'S LaVette’s old line 


PHOTO standards. 
MAILING 





Cab. Size—4\4x7_ inches $1 


No. 2—$%427% 1 
- 3 6x84 , 
4— 83x 1044 3 
5$—6x104 2 
6—8\4x11% 3 
7—814x13 ; 
8—7x94 2 
9—12x1444 4 
10-—10x12 ] 











These envelo 


pes 
Manilla paper, reinforced by two separate pleces 
of pulp board, one on each side 
gents the envelope open with photograph laid in. 
Fold over back marked B and seal with gummed 


laps A 


Price toe 
Retailers 
00 per 100 
s9°°* ~«(« 


2.50 
50 


50 
50 


+50 


50 
55 





are composed of fine 60 Ib 


Price to 
Consumers Packed 
2 for 5 cents 100 in a box 
3; “10 100" 
Scents each 100 
10 : . 50 
5 100 
10 50 
10 50 
5 100 
15 50 
10 50 
Write 


For sale by all robbers 
for samples and circulars. 
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an extension flap which is addressed to the sender. This 
flap can be folded down over the original address and 
pasted into place when the envelope is ready for 


return. 
. > > 


Through a reorganization of the Edgar H. Barber 
Company, 1431 Broadway, Oakland, a controlling in 
terest in the firm has been taken over by Payot, Strat- 
ford & Kerr, the San Francisco commercial stationery 
firm. The Oakland house, which is among the leading 
stationery stores of the city, continues under the 
same name and management as before, and so far no 
change of policy has been announced. 


Paris, France, 

H. Chauvier, 6 Rue Barye, manager of the French 
branch of an English frm, is organizing a company 
to represent manufacturers of office supplies, stationery, 
and such specialties as will find a sale with stationers 
Manufacturers who have lines of office equipment 
which they wish to introduce into France are requested 
to get in touch with Mr. H. Chauvier at the Paris 
address given above 


Paterson, N. J. 

The capital stock of the Molemaar Automatic Regis 
ter Company, a concern recently incorporated here, is 
$100,000. The company will manufacture automat! 
bill files, filing and card systems. The incorporators are 
W. Molemaar, W. A. Van Hoern and J. Pomfret, Jr., of 
Paterson 

Philadelphia, Pa. 

Paul S. Keeler is covering southern territory for the 
Blaisdell Paper Pencil Company, of which he is a 
member. Mr. Keeler was formerly connected with the 
C. Howard Hunt Pen Company of Camden, N. J 


Philip Jaisohn & Co. have recently completed a new 
printing plant at 1716 Ludlow street. This plant has 
already been equipped with six high power presses 
and is in full operation 

. . > 

The firm of Allen, Lane & Scott, well known sta 
tionery printers, has been dissolved on account of 
the death of Cornelius A. Lane. Edmund Allen will 
also retire from active business. The business of the 
company will be carried on hereafter by William H 
Scott The name of the company will remain as 
heretofore. 

Portland, Ore. 

The Blake-McFall Company, wholesale paper dealers 
and stationers of Portland, Ore., are keeping pace with 
the growth of that place, having taken a lease on the 
new O. E. Heintz building to be erected at once on 
East Ankeney street between Second and Third The 
building will be five stories high and will cost about 
$100,000 

San Francisco, Cal. 

The Schwabacher-Frey Stationery Company is pre 
paring to get into new quarters before the end of the 
year. It bas leased a lot on Market and Second streets 
almost directly across the street from the Hobart build 
ing, which is now in process of construction and will 
be the highest building in San Francisco. Plans are 
being prepared for a five-story steel frame building to 
be erected on the site for the future home of the 


stationery concern The company hopes to get moved 
in November The building will be of modern con 
struction designed especially to suit the needs of the 
Stationery business It will have entrances bot? 


Market and Second streets 


rhe old Brown & Power store on California street 
was closed April 15 after being long identified with the 
local stationery trad A sale has been in progress on 
the premises for several weeks, and the remainder of 
the stock was ed it n the fifteenth at { 
auctior 


Ihe Hon. James Logar general manager of the 
United States Envelope Company, and severa times 
mayor of Worcester, Mass was in San Francisc 
cently, accompanied by Mrs. Logar It was his first 
trip to the Coast in three years, and was primarily for 
recreation, though he was visiting the brar ffices 
of the company in the West From here he proceeded 
to southern Califor: 

> . . 

Tesse Wood allied the al trade the past 

the interests of ft Boston specialty corp rat! 
> . >. 

Goldemith Bros. have moved from 164 Powell street 
San Francisco, to larger and more desirable quarters 


at 220 Powell street 


H. L. Smith, trustee, recently disposed of the stock 
of stationery, etc., formerly the property of Triesback 











& Prince at 1051-5 Fillmore street 
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(By Special Correspondence.) 
Bergen, Norwa 
P Re S ‘ s 
Berg N s \ in tt 
genera ft I 4 g Mact Company 
la I ¥ s to th 
lying t This 
rweg essful in 
gt B ‘ v s uch 
aving ct It was 
fee ~ i would result 
4 rt Mr Clausen 
It t H t May 
g N ,' £ 
Birmingha Ala 
ge A Q oO Equiy 
t Cor I \ f ted the 
« Ba M Con 
y Ala McQ ! x ] 
Beston, Mass 
I Ne I zg tt, Edward | 
x ximately 125 
tt bus Sixty of thes 
ts 
Chicago, I 
rhe Chicag I of the Barrett is now looked 
Paul | Barrett, brother t the inventor, 
n J. Barre® Paul Barrett s associated with 
( Z. Dillenbe Both men are experienced office 
I a @ mit ving prev s training which 
ps ther exc y to pron e the sale of the 
| tt C) | 
™ > 7 > 
Among tl r orporations here is that of the 
Hedman Mannfa < Company who will make writ- 
ng, printing sting, calculating and recording appa- 
ratus The capital steck of the company is $20,000 
nd the incorporators are: A. G. McCaleb, R. F. 
Braeke and Mary A. Caeek. 


Council Bluffs, Iowa. 
t R. Russe has just been established as represent 
ve of the Barrett Adding Ma ne Company at Coun 


Dayton, Ohio 


4 new Br x ageney will be established at 
Dayton i H I Rowe, sow salesman at that 
- becoming sales manager The fice will be in 

Bimm Homestead building 

> 7 7 
rhe apital stock of the Computing Appliance Com 
I as | ised t $100,000, having been 


Des Moines, Iowa. 

W im R. R n now represents the Barrett Add 
g Ma ( 1 Des M lowa, with offices 

we2 Hut 

Detroit, Mich, 

I igl } n’s Club held a very interesting 
‘ g Mond AT 2), at 8 , In the gym- 
asium of t B actory program included 
opular song g -. @ nging, cello solo, 
ilks Yiddist sket a monologue, comic songs, 
stories a mm res I program afforded 
great variety a s great The audience 
were nvit k 1 gz 1 vegetables at 

door 

7 > . 
I pror employes of the 
ng depart t of the Burroughs Adding Ma 
( ur arded prizes for the most 
eat and ear arrangement of their filing 
ets. Twelve girls are employed at these cabinets, 
and ' priz was tuted without their 
knowledg TI t judges carefully examined 
line cabinet fter the girls left one night, and 
, ext g ‘ er f 1 a dollar bill posted 
the t her 
> > > 

The Burroughs ] g Machine Company recently 
1 a Safety First ‘ Noonday meetings were held 
the Burroughs ry! and outside speakers were 
secured to address the meeting The Foremen’s Club 
also discussed the morement and made plans for work 
along thie line Af resentative of a leading insurance 
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Dealers and Agents :—We hav: 


Profit, 100%, or more Terms liber 
Mississippi River. Literature with y: 
telephone, free with each order for 12 


Write today for circular and full particulars 


Belden Manufacturing Company 
2303 S. Western Avenue - - 


It’s the Belden “Handypad” that 


My Business 


‘imprint supplied. A dummy 


Keeps 


Snug 

Made of punched steel, 
enameled. Instantly at- 
taches to any desk tele- 
phone, giving a handy 
memo pad where fieeded. 
Doubles the efficiency of 
every telephone. Cigar or 
pencil rack, part of the clip 
as shown. Takes any size 
scrap pad. No wheels. No 
machinery. Nothing to get 
out of order. Saves time, 
trouble, worry, mistakes. 


making proposition for you. 
Freight paid East of the 


or more. 


CHICAGO 














A complete line shown in our new catalog ‘n a 


way that helps make sales. 


how much until you have it. 


OFFICE TABLES | 





You will not know 
Send for a copy. 


LOUIS F. NONNAST SONS 


1015 N. HALSTED ST. : 


CHICAGO 
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An Important Novelty for Office Use 


THE CELINA TYPEWRITER CABINET 


Fitted with large drawers 
and complete letter file 





Equipped with this outfit the user can practically 
reach everything needed for his daily work by a 
turn in his chair. 


Mr. Dealer: If you are alive wire 
write at once for full particulars 


THE CELINA SPECIALTY CO., 





Celina, Ohio 











The “‘Irreducible Minimum”’ in 
Production Cost is the big factor 
placed to your advantage in— 


NEIDICH PROCESS 
CARBONS and RIBBONS 


Unique methods produce superior 
cleanliness, durability, depth of color, 
and ‘Absolute Permanency’’—i. e., the 
finest qualities at the lowest prices. 


Another factor: 


Promptness! 





You have nothing to lose! 


Write us TODAY. We pledge you the 
attention YOUR CONFIDENCE commands. 


Neidich Process Co. 


Burlington, New Jersey 
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Every single ribbon and 
Sheet of carbon js backed by 
our Unreserved Guarantee. 
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company talked on safety and sanitation in the modern 
factory. Burroughs men were requested to bring their 
families to these Safety First meetings in order te 
understand what the movement means. The object of 
the safety first organization is to prevent injury and 
accident both im the factory and outside, and 
disseminate information about the treatment f 
juries to avoid infection of wounds, etc. 
. * . 

Walter Dill Scott, professor of psychology at 
Northwestern University, recently delivered a 
talk to the members of the Burroughs Adding Ma 
Company advertising department 

. + > 

E. St. Elmo Lewis, advertising manager of the Bur 
roughs Addiag Machine Company, recently made a t 
through eastern cities, addressing advertising clubs 
New York, Boston, Pittsburgh, Lancaster, Harrisburg 
and Worcester. He made a profound impression upon 
the clubs and associations before whom he spoke, and 
received a number of complimentary newspaper 
nouncements regarding his work. 

Kansas City, Mo. 

August Pohl, sales manager for the Burroughs Add 
ing Machine Company at Kansas City, has resigned, and 
will be succeeded by Ralph C. Allen, formerly 
manager at Waterloo. 

Lafayette, Ind. 

W. M. Bird, Jr., has been made sales manager of 
the newly established branch office of the Burroughs 
Adding Machine Company of this place. 


saies 


Little Rock, Ark. 


Bugene Wilson has been appointed Barrett sales re; 
resentative for the city of Little Rock and the state 
of Arkansas Shortly he will establish a local repre 
sentative in Fort Smith. 


Memphis, Tenn. 


Kenon Taylor has charge of the new Barrett adding 


machine office at Memphis, Tenn 


Minneapolis, Minn, 


The Barrett Adding Machine Company has estal 
lished a new representative at Minneapolis, Minn., this 
district being in charge of C. L. Dutton 


Montreal, Canada. 


At a recent election held in Montreal, Canada 
hines were used in counting 


roughs adding ma 
time thes 


ballots This, it appears, is the first 
“i in Montreal for that purpose 
fact was « nted upon by the Montreal papers rhe 
use of these machines enables the returns to be handled 
much more qu economically and accurately 

by the older methods 


Nashville, Tenn. 


chines were us¢ 





The Nashville Tennessee, district of the Ba 


Adding Machine Company is now being 
George R. Gosey, with offices in the Arcade bu £ 
Nashville. 

New Orleans, La. 
John C. Effer now represents the Barrett Adding 


chine Company in New Orleans, having established 
mmercial place, New Orleans 


play rooms at 616 ( 
Oklahoma City, Okla. 
Hudson D. Wilcox has opened offices in the Majest 


building, Oklahoma City, Okla., for the representat 
of the Barrett adding machine in Oklahoma 


Philadelphia, Pa. 

C. D. Isgard, special representative of the Barrett 
Adding Machine Company, in charge of agencies, spent 
several days recently with their local representatives, 
the Business Equipment Sales Company A convention 
of the sales force to receive demonstration of the 
latest selling methods was held during his visit A 
picture of Mr. Iszard demonstrating a Barrett adding 
machine to a group of interested salesmen is given 
elsewhere in this issue 


Walkerville, Ont. 

Messrs. Meeker, Reed, McFarland and Staubach of 
the Burroughs Adding Machine Company were guests 
of the Universal Club of the Ford Motor Company at 
Walkerville, Ontario, recently. Mr. Meeker briefly told 
of the welfare work being done at the Burroughs plant, 
dwelling particularly on the organization of the Bur 
roughs Relief Association. The Ford Company is 
contemplating the organization of a relief association 
among its employes at the Walkerville factory 


Waterloo, Iowa. 


R. J. Beckley, formerly with the Fargo agency, has 
become Burroughs sales marager at Waterloo The 
territorial lines have been slightly changed. 
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(By Special Correspondence.) 


Boston, Mass. 

An April 22 the Paine Furniture Company held a 
housewarming to celebrate the opening of what is said 
to be the large furniture store exclusively in the 
United States. Seventy-nine years ago the company had 
its beginnings building on Friend street. The new 
ington street and St. James 
district n made land. This 


store is located at 





avenue, in the Back 


location represents a step in the direction of obtaining 
better conditions by moving away from the overcrowded 
section of the cit The building is ten stories high 


and the floor area is 275,000 square feet. The office 
furniture department, located in the basement, is said 
to contain a complete line of desks, chairs, office tables, 
and other office furniture. 

Indianapolis, Ind. 

A new office furniture store has been opened here at 
81-37 South Pennsylvania street. Guy Fulton is prest- 
dent and manager of the new store which is owned by 
the Fulton Office Furniture Company The company is 
exclusive Indianapolis agent for the Globe-Wernicke 
a complete line of office furniture 
of all sorts, both wood and steel. This includes desks, 
chairs, filing furniture, desk accessories, etc., and the 
stock is said to be one of the best in the central west. 

Los Angeles, Cal. 

The W. EB. Pierce Desk Company, at 732 South 
Spring street, has been in business for two years. 
During that time the following lines have been 
featured: Commercial furniture, Gunn desks and book- 
cases, Colonial chairs and Wabash files. Mr. Pierce is 
very well satisfied with the business done during 1913. 
He states it was double that of 1912 and that the 
reports of this year bid fair to give a still greater 
percentage of increase Recently a balcony has been 
added to the store, and this added display room with 
a doubled frontage will enable the company to show 
the lines of goods it carries. Before 
W E. Pierce Desk Company, Mr. 

nted other furniture 





line besides carrying 


very attractively 
organizing the 


Pierce for eight ears repre 
houses 
> > > 
rt qi t I ld California bank 
it Sevent - ] I Angeles, was 
recent purcha by the Los Angeles Desk Company. 


Muskegon, Mich 
W. H. MeNiff, for a number of years manager of 
the home fice f the Shaw-Walker Company at 
“1 with the sales department 
that city, where he is engaged in special work 
H. A. C. Taylor, head of the Shaw-Walker Company’s 
traffic system department, is in the South for a few 
weeks, pushing Shaw-Walker tariff files and supervising 
installations 
Riverside, Cal. 
iston of Riverside, Cal have taken the 
cabinets 


Reed & Orn 
agency for Globe-Wernicke filing 
San Francisco, Cal 
The H. S&S. Crocker Company, which has long held 
a prominent position in the office furniture trade, has 
decided to discontinue this department, concentrating 
its attention stationery For several years the 
department devoted to office desks, chairs and tables 
has been conducted separately from the rest of the 
business, being most of the time located in a different 
building: and on the expiration of the lease on the 
old store in the Postal Telegraph building, the large 
stock of these goods was sold to the Rucker-Fuller 
Desk Company The stock is said to amount to about 
$60,000, and the deal is one of considerable importance 
to both houses rT H. 8. Crocker Company retains 
the agency for the Globe-Wernicke line of filing equip- 
ment. bookcases et with w bh its name has long 
been associated The Rucker-Fuller Desk Company is 
one of the largest office furniture houses on the Coast. 
It is now holding a sale of the Crocker stock, which has 
been moved to its quarters, 677 
Toronto, Canada. 

Office furniture and various office machines will be 
manufactured by The Business Aids, Limited, a concern 
which has recently been incorporated at Toronto, Can- 

ada, by John G. Scott and others 
Winnipeg, Manitoba 

Nelson & Foster, Limited, have recentiy been incorpo- 
rated here at $60,000. The company will manufacture 
office fixtures, etc Nicholas Nelson and Frederick 
Foster are principals in the new concern 


Mission street. 
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JOHNSON’S OFFICE CHAIRS | 


Afford special advantages 
to the dealer through their 


Quality—-Variety—Prices 


G No better or more diversified 
line produced—office chairs of 
all kinds, from ordinary wood 
seats and typewriter chairs to 
the most dignified and finest 
upholstered desk chairs; office 
chairs of all grades, but in every 
instance of the best possible 
quality for the price. 

DEALERS: Our line affords you a 
big opportunity. Write for catalog for 
1914-15 if you have not received it. 


JOHNSON CHAIR COMPANY 


Office and Factory: 4401-4531 W. North Avenue 
Salesrooms: Karpen Bldg., 900 S. Michigan Blvd. 


CHICAGO, ILL. 
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discriminating is his selections for he 
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ularity of St. John’s Office 
riminating business men 
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igned St. John’s Tables. 


k profits in them. 


It will be sent 


St. John’s Table Co. 


CADILLAC, MICH 
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PITTI TTI | 
¢ The ACME No. 1 is a lever action wire 


staple binder of strong and simple con- 
struction t holds 100 heavy wire staples 
binds to } inch, and is equipped with our 
patented anti-clogging device. Can be fas- 
tened easily to table or | latform. 
The staples used are made of bright tinned 
steel wire, mounted on poplar sticks, se- 
cured by best quality red rubber bands, passed 




























through gauges to insure uniformity, and are 
packed 5,000 in a box, with directions for use 
printed on the labels. 

There Are Profits for You 
in the Sale of This Popular Binder 
The ACME No. 1 Binder can be used for bind- 
ing commercial papers of all descriptions, and 


is in active practical use in thousands of busines 
offices There are other thousands of office 





where such a device is needed 
We have an attractive selling proposition, full 
particulars of which we shall be glad to send to 










responsible dealers. This is a specialty in which there 
is a large margin of profit, and which will pay any dealer 
handsomely to display and advertise to his customers 


WHY NOT WRITE US TODAY? 
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Ernest J. Scott & Co., 59 St. Peter St., Montreal 





Canadian Representative 


J 
\ ACME STAPLE CO. .Ltd. 


112 N. NINTH ST. CAMDEN, N. J 
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Reign in supreme favor among all medium-priced 


| IMPERIAL ine: 
DESKS Lind lines combine a distinctive assortment in four 
grades. 


Send at once for new 
1914 catalog showing 
complete line in nat ural 
wood finish before stock- 
ing up on other lines. 





















OUR AIM— 


True Quality at 
the Right Price 





IMPERIAL DESK CO., Evansville, Ind. 


Export Office 25 Whitehall St., NEW YORK CITY 
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Atlanta, Ga. 





I re f I t Sta 
various cit 
typewriter s i 
I ted Sta 1 a read ¢ 1 
ite i s of this 
ApI es \ x ire ] 
t it gz d ns 
eded i I An interesting Ind 
SY ft f ff 1 ind gove 
ss and bons f PN 4 
vate r 
Chicago, II 
D ng t ntt \ I N ha 
to the t g f € f ter & Alle p 
Mi ree { igo, the western bra f i 
«& It f Park Ridge, N. J 
Los Angeles, Cal. 
rhe Keystone Carbon Paper Manufact ng ( 
has arranged to open a general western aget 
Angeles, and w place in charge ‘‘Jack"’ VY ( f 
who although for the past few years prominently 
tied with the piano business in the West. is 
theless an experienced office supply man, having 


time represented another prominent carbon | 
ern in Chicago 


New York, N. ¥ 


Schwager! Brothers, dealers in typewriter suy s 
and stationery, have concentrated their forces at 312 
Broadway where they occupy the first floor The new 


quarters make possible combining the stock 
supplies and stationery which was formerly sold at 





318 Broadway with the printing department, which was 
located at 97-101 Reade street. The space offered by 
the new quarters will enable the company to carry a 
larger stock and the additional equipment which has 
been installed will facilitate the handling of orders 
The business of Schwagerl Brothers has provided an i: 
eresting example of healthy growth the five years 
of its exister 
> > > 

rhe Peerless Carbon & Ribbon Manufacturing Com 
pany, Limited, of Toronto, Canada, has opened up a 
branch office at 116 Nassau street, New York 
W. H. Rice, formerly with another prominent ribbon 
and carbon nm facturing company, is in charge of 
the new office 

>. > * 

It is reported that S. S. Stafford, Ih since 858 
a manufacturer of ink, is having built In additk s 
factory at 603-609 Washington street New York a 
plant equipped with the most modern ma ner for 
the manufacture of typewriter ribbons and cart paper 

Port Elizabeth, South Africa. 

Nearly al the typewriters used in the I : s 
trict of Port Elizabeth are bought from American f 
and American cart papers and typewriter r 8 
have a large sale here The retail f 
color ribbons is $1.22; the bi rome st $1.4 
three-color, $1.82 

San Francisco, Cal. 

Walter P. Funck of the Chicago office of the F. 5 

Webster Company, was a recent visitor t san 


Francisco trad¢ the interests of his carbor 


. > . 
F. J. W. Henry, manager of the Pacific Coast Spe 
Company, states that the prizes 


cialty Sales 
contest will be award 


‘“*Whitedge carbon paper essay 





ed in a few days. The contest in California has been & 
great success, bringing inquiries from all over the ast 
and numerous ntracts with large users 
Toledo, Ohio. 
been formed under 


A $50,000 al corporation has 
Howard Carbon Company F 


the style, The 
j incorporators 


lin is mentioned among the 
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Catalogues & Bulletins 











A good illustratior retail advertising of a manu- 
facturer’s products is found in the folder booklet issued 
by The Falconer Company leading ommercial and 





of Baltimore, 


e 
I 


bank stationers 
of bankers’ 
lalties Company of Cl 
The 


Md., to ds 
actured by 


scribe the line 
the Bank Spe- 
icago for The Falconer Company. 


ted on 








note cases 


man 


folder is well prir good sto 


k and adequately 


describes the note cases by word and illustration. be- 
sides giving a number of testimonials from users In 
fact, the booklet is so well gotten that the manu- 
facturer feels he himself could not have presented the 


merits of his product any more forcibls 


‘Enter Miss 
folder which comes in the 
f the Yawman & Erbe 
Miss Beach, whose picture 
the office 


Seach’ s the title of a 
form of a 
Manufacturing 


is shown on the 


very effective 
mailing card 

Company 
front cover, 


fror 





enters earrying a letter file under her arm. 
The burden of the folder is that when one wants a 
letter and wants it quickly, and it cannot be found. 
the fault is with the office management and not with 
the filing system Of course, the suggestion is that Y 
& E. filing equipment would prevent the delays and 
inconvenience incidental to lost ‘orrespondence and 
ther papers 
> . > 

The Macey Company, Grand Rapids, Mich., have re 
cently issued a booklet describing their Perpetual Index 
System for vertical filing. This booklet is very in 


teresting, and the system described is most ingenious 
and useful It combines speed, accuracy, expansibility, 
lurability and stiffness The booklet mtains sixteen 
pages, and gives a complete illustrated description of 
this system and its va us accessories 


I the Pal : 3 Hand,” Included in the 

P s “The Servant the Home and ‘*The Voice 
f Authority ire t titles of four interesting booklets 
whict have ecent be« issued by the General 
4 at Cc any f New York Cit explaining the 
ses of the Turner Dictograph Int onversing System. 
These booklets are } lsomely gotten u and they 
written in as hich makes them not only at 
tractive but interes g and convincing They are 


fully illustrated with pictures, showing the different 














features of the Turne t 
> > > 
Gh t safes teresting ribed and 
t in a larg I ecard ser t recently by 
Globe- We ke ¢ f { it These safes 
es bed S y ng protect privacy and 
enience The t g ise behind steel doors 
gives more than the il protection to valuable con 
tents 
ier ah 
An abridged italogue of Milner’s safes and strong 
doors gives = teresting particulars about | 
this line of safes, wt is so well known in England 
and the Continent of pe rhis abridged catalogue 
is fully illustrated, 1 t mstruct f these famous | 
sales is interestingly explained The fire resisting 
and burglar resisting alities are said to be unusual, 
The Milner line mprises a larg variety of safety | 
receptacles The head offices of the Milner Safe Com 
any, Ltd., are at Mil: s building, Finsbury Pavement, 
ls lor | 
** e j 
The 1914 italogue f the Me Manufacturing 
Company f Toled or s quit ’ imposing book, 
“ h comes Ir covers It is printed on 
super-calendered paper, bearing on tl frontispiece a 
thographic reprodu I f the Meilink Manufacturing 
Company's plant. Terms of sale to domestic trade and 
t ns of export shipments are giver full, together 
bh a shipping schedule on Meilink safes. A foreword 
a t safes is ar nteresting tribution to this 
t h of the trade The body of the catalogue is 
taken up with an illustrated and descriptive exposition 
f the compar s different well kr x lines There is 
this catalogue a g leal of ’ t safe infor 
ation. and the be it t hands of all 
slers wi have « . es to sell 
S s. strong-boxes g s, et | 
“a | 
4 ft Cost g and time 
sta t | t A. D s Manufactur 
g ( g gives a lete exposi 
¢ ata se, t ges netal checks, | 
t other s] ' $ This slog s fully illus 
tr 1. wit alf € engravings f the com | 
s enor s f« ilties r who is | 
sted ir gé g sta s this italog is a € 
f useful informatior It cludes y stamps and 
3 but ster tting machines seals brass and | 
s t ks bels The ¢t p sectior f 
this catalogue is es te ting 
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Quick Sales 
Good Profits 
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THE QUIGLEY 
FURNITURE CO. 


WHITESBORO, N. Y. 





Catalog to trade only 








Made in Oak and Imitation 









STYLE NO. 9 
Made in Oak and Imitation 
Mahogany 

Packed six to crate. 
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K. D. 









STYLE NO. 25 
Mahogany 
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NEW No. 8 MODEL 
Equipped with DECIMAL TABULATOR for which no charge is made 
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a—\\ Saving 64% 





wor a wer? - ; 
Faery et a \ \ The saving shown here is representative. Hundreds of merchants and manu- 
gor™ - . \; \ \ facturers are saving more by the use of the Rotospeed Stencil Duplicator. 
eo Oo } One mail-order concern saved a thousand dollars. Another saved two hundred 
pret ue on . oa" \ dollars on one job, and you, Mr. Business man, are probably sending bundreds of 
~~) ee \— \ \ dollars’ worth of work to the printer that could be done better and quicker in 

yrs on™ “ \ your own office. The 

= *; 1 * li 

ph 1 Rotospeed Stencil Duplicator 


costs $25 fullyBequipped ($27.50 west to the 
Mississippi). It makes exact duplicates 
good, clean, clear cx pies of letters, postals, 
notices, office and factory forms, in fact, 
anything that can be written with the 
typewriter. It does the work of fifty typists 
(100 copies a minute) and at a cost of 20k per 
thousand copies. ‘ 


Invest $25—Save That in a Day 
















» Other Machi 
las These Feature 


Semi-Automatic Feeding Device —lroures " a ‘< 
Quare prnting. accurate regystration, high sped Yes, one day's run- 


epeion ant woving of statonery ning often pays for 
Untimited Mead Loacing Adjustment the Rotospeed. Many 
Permits renee ste yoy a gestion A users consider it the 
priating anywher up or down the sher 
ink ‘and Stencil Paper Attachment oe ae a8 able 
Semple and quick means of changing ink pad ant pney & mne-sa ver 
stencil sheet. Nu loose parts to become mrdacd ever put in the office 
Adjustable Feed Board —To wut the com Just think what it could 
werwence uf the operator and to qroducy a raged do for you, and 
powtuve and casy poper feeding metho 
' Becern lng ny Send for Our Liberal Proposition 
it tot mec lene and arta wo « " 
on prated sheets from shding out Write today for the Rotospeed Book, 
Cylinder Lock—tHolds the printing cylinder] = samples of work and information about 
wm any dewred postion while changing the ink our RIAL OFFER 
ped or attaching the stenci! sheets and lor lock . 
eae ete cl enaméeg] Coe ROTOSPEED COMPANY 
~ on | tas cpraing etch permits cary, SSS West Fifth St. Dayten, Obie 
for chaning and seplring ‘ok. Large 
to prat copy 6416 







































Dealers write for 
Our Liberal 
Proposition 














Erases Ink Quick 
And Leaves Paper Smooth 
An entirely new way. 

Norubber, acid or bladee—its secret, 
flexible diamond brush in an ad- 
Justable aluminum and silver holder. 
Indispensable to Typists, 

Bookkeepers, Bankers and 

all Users of Pen and Ink. 


Lightning Ink Eraser 
ranteed. Will be sent post- 
waid ter be ‘and name of your stationer. 
Dealers and Side-Line Men Please 


Write. Elegant Display Sign in Gold 
and Silver for the Trade SS 
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The RUSH ERASER CO., 820 S.A. and K. Bldg., Syracuse N. Y. J 








Are You Selling 





‘‘A bit better than the best of the rest’’ 


CARTER’S 


Ideal Ribbons and Carbon Papers 





Made of the best selected materials obtainable. 


Every detail of manufacture closely watched, and 
the finished product exhaustively tested. 


Result:— 


Uniform satisfaction to users. 
Increased profit to dealers. 


THE CARTER’S INK CO., Boston New York 











Chicago 








A Word with the House Organ 


A most interesting issue of the Y. & E. Idea is that 
for April The principal article is a story founded on 
fact, and written by George B. Wray, with the house 
of Wm. Burford of Indianapolis This story was 
awarded first prize in the contest for agents and 's 











entitled ‘‘Another Example of Construction.’ The 
story which received second prize was entitled “‘Y. & 
E. Quality Sells Itself’ ind was written by Rosa 
Bradford, who is with the Pembroke Stationery Com 
pany of Salt Lake City The third prize story, en 


titled ‘‘Quality Versus Fitness,’" was written by 
George Spicer Reynolds, with the house of H. R. Mann, 
Trov, N. Y. These are only a few of the interesting 
stories and suggestions in this remarkable number of 
the Y. & E. Idea 

. > . 

The April number of The Proof is the adding ma 
chine number of this interesting little house organ 
published by Duff's College of Pittsburgh, Pa. A picture 
of E. St. Elmo Lewis and one member of the Bur- 
roughs line of adding machines is given on the front 
page, together with a brief sketch of the development 
of the adding machine industry 

> . . 

The April number of the B.-P. Standard, the organ 
of the Boorum & Pease Company of New York, has a 
number of interesting articles, and lists some of the 
new devices which the company has recently brought 
out. ‘ihe leading articles are entitled, ‘‘The Secret 
of Success” and ‘‘Along the By-Paths.’" A page of 
clever jokes is given near the end of the magazine 

. . > 

The March number of the Imperial News is an in 
teresting contribution to typewriter trade literature 
This is the organ of the Imperial Typewriter Company 
of Leicester, England An interesting set of pictures 
showing likenesses of three Imperial agents in the far 
east is given on the first page. James Odom, F. § 
Odom and George Odom, are the gentlemen referred to 
This number contains many interesting short articles 
having a bearing upon the Imperial typewriter 

. . > 

The Bulletin for April 10, the organ of the Oliver 
Typewriter Company, contains the usual number of 
interesting cartoons and clever articles anent the de 
velopment of the Oliver business. Some striking phot 
graphs and other illustrations are given. One of the 
most striking of these pictures is a reproduction of the 
cover design of the No. 7 Oliver catalogue. A picture 
of the Oliver exhibit at the Industrial Exposition at 
Philadelphia is shown, also two illustrations showing 
the Rev. Odilo Brise in his study at St. Joseph's Abbey 
St. Benedict, La., and a picture of the abbey itself 
The typewriter is the reverend father’s constant 
panion. Another interesting picture from France is also 
featured in this number. This is a view of an Oliver 
achool, showing the young ladies busy mastering the 
Oliver typewriter 





7. . > 
Byck's Broadside for April is evidently a baseball 
number. ‘‘Play Ball’ at any rate is the spi 
first page The usual number of bright stories and 
clever illustrations completes an interesting number of 
this always entertaining house organ 





. > . 

The Macey Monthly for April describes an additior 
to the Macey line of metal cabinets, tells about Macey 
moving pictures in Hartford, Conn., and gives an at 
tractive view of an office in Springfield, Mo., equipped 
with Macey goods Various short articles and su 





tions complete the number 
. . o 


The Underwood News for March bears as its frontis 


plece a picture of the Amicable Life Insurance ¢ 
pany a Texas rganizatior , f it 5 a 
comparative reproduction of the od ma a 





sold through the uniform demonstration These ma 


chines boxed and stacked up would make a pile as 


high as the Amicable building with its twenty stories 
Some interesting pointers are given to Underwood men 
about the coming summer convention, which will a 

the end of the seven months’ contest for the branch 
offices Likenesses of various branch managers are 
shown. It appears that the duties of the editor are 
sometimes sad. The death of two Underwood men et a 
fire in St. Louis in March was recorded, with pictures 
of the two gentiems who lost their lives Messrs 
Thomas B. Shyne and Allen R. Hancock. A character 
istic feature of the Underwood News is the clearness 
and excellence of all the illustrations, and the interest 


which ig given to the different articles. The Underw 
News Is one of the best of the house organs which come 
to this office 
> . * 
The Dictaphone Mouthpiece for April 1 contains « 
good inspirational article on ‘‘The Thoughts That Se 
Among the points made in this article are that the 
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salesman must put the Dictaphone idea into the man’s 
own thinking in connection with himself, his business, 
his profits, or his employes. The salesman should say 
to his prospect, ‘‘You want increased production,”’ ““You 
have troubles with stenographers,”’ ‘‘You would like to 
be alone when dictating." There are more reasons 
why a man should want the Dictaphone than there 
are for the Dictaphone wanting the man. His viewpoint 
is where the salesman will get his first sight of a sale. 
Study the prospect’s work; find a weak spot, and prop 
it up with the Dictaphone idea One of the interesting 
articles in this number describes how the Pennsylvania 
Talking Machine Company of Philadelphia recently 
made an exchange of ten new model Dictaphones with 
Ware Brothers, the well known publishers, for ten old 
machines, ranging from the first type of commercial 
graphophone up to more recent models Ware Brothers 
have an original receipt for commercial graphophones 
purchased twenty-three years ago, and have used the 
original machines continuously since that time. Another 
interesting article describes how the Northern Pacific 
Railroad was brought to put twenty-eight Dictaphones 
into its office a few months ago 
> . . 

Ammunition, the house organ of the Safe-Cabinet 
Company, in its April number gives a report of a 
recent decision of the Ohio Court of Appeals in a case, 
sustaining the Safe-Cabinet Company in its contention. 
This was a patent case, in which an injunction was 
granted to the Safe-Cabinet Company for infringement. 
Much of this number of Ammunition was taken up with 
a report of the record in this case and the decision. 

o * . 

Globe-Wernicke Doings for April gives a little edi- 
torial on the Safety First movement, recommending that 
the sales department use this slogan to promote the 
sale of the company's safes, steel filing cabinets, etc 
A picture of one of the Globe-Wernicke Company's safes 
which preserved all of its contents in a fire at Savan- 
nah, Ga., is given. Another picture is that of a Globe- 
Wernicke steel filing cabinet, which passed through a 
fire at Pittsfield, Mass. This number of Globe-Wernicke 
doings is devoted, indeed, exclusively to the discussion 
of Globe-Wernicke line of steel goods and its manufac- 
ture A number of interesting views are given 

. . 

The Stenotypist for April, one of the organs of the 
Stenotype Company, gives an interesting article on 
stenotypy in the University of California, and follows 
this by some facts and fancies about the study of 
English. Some very interesting business college news 
is given, with illustrations of groups of teachers and 


otype classes The president's message as written 
by Mr. Ireland on the Ste or is reproduced on pages 
32 and 33. A chapter on modern office devices gives an 


interesting history of the adding and subtracting type- 
writer. This little magazine is ntereeting contribu- 
tion to business literature and is of much practical use 





to Stenotype operators 


The April number of the Royal Standard is a most 
interesting little magazine In fact, all of the numbers 
wf this clever house organ are interesting and valuable. 
The scope of this little magazine is wider than that 
f many periodicals of its class The articles are 
thoughtful and suggestive of good ideas in business 
Among the titles of leading articles in the April number 










are Turning the Tide the World's 
Mark ‘*‘How a I i essfully Coupled 
Up His Direct Ma Ads the Sales Cam- 
nig ‘‘Royal Features 
Master K to Big Bus 
Hi Pe ] r i jua 
nt z I t Royal branch managers 
- part pated the recent s« ng contest is given on 
the inside back cover page of the April Royal Standard. 
This picture s reproduced in another portion of this 
s nu er of Office Appliances The article en 
tled Roy Features of the New Model 10°’ is the 
first of Ww ser I ntor E. B. Hess, who goes 
echanica mstruction of the new typewriter 
a most thorough way These rticles are extremely 
¥ able for I H nstrators 
o . > 
The Protectogray Weekly Bulletin is a message of 
Protectograph Company to it gents and salesmen 
It is te a r sing ttle magazine, and is filled 
: vely ‘ tuff I first article in the 
Bulletiz f Apr 1 an appr it f Advertising 
Manacer Jack W < ~ This is verly written and 
sescrites Mr. 8 hod and to perfection 
T , ‘ tay € the fires ™ emer ff the old 
gua nt Pr 4 rg tells what the 
Protectogr ’ for hit I magazine ig full 
f go Pr g s g ff. One of the most 
inspiring s Bey | Vigor of Lif d 
hasizes a nt fir -¢ e of clean minds 
ar healthy. w ped bodies A picture of the 
New York Protectograph for ussemmbled at a banquet, 
ce rating x g of the big March contest, is 
shown New York figured first in this contest, and 
C go s 4 











Office Devices 


of more than ordinary merit 


Manufactured by the 


American Ingenuities Co. 


131 Federal Street, Camden, N, J. 
Liberal discounts to dealers and agents. 


The PHONOPOISE 
Telephone Bracket 


Self-Balancing 
Strong and Enduring 


Price AS, $4.00 
Price BS, $4.50 





The PROJECTO 
Telephone Bracket 





Closest (folded). Longest (ex- 
tended). A wonderful fold- 
ny TracKke 





Price $4.00 








The INGENU Cages Stamp Rack 


Something more than a stamp rack. Every inch of 


ix 


pace utilized for some “ies need. The pad 














The Chi..go Glass Desk Pad 


FOR THOSE WHO DEMAND THE Bese 












ance of the office. 
Prices $3.00 to $7.00 


Attractive terms to dealers 

Chicago Mirror & Art Glass Co. 
(Established 1890 ) 

216-220 N. Clinton St., Chicage 


Absolutely 
Dust 


Proof 











ECURITY 
from FIRE 


is one of the first essentials to business 
stability. Especially is this true of the 
security to business records. memoranda 
and the books and papers that represent 
the very life of the organization. These 
things cannot be insured but they can be 
secured by keeping them in 


THE SAFE-CABINET 


Recent disastrous fires in modern buildings and in fire-traps have 
demonstrated that THE SAFE-CABINET affords complete protection. 
The records of these fires together with photographs of SAFE-CABI- 
NETS that have gone through them preserving their contents and let- 
ters for their owners, furnish sales-clinching arguments for THE 


SAFE-CABINET Dealer Write us for evidence. 


THE SAFE-CABINET COMPANY 
Dept. A-2 MARIETTA, OHIO 
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No. O, PRICE $2.50 


STATIONERS 







For Timing Letters, Telegrams, Orders, Etc.-Eliminates all Questions 
This Stamp can be used for FIVE Different Purposes, 


There is an opening below the arrow, so that the names can be sunoretnnges, 





SPECIAL ee 


Telegrams, Lotions, Order 
ene tae 


SIN ONE Beceved Answered 


MAR 26 1914 





each with dates. 


sold by 

















Placed in a Counter Easel, Packed in 
Cartons containing Six Stamps 


HENRY BAINBRIDGE & CO., 99 wittiam St.,NEW YORK 
KIMPTON & HAUPT, 130 William St., NEW YORK 
FRANK A. WEEKS MPG. CO., 93 John St. NEW YORK 


|) | | 





TWS STAMP OR H WSU) FIVE wine POPS | 
Fed Entered Oe vered 


No. O PRICE $2.50 
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POCKET NOTARY 


CORPORATE 


.q 


We are “MANUFACTURERS” 


SEALS 





not Agents for these Goods 





SEA 


| 
1234 ; 


LS, STENCILS, BADGES, STEEL STAMPS 


cneck protectors METAL CHECKS, POCKET COINS, RUBBER STAMPS, ETC. 
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MEYER & WENTHE 


CHICAGO 5S. Jerren: 


2410 30S. Jerrerson Sr 





erors. —— 
DEARBORN ST 


TRADE CHECKS RUBBER STAMPS 















AURI SACRA FAMES 





is our reason for advertising 


CRESCENT BRASS & PIN CO. 


DETROIT, MICHIGAN, U. 











Digest of Foreign Press 











ANADA. 


Revue Economique Canadienne (Montreal), April.— 
Each number of this magazine contains some article on 
the value of commercial education. Nine pages at t 
beginning of the April issue f the review are dev 

an exhaustive treatment of the reasons for studying 


what are known as the advanced commercial studies 


It is only in comparativel recent years that business 
has been regarded as a science, and even now not 
of us understand its i ortance as dealing wit th 


commodities and activities with which we daily 
in contact Hence the article to which we have 


ferred, while seeming superfluous, as the essay sa 


to some is not at | amiss for those of us w 
to be impressed with the task that confronts the busi 
ess man 

x wing out t ine of the thought it s 
policy of the magazin to give its readers general a 


specific information as t the natural resources 
manufacturing interests of that broad and natura 
rich dominion to the north of us. So, there is an 
article on ‘‘The Combustible Minerals of Canada” and 
several shorter contributions of general interest cor 
mercially 
FRANCE. 

La Revue Dactylographique et Mecanique (Paris 
April.—The publishers of this progressive periodical a 


to be complimented n the wide range of sul 
treated and the definite, succint manner in which 
formation is presented for the busy man One 


deals with the opening of the new Institute 
Blind on Great Portland street, London, during M 
when a blind stenographer took a little talk 
presence of the king and queen of England A 
machine which writes Braille characters was used 


Americans interested in speed on the typewrit« 


be pleased to learn that a French typewriter ha 
pion, M. Edouard Legris bho uses the L. C. Smit 
has been appointed a ficer of public nstruction 
Paris 

In connection with the 4d ibution of prizes given | 
the Oliver Typewrite Company of Paris recent 


there was a concert and entertainment which we ' 
highly appreciated t audience Part of the 

tertainment consisted of a motion-picture drama entit 

‘The Romance of a Typist."’ 


A decidedly progressive step has been taken by the 
French government the appointment of a commis 
sion to study hygien mditions in offices and simila 


places of employment The commission is of repre : 
: 


sentative composition and includes not only government 
physicians and other public officials, but also a mem! 


of the press, a stenographer, nd others. 


Mon Bureau (Paris April.—With this number of 
Mon Bureau there begins a continued story, entitled 
The Master of the Hour 


Considerable interest is evidenced by 


al efficiency experts the so-called non-productiy 
branches of business enterprises Hence it is 
strange that stenograp! service is undergoing its share 
of investigation with a view to measuring the 
of work done and setting standards of efficiency, as has 
been the case with manual and machine labor in ot! 
] There is i | s number of Mon Bureau an ex 


position of the use rd system for recording 


work done in the stenog ic department 

The series of articles or utdoor advertising is s 
trated this month wit two posters used by the Met 
opolitan Railway I I i 

Of special importa s an illustrated treatise 
rhe Modern Manufa g Plant This is made 

I ful by tables gray drawings and ep! 

ns of photographs taken in representative plants 
The plant is considered from the manufacturing t 
selling and the ele il viewvoints 

al > > 

L'Unite Stenographique (Paris), March.—We often 
regret that we cannot write the French stenograpl 
system known as the Prevost-Delaunay, so that w 


ght take advantage of the many excellent exercises 





are given each month in this organ of the Ur 


Stenographiec Associatior f France rhere are 
reproductions of notes I speeches and ot 
resting matter, but : i number of pages of text 
touching upon various fields of interest I read t 
irticies is in itself a ed itior n Frencl stor 


itical economy, et 


S aoe 
L’Avenir Stenographique et Mecanique Paris 
March.—-Commercial ed tors ave often pointed } 
that few if at of the professions into which t 
young person may enté offe a better opportunity f 
a broad education than stenography and typewriting 
Certain it is that rf student of shorthand could g : 
br gl the ste gra tes giver in this np : 
f L' Ave witl g s f the eff ' 
Just mentioning tt titles of some of the shorthand ex / 
: 
: 
| 
' 
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| 
ercises in the Ma issue W e sufficient to indicate | ee 
this Correcting ‘ 5 The Manufact of Paper for | 
Duplicators rt Smith Premier-Wah Machine for 
Writing, Adding ar Subtracting Rapid Commercial | 
Stenography; The Fashions and the Home From these Here Is 
tles it will be see that the interests of all classes 
stenographers are atered t and we are inclined | 
think that ev in unprogressive amanuensis, if a ( ' y I ; | 
young lady, not resist reading the illustra.ed | Bi A kK 
shorthand articl ! rrent fashions, or if a young | 
in, the illustrated article on a new mechanical prod- 
ict, and thereby get not only additional information of | . 
general value, but also acquire some new outlines for 
apr or fiero | At The Price 
GERMANY. 


Schultechnik (Storkow-Mark) April As the title in- 


cates, this magaz s devoted to ‘the utilization of 
modern pedagogy pe aheies media.’’ The editor 
of the magazine gives a treatis« I lllustration and 
Example as Used ommercial Schools The article 
explains the use f arts, coy et in teaching type 
writing, considering especially the system. The 
auther mentions al the part which motion pictures 

ay in teaching, for instance such subjects as the 
packing of goods for foreign shij t 

No less interesting is an articl n ‘The Technique 

the Pencil 

4 example thoroughness with which this 

agazine takes pt subjects it handles is given in 
in article with the title What Must the Teacher of 
rypewriting Know About Physiological-Psychology."’ 
rhe ana y of tl i s atd fingers is treated at length 

i the ment rea ms inve n typewriting dis- 

sed W elat to physical act s 


Schreibmaschinen-Revue (Berlin), April 22. — This 
iodical contains in every number some article on the 
hanics of ffi machines In this issue, the 

I lerwood computing typewriter is used as the basis 
illustrated article on the mechanism of the tens- 

i ig appar s ling machines Other articles 

give material which is of value to anyone who is inter 
sted in type a) nl mmercial aids but 

s is er a ] s t gh-grade 

**e 

Schreibmaschinen-Zeitung (Hamburg April 15.—Be 
sides the sl s dealing with typewriter and 
fice machine pe and companies in Germany and 
tr are in this number of Schreib- 

is nen-Ze g scriptions ’ er of American 
ind Germ: off vices as ¢ stories of how 
pon appliances ar ghte > la government and 

ate ffi es 

Each number .s nteresting trade journal seems 

I bette t pre ng 
* * ¢ 
Das Kontor (Berlin) April I America 
N I Das Kont it esents lower 
Manhattan Is the Stat f Liberty, a large 
liner, and s s! ‘ ft ! ett The 
ssue is so r ntributions of terest to Americans 
t we s s t reference 
the titles of ga irticles The Spirit of 
A me \ I ' I Tomorrow “The 
American Sy t W v Dis rhe Black 
H sl g i turned popu 
g tage; ‘Doing 
I gs Big 8 \ sonal Organiza- 
n and M g An ial Enter 
. ha ight cor 
Hloweve ent has en &s to show that 
4 Da ] true ft its 
MEXICO 

Sistemas Modernos (Mexico City February rhe 
ie Mark st title of a s dealing with the 
tione m hetwoe the jualit ‘ rod t ts sales 
i the ’ x 

This s ( 

i { s giv r 1 1£ 
—" . " « lela f 
s t ts The 
tiers and 
g s 
te leals 
ad s 
Attractiv German Posters 
. P ‘ roved itself at 
0 yf 
’ ~ = 
we ‘ as re ed 
g s y 
« R ( I and 
? 
i pres 
I kens f Anoeuvres 
k it 
& I u 
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For High Grade Show Cases ask for Catalog D. 


Detroit Show C 


489 West Fort Street 








100-H de 


$4.00 PER FOOT 










ise that we make. It’s built well and 
rame will raise on a straight line like a 


late glass top set on a cushion of felt, 
lass doors sliding on ball bearings. The 

the frame Shelves are mounted 
width 24 inches, made in 4, 5, 6 


ncnes, 


ut together with the aid of a screw driver. 
$4.00 per fo *t. 
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Our Bulletins 


writer world 
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A adad ue glass ink eraser free to dealers who use 


TYPEWRITER EMPORIUM 


Mailing List? 


the sensation of the wholesale type- 


first grade selected rough machines at 
her dealers are asking for second grade 


ine 


| in asking for our May-June Stock List. 
Write today for our latest list 


36 W. Lake St., Chicago, Il. 
(Established 1892) 
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SUPREME RIBBONS 








and 








The developm 
machinery for the 
found expression in 

We uphold ot 
will thoroughly sat 
Are you 
complete line of hig 


frankly, we think 





311 St. Clair Ave. N. W. 


CARBON PAPERS 


ir end by putting out goods which 


interes 


you will miss much if you fail to 


° aod 
write us tor sample 


The Buckeye Ribbon & Carbon Co. 


Manufacturers 











ent and installation of the newest 
making of ribbons and carbons has 


i 


the superior quality of our product. 
isfy your customers. 
sted in obtaining agency for a 
h-grade ribbons and carbons? Then, 
and prices. Let us hear from you. 


Cleveland, O., U.S. A. 














152 





OFFICE APPLIANCES 


May, 1914. 











ih 





























When selecting a staple ar- 
ticle which you intend to han- 
dle extreme care must be ex- 
ercised to secure goods that 
will satisfy your customers. 
The article should be subjected 
to inspection and criticism as 
strict as you would use in buy- 
ing a house. 


INDELIBA 
RIBBONS 


and 
CARBONS 


are made to stand such tests. 
We welcome opportunities to 
demonstrate the merits of 
Indeliba quality. 

Indeliba Hard Finish Car- 
bor. Paper is made for partic- 
ular trade. It is a favorite 
with progressive business men. 

Indeliba Bichrome and Tri- 
chrome Ribbons are made in 
all standard colors, and for 
every make of machine. 

Indeliba goods run true to 
their respective grade. The 
colors are clear. All materials 
used measure up to a stand- 
ard above the ordinary. 


Write us for samples and 
prices. Put our goods to the 
test. 


Indeliba Mfg. Co. 


Rochester, N. Y. 




















PATENTS 


A Record of Recent Office Devices Patents. 


Copies of any one of these patents can be obtained 
by sending fifteen cents in stamps to E. G. Siggers, 
patent lawyer, Suite 33, N. U. Building, Washington, 
D. C., and mentioning Office Appliances. 





1,088,012 Hanger for Books. William Y. Dear, 
Jersey City, N. J., assignor to the Jersey City Printing 
Company, Jersey City, N. J., a corporation of New 


Jersey. 

1,088,021. Pencil Sharpener. Frank E. Hiner, Rock- 
ford, Ill 

1,088,054. Holder for Manifolding Sales-Books. 


Henry C. Banwell, Chicago, Il., assignor to the Na- 
tional Cash Register Company, Dayton, Ohio, a cor- 
poration of Ohio. 

1,088,068. Adding Mechanism. Frederick L. Fuller, 
Dayton, Ohio, assignor to the National Cash Register 
Company, Dayton, Ohio, a corporation of Ohio. 

1,088,072. Ribbon-Inker for Printing and Addressing 
Machines Davydd C. Hughes, Chicago, Il., assignor 
by mesne assignments to John B. Hall. 

1,088,073. Ribbon Inker for Addressing-Machines and 
the Like Davydd C. Hughes, Chicago, Ill., assignor 
by mesne assignments to John B. Hall and Joseph 8. 
Duncan, Chicago, Tl. 

1,088,176. Laoose-Leaf Binder. William P. Pitt, In- 
dependence, Mo., assignor to Irving-Pitt Manufactur- 
ing Company, Kansas City, Mo., a corporation of Mis- 
souri. 

1,088,177. Loose-Leaf Holder. William P. Pitt, In- 
dependence, Mo., assignor to Irving-Pitt Manufacturing 
Company, Kansas City, Mo., a corporation of Missouri. 

1,088,219. Calculating Machine. Dorr E. Felt, Chi- 
cago, Il! 

1,088,269. Detachable Book Cover. Henry C. Folger, 
Somerville, Mass. 

1,088 327 Account System William J. Crumpton 
Evanston, Ill., assignor by mesne assignments to Wil- 
liam R. Heath, Buffalo, N. Y. 

1,088 421 Type-Writing Machine. Frederic W. Hil 
lard, Bentley Manor, N. Y., assignor to Mary R. Hil 
lard, Middlebury, Conn. 

1,088, 486. Calculating Machine. Franz Trinks, 
Brunswick, Germany. 

1,088,691 Fountain-Pen. Theodore K. Felch. New 
ark, N. J., assignor of one-half to Newton F. Me 
Keon, Paterson, N. J. 

1,088,790. Ribbon Mechanism for Type-Writing Ma 
chines Lewis C. Myers, Brooklyn, N. Y., assignor by 
mesne assignments to Royal Typewriter Company, Inc., 
New York, N. Y., a corporation of New York 

1,088, 798 Mantifolding Device for Addressing En- 
velopes. Ward T. Smith, Seattle. Wash. 

1,088,831 Cash-Register William M. MeCarthy 
Dayton, Ohio, assignor to the National Cash Register 
Company, Dayton, Ohblo, a corporation of Ohio. 

1,088, 837 Bill-File Charles L. Passmore, Clinton, 
Iowa, assignor to John L. Sommer Mfg. Co., a cor- 
poration of New Jersey 

1,088,865. Type-Writer Attachment. Oscar Bencroft, 
Washington, D. C. 

1.088, 889 Time and Wage Computer Thomas J 
Falvey Needham, and Robson PD. Caldwell. Salem 
Mass., assignors to Caldwell Manufacturing Company. 
Boston, Mass., a corporation of Massachusetts 

1,088,924 Carriage for Type-Writing Machines 
Otto Petermann, New York, N. Y., assignor by mesne 
assignments to Standard Typewriter Company, a cor 
poration of New York 

1,088 968 Card Holder Edwin H. Cooper, Los 
Angeles. Cal 

1,088,971. Counting-Machine Osear C. Davis, Dal 
las. Texas, assignor of one-half to Samuel Freshman 
Dallas, Texas 

1,089,037 Type-Writing Machi? Harry Bates, 
New York, N. Y., assignor to Underwood Typewriter 
Company, New York, N. Y., a corporation of Delaware 

1,089,041 Writing Pen Henry S. Brewington, Bal 
timore, Md 

1,089,042 Ribbon Winding and Reversing Mechan 
ism Walter J. Burchett, East Orange, N. J., as 
signor to Ellis Adding Typewriter Company, a cor 
poration of New Jersey 

1,089,075. Type-Writing Machine Emil L. Pfunder, 
Hartford, Conn., assignor to Underwood Typewriter 


Company, New York, N Y., a corporation of New 
Jersey 
1,089, 107 Pencil Attachment. Alvin H. Blood 


Aberdeen, Wash 

1,089,146. Duplicating Machine. Samuel A. Neidich, 
Edgewater Park, N. J., assignor to the American Mul 
tigraph Company, Cleveland, Ohio, a corporation of 
Ohio 

1,089, 198 Hand Stamp Elmer Fisher, Detroit, 


Mich. 


1,089,297. Fastener for Envelopes and Other Con- 
tainers. Walter Waidlich, Detroit, Mich. 

1,089,345. Type-Writing Machine. Otto Petermann, 
New York, N. Y., assignor by mesne assignments to 
Standard Typewriter Company, a corporation of New 
York. 

1,089,348. Book Marker or Indicator. Winifred A. 
Rutty and John Bertram Edward, Ilford, England; said 
Edward assignor to Elizabeth Louisa Rutty. 

1,089,364. Account Book. Walter H. Maxwell, Cin- 
cinnati, Ohio. 

1,089,375. Envelope-Sealing Device. Charles F. Han- 
sen, Port Ludlow, Wash., assignor of one-third te 
Eyvind N. Hansen, one-third to Sigurd R. Hansen, St. 
Paul, Minn. 

1,089,446. Typewriting Machine. Herbert H. Steele, 
Marcellus, N. Y., assignor to The Monarch Typewriter 
Company, Syracuse, N. Y., a corporation of New York. 

1,089,486. Combined Folder and Return Envelope. 
Maximilian P. Levine, Chicago, I). 

1,089,515. Loose Leaf Binder. Richard M. Watson, 
Detroit, Mich. 

1,089,557. Check-Book Holder. Edwin L. Henderson, 
Norwood, Ohio, assignor to The Kemper-Thomas Com- 
pany, Norwood, Ohio, a corporation of New Jersey. 

1,089,559. Calculating Machine. Hubert Hopkins, St. 
Louis, Mo., assignor to Moon-Hopkins Billing Machine 
Company, St. Louis, Mo., a corporation of Missouri. 

1,089,677. Numbering Machine. William W. Sawyer 
and Emil H. Jungk, Brooklyn, N. Y. 

1,089,689. Typewriting Machine. Juan G. Holguin 
Burboa, Hermosillo, Mexico. 

1,085,734. Loose Leaf Binder. Richard M. Watson, 
Detroit, Mich., assignor of oue-half to Otto P. Senzik, 
Detroit, Mich. 

1,089,744. Recording Instrument. Richard Percy 
Brown, Philadelphia, Pa 

1,089,845. Pencil-liolder. David L. Long, Columbus, 
Ohio. 

1,089,890. Index. Clarence H. Wiley, Hartford, Conn 

1,089,946. Pencil Sharpener. Otto W. Niedomanski, 
Washington, D. C. 

1,089,992. Pen Cleaner and Holder. William T. 
Tyler, Warsaw, Va 

1,000,183. Temporary Binder. George P. Wigginton, 
Kalamazoo, Mich., assignor to Kalamazoo Loose Leaf 
Binder Company, Kalamazoo, Mich. 

1,090,219 Typewriting Machine. Alfred G. F 
Kurowski, New York, N. Y., assignor to Underwood 
Typewriter Company, New York, N. Y., a corporation 
of Delaware, 

1,000,252. Computing Machine. Adolph G. Voss, Chi 
cago, lll 

1,000,321. Typewriting Machine. John C. McLaugh- 
lin, Jersey City, N. J., assignor to Underwood Type 
writer Company, New York, N. Y., a corporation of 


Delaware. 


1,090, 332. File. Lucena M. Morden, Waterbury, 
Conn 
1,000,346. Tally Frank T. Riley, Kansas City, Mo 





1,000,385. Perpetual Index. Max M. Cohn, Pied 
mont, Cal., assignor of one-half to Charles R. Hadley, 
Los Angeles, Cal. 

1,090,480, Typewriting Machine. Alfred G F 
Kurowski, New York, N. Y., assignor to Underwood 
Typewriter Company, New York, N. Y., a corporation 
of Delaware. 

1,000,544. Indexed Ledger or Other Book Simeon 
B. Kirtley, Columbia, Mo 


1,090,555 Ink Bottle James L. McWhorter, La 
Fayette, Ga 

1,000,582. Manifolding Sales Book Manipulator Al 
bert R. Tuck, Chicago, Il 

1,000,597. Typewriting Machine. Stanislas Daniel 
ski Busz, Moscow Russia, assignor to Underwood 


Typewriter Company, New York, N. Y., a corporation 
of New Jersey. 
1,090,617. Safety-Envelope. Hervie M. Hill, Achilles 


Kan 

1,090,639 Envelope Kintang Miyanaga, Seattle 
Wash 

1,000,710 Combined Pencil Holder and Sharpener 
Roy Raeburn Hazlett, Warsaw, N. C 

1,000,721 Apparatus for Sticking Stamps Franz 


Kaspar, Prague, Austria-Hungary 

1,000,748. Letter Binder. Charles E. O'Neill, Butte 
Mont 

1,090,771 Envelope Sealing Machine Samuel B 
White, Providence, R. I., assignor to Office Appliance 
Manufacturing Company, Providenee, R. I. a cor 
poration of Rhode Island 

1,091,470. Synchronizing Device for Addressing and 
Stamp Affixing Ma es. Sidney A. Anderson, Jersey 
City, N. J. 

1,001,490, Letter File Peter Ebner, Columbus, Ohio 

1,001,594 Ledger Charles B. Sippel, Chicago, Ill 
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1,001,820 
chine. 


Ilion, N. Y., 
1,001,986 
ilar Bodies 


Albert 
mesne assignments, to 


Combined Typewriting and Adding Ma- 1,091,999 Drawing Support Walter Allen, Wash France, assignor to La Societe Generale Francaise des 
H. Ellis, Kingston, N. Y., assignor by ington, D. C Caisses Payeuses et de Controle Systeme Janik, Paris, 
Remington Typewriter Company, 1,002,060 Loose-Leaf Binder Albert L. Langford, France 
a corporation of New York Vancouver, British Columbia, Canada. 1,002,115. Typewriter Manifold Attachment. Theo- 
Filing Device for Loose Leaves or Sim 1,002,054 Cash Controlling and Registering and dor Norpoth, St. Louis, Mo., assignor of one-third to 
Jobn Tragardh, Gottenborg, Sweden Change-Returning Apparatus Edouard Janik, Paris Rector B. Minnis, Carrollton, Mo, 
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1,092,675 

No. 1,089,689.—Typewriting patented Mar. 10 S Louis. Mc assignor e-tl 
1914, t Juan ¢ Holguin Burboa of Her I B. M f Carrollt M 
mos Mex N 1,092,380.—Typewriting achis ater 

No. 1,902,060.—! eaf | patented Mar. 31 1914, by Lewis C. Myers of N y 
1914, | Albert I angford of Vancouver Y., assignor by mes ssig 
B. ¢ Canada Royal Typewriter (¢ 

York, N. ¥ 

Mo. 1,002.,115.—Typewriter manifeld attachment; pat 

ented Mar. 31, 1914, by Theodor Norpoth No. 1,.092.675.—Loose leaf t ; . " 


Wilfred Charles Traher of London, Ont., 
Can. 

1,093,575.—Double-shuttle anvil for 
machines; patented Apr. 14, 1914, by 
Arthur Lopez of New York, N. Y., assignor 
to the Hammond Typewriter Company, New 
York. 

1,092,066.—Penholder; patented Mar. 31, 1914, by 
Henry G. Marburger of Litchfteld, Ill, 


by 


No typewriting 


N 








——— 
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AT YOUR SERVICE 


That’s our business. 
You either sell rebuilt 
typewriters, or would 
be selling them if you 
knew what a profitable 
trade has been built up 
by other dealers who 


handle 


Retyco Rebuilt 
Typewriters 


The reputation they 
have for quality makes 
unnecessary further ref- 
erence to our excellent 
factory equipment and 
methods, our new 
offices established for 
your convenience, and 
the other Retyco ad- 
vantages which are at 


your service. 











individual needs of a worker to appreciate its 
true value. 
“For the man just starting in business for himself, a 
Globe-Wernicke Unifile combines economy with satis- 
factory capacity. The low price will surprise you. 


” 7 YOU must see a Unifile fitted with files to suit the 


“For the executive or department head, the Globe- 
Wernicke Unifile gives a better grip on things doing 
and to be done. Everything of the moment is kept at 
the finger tips. 


Globe=Wernicke 
Unifiles 


“‘My Unifile stands close to future use the ideas that come 
my desk so that I can reach to me from time to time. 
every drawer with a turn in “‘My Unifile saves me time, 
trouble and money, saves me 


Mav, 1914. 





There are special op- 
portunities now. If 


you have not received 


my chair. 

“My Unifile frees my desk 
of confusing litter of letters, 
references and records, and 
keeps these papers in an orderly 
manner at my finger tips. 

“My Unifile preserves for 


from making mistakes, saves 
me from losing and mislaying 
valuable records. 

“My Unifile is useful to me 
in so many ways that I would 
be a 25% less efficient worker 
without it.”’ 


our latest price list you 
had better write us 
today. 








Rebuilt Typewriter Company 


Sales Office: 207 South Dearborn St. 
Factory: 312-328 North May Street 


CHICAGO, ILL. 


The Unifile is but a single feature of the Globe- 
Wernicke line, which includes files in wood and steel for 
practically every line of business, bookcases for the 
home or office, filing systems and supplies, steel 


‘safes, and goods for commercial stationers 


There are some cities in which we have no regular 
agent. If there is none in your territory, write us for 
agency. proposition. Address Dept. T-1. 


She Slobe “Wernicke Co. 
incinnati 


Manufacturers of Sectional Bookcases, 























Filing Cabinets, Stationers’ Goods 


The Globe-Wernicke Factory is the 
largest of its kind in the world. 


Ground area 12 acres, 
floor area over 20 acres. 
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CLASSIFIED INDEX TO ADVERTISERS 


— MAC EINES 
Machine ¢ 9 


ig I ig 





Dal ite Ad ii 4 Ma. hine { ‘ 18 
ADDING TYPEWRITERS 

Elliott-Fisher Co “Tr 13 

Moon-Hopkins Billing ne Co 76 

Remington Type 5 

Underwood Typewriter ¢ 7 
ADDRESSING MACHINES 

Addressograph Co. 15 


AGENCIES WANTED. 


Castelli, P & Ce 


Fournier-Forquignon Louis 

Heythekker, |} W 

Nelleman, I 

Odon, Gluck M 

Rex (Cx 
ANTI-RUST ag te 

America I eign P ts ( 12] 
BALERS 

Davenport Mfg. Co a 69 

E or Baler Cx 102 


— FOR BONDS AND STOCK CERTIFICATES. 
Sihn Bros , 


BOOK RINGS 
Ad s 


H I 101 
BUSINESS SHOWS 
Annual | s ( 04 
CALCULATORS 
Morsct ‘ W \ 121 
Rapid ¢ puter ( 121 
CASH REGISTERS. 
Natior ( h Regists % 51 
CHAIR PADS 
Non-Shins ad { ‘ Las 
CHAIRS, OFFICE 
Cook, ( s.. Co . -« 139 
Jamestown Lounge Co ohana ee 
Johnson Chair Co , eee - 145 
Marble, B. L., Chair ( The ~~ née 417 
Marble & Shattuck Chair Co., The 115 
Nichols & Stone Co ee , 10 
CHECE PROTECTORS. 
New a Mfg. C . ‘ 141 
nb Al G. W.. & ( , . 107 
COIN DEVICES. 
Coin Machine Mfg. Co 67 
COIN MATS 
Hellesoe, H. H... ‘ coe 197 
COIN WRAPPERS 
Detroit Coin Wrapper Co ; --221, 129 
COPYHOLDERS. 
Hughes Book-Rest C<« The : ? a) an 
COPYING DEVICES. 
Eureka Blotter Bath Co . . souseves Bae 
CUSPIDORS. 
Ireland & Matthews Mfg. Co on seteed Bee 
DESK LAMPS. 
McFaddin, H. G., & { , seesene One 
DESKS. 
tentley & Gerwig I I OO eT a te ae 142 
Bre e-Mors ( OT 
Clemetsen ¢ vcteneceawneanbeiakeeaceien “ 
I ee A 17 
Derby Desk Company socceccceccccce 14 
Dietz, J. I & Co (eensesseszecece SD 
Dornette, J., & Bros. ¢ The sa ome a 10 
Englewood Desk Co 5.0068000546008 6y 
Imperial Desk Co ppeoceveesoceene 146 
Moon Desk Co... cadpeescees 140 
National Desk Co Kexewan eee ae 
Shelbyville Desk ( ceeeeseceen + 
Sterling Desk - ° $04 coe IO 
Tell City Desk Co ‘ -- 141 
DICTATION MACHINES 
Edisor Thos A.. Is P 132 
Stenotype Co.. The ere so we 
DICTIONARY STANDS. 
nagar George J becacsove GEO 
DUPLICATORS (COMPOSITION). 
Durkin, Reeves & Cx een 106 
Heyers, T. A - —_ getens 159 
DUPLICATE LETTER MACHINES. 
Dick, A. B., Co cbvoeceecosecesces AEM 
Rotospeed Co., The bcntiive minted 148 
ENVELOPE OPENERS. 
O. K. Mfg. Co., The . an 109, 115 
Lightning Letter Opener Co eae 8 113 
ENVELOPE SEALERS. 
Bereka POOUGEE GOs cvccccccsscsovenetesone 2 113 
Saur ot Ge Mean 6s atdae dhadnecaswareunenea 101 
Star dar Enveloy Sealer Co ‘ oes 127 
ENVELOPES. 
Buebnell, Alvah, C , seeanees 105 
BANGGGOR, Te Ose ciccsccescevevctscovesnoes - 142 
National Envelope ¢ 64 
eee Gee. Gio esnc cocvevnssesvasesaes 37 
Tension Envelope ‘ . 4 
ERASERS. 
Automat Pencil sharpener Co ' .-.-88, 112 
Beegee Co 1%) 
Rush-E-Raser Co 148 
EYE SHADES. 
ee Se Be ere ere 121 
FELT. 
Bax ‘ | 112 





FILING CABINETS, METAL. 
Berger Mfg. ‘ 





rnicke 
Safe-Cabinet Co —_ 

FILING CABINETS, WOOD. 
Automatic File & Index Co 
Brownbe-Morse Co, bé-aneee 





Globe-Wernicke oeceece 

In ial Meth< r, GO. srctccse 

Me 1-Rhodes Co., The... 

Wabs Cabinet Co......... -_ : 
Wem Me; Gicséconedess : 55, 56, 57 


FILING DEVICES. 
American Clip Co..... 
Barler, A. C., Mfg. Co 
Bushnell, Alvah, Co : 
Cusbman & Denison Mfg Co 
Graff, George B., Co. 
MacGregor, Peter . 
Smead Manufacturing Company 
Yawman & Erbe Mfg. Co 
FOLDING MACHINES. 
m A. By. Ger<- 


Dick, 


iat PENS. 
Beaumel, D. W., Ce 
GLASS —, PADS. 
cage & Art Glass Co 
Ravenswood Ont e Specialties ( 


GOLD PENS. 
A 


me Gold Pen Co 


Gaydoul, Geo. P 
HOTELS. 
Charlevoix Hotel Detroit 
Commonwealth Hotel 30s ton 
Herkimer Hotel, Grand Rapids 


INDEX GUIDES. 
Dee Gh. Beiscascse 
Simonson, R. A., Co 
INKS, ADHESIVES, ETC, 
Carter's Ink Co.. 
Davids, Thaddeus, Co aoe 
Higgins, Chas. M., & Co.... 
Sanford Mfg. Co..... -— 
Simplex Ink Cx 
INK PADS. 
Fuller & Co...... 
Melind, Louis, Co 
Meyer & Wenthe 
INKSTANDS. 
Cushman & Denison Mfg. Co 
General Supply Co... 
Sengbusch Self-( ‘losing Inkstand C 


INTEROOMMUNICATING SseSmm. 


Acoustic Co - oe 44, 46, 


General 
LETTER DISTRIBUTORS. 

Bristow, Frederick .... , 
LITHOGRAPH SPECIALTIES. 

Goes Lithographing Co.. 
LOOSE LEAF. 

Barrett Bindery Co.. ; 

joorum & Pease L. L. Book Co. 


Buchan, Elmer B. .ccocssccees: 
( 5. & BR. Bw Ghee atannse 
Irving-Pitt Mfg. Co....... 


Kalamazoo Loose Leaf Binder Co.. 
McMillan Book Co... 
National Blank Book “Co 
Plew & Motter Co... 
Proudfit Loose Leaf Co. 
Sheppard, C. E., eocecce 
Stationers Loose Leat OO... 
Tatum, Sam’! C., Co., The.. 
Tenacity Mfg. Co....... 
Tengwall Co. ...... 
Trussell Mfg. Co...... 
Van Buren Brothers. ° 
Wilson-Jones Loose Leaf Co 
MANUFACTURING UNDER CONTRACT. 
Autographic Register Co 
Taft-Pierce Mfg. Co 
METAL OFFICE AND BANK EQUIPMENT. 
Berger Mfg. Co... 
General Firepr« “opted Co. 
Safe-Cabinet Co 
MOISTENEBS. 
Peerless Moistener Co 
OFFICE NOVELTY. 
Deskaid Co., The 
OIL, 
Morton Mfg. Co 
PAPER. 
Berkshire Hills Paper Co 
Brown, L. L., Paper Co. 
Crane, Z. & W. M 
Detroit Sulphite Pulp & Paper ( 
Greir Typewriter Paper Co 


Hampshire Paper Co 
Weston, Byron, Co 
PAPER FASTENERS AND CLIPS. 
Automatic Pencil Sharpener (C« 38 
Clinch Clip Co ses 
O. K. Mfg. Co , 100 
PATENTS. 


PEN AND PENCIL CLIPS. 
Ansonia Novelty Co., The 
Van Valkenberg, L. D ; 

——_— 

Faber, Eberhard 


PENCIL ‘SHARPENERS. 


Auto. Pencil Sharpener Co 38, 


Boston Specialty eer 
New Era Mfg. Co a P 
Stewart, J. K Mfg Co 
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PINS. 

Crescent Brass & Pin Co,......... ccsbsteceves Gee 
POSTAL SCALES. 

Pelowme BOR. Oeics cecccvecscdianmaun pesdeods Bae 

Triner Scale & Mfg. Co........ coccccoeccosess OB 
PUBLICATIONS. 

Schultechnik Verlag ........ bovervesscthesennee ae 
PUSH PINS. 

Moore Push Pin Co.......... ocedposcoepnnesane ae 
REBUILT OFFICE MACHINERY. 

Chicago Safe & Mdse Co...... Sodwccccewcteese ae 


RIBBONS AND CARBONS. 
American Ribbon & Carbon Co......-.+++++++. 118 
American Writing Machine Co. 8, 99 






Ault & Wiborg Co..+... ‘ ee 12 
Buckeye Ribbon 7. Carbon ‘Co., The........... 351 
Canode & Hunt Mfg. Co..... one dhe de eta eeesne ae 
Carter's Ink Co., The.........++ pisces doncde Dae 


Columbia Ribbon’ & Carbon Mfg. Wii vcecccc abs ae 
oom Ribbon & Carbon Od..c.cccsecoscccecces Sap 





Indeliba Mfg. Co,....... eevnboubsh coadecesdna ee 

ieterasibanel ain Carbon Paper air NE DRS to 

Keystone Carbon Paper Mfg. Oo........+... -» 129 

TAG B, Wav cectéebncctescen a soeseoepe Gan 

Manifold Supplies Co....... ebabeoccese chbeoks.cue, Uae 

Mercury Mfg. Co., The......... 0000nedeeeeyane ae 

Mittag & Volger........ssceeeeees o0ccebeeseue® ae 

Neidich Process Co..... +» 144 

Republic Dodge Mfg. Co. pooece occeees -. 116 

Gnoliie GB Geis icc cvccccccccectevawess Pry 1 

Standard Carbon & Ribbon Co., Inc........ coees Bae 

Union Ribbon & Carbon Co........ ccc en sete - 119 

8S. Typewriter Ribbon Mfg. Co............+ 188 

Vacuo-Static Carbon Co.......ssceseseseees -+. 187 

Webster, F. 8., CO... .-ceeccceeceeee eeeseeees - 
RUBBER BANDS. 

Faber, Eberhard .......-ssesceseevevese ececese 

Goodrich, B. F., Co., THE. ..s.sscccsevesees chee A 
SAFES. 

Meilink Mfg. Co......ecsesesces TTT y. ee oobee Bae 
SHEARS. 

Golding Mfg. CO.....ccscscesceseees eeeeeee «+. 106 
SHOW CASES. 

Detroit Show Case Co.........sesesesees booegeeame 
SIGNALS. 

Graff, George B., CO....cssecseveceseessees eos 113 
STAMP AFFIXERS. 

Standard Stamp Affixer Co... ...++.++eee+++ cose Sa 
STAMP RACKS. 

American Ingenuities Co.........+++++ sovccece SD 
STANDS, METAL, FOR OFFICE MACHINES, 

Adjustable Table Co......++++..+ eseeeee 08, 189 

Fowler-Manson-Sherman Cycle Mfg. Ge.ccccchss ED 
STAPLING MACHINES. 

Acme Staple Co.....+see0+. oseceseneoecegnee) aa 
SWINGING TYPEWRITER STANDS. 

Welty, Wm. A., C0......... eevecccesecssvocos SOO 
TABLES. 


Nonnast, Louis F., 

Shelbyville Desk Co coer 
St. John’s Table Co...........- coccccccéabecoce BOD 
Stow & Davis Furniture Co........seeeceeeessss126 


TELEFEOES ATTACHMENTS. 








American Electric Co....... ones 20 105 
American Ingenuities Co 49 
Belden Mfg. C0......-cesssees ° 
National Office Appliance Co... coecre -- 112 

TIME STAMPS. 
Cooke, J. P., CO.cccccscsccscesess ccvcccdipece’ Ee 
Follett Time Rec. y 3 pesvceecevecessee ocebeceoe Sa 
Joslin, A. D., Mfg. Co....ceccescccseseee ese ae 


Sohm Electric Shesel “ Recording Co.. hy Ra 134 


TYPEWRITER CABINETS. 





Byron Typewriter Cabinet Co.......... osevcess Bae 

Celina Specialty Co., The.......see+ee0. berecce Bae 

Quigley Furniture Co.........-+eeeeeees socccce 100 

Toledo Metal Furniture Co.......... ccessecnce aD 
TYPEWRITER COVERS. 

Fores, Ee Bivccnc0e0e0s00nes 608600000 eeeeeee . 106 

Wier, “Was. BE. & Bam Cone ccccveseesoes sccvees Ee 
TYPEWRITER CUSHIONS. 

Asora Rubber OO...cccscccccccecsesess obeccoce 20 

Merrow, Bred 8. .ccccccccccsces ocscceebaneven eee 
TYPEWRITER PARTS. 

Ames & Filstead...........-. WITTTTTT TTT ttt 6 
TYPEWRITER SPECIALTIES, 

National Office Appliance Co............ soccee 233 
TYPEWRITERS, NEW. 

Blickensderfer Mfg. Co........ 6oessss ccosccccee MT 

Elliott-Fisher Co........+ses. voccccscedeoecse Be 

Fox Typewriter Co......... coccese coccvcccsose 181 

Hammond Typewriter Co.......... 9 

Monarch Typewriter C0......e.sseeees 

Oliver Typewriter Co........ 

Remington Typewriter Co.. Josue é 

Royal Tyogreen Gc oencccegaessesses oabsbene aa 

Smith, L. C., & Bros., Typewriter Co.......... 4 

Smith-Premier Typewriter....... covees cepececes 8 

Standard Typewriter Co...... 000 6ebccccebecese 6 

Underwood Typewriter Co......sscccsscccesecs 

Victor Typewriter Co..........- Cocvcccceoecooe Bae 

Visigraph Typewriter Co., The..... ovvsvbecoe’e 
TYPEWRITERS, REBUILT. 

American Writing Machine Co..... ccccsscoo cy OO 

General Typewriter Exchange.........+.+++++++ 156 

Rebuilt Typewriter Co.........+++ cosovebebasde ” 

Wholesale pewriter CO.......+.+. ecccceceese 

Young Typewriter Co........se-ceeeee, coccccce 139 
TYPEWRITER BRUSHES. 

Typewriter ‘Emporium...... ccccavscccoescoosce MOE 

Morton Manufacturing Co..........++. pees ecece mee 
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Rebuilders and Warehousemen 


Typewriters of all Makes 


Wholesalers and Distributors 














eS 
EXCHANGE 


KX \ 1 TE 
GENERAL 


TYPEWRITER EXCHANGE, Inc. 


Home Office and Factories 


Brooklyn, N. Y., U.S. A. 






70 Washington St., 





Our Products Are Represented in Europe by 


LIEBERT & MEYERHOF, THORP & MARTIN TYPEWRITER CoO., 
Hamburg, Germany 79-80 Queen St., London, E. C., Eng. 
Wholesale Distributors 


“The Service you will ultimately adopt” 
¥ Wholesale Distributors 
for Continental Europe for Great Britain 





























NOW IS THE TIME 
CLEAN UP- GET IN TOUCH 


WITH THE LINE 
THAT 


OeSs 


ESTABLISHED 1879 
SPECIALISTS IN BLANK FORMS FORT 


‘Stock Certificates - Bonds - Diplomas: 
Checks : Mort¢a¢e Notes - Insurance Policies. 


Ask about GOES Corporation Record “44 
129 srvizs LITHOGRAPHED CALENDAR PADS for 1915 
GOES irre vconens, CHTICAQO, 


SAMPLES AND PRICES ON REQUEST 
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ALPHAB 


Acme Gold Pen Co 

Acme Staple Co. 

Adams, H. T. 

Adressograph Co. 

Adjustable Table Co. 

American Clip Co..... 

American Electric Co.. 

American Ingenuities Co... 
American Ribbon & Carbon Co. 
American Writing Machine Co. 
American & Foreign Products Co. 
Ames & Filstead ; 

Annual Business Show Co.. 

Ansonia Novelty Co., The 

Ault & Wiborg Cp... cma 
Autographic Register Co. 
Automatic File & Index Co. 
Automatic Pencil Sharpener Co. 


Azora Rubber Co. 

B 
Barler, A. C., Mfg. Co. 
Barrett Bindery Co. 
Beaumel, D. W., Co. 
Beegee Co. 
Belden Mfg. Co. 
Bentley & Gerwig Furniture Co. 
Berger Mfg. Co. 
Berkshire Hills Paper Co. 


Blickensderfer Manufacturing Co. 
Boorum & Pease L. L. Book Co. 
Booth, N. . 

Boston Speciality Corporation 
Bristow, Frederick 

Brown Paper Co., L. “iy 
Browne-Morse Co. 

Buchan, Elmer E 

Buckeye Ribbon & Carbon Co., 
Burroughs Adding Machine Co. 
Bushnell Alvah Co. 

Byron Typewriter Cabinet Co 


The 


Cc 
Canode & Hunt Mfg. Co. 
Carter’s ink Co., The 
Castelli & Co., P. 
Celina Specialty Co., 
Charlevoix Hotel 
Chicago Eye Shield Co.. ‘ 
Chicago Mirror & Art Glass Co. 
Chicago Safe & Merchandise Co 
c. Ss. & R. B. Co. 
Clemetsen Co., 
Clinch Clip Co. 
Coin Machine Mfg. Co. 


The 


The 


TICAL INDEX TO 


Columbia Ribbon & Carbon Mfg. Co.. 


Commonwealth Hotel 

Cook, >, A., Ge. 

Cooke, P. 

Crane, Za W. 5 

Crescent Brass & Pin Co.. 

Crown Ribbon & Carbon Co. 
Cushman & Denison epetnempeetties 
Cutler Desk Co. 


D 


Dalton Adding Machine Co. 
Davenport Manufacturing Co. 


Davids, Thaddeus, Co. 
Derby Desk Company 
Deskaid Co., The 


Detroit Coin Wrapper Co. 
Detroit Show Case Co. 
Detroit Sulphite Pulp & Paper Co 


Dick, A. B., Co. 
Dietz, J. F., & Co. ; 
Dornette, i & Bro. Co., The 
Durkin, Reeves & Co. 

E 
Economy Baler Co 
Edison, Inc., Thos. A. 
Elliott-Fisher Co. 
Englewood Desk Co. 
Fuwreka Blotter Bath Co. 


Eureka Novelty Co. 


The Eureka | Blotter Bath 
The Eureka Sanitary Copying Cloth 


constitute a perfect eaters system of letter press copies. The impregnated 

stone composition bath ords an absolutely even distribution of moist- 

ure to the cloth, at the same time precluding bad oder, mustiness or mil- 

:&, unbreak- 
fil 


aew. The wire netin the sompeniticn makes the bath practical! 


able. They are furnished !n all sizes from correspondence to way 
The patent chemical surface cloth which ,we furnish with non-raveling 
edge, insures clean cut copies. 


There are more Eureka baths in use than all others combined 
Sold Exclusively Through Dealers 
Write for the Eureka Booklet 
THE EUREKA BLOTTER BATH CO. 
6215-17-19 Wentworth Ave., CHICAGO, ILL., U.S. A. 


105 Faber, Eberhard 5 
146 Flanagan. George J.. 118 
cs Follett Time Rec. Co. 119 
on ae Fore, GB. Bersscccvivese 106 
103, 139 Fournier-Forquignon, Louls..... s 129 
-- 108 Fowler-Manson-Sherman Gyste ate. Co. 133 
105 F ox Lh ae tapelh isese 131 
iavsee 149 Fuller & Co.. : 121 
sedan 113 
G 
tsebook 8, 99 
TrrrT.” 121 Gaydoul, Geo. P.... -. 106 
se seeees 6 General Acoustic Company. 44, 46, 138 
eee eeen 94 General Fireproofing Co.. 135 
sees 113 Generali Supply Co.. 16 
12 General Typewriter “Exchange 156 
seees 125 Globe-Wernicke Co. .. 154 
errree 130 Goes Lithographing Co.. 156 
.38, 112 Golding Mfg. Co. 106 
se eee 100 Goodrich, B. F. Co., The. 129 
Graff, George B., Co..... 113 
Greir Typewriter Paper Co. 107 
112 Grobhiser-Cabinetmakers Cos. 10 
senes 134 H 
135 Hammond Typewriter Co. 9 
130 Hampshire Paper Co. 16 
143 Hellesoe, H. H. 137 
142 Herkimer Hotel 121 
69 he Ae Coe 159 
99 Heythekker, F. W. 129 
147 Higgins & Co., Chas. M.. 112 
saan BR Hughes Book-Rest Co., The 131 
61 L 
100 Imperial Desk Co. 146 
91 Imperial Methods Co. 158 
97 Indeliba Manufacturing Co. 152 
22 International Carbon Paper Co. 124 
151 Ireland & Matthews Manufacturing Co 137 
108 Irving-Pitt Manufacturing Co. 89 
118 J 
Jamestown Lounge Co. 109 
Johnson Chair Co.... 145 
Joslin, A. D., Mfg. Co. 101 
63 
K 
148 
129 Kalamazoo Loose Leaf Binder Co. 93 
144 Keystone Carbon Paper .Mfg. Co. 129 
105 Kihn Brothers 120 
121 
149 ... 
106 Lavette, H. C.. 142 
73 Lightning Letter Opener Co. 113 
on Little, A. P. 111 
67 M 
be MacGregor, Peter ie 59 
139 Manifold Supplies Co... Sadia 42, 43 
150 Marbie, 8B. L., Chair Co., The.. 47 
113 Marbie & Shattuck Chair Co. 115 
eae 150 McFaddin, H. G., & Co... 120 
sactictaee a 115 McMillan Book Co.. . 101 
(Shige 107 Meilink Mfg. Co.. 140 
0. 17 Melind, Louls <n 119 
—— Meiton-Rhodes Co., The 53 
Mercury Mfg. Co., The 64 
2... A... Sree rrr 136 
18 Meyer & Wenthe 150 
ciigtctie 69 Mittag & Voiger 41 
17 Monarch Typewriter 14 
14 Moon Desk Co..... i hte eee 140 
1enes 134 Moon-Hopkins Billing Machine Co. 76 
"434. 420 Moore Push-Pin Co. 112 
' 151 Morschhauser, Wm. A. 121 
‘<oee 47 Morton Manufacturing Company. 100 
123 N 
= National Blank Book Co. ; 85 
106 National Cash Register Co.. 51 
National Desk Co.. 63 
National Envelope Co. 64 
National Office appnanes Co.. 112 
102 Neldich Process Co............. 144 
1382 Nelleman, L. 129 
13 New Era Mfg. Co 141 
69 Nichols & Stone Co. 103 
157 Nonnast, Louls F., Sons, 143 
113 Non-Shine Pad Co. 130 





Odeon, . Ghaals Ws. canndasadccverteeeue oe anaes eee 
O, Kh. Bim; Gea mee viccecvcecsaden Eom 115 
Oliver Typewriter Co........c...56005. Back Cover 
P 
Peerless Moistener Co................se0% --. 106 
Pelouze Manufacturing Co............ av cbnce aa 
Phew © RAGRIU Gilk< canasavsdavde coescuen sear ae 
Proudfit Loose Leaf Co..............:. sosseas ae 
Q 
Quigley Furniture Co.......ssesecceees vice’ we 
R 
Rand Co, TiO cccsdsectetcissss eee onee. ae 
Rapid Computer Co...........-sesseee ee 
Ravenswood Office Speciaities Co........... 181 
Rebullt Typewriter Co.............. sveusene ae 
Remington Typewriter Co...........+. Ee eS 


Republic-Dodge Manufacturing Co......... 116 


a A et a RS ob>'e sneha 
Rotesnsnd Geun. Tiki odcénseasciksecsenens sees 148 
Royal TypewrttOr GOe.cdecccccevnccss eR . 
Rush-B-Raeer Ge: ...v.cccdestueeacseute ee 
s 
Safe-Cabinet. Cie «sands coknnaeinsetels «+ 149 
Sanford Manufacturing Co............. coos Mae 
Saunders BG Qirecic asc cashedsubcisebesess cose Mae 
Sohrusitecterile=VOrOMs, «o.oi.nc cs ccbdececessectson - 129 
Sengbusch Self-Closing Inkstand Co....... 8&9 
Shelbyville Desk Con......cccccscccccccs cosy ae 
Sheppard, Ga. Be “Oise ss cuvanccavchouubansul ee 
Siawere, Ths Giccscessenkscdacenbatssaes eens 101 
Simeonaam, Fe Mise. QOoraccadacéiniseves ocove SE 
Simplex tak Geiss. vacucccacvcess othiheus coo TE 
Smead Manufacturing Co............... iso ae 
Smith, L. C. Bros., Typewriter Cia: 45 
Smith-Premier Typewriter.............. oeos om 
Snelling G GOR. ..cpeetscarawcsvécessiaur . 121 
Sohm Electric Signal & Recording tosit 134 
Standard Carbon & Ribbon Co., The..... ose SEE 
Standard Envelope Sealer Co............ ove. ae 
Standard Stamp Affixer Co............... os Ta 
Standard Typewriter Co............sc00. oben. ae 
Stationers 1.0000 LOBE GOo...e. ccs cecsncceden 75 
Stenotype Co., The..... Gr evcovesrsssosnesbencs 69 
Storting Week. Gi iiinscewicesdssaseieee -+» 100 
Stewart, 6. Kio Mi Giicnsce cagccsetacsal «+» 109 
St. John’s TARO Gekkeictckcs ct ccesackas vee 14 
Stow & Davis Furniture Co...............00-4188 
> J 
Taft-Peirce Manstactrieg BOs. <tédicae eves Tae 
Tatum, Gant, Giro. Perks sane de ods n% opbae am 
Teh Gity Deak. Gh. ccsecicivssbevacvasae ee 
Tenacity (GR, Geb. cvccscccavessussseelal «++ 103 
Teme GE cusshosntsedtidatasastae s+e- 100 
Tension Envelope Co,......cscsscccvcces oote =m 
Todd, G. W., Tk oc) Kew badewe ad dalek ovens ee 
Toledo Metal Furniture Co............ obuek, Mae 
Triner Scaie & Manufacturing Co...... ovecs ae 
Trveselt GFR, Wiss kacwesedsewsowdtnesicacnia - 103 
Typewriter Emporium ..............+06. soos Van 
U 
Underwood Typewriter Co............... ecee 
Union Ribbon & Carbon Co............ 119 
U. S. Typewriter Ribbon Manufacturing "Co. 138 
Vv 
Vacuo-Static Carbon Cp...........cscc08 er 
Van Been Gi oc oh asvs diccescvisace cas ae 
Va Vallepmete Ge: Posces ciicssccccnncce oooe an 
Victor Typewriter GO....csccccccccdoce cocoe SEE 
Visigraph Typewriter Co., The............. . = 
w 
Wabash Cabinet Ccé...........-seeeees reece 60 
Webster Co., SS Ser er ee’ cecas an 
Wels Manufacturing Co........... 55, 56, 57, 58 
Weiter, Wie... Bre GbWi0ctorseesancetdare ocoe Ta 
Wresten, GUTGN Dine icscidnnstassesvecs obedw we 
Wholesale Typewriter Co............... osete Ean 
Wiley, Wm. H., & Son Co..........+6. soos 138 
Wlison-Jones Loose Leaf Co........... sons Oe 
Y 
Yawman & Erbe Mfg. Co........-..+. cooee 
Young Typewriter Co., Inc............ coee 136 
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{mperial 


Complete Line 
of Live Sellers 


In Antique and Golden Oak 
and Mahogany Finish. 


STATIONERY RACKS 





No. 20 
Made in three styles, with 
and without covers. 


WALL RACKS 





No. 10 
At popular prices. 


DESK TRAYS 





No. 12-2 


In stock in Antique, Golden and 
Weathered Oak, Birch and Genuine 
Mahogany. Made in Letter and 
Cap Sizes. 


The Imperial Methods Co. 


206 W. Monroe St. Chicago, Illinois. 

















W AN T S 


NOTE—“Want"” Advertisements are received 
for this department at 4 cents a word. Mini- 
mum charge one dollar, payable in advance. 
Only legitimate advertisements received, and 
those relating to trade necessities. 


HELP WANTED. 


LEAF MANUFACTURING COM 


-class man on their sell 


West 


first 


pan could use a 


ine force to travel in the Middle Only a 


produ wanted Address, with refe1 


L-20, care Office Ap] 


iances, Chic 


\N WANTED—TO SELL STEEL EN 
letterheads and ommercial line of 
cards on commission, work 
oroughly, visiting banks 
Elliott, North Philadel } 


SALESM 
graved 
Christmas 
ing a small 
ind commer 

phia, Pa 


greeting 
territory t 
ial ho 





EXPERIENCED STA 
salesman, who is familiar with all 
filing devices and office stationery 
is a progressive city in the Northwest 
opening. Address B26, care Office 
Chicago 


WANTED: A CAPABLE, 

tionery 
kinds of 
Territory 
Excellent 
Appliances, 


TWO ENERGETIC SALES AGENTS FAMIL- | 

iar with calculating machines, for Chicago | 
and Pittsburgh, for old-established popular high | 
machine. Liberal commission. No objec- 
connection with other office appliances # 
accounting offices. Address E23, care 
Chicago 


class 
tion to 
used in 
Office Appliances, 





ME IF YOU WOULD LIKE A POSI 
selling typewriters in New Hampshire 

yy automobile with assistant as chauf 
Greer, Manchester, N. H 


WRITE 
tion 
traveling 
feur. J. E 


4 WELL-KNOWN RIBBON AND CARBON # 
company wants competent men to act as state 


agents. A big opportunity for energetic, re- -| 
sponsible salesmen. The goods are now used €| 
extensively by the United States government:| 
and throughout the country. Write for furthers| 
details. Address S21, care Office Appliances 

Chicago | 





THERE IS A FINE OPENING FOR A FIRST-" | 
class adding machine salesman in Southerm 
California territory. The position requires a | 
man experienced in the sale of adding machinese 
and with real sales ability. Will pay well ‘a | 
the man who meets the requirements. Addres@ | 
G23, care Office Appliances, Chicago. | 

| 





WANTED: INDUSTRIOUS YOUNG MAN TO 
join the selling end of an old established print+ 
ing plant, one who can estimate preferred. State 





age, experience and wages wanted. Perkins | 
Bros. Co., Sioux City, Iowa | 

} 
SALESMEN WANTED ON COMMISSION, | 


wholesale stationery and orice appliance trade. | 


Chicago, California and Southern. States open 
State territory you cover Progressive Wrre 
Goods Co., 528 Commerce St., Philadelphia. 


| 

| 
ALL | 
office 
| 

| 





REPRESENTATIVES 
parts of the country to 


WANTED IN 
introduce our 


appliances High grade men for high-grade 
specialties Universal Specialty Company, :118 
E. 28th Street, New York. 


| 
| 





TYPEWRITER BARGAINS—ONE NEW OJUlI- 
ver No. 5 and one new Royal No. 5 for gale 
at only $50 each A. G. Studier, Waverly, lowa 





FOR SALE. 


$n $$ 








FOR SALE PATENTS ON BRAND NEW 
office appliance. Can be made and sok. to 
advantage by any manufacturer of filing rcab- 


Expense of man- 
can be made jiof 
Owner of patents 
in position;to | 
-are |i 


inets or other office furniture. 
ufacture is small The device 
unusual value in most offices 
and present manufacturer is not 
do justice to the proposition. Address J22; 


Office Appliances, Chicago. 








SITUATIONS WANTED 


EXCHANGE MECHANIC, EXCEPTIONAL EX- 


perience all makes typewriters, office machi: 
ery sales ability, temperate, reliable, busitess 
ppearance; satisfactior guaranteed Wire 
roposition Address Technique,”’ care Office 
Appliances, Chicago 


} 





SITUATION WANTED BY REPAIRMAN 
well experienced I repairing typewriters 
1dding machines and ish registers Will 
pt position as reg ir repairman or as a 
ination repairman and salesmar Prefers lo 
tior west of Mississippi River Address A2 


re Office Appliances, Chicago 


AUDITOR: SPECIALIZED IN MECHANICAL 
offi appliances efficienc) organizing nd 
systematizing; with large experience and 
complished results te ommend; desires the 
opportunity to communi e with a com! 
wl wants to adopt the best and most up 
late labor-saving and efficient system of a 
counting, and are willing to engage the right 
party at fair compensation to assist in carry 
ng out ich work Address B2 ire Office 
Appliances, Chicago 








METAL FURNITURE 

vith fourteen years 
to make a change 
ompany Willing to 


SITUATION WANTED 

ind safe city 
successful experience 
nd locate with reliable 


salesmar 


desires 





prove ability Address Live & Successful, care 
Office Appliances, 508 Tribune Bldg., New York 
EXPERIENCED OFFICE FURNITURE MAN 


desires position as manager of department 
Perfectly familiar with both steel and wood 
For several ‘years has managed furniture de- 


partment of large office supply house Has had 
considerable experience in connection with fur 


niture manufacturers Now seeking situation 
managing department of retail concern, or re 
sponsible office with manufacturer of either 
steel or wood furniture Can furnish excellent 
references as to ability and character Address 


U 18, care Office Appliances, Chicago 


AGENTS WANTED. 


H. OHASHI & CO { LEONARD STREET 





New York, leading manufacturers, wish to 
secure good representation everywhere through 
out the world for their typewriter ribbons, car 
bon paper and Japanese opying books, et 
Best and standard in these lines 
WAN TED—SALESMEN TO CARRY NEW 

patented article as sid ine Something er 
tirely new that every st oner will buy Most 
liberal commission. Samples fit vest pocket 
Monthly settlement Correspondence confiden 
tial Write today for full particulars Address 
Department S The Stanley Manufacturing 


Company, Dayton, 








SIDE LINE INDISPENSABLE AND INTER 
esting article Every business needs them. A 

rapid seller Don't interfere Pocket samples 

free Yhe Pull Fastener Co., 27 N. Waters 

Street, Rochester, N. Y 

WE WANT EXPERIENCED, HIGH-GRADE 


office appliance agents to take charge of a few 
open districts Men of application and energy 
can ensure record returns. Hainer Bookkeeping 
Machine, Providence, R. I 





BUSINESS OPPORTUNITIES 


OF 40.000 


CITY 


OFFICE SUPPLY HOUSE IN 

desires services of a first-class office appliance 
man who will invest in the isiness None it 
wide-awake men desired Address D74, care 
Office Appliances, Chicag 





WANTED TO MANUFACTURE: THE ADVER- 
tiser 1s manufacturing office appliances but 
or space and would 


does not use all his power 
like to add to his output other office appliances 
—his preference being card supplies or metal 


However, would con- 


filing devices or cabinets 
eare 


sider other lines. Address 
Office Appliances, Chicago 


Manufacturer, 








ep) Premium 
Writing Fluid 
The Ink That Makes Office Work a Pleasure 


It writes the most pleasing shade of 
blue and does not change color in the 
ink stand. 


SANFORD: 


* 

| 

e 

. 

| Wisi prs 
. 

| 

e 

| 

* 


eee : 
It always flows freely and does not ig 
gum the pen. 





Nos. |, 2 and 3. 
Quarts, Pints and '5 Pints. 


_ The patent spout which pours _per- 
fectly makes filling ink wells easy. 

It does not smear or offset, making 
it the best for use on books and it is 


ABSOLUTELY PERMANENT. SANFORD MFG. CO. 


CHICAGO NEW YORK 


















Three Thousand Perfect Copies From OI 
—the last as clear as the first—if you use 











MY WAX STED iCIL P 
that can be made. Pie D 
and of the right t r. Pe 
equally well 
rotary duplicatorso 
the lowest. Abs as 
teed or money bs 
I have an a tive 
dealers? discoun is 


wy, muscron mar een te huerratety at the high au 


Spotl, or leak from the can” Packed 1,5 Band 0 pound cans as desired. t price. Satisfactory, ae 
iF A. Heyer, 116 N. La Salle St., CE 


x eee 
ee 























































A World-Wide Response Greets 


Again the OLIVER has scored another triumph. Again it has raised 
the standard of typewriting, lightened labor for thousands of typewriter 
users, given greater speed, easier, smoother action. 

Since our announcement of the New OLIVER NUMBER 7, it has aroused a fur- 


ore of enthusiasm the country over. Experts have pronounced it the greatest ad- 
vance in typewriter mechanics for a decade. Typists proclaim it perfection in light- 
ness of touch, quick response and delightful ease of operation. Yet this beautiful 


machine, complete. equipped with 


Printype if desired, with all its added cost and 


value, is being sold at the same price as previous Oliver Models 


We earnestly urge you to see the new OLIVER NUMBER 7 In no other way 
can you so quickly appreciate the marvels of this masterpiece—so clearly understan¢ 
its mechanical excellence—so surely convince vourself that in the new OLIVE! 


1 


NUMBER 7 typewriter building has reached finality. 


The Standard Visthle Writer 


Automatic Devices 
—Easy Action 


Equipped with “cushioned key- 
board,’’ with ‘“‘anchor keys”’ and with 
a score of improvements, refine- 
ments and automatic features that make 
this model supreme 

The result is less effort, less eyestrain, 


ref 


greater speed, and a 25% greater value. 
And yet any typewriter user anywhere can 
buy this splendid Model 7, on the same 
terms as previous models, for our famous 
17-cents-a-day plan still applies 
















Now on Exhibition at 


Olive encies 
r Ag 

Go see the new OLIVER NUMBER 7 at 
Oliver Branch or Agency in the United States 
Mark the beautiful simplicity of its construction 
Note the rapidity with which it writes; its smooth, 
silent movement, how the minimum of effort is 
needed. Inspect the automatic featuré Then 
compare its work with that of any typewriter you 
know. Try it on many kinds of work no other 
typewriter will do 

The Oliver was first with visible writing, first 
with visible reading, first with Printype, and it is but 
fitting that it should be first with automatic 
methods of operation 


Oliver Book DeLuxe Openings for 


We have just issued a rich- Local Agent 
] , ill . , | sate l ' ] cl il We have a most attrac- 
tS lliustrated catalog describ- tive offer to make in ter- 
ing the Oliver No. 7. A copy cg FE sagt ons 
will be mailed free with our | Present agents ar 


any 











. 7 : creasing sales with new 
compliments if you send your | Model 7. Write for de 
name. A postal will do. tails today 









93 Oliver Typewriter Bldg., CHICAGO 


412) 











